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Auto Output Holding 


Near Record Level 


Production for Week Totals 147,296 Cars and Trucks; 
Chrysler May Go on Six-Day Schedule; 
Studebaker Closes Output Run 


today (July 25) for a week of 
inventory taking. Studebaker’s 


action interrupted a production 
pace that for the past few 
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Sparks 


Car sales are sailing high. 
* * + 


Autos Lead the Way 


WASHINGTON.—Business decreased in June for nearly all inde- 
pendent retailers except those engaged in selling motor vehicles, 
according to the Bureau of the Census. 

Sales by motor vehicle dealers in June zoomed 26 percent above 
the level of the same month last year and held steady at the May, 
1949, level. 

The only other business to rise over June, 1948, levels was filling 
stations, up 1 percent. Jewelry stores, lumber dealers and filling 
stations were the only ones to show gains over May, 1949, volume. 

Steepest declines from June, 1948, rates were recorded in jewelry, 
apparel, lumber, hardware and furniture. 

May of this year was the best postwar month for new-car sales, 
with 446,251 cars registered. June of 1948 was that year’s lowest 
new-car sales month, with 246,926 units titled. 


For every vacant used-car lot | 
abandoned by the fly-by-nighters, 
there will be more business for the | 
established new and _ used-car 
dealers. se lee "Ate 


There’s tendency to dwell too 
much on some soft spots in the 
business picture, with too little em- 


i nation’s automotive plants 
went into the final week of July 
still building cars and trucks at the 
hottest rate in history, and with 


phasis on the consistently high 


auto production and sales records. 
* 


Good News: 


+ * 


* * 


Big Drawing Card 


With the automotive 
playing an important role, the Chi- 
eago Railroad Fair, second annual 
edition, has been drawing an aver- 
age daily attendance of 22,000 since 


its opening June 25. 
* * * 
Trucks Left Out 


While new and used truck mer- 
is one of the major 
the 


chandising 


problems of many dealers, 
NADA convention committee has 
cut trucks out of clinics for next 
February's convention. 

service, 


Taxes, 


clinic subjects. 


Buick Drives for Third 


New Special Series to Spark Bid for 10% of Sales; 


With 100,000 non- 
farm homes started last month, 
June set a record for 1949 so far. 
This Board of Labor Statistics esti- 
mate tops May by 5,000 and is 2,200 
over June, 1948. 
+ 


used cars and 
sales management make up the 


By Bob Gordon 
Associate Editor 


ILFORD, Mich.—Buick bolstered | 
4¥E its bid for third place in the 
new-car sales race with the unveil- 
ing of its new Special line here last 


week at a press preview. 


Public showing of the new model 
is slated for Aug. 10, at which time 
prices will be announced, according 
to Ivan L. Wiles, Buick general 


manager. 


industry 


By John O. Munn 
Dealer Editor 


ACKINAC ISLAND, Mich. — 
+ There will be no national auto 
shows sponsored by the auto mak- 
ers for the 1949-50 season, it was 
revealed here last week at the sum- 
mer meeting of the Automobile 
Trade Assn. Managers. 

Karl M. Richards, manager of 
AMA's field services, made the an- 
nouncement in a talk before the 
managers. 

Also at the meeting, Robert 
Deo, new managing director of 
NADA, announced “Know Your 
Automobile Dealer Week.” 

The occasion will be marked in 
every community of the country. 
Efforts will be made to turn the 





Public Showing, Prices Due Aug. 10 


officials said. Buick, long the 
|fourth-best seller in the industry, 
has had 8.4 percent of the market 
during recent months. Shortly after 
the war Buick officials asserted 
{they were shooting for third place 
in sales. 


4 * 
| (aie there were no figures 
used in discussing the price of 
the new model, the Buick exécu- 
tives said “it is expected to be 
only a modest sum above the low- 
priced three.” 


* 


No U.S. Auto Show °49-’50, 
ATAM Told at Parley 


spotlight of favorable opinion on 
dealers as important merchants 
and civic leaders. 
o* + + 

WALtEr C. MALLORY, general 

manager of the Florida Auto- 
motive Dealers Assn., was elected 
president of the group. 

Walter E. Hamer, executive- 
secretary of the Ohio Dealers 
Assn., was elected vice-president, 
while Edward L. Cleary, man- 
ager of the Chicago Automobile 
Trade Assn., was continued as 
secretary and treasurer. 
Directors elected were M. M. 
Baker, executive-secretary of the 
Buffalo Automotive Trade Assn.; 
Tom Braden, executive-secretary 
of Colorado Motor Car Dealers 
Assn.; Carl R. Lane, manager of 
the Connecticut Automotive Trade 
Assn.; George Means, manager of 
the Iowa Automobile Dealers Assn.; 
C. W. Coons, manager of the IIli- 
nois Automotive Assn., and D. P. 
Whelchel, executive vice-president 
of the Tennessee Automotive Assn. 

oe + + 
OLLOWING a routine business 
meeting, George Ziesmer, of 
(See ATAM, Page 52, Col, 3) 


Used-Car Averages 
Increase $1 to $24 


Nearly all yearly models of 
used cars have risen in price 
since the Fourth of July, accord- 
ing to Automotive News aver- 
ages of auction prices. (See 


future schedules aligned to rewrite 

the record books in August. 
Rolling from U. S. plants last 

week was an estimated 147,296 





vehicles, including 122,685 cars 
and 24,611 trucks, according to 
Automotive News’ compilations. 
This was only 1,157 units off a 
revised total of 148,453 vehicles— 
123,481 cars and 24,972 trucks—built 
the week before to establish a new 
alltime high weekly output mark. 
* * * 

HE 1,157 deficit was traceable to 

lost assemblies at Hudson, where 
sporadic labor walkouts drastically 
affected scheduling the early part 
of the week. 

Although the future is bright, 
chances for a new peak produc- 
tion performance as early as this 
week are dubious, inasmuch as 
Studebaker closed its plants down 





Early July Sales 
Continue High 
Level of June 


puner reports on new-car sales in 
July indicate the month is hold- 
ing its own in competition with the 
figures reported during June. 

In Franklin county (Colum- 
bus), O., new-car sales in the first 
15 days of July totalled 776 units. 
This compares favorably with the 
810 new cars sold in the first half 
of June in the same city, 

Cleveland reports new-car sales 
amounted to 1,308 units in the week 
ended July 15. This is a gain of 21 
percent over the preceding week 
when sales were low because of 
the July 4 weekend. 

a oe * 
ETROIT dealers sold 7,276 new 
cars in the first 16 days of this 


months has been the best in the 
company’s history. 

But Studebaker will be back in 
the production lineup Aug. 1, and 
there is an excellent chance that 
U.S. plants will carve out some 
new production marks during that 
month, 

* + * 

HAT is, of course, if labor’s 

drive for a new round of wage 
increases doesn’t result in more 
costly plant shutdowns such as the 
recent Ford strike. 


August will offer the vehicle 
makers 23 full working days, in 
addition to any Saturday or other 
overtime operations that may be 
resorted to. 

Chrysler Corp. is reportedly 
considering six-day schedules in 
all its plants in August, Last 
week, six days were worked at 
the corporation’s Chrysler divi- 
sion, 

If through August U.S. plants 
can maintain the daily output pace 
in effect last week, they will end 
the month having built about 678,- 
500 vehicles. 


* * * 


que a total would likely include 
565,800 cars and 112,700 trucks, 
and would greatly surpass the total 
of 621,910 units that were built in 
April, 1929. 

That 1929 month’s accounting 
included 537,564 cars. and 384,346 


trucks and stands as the best 
(Continued on Page 58, Col, 1) 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 


147,296 148,458 


113,668 


oO. L. Waller, Buick’s general 
sales manager, and Wiles re- 
vealed that 50 percent of the com- 
pany’s production in the “imme- 
diate future” would be devoted to 


page 38.) 

Compilation this week, com- 
pared with last week, show 1949 
models up $1, to $1,983; ’48s up 
$19, to $1,483; 47s up $20, to 


When the Buick Special went 
out of production at the end of 
1948, its prices were some $300 be- 
low those of comparable body 


month, just 89 vehicles short of the 
half-way mark established in June. 

New-truck sales also perked up, 
at least in Cleveland, where the 


the Special. 

With the impetus provided by the 
new model, Buick is aiming at 10 
percent of the industry’s sales, the 


Top Cars 


New-car registrations for five 
months, plus 13 states for June: 


1949 Pos. 
1 . 
2—309,056 
3—189,778 
4— 149,322 
5—112,593 
6— 99,112 
I— 85,618 
8— 72,278 
9— 67,926 
10— 63,773 
ll— 53,416 
12— 48,491 
138— 39,481 
14— 38,809 
15— 33,999 
16— 24,169 
17— 17,708 
18— 11,318 
19— 9,936 
20— 5,372 
21— 3,058 
22— 1,271 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Olds, 
Dodge 
Stude. 
Mercury 
Hudson 
Nash 
Chrysler 
Packard 
DeSoto 
Cadillac 
Kaiser 
Lincoln 
Willys 
Frazer 
Crosley 


Ang.-Pref. 


Austin 


1948 Pos. 
306,198— 1 
160,929— 2 
144,165— 3 
108,898— 4 
102,304— 5 

18,470— 7 
95,893— 6 
61,141— 8 
41,189—13 
48,589—10 
52,549— 9 
46,346—11 
31,026—15 
35,642—14 
22,624—17 
46,066—12 
8,703—20 
12,368—18 
30,157—16 
10,987—19 

148—22 
3,718—21 


Total All Makes 


1,773,714 


1,449,611 


For further details see page 
28, today’s issue. 


styles in the Buick Super line. Old 
Buick Special body types included 
a four-door sedan and a sedanet. 

Buick is taking square aim on 
the volume market with the new 
model. Wiles revealed that the pro- 
duction schedule for August calls 
for the greatest output in the com- 
pany’s 46-year history. 

Barring strikes or other un- 
foreseen developments, Wiles 
said, “August production will ex- 
ceed the 38,913 automobiles we 
built in March of 1941,” the com- 
pany’s previous high mark. 

The Special, Buick’s lowest-priced 
model, was introduced in 1934, 


» 


oO. L. Waller I. L. Wiles 


Wiles recalled. It carried the com- 
|pany from seventh to fourth place 
in the industry. 
* * * 
| a= present new model, the first 
the company has produced since 
(See BUICK, Page 48, Col. 3) 





$1,210; 46s up $19, to $1,044; '42s 
up $24, to $605; ’41s down $13, to 
$520, and ’40s even at $439. The 
overall average is up $11, to 
$1,265. 


By Bernie Thomas 
Associate Editor 


HAT are the waiters waiting 
for? While most dealers are 
|selling all the new cars they can 
|get, many find that they have to 
go down through their lists. 

What about those who pass up 
an opportunity to get delivery of 
a new car? 

Automotive News, through the 
cooperation of dealers, got a list 
of the waiters last week and went 
around asking why they are 
waiting. 

* + * 
A™ the people who were ques- 
tioned were at one time or 
another, earlier this year, in the 
market for a new car. Last week, 
with qualifications, most of them 
still were. 

Only 30 percent had firmly de- 
cided that the purchase of a new 
car now would be a personal 











total for the week ended July 15 
was 94, the highest figure in the 
past six weeks. 
Meanwhile, 13 states reported 
final totals for June, The 13 
(Continued on Page 49, Col, 1) 


economic impossibility. They held 
little hope that car prices wiil 
drop soon to the level of their 
self-diagnosed financial ability. 
However, an_ individual’s ap- 
praisal of his current financial 
ability in many cases seemed) 
geared to a pessimistic outlook on 


future economic conditions. | 
* 


. * 
F those still definitely in the} 
market for a new car, almost 
all were optimistic about the pros- 
pect for lower prices, This category 
is patiently, almost stubbornly, | 
waiting. 

A few of the patient waiters | 
could be said to have a need for a 
new car that was acute. 

An extreme outlook for lower 


In This Issue 


Registrations, Prices 


jat record 





Used-Car Auctions ........ 
Production by Makes 


For complete production totals 
by makes, see table, page 58. 


How About the Car Hekdeace 


prices was that tags on the three 
lowest-priced cars in the industry 
will be down as much ag $200 to 
$300 before the end of the year. 

Among the waiters there is a pop- 
ular quandary about why current 
automobile sales are running along 
levels. In .fact, many 
people are under the mistaken 
impression that most new cars have 
for sometime been pretty hard for 
dealers to sell. 

* * * 

EET some of the waiters. The 

wife of a Mr. A confided that 
she and her husband now drive a 
1946 model car, for which they paid 
a premium price. They had in- 
tended to buy a new car this 
spring, but the “new—costs even 
more now.” 

The As in the last couple of years 
have been able to build up a com- 
paratively substantial bank account 

(Continued on Page 48, Col, 1) 
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New Proposals Expected ae. 


Ford, UAW Seeking 
To Avert Strike 


By Mac Gordon 
Associate Editor 

N= proposals to avert a Ford 

strike were expected last week 
from both the company and the 
union, even after the UAW-CIO 
filed a 10-day strike notice Thurs- 
day with the Michigan labor media- 
tion board. 

It was reported Thursday that 
the company was preparing a new 
offer to present to UAW-CIO Presi- 
dent Walter P. Reuther upon his 
entrance into the negotiations. Ford 
thus far has recommended merely 
a freeze in general wage rates for 
18 months, 

There was also speculation that 
Reuther would proffer a no-strike 
compromise deal, involving cer- 
tain concessions by the union on 
its three economic demands: $100 
monthly pensions, medical aid 
financed by the company and 
cost-of-living raises in hourly 
pay scales. 

The Ford negotiations were on a 
day-to-day basis following formal 
expiration of the company’s UAW 
contract June 15. Conditions of the 


Packard Chief 
Traces 25-Year 


Price Course 


DETROIT.— George T. Christo- 
pher, president of Packard, re- 
ported last week that prices of new 
Packards had dropped 53 percent 
in the past 25 years, while those of 
most basic materials used to make 
the cars had risen 53 to 311 percent. 


Addressing a new group of 187 
employes who had completed 25 
years’ service, Christopher said a 
new Packard sold for $4,650 in 1924, 
compared with only $2,249 today, 
and that today’s price includes 
about $260 in taxes per car. 

“On the other hand,” he empha- 
sized at a dinner in the main office 
building, “the price of steel has 
increased 53 percent; copper, 78 
percent; brass, 93 percent; coal, 
109 percent; iron, 127, percent; lead, 
133 percent; zinc, 169 percent, and 
coke, 311 percent. The only de- 
creases have been in rubber, down 
27 percent and aluminum, 46 per- 
cent.” 

He recalled the employes had to 
work 6,577 hours to pay for a new 
Packard 25 years ago, compared 
with only 1,363 today. The average 
hourly wage rate in 1924 was 71 
cents, compared with $1,65 today. 


The new class increased to 1,498 
the number of employes attaining 
25 years’ service since the company 
was founded 50 years ago. Of these, 
1,052—or 10 percent of Packard’s 
present employment —are still on 
the job. 


Packard has an investment in 
equipment and working capital of 
$5,982 for each employe on the 
payroll now, Christopher said. He 
disclosed that Packard sales from 
1924 through 1948 had totalled $3,- 
183,831,665. Profits were $142,308,- 
147, or only 4.47 percent of sales. 


contract extension provided that a 
five-day notice be given of a desire 
by Ford or the union to suspend 
negotiations, 

* * + 


HE Ford talks held the national 

wage spotlight as the result of 
the deferment of the steel strike 
until Sept. 15. 

President Truman’s three-man 
fact finding board in the steel pen- 
sion dispute has scheduled its first 
meeting for this week. The Presi- 
dent’s steel move recalled his 
appointment of a fact finding panel 
in the General Motors strike 3% 
years ago. 


The Ford situation also over- 

shadowed resumption of Chrys- 
ler wage negotiations Wednesday. 
Economic settlements this year at 
Chrysler and the independents 
are likely to parallel closely the 
terms of the Ford agreement. 

Economic matters are the only 
ones at stake this year between the 
union and Chrysler and the smaller 
makers. The entire contract is up 
at Ford. 

The General Motors agreement 
continues in effect until next 
spring, subject to any quarterly pay 
rate adjustments under the cost-of- 
living escalator plan. The next GM 
wage adjustment date is Sept. 1. 

7 + * 
Rae reported to the clos. 
ing session of the UAW con- 
vention that Ford local unions had 
voted strike approval by a 7-to-1 
margin. Ford local leaders were ad- 
vised by Reuther that a strike was 

a “strong probability.” 

The convention approved the cre- 
ation. of machinery to raise a $12,- 
000,000 strike fund within the next 
10 weeks, but rejected a Reuther 
proposal to raise monthly rank- 
and-file dues from $1.50 to $2. 

The U.S. Chamber of Commerce, 
meanwhile, called on labor unions 


to abandon their fourth-round wage | 


demands and expedite price reduc- 
tions by industry, 


THEY'LL PUNCH FOR STUDEBAKER —These mechanized giants are among 6! 


new 


presses installed in Studebaker Corp.'s stamping division at a cost of 3 million dollars. 
The equipment in the plant, the company Teper. is oo of producing stampings for 


1,500 cars per day. At the left are two 


ton presses w 


ile to the right is a 750-ton unit. 


Dwarfed between them is one in the 75-ton category. 


Record Studebaker Run 
Ended for Inventory 


SOUTH BEND. -- Production of 
Studebaker passenger cars and 
trucks, which since Jan. 1 has been 
maintained at a _ record-breaking 
pace, will be suspended for one 
week beginning today (July 25). 
Harold S. Vance, president, said 
the shutdown was for the com- 
pany’s annual inventory. 


With the resumption of manu- 





Southwest Show 


To San Antonio 


SAN ANTONIO.—The eighth an- 
nual Southwest Automotive Show 
has been booked for the new coun- 
ty coliseum here for March 21-26 
of next year. 

Dean Johnson of Dallas, man- 
ager of the show, estimated it will 
bring 15,000 visitors to San An- 
tonio and an estimated income of 
$1,000,000. 

San Antonio was picked over 
bids from Houston and Dallas on 
the assurance that at least 1,600 
hotel and tourist court rooms 
would be available for visitors and 
exhibitors. 





Can’t Compare Operations 





facturing operations Aug. 1, the 
company will start the wheels roll- 
ing in a new stamping division here 
where 61 new presses have been 
installed at a cost of $3,000,000, 
Vance said. 

The presses, ranging in capacity 
from 75 tons to 750 tons, have been 
set up in a one-story structure for- 
merly used for truck chassis as- 
sembly. The task of making over 
the interior of the building began 
early last summer, a few weeks 
after all truck assembly operations 
had been moved to the former air- 
craft engine plant. 

The new equipment is capable 
of producing stampings for 1,500 
cars per day and will be used in 
the manufacture of hood panels, 
fenders, grille panels, gasoline 
tanks, tire wells and instrument 
panels. 


The $3,000,000 spent on the plant 
includes, according to Vance, the 
cost of the presses as well as al- 
terations to the structure which 
houses them. Installation was di- 
rected by William R. Meyers, su- 
perintendent of the Studebaker 
stamping division, and P. P. Lan- 
der, head layout man. 





Volume Dealer vs. Conservative 


By J. B. Van Tassel 

Eprror’s Note: This is the sixth 
in a series of articles on the 
fundamentals of dealer business 
management: 
bee VOLUME operator is the 

high quota dealer who operates 
on a low margin of trading profit 
and the conservative operator is the 
low quota dealer who operates on a 
comparatively high margin of trad- 
ing profit. 

For example, the volume operator 
will sell 1,000 new cars on a basis 
of a selling profit of $50 per car 
or a total selling profit of $50,000 
and the conservative operator will 
sell 500 cars on the basis of a sell- 
ing profit of $100 per car or a total 
selling profit of $50,000. 

Both operators will make the 
same total amount of selling profit, 
only one will sell twice as many 
cars as the other. This is one of 





REVERSE ENGLISH IN KEY PRESENTATION—Mayor Eugene |. Van Antwerp (second from 


left), of Detroit, receives some keys for a change instead of giving one away. 


Joseph A. 


O'Malley (left), general sales manager of Chrysler, presents the keys to a new Chrysler 
indsor sedan (in background) to the mayor as a gift for the Detroit International Regatta 


Committee. The car, a gift of Chrysler 


rp., will go to the winner of the first Detroit 


international Marathon trophy race, to be held woe the Harmsworth regatta, probably 
e 


1. The race will be 84 nautical miles (about 100 m 


s) on the Detroit river course and 


Aug. 
will be open to all speedboats entered in the Harmsworth and competing for places on the 


the reasons why the volume opera- 
tors get a larger share of the new- 
car production than do the con- 
servative operators. 

However, it won’t be long now 
before there will be plenty of new 
cars; in fact, right now some of 
the new-car dealers have pretty 
good stocks of new cars. 

It has been my experience over 
a period of years in this business 





Editor’s Note: The opinions ex- 
pressed herein are those of Col- 
umnist Van Tassel and not 
necessarily those of Automotive 
News. 





that when a conservative operator 
gets the volume urge and tries to 
become a volume operator he goes 
broke fast and the same reasoning 
applies to a volume operator when 
he tries to revert to the basis of 
a conservative operator, 
* + * 


(FRSRE IS no basis of comparison 
of the operation of the volume 
and conservative operators, because 
their 
and trading in all departments are 
as different as night from day. 
For example, the volume operator 
will hire top-notch, high-powered 


salesmen on a commission basis of | 


4 percent while the conservative 
operator will usually hire a sales- 
man for his stability, experience 


and knowledge of the product and | 


pay him 6 percent commission. 

Usually the high-powered sales- 
man at 4 percent commission will 
sell twice as much volume as 
does the other salesman at 6 
percent, 

Naturally, on this basis the vol- 
ume salesman will make much 


more money than the conservative | 
operator’s salesman. However, the | 
in many | 


high-powered salesman 


methods of merchandising | 


makes big money, but he usually 
has to be closely supervised by 
someone who is experienced in 
handling this type of contacts and 
trades. 

The regular conservative opera- 
tor would probably lose heavily by 
employing this type of salesman. 

* 7 ~ 


TE VOLUME operator does not 

give anything away; he just gets 
a reputation for his company as 
the place to get the most money 
on the trade. He can usually afford 
to give a little more on a trade 
than the conservative operator can 
because he operates on a basis of 
a fast turnover, small unit profit 
and a large volume, 

He gets more cars because the 
factory knows he will move them 
fast and still stay in business. 
Some customers like to deal with 
an operator like this because they 
think they are getting a bargain 
every time they go into his place 
of business, 

However, this is not always the 

(Continued on Page 52, Col. 1) 





Tucker Dealers 
Unite to Devise 


Plan for Firm 


CHICAGO.—Following a meeting 
several days earlier, the National 
Tucker Distributors and Dealers 
Assn. was launched last week here 
to formulate and submit a plan 
for reorganizing the Tucker Corp. 
and producing the Tucker car, 

The plan, when completed, will 
be placed before Federal District 
Judge Michael L. Igoe on Aug. 11, 
the date he set for the trustees, 
Aaron Colnon and John Chatz, to 
report whether reorganization is 
feasible and upon what basis. 


George A. Schmidt, a Tucker 
franchise-holder at 3527 N. Western 
Ave., was elected as president of 
the new distributor-dealer group, 
which has set up temporary head- 
quarters at his establishment. 


Other officers are James Inglimo, 
secretary, and George Vroustouris, 
treasurer, both of Chicago. Also 
active in the association is Robert 
Steuber, a member of the board. 


Schmidt said that the organiza- 
tion is a non-profit association and 
has no connection with Tucker 
Corp. 

The Tucker family got into the 
limelight when Mrs. R. N. Parsons, 
daughter of Preston Tucker, presi- 
dent, and her husband were victims 
of a holdup during which the rob- 
bers slugged Parsons. 


Passenger Car 
Financing Up 
15 Percent 


WASHINGTON.—Automotive in- 
stalment paper acquired in May 
was in substantially higher volume 
than that in April, according to 
finance companies reporting to the 
Federal Reserve Board. 


A rise of 10 percent in auto- 
mobile paper reflected gains in all 
types of vehicles, particularly 
new passenger cars which rose 
15 percent. 

Retail automotive financing dur- 
ing May totaled $266,717,817 for 
232,405 cars. 


Total wholesale financing reached 
$407,267,123, involving 251,975 units. 
Broken down, this includes 74,397 
new passenger cars, 14,664 new 
commercial cars, 133,264 used pas- 
senger cars and 10,080 used com- 
mercial cars. 


Retail financing during May 
rose as follows over April levels: 
new passenger cars, 15 percent; 
used passenger cars, 9 percent; 
new commercial cars, 1 percent, 
and used commercial cars, 8 per- 
cent. 


Other consumer goods averaged 
a rise of 28 percent, with refriger- 
ators and other household appli- 
ances reaching a 50 percent gain in 
instalment paper. 


Steel Output Increases 


First Time in 12 Weeks 

NEW YORK. — Steel produc- 
tion last week was expected to 
reach 78.3 percent capacity, a 
%-point gain from the previous 
week, the American Iron and 
Steel Institute reports. It was 
the first output increase in 12 
weeks. 

Production was estimated at 
1,443,500 tons of ingots and steel 
for castings, compared to 1,434,- 
300 tons two weeks ago. 





DODGE CORONET STATION WAGONS ROLL OFF LINE—Mahogany, birch and ash wood 
are used in construction of the body, which has a steel roof. The four-door car seats nine 


U. S. Harmsworth team. Others in the photo are J. Lee Barrett, vice-commodore of the 
Detroit international Regatta; Charies B. King, driver of the first automobile on Detroit 
streets, and Fred M. Alger jr., Michigan secretary of state. Three trophies for the regatta 
are in the foreground. 


persons. The spare wheel, tire and cover are carried on the end gate for maximum use of 


cases is the once or twice over type 
of salesman who sells a whale of a 
lot of merchandise in a hurry and 


inside room. The retail price at the factory in Detroit is $2,715, excluding taxes. The new 
a eae exceptional roominess, according to Dodge engineers. Its overall length is 
inches. 
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Behind the Cleveland Strike .. . 


The Customers Said Goodby 





By John 0. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


eesUns production capacity is 


at least 7,200,000 cars a year. | 


This is proved by the recent record- 
breaking weekly production rates. 
This current rate of volume is re- 
newing the interest of many dealers 
in factory contracts. 

The question of factory con- 
tracts had been academic during 
the war years. It was of no im- 
mediate concern in the postwar 
years as long as demand exceeded 
supply. With factory capacity 
greater than ever before, dealers 
generally are reviving their inter- 
est in this subject. 

The cancellation clause in the 
present contract, according to 
dealers, has been used to force un- 
wanted cars upon them in the past. 
Dealers who have had experience 
covering many years feel that the 
present contracts are archaic, They 
are fundamentally the same as con- 
tracts offered 40 years ago. 

+ + + 


Liberalized in °37 
N SEVERAL occasions contracts 
have been liberalized. Most re- 
cent changes took place in 1937 
following the Federal Trade Com- 
mission hearings of this industry in 
1936. However, these changes, 
dealers tell me, are of little help 
for the dealer who is to remain in 
business, and are only helpful to 
the dealer who is retiring. 
Conditions in all trades have 
changed in the last 40 years, and 
many dealers feel that activity 
should be concentrated in im- 
proving the contract. Dealers 
point out that the recent Supreme 
Court decision in which the ex- 
clusive contract was barred to oil 
companies indicates that automo- 


Finance Law 


To Take Effect 
Aug. 10 in Ohio 


COLUMBUS, O.—A new state re- 
tail installment sales contract law 
enacted by the 1949 Ohio legisla- 
ture is scheduled to become effec- 
tive Aug. 10. 

Under the new law the finance 
charges are divided into three 
parts as follows: 

A base charge at a rate not ex- 
ceeding $8 per $100 per year on the 
time balance. This charge may be 
computed proportionately for pe- 
riods greater or less than a year 
and on amounts greater or !ess 
than $100. 

A service charge of 50 cents per 
month for the first $50 unit or 
fraction thereof of the time bal- 
ance for each month of the term 
of the contract, and 25 cents per 
month for each of the next five 
$50 units or fraction thereof for 
each month of the term of the 
contract. 

Late charges for payments which 
are not less than 10 days late at 
the rate of five cents per dollar, 
but not more than $3 for any single 

installment. 

‘The new Ohio law also requires 
complete information to the cus- 








bile dealer contracts should be 
examined. 
Old dealers realize that efforts to | 


| improve contractural relations have | 


been made constantly by dealer 
associations starting from the days | 


of Chris Vane when he crossed the | 


country again and again holding 
discussion meetings on this subject. 
This was followed up by Federal 
Trade Commission hearings in 
1936 in which the testimony, cover- 
ing more than 15 hundred pages, 
does not constitute very inspiring 
reading. 


. * 

As Individuals 
ACTORY dealer relations com- 
mittees of national and local 


associations function each year. 
Manufacturers in general have 


* 


shown every indication that they) 


want to deal with their dealers as 
individuals. 

Donald Richburg, dealers remem- 
ber, was employed by the national 
association at a fee of $25,000 to 
negotiate a better contract with 
factories. 

After six months he gave up 
the assignment as hopeless and 
made the recommendation that 
dealers could consider obtaining 
a national enabling act to deal 
with the _ situation. Richburg 
pointed out that labor never got 
anywhere until it got a national 
act protecting the right of col- 
lective bargaining. 

The majority of dealers, however, 
want nothing to do with federal or 
state legislation to improve the 
situation. Neither do they expect a 
contract that will guarantee any 
dealer a profit or security in this 
business. Dealers appreciate that no 


~|factory should accede to a situa- 


tion where a dealer can sit in the 


|territory and merely collect what 


business factory enterprise makes 


| available. 

| * 
| Their View 
‘Bot the majority of dealers, I 


* * 


feel sure, are looking for factory 
contract improvements which will 
protect both factory and dealer and 
aid in developing this industry to 
new and greater achievements. 
From here out, the big question is 
not engineering, nor production. 
The big factor is selling, The 
strength of the dealers is auto- 
matically the strength of the manu- 
facturers. Anything that will im- 
prove the dealers’ position auto- 
matically improves the opportuni- 
ties of the entire industry. 

The future frontiers of oppor- 
tunity in this world depend upon 
the ability to understand and 
work with people. If we will 
voluntarily set out conditions 
whereby we as an industry or 
as a nation can understand each 
other more effectively, we will 
eliminate a lot of stresses and 
tensions and learn to work 
unitedly to the accomplishment 
of our common ideals. 

Progress in the future is to come 
from the development of the art! 
of living together harmoniously. 


This is the basic underlying princi- | 
seek | 


which dealers 


ple upon 


tomer regarding installment con-| contract revisions. 


tract terms and provides refunds | 


for prepayment of the contract. 
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Dingmen’s Heaven 
PERRYTON, Tex. — Hailstones, 


| some the size of baseballs, pounded | 
|car tops and caused huge dents in 
| automobile bodies and fenders here 


last week. Damage to automobiles 
alone was estimated at 


$250,000. 


Chicago Ford Assn. Tells 
Of ‘Disloyal’ Salesmen 

CHICAGO.—Some Ford sales- 
men here are selling new cars 
and trucks for other dealers 
than the one they work for in 
order to get immediate delivery 
for the customer, the Metropoli- 
tan Chicago Ford Dealers Assn. 
states. 

The association suggests that 
its members check into this 
practice. 


around | 


LEVELAND.—Ford dealers here 

have undergone nearly three 
months of strike idleness because 
of their determination to win back 
lost service business. 
Complaining that excessive flat- 
'rate labor charges have priced | 
them out of the market and driven | 
|customers elsewhere, the 15 Ford 
|outlets in Cuyahoga county have | 
taken a firm position in negotia- | 
tions with an independent mechan- 
ics’ union. 

The dealers have proposed re- 


instatement of standard Ford 

flat-rate labor charges and off- 

ered to boost the hourly rate 
from $1.45 to $1.62, 

Just as adamantly, union leaders 
| have insisted that pre-strike time 
schedules be retained. The union 
‘also has charged a speed-up in the 
Ford garages. The strike started 
May 1. 
| + * * 

"Laie FORD DEALERS candidly 
discussed their competitive dis- 
‘advantage in a letter sent to their 





Davis, vice-president, 


president, Karl M. Greiner, 
| dealer, Wm. Brown, vice- -president, South. 


ALBANY.—Plans for the 1949 
convention of the New York State 
Automobile Dealers were revealed 
last week by General Chairman 
Sperry Miner, of Buffalo, following 
a meeting of the full convention 
committee, 

Miner said reservations for the 
convention, which will take place 
Sept. 11-18 in Buffalo, are now 
available. He emphasized that all 
reservations are being handled 
by state headquarters of the 
association, and should be made 
as soon as possible to make cer- 
tain that all dealers get the ac- 
commodations they desire. 

One of the features which will 
be greatly expanded this year, he 
|said| is the parts and equipment 
exhibit. Arrangements have been 
made with the hotel to set up ex- 
hibits outside the main meeting 
room, so that all dealers attending 
the sessions will see them each 
time they attend a business session 
or other convention function. 

In addition, Monday evening will 
be sales and service managers’ 
night for exhibitors, and all dealers 
are being invited to bring their 
sales and service managers to 
inspect exhibits, 

“Another special feature planned 





‘pageant of convertibles’, 
it is hoped all manufacturers of 
| convertibles will participate”, Miner 
said. 


“In each car will be a beautiful 
girl representing that particular 
make of car, one of whom will 
be chosen to reign over the con- 
vention, This unique beauty con- 
test will take place after a 
mammoth parade Monday after- 
noon. 


|as queen of the convention, but she 


a trip to Detroit and tour of the 
factory.” 

| In addition to special prizes, vari- 

|ous door and other prizes awarded, 

|plans have been made for a special 
drawing for a grand prize all-ex- 

j pense free trip, probably to South 
America. The second prize will be a 

similar trip to Florida, and the 

third prize to New York City or 
| Lake Placid, In all cases, the trips 
will be for two. 

Business sessions will take place 
| Monday morning and Tuesday; 
| Monday evening will be manufact- 
lurers and factory night and the 
| banquet will conclude the conven- 
|tion. There will also be a number 
lof cocktail parties and receptions 
iby banks, finance companies and 
| allied industries. 

Members of the convention 
committee besides Miner include: 
Joe Villa, honorary Chairman; 

Chester J. Brost, Steven Pankow, | 

|Glen Campbell, banquet; Percy J. 

'Hunt sr., entertainment; Ralph A. 





INDIANA DEALER MID-SUMMER CONFERENCE—At the session of Automobile Dealers 
| Assn. of Indiana at French Lick are (left to right): Wm. R. Krafft, treasurer, 
North; Herman Schaefer, 
Packard sales vice-president; 


Haywood M. 
Joseph E. O'Daniel, 


executive-secretary, 
Bailey, Gary Packard 


Elmer P. 


New York Dealers Complete 
Plans for Buffalo Parley 


Young, reception; Chester G. 
Daetsch, hall of fame; Mrs. Floyd 
A. Root, women’s entertainment; 
George C. Ostendorf, guest; Harold 
A. Martyr, publicity; Edward D. 
Aschbacher, exhibits and equip- 
ment; Laurence E, Read, souvenir 
program, and Harry Slawson of 
Olean, grand prize trip. 

Women are coming into their 
own at conventions of the New 
York State Automobile Dealers, 
according to Mrs. Root. 


She said an innovation planned 
for women convention guests this 
year will be a nationwide radio 
quiz program in which they can 
participate and win prizes. There is 
also a possibility of televising a 
portion of the program, she said. 

Another new feature calls for 
demonstrations in home design and 
interior decorating. In addition, 
women guests will take part in all 
the customary entertainment — in- 
cluding fashion shows, bridge 
luncheons, cocktail parties, recep- 
tions and parties with the men, and 
sight seeing trips to points of 
interest around Buffalo, including 
Niagara Falls. 





by the convention committee is a/| 
in which | 


| people 
| will again be treated. 
“The lucky girl will not only act ‘ 
| Assn. has appealed to its members 


| will be presented with a wardrobe, | 
and be a guest of the factory for) 


Goodwill Record 


Dealers Extend Aid 
For 45 Years 


CHICAGO.—Forty-five years ago, 
Chicago auto dealers began the 
Orphan’s Automobile Day Assn. to 


| give Cook county orphans, old folks 
| and crippled children a day of fun 


and refreshments. 
On Aug. 24, in Lincoln Park, 4,800 
from various institutions 


The Chicago Automobile Trade 


to send in donations to help defray 
the cost of the event. The associa- 


tion has also asked for 800 autos to | 
| transport the people. 





| vice-president; 
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employes shortly after the strike 
got under way. 

“For many years,” the letter said, 
“our flat-rate labor charges to our 
customers for Ford repair jobs 
were pretty well in line with what 
Ford dealers were charging 
throughout the United States. They 
were generally based on time stud- 
ies made by the Ford Motor Co. 
and were set up to allow the dealer 
to pay his mechanics at the going 
rates, and have a decent profit left 
over for the use of his equipment 
and facilities. 

“Shortly before the war, the me- 
chanics’ union in this county began 
to insist on increasing the number 
of hours charged for specific jobs. 
To keep peace in the family the 
dealers agreed, and that was a 
mistake on our part, because each 
year the demands got farther and 
farther out of line with what Ford 
dealers outside of this county were 
charging. 

“To show you what happened, 
our flat-rate labor charge on a 
valve grind was 5.6 hours in 1941 
and went up to 15 hours in 1949. 

For over-hauling a clutch, the 
rate was 5.2 in 1941 and 8 hours 
in 1949. Other jobs showed simi- 
lar advances. 

“Ford owners for the most part 
are not millionaires. They have to 

watch their dollars pretty closely, 
just as you and I do. So when Mr. 
Customer began to learn that we 
were charging him three times as 
many hours of labor to grind his 
(Continued on Page 55, Col, 1) 


Inspection Bill 
Receives Veto 


In Wisconsin 


MADISON, Wis. ‘ 
Rennebohm has vetoed a bill which 
would have required annual com- 
pulsory motor vehicle inspections 
in Wisconsin. 

The governor said he was a 
strong believer in highway safety, 
“but this bill goes too far in com- 
pelling motorists to submit to a 
time-consuming procedure without 
likelihood that a substantial reduc- 
tion in accidents could be 
achieved.” 

The bill, recommended by the 
state legislative council. would 
have inaugurated compulsory in- 
spections at officially designated 
testing stations within 30 days be- 
fore motorists sought automobile 
licenses. Other provisions were 
that inspections should follow each 
accident, or on demand of a police 
officer. Fees would have been $1, 
of which 10 cents would go to the 
state. 

“It is my understanding,” Gov. 
Rennebohm’s veto message said, 
“that a relatively small percentage 
of the total reported accidents can 
be traced to defective brakes, head- 
lights, exhausts, windows or wind- 
shields. 

“Furthermore, owners of vehicles 
with mechanical defects, which this 
inspection system is designed to 
remedy can, under present laws, 
be forbidden from operating these 
vehicles by our regular enforce- 
ment officers. 

“In other states which have tried 
this scheme, inspections have tend- 
ed to become perfunctory and su- 
perficial and to arouse resentment 


|among motorists for that reason.” 


e 
oe 


+ 


CONNECTICUT AUTOMOTIVE TRADES ASSN. PARLEY—Photo shows the officers and the 
guests at the head table for the banquet at the summer convention in Groton. Seated (left 


to right): 


clerk of the motor vehicle committee in the legislature; 


John Cahill, president, Mass. State Auto Dealers Assn.; 


Frank Hitchcock, Canaan, 
Cornelius F. Mulvihill, commissioner 


of motor vehicles: Robert E. Parsons, former Lt. Gov. of Connecticut and vice-president of 


Connecticut Automotive Trades Assn.: 
Albert T. Brothers, 


Salmonsen, chairman, 


past president. 
convention committee: John 


Martin J. O'Meara, president; Carl R. Lane, executive 


Second row (left to right): Gordon H. 
M. Rehi, past president; James Scanlon, 


| past president: Robert Pringle, treasurer; William C. Hayes, past president; Harry M. Sloate, 


| NADA director for Connecticut; K. 
| London County Assn.; Edward H. Baker, 


D. Sheldon, 
NADA director for Massachusetts. 


secretary; Joseph Santin, president, New 
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Fair and equitable contracts between manufacturers 


AUTOMOTIVE OUR PLATFORM: |. 

and dealers in motor vehicles, parts and accessories. 4 2. A fair profit to 
® M the dealer on every used vehicle accepted in partial payment for a new 
& A car or truck. J 3. iiery doliar of gasoline tax collected by state or federal 
. governments applied to the building and maintenance of highways. 4 4. The 
e b elimination of governmental and bureaucratic controls over this industry. 
® Rr 4 5. A return to the precepts of independence and the rewards of applied 

energy and ability, which made America and gave more of her citizens 


more of the better things of life than anywhere else in the world. 


Extent of Auto Taxes 
Stuns Outsider 


A DEALER, Haywood Davis, of Davis Auto Co. (Pontiac), 
-“% Fort Wayne, Ind., comments that while AUTOMOTIVE 
News has frequently gone into the automotive tax burden, 
it is nice to see the home-town paper do so, too. 

He sent in an editorial from the Fort Wayne News-Sen- 
tinel, which is quoted below: 





“Is your automobile creaking under the strain of the) 


heavy load of taxes it carries, both in original cost and 
operating expenses? 


“Is there another item of personal property in the country 


today that soaks up more taxes than the American auto? 

“Among taxing officials there appears to be an easy in- 
difference to any reasonable limit to this legalized extortion. 
Unlike certain types of property and intangibles difficult to 
locate, an automobile is a 
handy thing to levy. It is 
such an intimate part of 
the fabric of American 
life that the average car 
owner has become cal- 
loused to the costly whim- 
sy of state and federal 
government tax agencies. 

“The manufacture of a 
motor car is so compli- 
cated that it is difficult, if 
not impossible, to develop 
accurate figures on the 
aggregate taxes in a pop- 
ular priced car. The err- 
ing in such estimation is 
apt to be on the side of 
omission. The reason is 
that there are several 
thousand concerns involved in the production of various 
parts and materials in a car and many of these concerns 
are outside the automotive industry. 

“However, J. R. Davis, vice-president in charge of sales 
and advertising of the Ford Motor Co., recently released a 
table showing that the major taxes accrued on a $2,000 
car (not the Ford car in particular) amounted to $511.50. 

“Not content with soaking the car owner 25 percent of 
the price of the car, tax agencies continue to load down his 
automobile. The extras include gasoline (15 states raised 
them this year), registration fee tolls, local property taxes, 


What's Keeping It Up? 





—Fort Wayne News-Sentinel. 





WRITING back from London last 
| fall, you may recall, I mentioned 
| the controversy over the continued 
| rationing of candy and sweet goods. 
| Under the British austerity pro- 
gram, all confec- 


LUXURIES _tioneries were so 
HERE AND §ssstrictly regulated 
ABROAD that it would be 


| fair to say the 

children of England were literally 
| starved for the sweets which we 
Americans consider such an im- 
|portant part of every child’s diet. 
The candy makers were up in arms, 
not because they could not get the 
materials necessary. “Leave that to 
us,” they cried, “but remove the 
irons which keep us from market- 
ing what we already have on 
hand!” “Our plants,” they said, 
“are closed. Tens of thousands of 
workers who know little else but 
candy making are out of jobs. How 
can they buy the products of other 
British workers if they have no 
earnings? You deprive our domin- 
ions overseas of their raw-material 
markets. You close our plants here 
and increase unemployment. You 
deprive the people of Britain and 
their children of the candy which 
they not only greatly desire, but 
which, because of your controls 
over other foods high in protein 
content, they positively need.” 

* + + 


TO ALL of these arguments, up 
to the time we left, that genial kill- 
joy, Sir Stafford Cripps, had turned 
a deaf ear and returned to his saw- 
dust sausages—he is a vegetarian, 
you know! Now we learn that the 
| sugar restrictions were lifted or 
|modified some months ago. Candy 
|appeared everywhere in Britain, to 
|the delight of oldsters and young- 
sters alike. But the return of the 
old-fashioned rosy cheeks to the 
British populace was more than 
this czar over the health and hap- 
piness of fifty million of his com- 
patriots could take. “Too much is 
being spent, Candy is a luxury. 
We are returning to the soft ways 
|of prosperity.” To sum it up, you 
|are beginning to return to a system 
of demand and supply without gov- 
ernment supervision and bureau- 
cratic dictation which will eventu- 
|ally correct all of our ills and lead 
|to prosperity and thus happiness. 
| Away with it! 


* * * 











FOR quite a while it has seemed 
to me that the industries in this 
country which are directly affected 
by the excise taxes—examples: 
Amusement, jewelry, furs, trans- 
portation, etc.—have displayed an 
alarming lack of good old-fashioned 
American gumption. The idea that 
four years after the war we should 
still be paying exorbitant taxes on 
the most commonplace luxuries 
| seems to me rather ridiculous. But 
| what is being done about it? May- 
| be my eyes are at fault, but I do 
not see the fighting broadsides to 
the people which could be placed in 
every newspaper and magazine, in 
every radio and television program. 
| It seems to me to be just a simple 
case of taking the easy way out and 
letting George do it! Of all things, 
a 20 percent tax still levied on 
leather goods, traveling bags, sales- 
|men’s portfolios, etc.! By what 
| Stretch of the imagination can this 
type of merchandise be labeled as 
luxury? Everything new is a lux- 
ury of course. A new suit, a new 
set of plumbing fixtures, a new 
change of scenery—but why tax to 
retard sales, when our whole econ- 
omy is built on making it possible 
for more and more of our citizens 
|to have more and more of the bet- 
ter things of life? 

* + * 
THE MISER is the only villain 
|}in our system. The man who works 
harder to make more so he can 


| 





spend more for the things other | 


;}men make, is, thank God, the hero 
| in our free-enterprise system. Let’s 
|catch the man who is trying to 
| hoard his gold where it does no one 
|jany good, not the normal citizen 


driver license fees, plate costs and sales tax on purchases| who wants to buy his wife a warm 


of accessories. .. . 

“We keep thinking the all-around vulnerability of the 
American automobile has reached the point where no amount 
of ingenuity could produce another tax, but we’re always 
wrong. Someone always does. It begins to look as if govern- 


ment is determined to tax the automotive industry out of | gress dare ignore if they will but | 


existence.” 


|fur coat or himself a new set of 
luggage! Where are the men who 
head up these industries which are 
being so grossly pilfered? They 
| can have on their side an aroused 
| public indignation which no con- 


| get busy—and now!—G.M.S. 
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‘How He Does It ...... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 


used, if you so request. 
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No attention is given to unsigned 





Advertising 

An article on page 18 of your 
July 4 issue referred to a classified 
advertising program of Glen. L. 
Humphrey somewhere in Wiscon- 
sin. I am desirous of learning the 
city he operates in so that I can 
obtain first-hand information on 
his type of advertising.—A. L. 
AINSWORTH, Toronto. 

Eprtor’s Note: Milwaukee. 


Fancy 

In the Saturday Evening Post 
dated July 23 you will find an 
article picturing coach work done 
by our company under the title 
“Fanciest Things on Wheels.” 

Thought you might be interested 
in reading this article.—James P. 
DeruHamM, Derham Custom Body Co., 
Rosemont, Pa. 


Information Wanted 


On June 28, 1949, a Mr. John D. 
Rosx came to our showroom and 
purchased a new car. ... As he 
has not paid off the balance due 
on this car or made any attempt 
to contact us, we are most anxious 
to locate this car and were won- 
dering if it would be possible for 
you to print a small item in your 
| paper. 

Mr. John D. Rosx purchased a 
1949 Hudson black Commodore 
eight sedan, serial No. 494-48117. 
| This car is equipped with a radio, 
heater, white sidewall tires and, 
at that time, there was a two-way 
“passing-eye” mirror installed on 
the driver’s side. 

This car was registered in Maine, 
| plate number 207-045. 

| If amyone reading your paper 
should happen to know the loca- 
tion or any information at all re- 
garding this car, we would appre- 
ciate it if they would notify us 
here, 184 College Ave., Waterville, 
'Me., telephone Waterville 2249, or 





get in touch with Mr. Alfred Poir-. 
ier, chief of police of Waterville.— 
Merte McCartney, McGartney Mo 
tor Co., Waterville, Me. 


Coming Events 





AUGUST 

Aug. 15-17—Portland, Ore. (Multnomah ho- 

tel). SAE West Coast meeting. 
SEPTEMBER 

Sept. 7-10 — Detroit (Book-Cadillac hotel 
and Masonic Temple). Third annual con- 
vention, National Used Car Dealers Assn. 

Sept. 11-12—Myrtle Beach, S. C. (Ocean 
Forest hotel). South Carolina Auto Deal- 
ers Assn. convention, 

Sept. 11-13—Buffalo (Statler hotel). 26th 
annual convention and exhibit of New 
York State Auto Dealers, Inc. 

Sept. 19-20—Milwaukee (Schroeder hotel). 
2ist annual session of Wisconsin Auto- 
motive Trades Assn. 


Sept. 28—Burlington, Vt. Vermont Auto 
Dealers Assn. convention. 

Sept. 29-30 — Atlantic City. New Jersey 

Automotive Trade Assn. parley. : 
OCTOBER 

Oct. 9-11 — Galveston, Tex, 32nd annual 


convention and exhibit of Texas Automo- 
tive Dealers Assn. 

Oct, 9-11 — Cincinnati (Netherlands Plaza 
hotel). Annual convention of Ohio Auto- 
mobile Dealers Assn. 

Oct. 10-11 — Minneapolis (Nicollet hotel) 
Annual convention, Minnesota Automobile 
Dealers Assn. 

Oct. 14-15—Atlantic City. 
Dealers convention. 

Oct. 16-18—Edgewater Park, Miss. 
nessee Automotive Assn. convention 

Oct, 16-18 — Jacksonville, Fla. (George 
Washington hotel). 19th annual conven- 
tion of Florida Automobile Dealers Assn 

Oct. 18—New York (Hotel Astor). 10th 
annual meeting of Automobile Old Timers 
(K. T. Keller, president of Chrysler, 


Tri-State Auto 
Ten- 


guest of honor) 

Oct. 23-25—Biloxi, Miss. Automobile Deal- 
ers Assn, of Alabama annual meeting. 
Oct. 24-25—Grand Forks. Annual meeting 
of North Dakota Dealers Assn. 

NOVEMBER 
Nov. 3-4—St. Louis (Chase™ hotel). 
Fuels and Lubricants session. 
Nov, 7-10—Chicago, Twenty-ninth annual 
meeting of American Petroleum Institute. 
Nov. 11-12—Oklahoma City (Skirvin Tower 
hotel). Annual convention of Oklahoma 
Automobile Dealers Assn. 
DECEMBER 
Dec. 5-6—Wichita (Hotel Broadview). An- 
nual convention of Kansas Motor Car 
Dealers Assn. 


SAE 
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is thinking Studebaker 
and talking Studebaker! 


Studebaker dealers 
have just done the biggest 
6 months business in 
Studebaker history! 
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Cars Move With Selling Push 


By Gordon Hebert 
Staff Correspondent 

NEW ORLEANS. Although 
“things are getting tighter” and the 
“easy flow of money” is running 
out, new-car dealers are still selling 
every available automobile allotted 
to them—even down to convertibles 
and station wagons. 


The new-car business here is ex- 
ceedingly good as the past June 
was 33 percent better than the cor- 
responding month of last year and 
for the first six-month period new- 
car registrations were 25 percent 
higher than for the first half of '48. 

It must be saia that the dealers 
are back selling—delivering cars 
just like the customers want 
them. That is, without all the 
extras such as seat covers, fog 
lights, sun shades, back-up lights, 
etc. 

Also, more new cars were sold 
without trades in June then in any 
month since the war. One dealer 
reported the fact that 60 percent of 





Commerce Dept. 
Conducts Survey 
Of Economy 


WASHINGTON. — Sccretary of 
Commerce Charles Sawyer last 
week announced Department of 
Commerce plans to undertake an 
on-the-spot fact-finding study of 
economic conditions throughout the 
country. 

The purpose of the study, he said, 
is threefold: (1) to obtain first- 
hand and up-to-the-minute infor- 
mation on business and employ- 
ment; (2) to explore with respon- 
sible business and civic leaders 
practical plans for maintaining in- 
dustrial production and employ- 
ment at high levels, and (3) to 
carry back to Washington recom- 
mendations for practicable govern- 
ment action. 

Sawyer said he personally would 
set the Commerce department pro- 
gram in motion by meeting with 
New England business leaders in 
Boston today (July 25). 

In announcing the Commerce de- 
partment’s special fact-finding pro- 
gram, Sawyer said: 

“We recognize, as the President 
has said, that there are certain 
spots where serious unemployment 
is evident. Our most recent reports 
indicate that in many areas, where 
there has been some falling off in 
business and employment, condi- 
tions are on the mend. However, 
what we shall try to get at are the 
facts. We want to get them from 
people who know the facts, on the 
ground. 

“Where it is evident that serious 
local situations can be remedied 
by government action, we propose 
to carry recommendations for such 
action back to the appropriate fed- 
eral agencies in Washington. We 
plan to work with the principal 
procuring agencies of the federal 
government to channel government 
contracts to businesses and areas 
which need them most. 


“We want the facts, good and 
bad. Commerce department region- 
al and district offices will set up 
meetings of business leaders in 
their communities, each of which 
will be attended by an official of 
the department. Some of these 
meetings I shall personally at- 
tend.” 


his new-car business was made 
without a trade. This particular 
dealer stated that the customers he 
sold without a trade either kept 
their old car or disposed of it at 
a private sale or to a used-car 
dealer, 

The 


used-car business, 


more level day by day. 


Stocks are below average due to) 


the fact that the majority of 
used-car operators are being more 
conservative in buying, expecting 
a drop in prices with the new-car 
industry going at full blast. 

A few dealers are having a tough 
time in moving late model cars for 


Role of Design 
In Accident 
Deaths Is Shown 


BUFFALO.—Cornell Aeronautical 
Laboratory’s “thin man” is an at- 
tempt to show that automobile and 
aircraft design can be changed to 
eliminate most accident fatalities. 

The “thin man” is a nine-pound 
replica of a human being, made out 
of thin aluminum sheets. It was 
used in a two-year study sponsored 
by the Cornell Committee on Air 
Safety Research, 

The device has movable joints, 
which make his actions to crashes 
similar to those of a human body. 
The figure rides in a sheet-metal 
cockpit mounted on rails and ac- 
celerated by airplane shock cords. 
Head impacts are measured by an 
energy gauge. The reactions of 
other parts of the body are traced 
on paper. 

The tests show that three princi- 
ples can cut down deaths and seri- 
ous injuries: design auto compart- 
ments so that the body cannot 
move so far forward in a crash; 
provide for uniform distribution of 
the shock force, with no sharp 
projecting objects, and employ 
light-metal sheets backed with 
some spongy substance that would 
yield under body pressure, thus 
absorbing shock energy. 


Eventually, said Edward R. Dye, 
laboratory chief, such improve- 
ments probably will be incorporated 
in autos and aircraft, although “the 
public is going to have to be edu- 
cated into desiring such safety fea- 
tures, and then demanding them.” 





Pontiac Reports 
Service Volume 


Ahead of 1948 


PONTIAC. — Pontiac Motor divi- 
sion reports a sharp upswing in 
customer labor sales and service 
orders in Pontiac dealerships over 
1948. 

During May, latest month for 
which figures are available, the 
number of service customers pa- 
tronizing Pontiac dealerships were 
more than 100,000 above May of 
last year. 

Although customer labor sales 
were up, it cost the average cus- 
tomer 90 cents less to have his 
Pontiac serviced or repaired than 
it did a year ago. 


Service Manager Hugh J. Hales 
said the increase was largely due 
to the increasing desire of Pontiac 
owners to take their cars to fac- 
tory-trained mechanics for service. 





A BUICK FAMILY REUNION—William F. Hufstader, distribution vice-president of General 
Motors, chats with old pais Ivan L. Wiles, general manager of Buick, and Otis L. Waller, 
general sales manager of Buick, at the Buick Special testimonial banquet in Flint. Hufstader 
addressed the 500 assembled GM executives and field salesmen. 


as a} 
whole, is good. Prices are getting | 
| beginning to get “spotty. About half 





the reason that they bought them 
at a higher figure than the present 
prevailing market price. 

Three of the biggest new-car 
dealers in town are in progress 
of getting back in the used-car 
business by having under con- 
struction used-car locations. 

The service and parts business is 


the dealers interviewed reported an 
increase of from 5 percent to 15 
percent over the preceding month, 
while the other half stated that this 
end of the business dropped off 
from 10 to 20 percent. 

A very noticeable factor among 
the dealers reporting a drop was 
the bigger outlets with major parts 
depots catering to wholesale busi- 
ness in surrounding area. 

When questioned about the loss, 
it was the consensus of these 
dealers that the wholesale busi- 
ness to car dealers and indepen- 
dent garages outside of New 
Orleans was not good, which 
accounted for the drop-off in this 
department. 

A further check among inde- 
pendent part houses coincided with 
the new-car dealers doing a big 
out-of-town business. The “country” 
business with them is off 10 to 15 
percent while the “city” business is 

only off 5 percent. 

The truck dealers are expecting a 
better movement on large units. 
For the past several months the big 
equipment has been backing up on 
them, but the dealers now report 
an improvement in the situation. 
The half-ton units are still fast 
movers. 

The “paper” with finance com- 
panies is increasing rapidly, ac- 
cording to a check on two national 
concerns. 


Renault Names 
39 New Dealers 
In Two Months 


NEW YORK.—George L. Boyer, 
vice-president of Renault Selling 
Branch, New York, has announced 
the appointment of 35 new Renault 
distributor-dealers during the last 
two months. 

“Renault is rapidly expanding its 
operations in the U. S.,” Boyer 
stated, “and the overwhelming ac- 
ceptance of the new rear-engined 
Renault by the American consumer 
has convinced far-sighted dealers 
that ‘Renault is here to stay.’ 


“There has been some mention in 
the press that foreign car sales in 
the U. S. are on the downgrade. 
That is true of many cars that have 
been distributed here during the 
war shortage, and have little place 
in the American market when 
American cars are available.” 


However, Renault, billed as the 
lowest-priced, four-door sedan now 
being sold in this country, is proof 
that the American public will al- 
ways go for a new product that 
fulfills a need and serves a useful 
purpose, he said. 

Up to the present Renault has 
operated on a limited advertising 
and sales promotion budget, but 
new and increased plans are now 
being prepared by the Miller Ad- 
a Agency, New York, Boyer 
said, 


Heart Attacks 


Pa. Seeks to Restrict 
Ailing Drivers 

HARRISBURG, Pa. (UTPS) — 
The Medical Society of Pennsyl- 
vania has appointed a committee 
to make a study of automobile 
drivers who are suffering from 
heart ailments. 


The committee was appointed at 
the request of Gov. Duff’s highway 
safety advisory committee, which 
reports that each week at least 
one Pennsylvania car operator is 
involved in an accident as the re- 
sult of heart attack and that it 
might be advisable to control the 
licensing of those suffering from 
heart ailments. 


Dr. Constantine P. Faller, Har- 
risburg, will head the Medical So- 
ciety’s committee, which will de- 
termine whether it is possible or 
desirable to set up standards to 
control such drivers. 
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THE 13-TON DIE FOR CASTING CAR BODIES FROM ALUMINUM—This method is used 
in the Toledo plant of Doehler-Jarvis Corp. The casting weighs a little more than 12 


pounds when trimmed. 


Die-Cast Aluminum Door 
Rolls at Doehler-Jarvis 


NEW YORK. — Doehler - Jarvis 
Corp. reports it is now in produc- 
tion on a die-cast aluminum auto- 
mobile door, said to be the largest 
die casting in area ever produced. 

The advanced design, which was 
disclosed here last week by H. H. 
Doehler, chairman of the board of 
that corporation, is the result of 
nearly two years of efforts on the 
part of design, die and metallurgi- 
cal engineers. 

The door has been designed in 
collaboration with Kaiser-Frazer 
engineers, Doehler said. 

Success of the experiment on the 
door frame has special significance 
as it provides an avenue to elim- 
ination of one of the most costly 





ALUMINUM CAR DOOR FRAME—They are 
now in production at the Toledo plant of 
Doehler-Jarvis Corp. 


multiple stamping operations in 
body building, Kaiser-Frazer stated. 
A logical outcome of further uses 
of the K-F system of aluminum 
eastings was seen as lighter and 
probably less expensive cars in the 
future. 

Clay P. Bedford, K-F executive 
vice-president, at the same time 
revealed that K-F engineers are 
studying development of other die 
castings for parts with relatively 
high fabricating costs. These in- 
clude inner frames for instrument 
panels and rear deck lids, both of 
which offer substantial savings in 
labor assembly costs, he said. Pro- 
duction thus far has been on an 
experimental basis only, however. 

Bedford said that if the rela- 
tive prices of steel and alumi- 
num remain stationary, the ini- 
tial cost of an all-steel as com- 
pared with a steel and aluminum 





door will be approximately iden- 
tical. 

“Our success with the die cast 
door does not mean that we neces- 
sarily will install them on present 
models,” he said, “but it does es- 
tablish the feasibility of molding 
body sections with worthwhile sav- 
ing in time, labor and weight. We 
have in mind also the additional 
advantage of die casting which 
permits greater opportunity for 
contours with re-entrant angles 
and styling features not practical 
with steel stamping.” 

Bedford said a machine has been 
perfected for die casting doors at 
the rate of better than 30 an hour. 
Only four units would be required 
to make doors for 500 four-door 
sedans a day. 


Dodge Discussing 
Truck Sales Plan 
At 48 Meetings 


DETROIT. — Forty-eight Dodge 
dealer meetings have been ar- 
ranged in the 20 national regions 
during July and August to discuss 
the current truck market and plans 
for merchandising both new and 
used trucks, L. F. VanNortwick, 
director of truck sales of Dodge 
division, announced last week. 

Conferences also have been ar- 
ranged with the field staff in the 
20 regions. 

The meetings were to be con- 
ducted by VanNortwick, George A. 
Orphal, assistant director of truck 
sales; B. B. Settle, director of serv- 
ice; L. J. Ouellette, director of dis- 
tribution; George W. Malcomson, 
director of used-vehicle merchan- 
dising, and C. A. Templeton, Ray 
Ayer, D. T. Stanton and W. S. 
Woolsey, sales supervisors. 

The meetings were to be held in 
Atlanta, Birmingham, Jacksonville, 
Charlotte, Richmond, Washington, 
Atlantic City, Buffalo, Syracuse, 
Boston, Springfield, Mass, New 
York, Detroit, Grand Rapids, Mich., 
Cleveland, Pittsburgh, Cincinnati, 
Columbus, Indianapolis, Memphis, 
Little Rock, New Orleans, Hous- 
ton, San Antonio and Dallas. 

Conferences were also to be held 
at Oklahoma City, Lubbock, St. 
Louis, Kansas City, Wichita, Oma- 
ha, Denver, Des Moines, Los An- 
geles, San Francisco, Portland, 
Ore., Seattle, Spokane, Salt Lake 
City, Chicago, Milwaukee, Minne- 
apolis, Sioux Falls, S. D., and Far- 
go, N. D. 

Two meetings were scheduled in 
some of the cities. 








CHEVROLET DEALERS DOUBLE IN BRASS—Three Chevrolet dealers checking on a big 
brass horn at a celebration in Harrisburg, Pa., following the victory of the Harrisburg zone 
in an eastern region sales campaign. Tracing the course of the music are (left to right): 


Frank M. Palermo, Shenandoah; Joseph A. Lyman, Hazleton, and Al J. 





Catnes, Nanticoke. 
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INDEPENDENT SERVICEMEN... 


THE CHEVROLET DEALERS 
OF AMERICA axe gy 


z | READY... 
| WILLING... 
and ABLE to serve you 












scuss 


tis - READY with large stocks of genuine 
Ray Chevrolet parts available at one loca- 
ald in tion. 


Mick. WILLING because Chevrolet Dealers 
- recognize you as “‘Partners In Service.”’ 


tland, ABLE to serve you better because as 
Far. specialists they are qualified to help 
you with your Chevrolet service prob- 














GENUINE CHEVROLET 
SHEET METAL PARTS 


Now available to you 
AT LOW PRICES 


IMPORTANT FEATURES—Each part is formed on 
original production dies, then metal-finished, rust- 
proofed and heavy Corroflex-wrapped or cartoned 


These features assure you 


TOP QUALITY e¢ FACTORY FIT 
FASTER, EASIER INSTALLATION 


Take advantage of this 

profitable opportunity to 

give customers’ cars that 
“LIKE NEW’’ LOOK 


PARTNERS | ror your sesr veac... | PARTNERS 





rg zone 


nticoke. 


| DEAL WITH YOUR 
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NUCDA Is Launching 
Membership Drive 


DETROIT. — An extensive new- 
membership campaign for the Na- 
tional Used Car Dealers Assn., Inc., 
is now being pushed, 

President Carl Marker has in- 
formed the association’s officers 
and directors that they should as- 


Va. Gas Revenue 


RICHMOND, Va.—An increase of 
$1,432,091.19 in Virginia gasoline tax 
collections during the first five 
months of this year over the same 
period in 1948 is reported by the 
state division of motor vehicles. 
Collections for January through 
May totaled $16,586,703.75, com- 
pared with $15,154,612.56 in the cor- 
responding period last year. Col- 
lections in May, the last month re- 
ported on, totaled $3,440,596.59, an 
increase of $36,515.14 over the same 
month a year ago. 


sume the responsibility of hiring a 
solicitor to canvass the dealers in 
their areas. 

“Mail solicitations of member- 
ships is a waste of money,” 
Marker said. “It does not bring 
enough returns to pay the post- 
age. If NUCDA is to get more 
members, it will have to be by 
personal contact.” 

He explained that officers and 
directors will not take time off 
from their businesses for this work, 
so salesmen must be hired to gain 
new members. 

“You are going to be asked by 
the salesmen—and the salesmen are 
going to be asked by prospective 
members, ‘What can a national as- 
sociation do for me?’ It isn’t what 
we can give them in dollars and 
cents,” Marker stated. 

“There isn’t an industry of any 
importance today that isn’t organ- 


“Hi gang! 
eoeHow’s this for 


beter 
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Sarety GLASS w-rnunee 


DUOLITE SAFETY WINDOW GLASS 


DUPLATE SAFETY PLATE 
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GLASS : 


PAINTS + GLASS > 
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FORD DEALER TRANSPORTS BEAUTY CONTESTANTS—Prior to the selection of Miss New 


Hampshire 1949 at Manchester, 


19 beauties participating in the contest were paraded 


through the main section of the city in Ford convertibles which were made available by 
Bolen-Garfield, Inc., (Ford). The annual Miss New Hampshire event is sponsored by the 
New Hampshire Morning Union and the Manchester Evening Leader. Miss Flora Sleeper, 
contest participant from Laconia, was awarded the title Miss New Hampshire 1949 and will 
compete in the national beauty contest to be held at Atlantic City. A Ford convertible 


appropriate! 


ized on a national level, and I still 
have to be convinced that used-car 
dealers are an exception.” 


Marker also explained to the 
association’s officers and directors 
that a decision has been reached 
to discontinue free distribution of 


lettered for the occasion has been loaned fo Miss New Hampshire until the 
national finals by Bolen-Garfield.—(Photo by Union Leader.) 





the “NUCDA Official Automobile 
Guide.” 


William Botsford, a Detroit pub- 
lic relations counsellor, has been 
appointed convention director to 
serve until Sept. 10. 

The NUCDA is now prepared to 


@ Today, motorists generally are enjoying the advantages of 
better visibility which larger vision panels make possible. For 
larger windshields and windows have become standard with 


the majority of automobiles. 


In planning for better visibility in your cars, we suggest 
that you look to Pittsburgh Safety Glasses. That will be your 
assurance of Safety Glasses that are dependable, time- 
tested, service-proved; products that have earned the con- 
fidence of manufacturers and motorists alike. 


Mass-produced in curved as well as flat panels, you can be 
sure that Pittsburgh Safety Glasses will be available to meet 
your needs. And, too, whenever you have a problem of glass 
application in the design and construction of your cars, the 
counsel of our specialists is at your disposal—without obli- 
gation. Pittsburgh Plate Glass Company, 2278-9 Grant 
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Building, Pittsburgh 19, Pennsylvania. 





PLASTICS 
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provide applications for employ- 
ment, membership blanks, code of 
ethics, circulars giving association 
activities, lists of members in areas 
and state dealer lists. 


* * * 


Springfield Dealers Lose 
Round in Tax Battle 

The Springfield (Mass.) board of 
assessors has won the _ second 
round in its hotly-contested battle 
to assess second-hand automobiles 
in the possession of used-car deal- 
ers on Jan. 1 of any year at the 
local personal property tax rate. 

A decision handed down by the 
state appellate tax board, with 
Chairman John L. Burns dissent- 
ing, holds that the assessors were 
correct in assessing 11 automobiles 
in the possession of Herbert H. 
Johnson on Jan. 1, 1949, at the local 
personal property tax rate, even 
though the cars were later sold 
to Massachusetts residents, each of 
whom paid an excise tax. 

Contesting dealers asserted they 
were entitled to abatements or ex- 
emptions from the taxes because 
the new owners paid excise taxes, 
in lieu of the local property tax, 
claiming that the cars should not 
be taxed twice. 

The dealers, predicting statewide 
repercussions in the used-car field, 
announced they would appeal the 
decision to the Massachusetts su- 
preme court. 

. * 


. 
Crash-Landing Shakes Up 
Two Toronto Dealers 

RICHVALE, Ont.—Two Toronto 
used-car dealers, Len Whitley, 39, 
and William Frances, 29, received 
minor injuries when they crash- 
landed their light plane here 


| July 11, 


They walked away from the 
plane after it had struck a tree, 
cut through the roof of a green- 
house and plummetted nose first 
into a pile of manure. They were 
on their way back from Barrie, 
Ont., to Toronto’s Island airport, 
and had completed sale of their 





plane at Barrie. 


Toledo Strives 
To Improve 


Title Handling 


TOLEDO. — A strenuous cam- 
paign to curb errors in transferring 
and handling auto titles is being 
inaugurated by the auto title office 
of Lucas county. 

First step in the drive is the 
distribution of envelopes to all per- 
sons obtaining titles in the office. 
The envelopes are shaped to hold 
the title snugly, with a minimum 
of folding, in order to stop the 
quick wearing-out of titles by much 
folding or careless handling. 

A number of pointers to car 
owners are printed on the back of 
the envelopes. The suggestions 
cover errors which Gordon Jeffery, 
county clerk of courts, and Ralph 
Hoover, chief deputy in charge of 
auto titles, say are a common oc- 
currence and cause much incon- 
venience and misunderstanding 
among title seekers. They are: 

1. Make sure the motor and 
serial numbers check with the title, 
or you will have difficulty proving 
the car is yours. 

2. If you have paid off a loan, 
get the mortgage cancelled from 
the title by the clerk of courts. The 
strict Ohio auto title law, in effect 
since 1938, will prevent you from 
disposing of the car until the lien 
is cancelled. 

3. Don’t carry the title in your 
car or on your person, A thief who 
Steals both car and title can forge 
your signature and sell the car. If 





he steals only the title, he may 
|obtain a loan on it in your name, 
| without producing the car. 


Canada’s Battery Sales 


OTTAWA.—Sales of electric stor- 
age batteries and parts by princi- 
pal Canadian producers were val- 
|}ued at $960,500 in May compared 
with $1,055,000 in the same month 
last year, the Canadian government 
announces. During the first five 
months of this year, output was 
valued at $6,131,200 compared with 
$5,729,600 in the like period last 
year. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue, 
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ir It’s here—a new thrill in motoring, a new pace-setter for the whole Crosley line. It’s 
| the new Crosley Hotshot, swank as the smartest European custom jobs—but it 
delivers for $1,500 to $3,500 less. Yes, the Hotshot is actually priced even lower than 
other Crosley passenger models! 
ROAD AND TRACK RACING CAR! we 
For those who want to get into track racing, road racing or hill And what a car! A dashing two-seater, long, sleek, with dropped frame, road 
i aan 1 as high as 12 or Ite compression ratio. In add clearance of 7-inches and deep, comfortable, aircraft type seats. The Hotshot has 
. Quickly “detachable side ‘doors, no shown, as. well as all. combined leaf and coil spring rear suspension and strut-type hydraulic shock ab- 
* SS ee a re ee oe See sorbers all around to give smooth, shock-free road hugging ability necessary in 
. racing type vehicles. It’s the big opportunity in today’s market—a unique style leader 
- priced well under a thousand dollars! 
le 
h COMPLETE LINE= 6 MODELS 
\r The Crosley dealer has a model to meet every taste, ’ 
of every need. His line now includes everything —ultra- World’s record made by CROSLEY powered speedboat! 
= smart sport car, family cars and trucks too! A Crosley powered hydroplane, piloted by Jack Van Deman, of 
h Philadelphia, recently established a new world’s record of 52.250 
~ miles per hour. The 44 cu. in. speedster cracked all records in 
1 A er «ig establishing this 48 cu. in. record. 
ig speediine styling, sweep fenders. 
Rich interior, choice fabric up- 
d os a" 4 with ample 
e, e . ° 9 
& LROSLEY -— first in the world with the world’s safest brakes ! 
a, sage tna Gale ce he (AIRPLANE TYPE (CAST-IRON 
m — meaner Ry HYDRADISC HYDRAULIC) BRAKES CIBA BLOCK) ENGINE 
ie ts 4, of 2 with Yq ton » 
ot All dest. Pad Hydradisc Brakes are new, revolutionary hydraulic Heart of the Hotshot is the amazing CIBA (cast- 
- _ brakes of the type used on the biggest and fastest iron block) engine that now powers all Crosley 
a CROSLEY CONVERTIBLE commercial ak military planes. These brakes were cars. Built with an overhead camshaft, the CIBA 
ir ee eee eee invented by Hawley, licensed to Goodyear, en- is the only light, high-speed, high-compression, 
10 be raised or lowered in a iiffy. gineered and ngs a by them in conjunction racing type engine mass-produced in the U. S. It’s 
ie with the military air force to meet the necessity for 4-cylinder, quiet running, long-lived. 
y CROSLEY PANEL DELIVER) positive braking on the heavy and fast modern A leader in economy, the CIBA goes up to 50 
e, Same Ghee to cten aircraft. They give positive braking action even miles on a gallon of regular gasoline. 
@s much as other trucks, Y%4 ton under the worst conditions—water, mud, slush, And these are only two among hundreds of 
tt ice or oil. One simple external screw adjustment— other Crosley improvements—ranging from spiral 
y— long-lived braking material. bevel gears and valve rotators to undercoating. 
e CROSLEY PICK-UP {RUCK — 
1- Heavy-duty type stamina. Slips 
j. through traffic easily, turns in a 
d 15 foot radius. Carries Ye ton 
h feed eat 0 te eles he FREGSLE¥Y You see them 
1 
e 2 FINE everywhere! 
° CROSLEY MOTORS, INC. 


DEPT. 95, 2530 SPRING GROVE AVE. 


CINCINNATI 


14, OHIO 





DISTRIBUTORS AND ADDITIONAL DEALERS are now being appointed. If you are interested in selling 
@ proven car to the vast market which exists at around $1,000, where there is no competition, 
write, wire or telephone at once to W. A. MacDonald, Fred R. Cooper, or Stanley E. Kess, Sales 
Vice President. 
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Nash Registers 
Best Sales Half 


In Its History 


DETROIT. — New-car sales of 
Nash automobiles during the first 
six months of 1949 reached the 
largest volume in the 47-year 
history of Nash and its predecessor 
company, according to H. C. Doss, 
sales vice-president. 

The new sales record, covering 
deliveries to customers, exceeded 
the previous record established dur- 
ing the same period in 1929, he said, 

Nash has set higher production 
schedules to go into effect during 
the last half of the year to meet 
anticipated further increases in 
demand, Doss said. 





Federal-Mogul Branch 


Holds Open House 


COLDWATER, Mich. — Celebrat- 
ing the 50th anniversary of Federal- 
Mogul Corp., manufacturer of auto- 
motive engine bearings, the Fed- 
eral-Mogul Service division here 
held an open house for employes, 
their families and the residents of 
Coldwater. 

The plant remained in full oper- 








The Ashtabula Wide & Leather Co., Ashtabula, Ohio + 

Conneaut Leather, Inc., Conneaut, Ohio + 

Eagle-Ottawe Leather Ce., Grand Haven, Mich. + The Lockawenne Leather Co., Hackettstown, M. J. 
Redel Leather Menulecturing Co., Newark, W. J. 





ation during the afternoon and eve- 
ning of the party. Prior to visiting 
the plant, a luncheon was attended 
by President H. Gray Muzzy, direc- 
tors and officers of the company, 
Mayor Decker, the Coldwater city 





RIEGEL BROS. EXCLUSIVE TRUCK DEAL IN SPOKANE—The Dodge dealership spent $250,- | ; 
000 for the building and carries a parts inventory of $50,000. Building and parking space | buying 
cover two acres. The firm, 35 years old, is headed by Dee Riegel. 





men. 


attended the open house. 





council and leading local business- 
Don Herr, manager of the 
Federal-Mogul Coldwater plant, was 
host at the luncheon. Over 2,000 


FOB FACTORY 











Prices Turning Up 


On Nonferrous Metals 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


By A. H. Allen 


© gp geen procurement staffs are watching closely 
the gyrations of nonferrous metal prices, trying to de- 


termine the significance of a resumed upward movement. 
First lead, then copper and finally zinc reversed their pre- 
—— 


cipitate downward trend 
which started in March. What 
apparently has happened is 
that buyers of these metals had 
depleted inventories well beyond 
their normal level, holding off new 
in the effort to catch a 
“low.” 

As long as prices in the non- 
ferrous field kept falling, there was 
practically no buying, but in the 
past couple of weeks new business 
has appeared and prices at once 
firmed. 








Genuine leather upholstery adds distinction 


and durability to any automobile .. . 


for 


leather combines smartness of color and fine- 


ness of texture with ruggedness of service. 


Under normal wear and with ordinary care... 


genuine leather improves with use . . . 


takes 


on deeper, richer tones . . . and helps to pre- 


serve the value of the car. 


We suggest to designers and makers of auto- 


mobiles that the wider use of leather in uphol- 


stering their cars will gain acceptance from an 


increasing number of discriminating customers. 


THE UPHOLSTERY LEATHER GROUP 


TANNERS’ 
100 GOLD STREET e 


Blanchard Bro, & Lone, Newark, W. J. 
Delaware Tanning, Inc., New York, W Y. 


COUNCIL OF AMERICA 
NEW YORK 7 





of all three metals—-copper for 
radiators, wiring, plating, etc.,; lead 
for storage bat- 
teries and terne 
plate; zine for 
practically all die 
castings which 
include radiator 
grilles, carbure- 
tors, hardware, 
moldings and the 
like. Their sensi- 
tivity to supply 
and demand, un- 
like the ferrous 
metals, makes it 
necessary to keep close tab on any 
sudden changes in trends; hence 
the keen interest in the current 
reversal, 

Sharply lower lead prices brought 
substantial reductions in costs of 
storage batteries, while the easing 
off in zinc meant lower quotations 
on die castings where suppliers 
were able to take advantage of the 
opportunity to balance off costs of 
|higher priced inventories. Galva- 
nized steel commodities also were 
generally lower. 

Another sensitive barometer, con- 
stantly given close attention in the 
metals industries, is iron and steel 
scrap. Quotations on these items 
have dropped like a plummet since 
early this year to a point below 
the OPA ceilings of 1945. 

Still there was little buying at- 
tracted and they remain at the 
year’s low. Until steel mills re- 
sume large purchases it is not 
likely scrap will turn upward, 
because the supply is plentiful, 
the automotive industry in par- 
ticular generating large tonnages 
of high-quality production steel 
scrap which has been finding few 
takers. Some of this material has 
been laid down, that is, stored 
by brokers until they can get a 
better price, but there is a limit 
to how long that can continue. 

Foundries generally have been 
out of the market for cast scrap 
used in cupola melting,operations. 
A drop in price from $60 a ton to 
$20 had no enticement. 

However, recently Ford contract- 
ed for a substantial tonnage of 
cast materials for its foundries, 
and there followed a_ perceptible 
reawakening of interest from 
| smaller melters, though not of suf- 
| ficient magnitude to have much 
effect on price. 

# 





A, H, Allen 


* * 


|New Ford Project 


ENGINEERING and purchasing 
4 representatives of Ford are tak- 
ing figures on what appears to be 
a good-size installation of die cast- 
ing machinery and plating equip- 
ment, with the apparent idea of 
producing their own zinc castings 
instead of buying on the outside. 

| The activity probably will not be 
centered at the Rouge plant, al- 
though it is a little premature to 
| say where it will be headquartered. 
Ford spokesmen say the project is 
| just one of a number of expansion 
plans under consideration for the 
future, like the Buffalo pressed 
| Steel operation, a site for which 
| has been acquired. 

The latter looks like an early 
| possibility, Bethlehem Steel Co. al- 
| ready having started an expansion 
| of its cold mill at the Lackawanna, 
N. Y., plant to handle the greatly 
increased requirements for sheet 
and strip from the Ford stamping 
project, which will be practically 
at its back door. 


Beacham Appointed 
Jack W. Lambert, Inc. (Dodge), 
123 Montgomery St., Savannah, 
Ga., announces the appointment of 
Ansel F. Beacham as service man- 
ager of the Dodge truck depart- 





ment. Beacham has been promi- 
nently identified with the automo- 
tive industry for the past 29 years. 
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NOW! COMPLETE 
TO FENDER PROT 





AT ORDINARY GRILLE 





a 


No Other Guard Has These 


FEATURES! 


] Gives complete fender to fender 
protection yet costs virtually the 
same as an ordinary grille guard. 


2 Withstands a heavier impact than 
any other guard because of the 
shape of its formed metal design 
and the method by which it is 
braced to the frame. 


3 Guaranteed rustproof — brilliant 
chrome plating identical with new 
car chrome specifications. 


4 Simple, quick installation. 





GUARD COST!.. 





Only the 1949 Oldsmobile Kargard Supreme 
is illustrated 


The New ERIE KARGARD SUPREME! 


Now! At last! Frame braced protection for the entire front end at approx- 








imately the cost of an ordinary grille guard that protects only the middle 
section of the front end! 


Dealers in test areas say this is the hottest, fastest moving, easiest-to-sell 
grille guard in automotive history. An overwhelming majority of car buyers 
quickly chose complete protection instead of partial protection—especially 
with the cost virtually the same. Your customers too will quickly make the new 
Erie Kargard Supreme an unusually good volume and profit producer for you. 





Specifically designed and styled to harmonize with the beautiful lines of 
each 1949 car, the new Erie Kargard Supreme is now available for BOTH 
FRONT AND REAR of the 1949 Oldsmobile and 1949 Chevrolet, and for the 
front only of the 1949 Buick. Soon available for other 1949 cars. 


Developed and made only by Erie—the World's Oldest Grille Guard 
Manufacturer. . . . At better jobbers everywhere. Call your jobber NOW— 
or write, wire or phone Erie Manufacturing Co., Inc. 


BERIE MANUFACTURING CO., INC. 


2635 SO. WABASH AVE., CHICAGO 16 


Wlorld’s Oldest Gulle Guard Manufacturer 
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Create 
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more — 
desire! 


N. ow, as always, 


profit-&-growth stem directly from 
the ability of salesmanship and 
advertising to create more desire. 


TO CREATE more desire, now that war’s pent-up desires 
are satisfied, will take plenty of “know-how,” plenty of 
wherewithal—and plenty more. It will take more salesmen 


Metropolitan Group | | 


WHERE 38,000,000 READERS* GATHER EVERY SUNDAY, EVERY SEASON, EVERY YEAR. 





NEW YORK 


220 East 42nd Street —MUrray Hill 7-5200 





CHICAGO 


Tribune Tower — WHitehall 4-2280 


with more enthusiasm for boss and product—and more 
reason-why rebuttal to the buyers’ “Not today!” It will 
take more “midnight oil,” more “huddles,” more “shoe 
leather.” 


It will take bolder planning, more streamlining, more mile- 
age out of every $ appropriated. And don’t forget there’s 
a clearer view of the road ahead through the windshield of 
research than in the mirror’s reflection of the road you’ve 
been over. 


DETROIT 








New Center Building — TRinity 2-2090 
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IT WILL TAKE more dissatisfaction with time-worn meth- 
ods and a restless quest of better methods! It might even 
take a penchant for breaking precedents! 


There’s the precedent of buying “national” media to sell 
the national market. Analyze that precedent and you'll find 
that, good as they are, the nation’s top “national” media 
can’t hold a proverbial candle to the locally edited Metro- 
politan Group of Sunday Picture Magazines. 


Let the facts tell the story. 


To create more desire for your product, you’ll have to reach 
more people in more places where more goods are bought. 
And here’s how Metro’s locally edited Group compares 
with “national” media in the business of gathering an 
audience for your sales messages: 


FAMILY COVERAGE CURRENTLY 
AVAILABLE IN THE 138 U.S. METROPOLITAN 
TRADING AREAS 


50% or better 20% or better 





No. of % of 1947 No. of % of 1947 

Areas Pass. Car Reg. Areas Pass. Car Reg. 
Metro Magazines 32 30.93 64 38.19 
Supplement “A” . 15 14.25 60 38.83 
Supplement “B” . 20 17.43 42 28.62 
Weekly “A”. ... None 17 6.51 
Weekly “B”.... None 1 61 
Weekly “C”.... None 1 17 
Women’s “A” .. None 4 61 
Women’s “B”... None None 
Women’s “C”... None None 


CITY-WISE, Metro advertisers reach 70% of the families 
in the nation’s 18 largest cities; 50% or better in 491 prin- 
cipal cities—plus nearly 4,000,000 circulation in other 
prosperous cities and small-town America. 


Obviously, it will take more than top coverage to create 
more desire for your product. For the best that top crea- 
tive talent can devise must be read before it can generate 
desire. And here’s how Metro compares with “national” 





SAN FRANCISCO 


155 Montgomery Street — GArfield 1-7946 


media in the business of getting thorough readership 
of 4-color advertisements: 


THOROUGH READERS PER $ 


All 1948 Starch-checked 1000-line Colorgravure 
ads; all 4-color pages in Supplements 
and Magazines. 


C) men GB women 


Metro Supp. Weekly Weekly Weekly Women’s Women's Women's 
Mag. eoger = a" “ B” “ id ad “B” “e” 


Comprehensive data on request. 


WHAT ABOUT COST? Metro Colorgravure costs $2.80 
per thousand. Color in the leading weeklies and leading 
women’s magazines ranges from $3.21 to $5.30 per thou- 
sand. And Metro monotone rates are even more attractive! 


There’s the 3-dimensional story on current media values. 
If you want top coverage, you'll get it in Metro. If you 
want top readership, you'll get it in Metro. If you want 
the best rate, you’ll get it in Metro. 


IN SHORT, if you want more mileage out of every $ ap- 
propriated; if you want more enthusiasm inside your sales 
organization and out around the trade; if you’re questing 
for a better method to create more desire for your product, 
Metro offers everything! 


How’s your penchant for breaking precedents? 


AN ASSURED NATIONAL AUDIENCE FOR NATIONAL ADVERTISERS. (*) Au ages, all incomes, both sexes. 
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LOS ANGELES 


448 South Hill Street—Mlchigan 0578 
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Scant Chance Given 


Building Backlog Bill 


By William Ullman 


Washington Correspondent 


NE OF THE goals of the Administration’s economic ex- 


pansion bill offered in the Senate is to build up a huge 


backlog of public works as rapidly as possible for emer- 
gency use if necessitated by increased unemployment and 
otherwise for a long-range contribution to an expanding 


economy. While Title 4 of the 
bill would instruct the Presi- 


dent to maintain a national 
inventory of all state, local and 
national work projects, there is lit- 
tle likelihood that anything will be 
done with this bill this session. 
Public works would be one of 
the principal supports for the un- 
employed should any prolonged 
economic setback develop, it has 
been indicated by the Administra- 
tion’s economic planners. 
Anything done now would be 
merely preparatory, it has been 


emphasized, for 
outlining a broad 
program of works 
projects in event 
of further dras- 
tic decline in bus- 
iness activities. 
Hearings on the 
bill are not ex- 
pected to begin 
before the Sen- 
ate Labor Com- 
mittee until 
sometime next 


fall, and no action taken by either! years ago by the Committee for! preciation rates, and business has 





Wm, Uliman 


| 
| House until the next session unless | 
|}some emergency should develop 
| which would necessitate a special | 
| session this fall. 
| 7 * + 
Absence of Pressure 


EVEN of the members of the} 
\7 Senate Labor Committee are| 
sponsors of the expansion bill, and | 
could report it to the Senate with | 
very brief hearings, or no hearings | 
| at all if they were disposed. 

However, with a log-jam of 

legislation already facing the 
Senate and an early adjournment 
being aimed for, there is no pres- | 
sure from the leadership for ac- 
tion on the economic proposals 
even though they very closely 
parallel the legislative requests 
of the President’s mid-year re- 
port. 

Several features of the bill have | 
backing from business groups. One | 
item in particular, referred to by| 
Sen. Murray as among “concrete 
incentives for businessmen to lift 
their sights,” calls for accelerated 
amortization of private business 
investment—a proposal pushed by 
business groups for some time. 

This proposal embodied in the 
bill, at the suggestion of Sen. Morse | 
of Oregon, was first urged two 











tort 


“If it came down $10 two months 
ago, and $10 last month, how many 
months ’fore it'll be down to the 
$600 I’ve got?” 


Actomomwe News 





Economic Development in a plan 
for a tax and budget program to 
further “prosperity in a free econ- 
omy.” 

The committee’s proposal on ac- 
celerated amortization reads as 
follows: 

“A great deal of confusion sur- 
rounds the question of annual de- 








One Hydro-Lectric Power Unit Takes Over Eleven jobs! 


The quick success of push button controlled, hydrauli- 
cally operated window lifts indicates definitely that this 
fundamental advancement in driving convenience will 
be extended to a number of other mechanisms in cars 


of tomorrow. 


And why not? For a single Hydro-Lectric power unit 


furnishes sufficient energy to motivate eleven or more 


mechanisms—four door windows, two quarter windows, 


rear window, 
driver’s seat. 


convertible 


top, 


deck lid, hood, and 


This multiple use of a single power package adds new 
selling points to any motor car at surprisingly low cost. 


The Hydro-Lectric system, developed and perfected by 
Detroit Harvester, is the only such equipment now 
being installed by car manufacturers on thousands of 


vehicles daily. 


* * 


* 


Hydro-Lectric Top, Window, and Seat Control Systems 


Convertible Tops ¢ Automobile Body Hardware 


Manual Window Regulators « Window Glass Channels 


Power Take-Offs ¢ Contract Production Parts 


Farm Mowers ¢ Power Sweepers 


DETROIT HARVESTER COMPANY 


EXECUTIVE OFFICES: 2550 GUARDIAN BUILDING, DETROIT, 


PLANTS: « 


DETROIT 


© YPSILA 


NTi © TOLEDO + ZANESV 


MICHIGAN 


ILLE 


| been hampered by restrictive regu- 
|lations affecting depreciation. 

“So long as the total charges 
| do not exceed the original cost 
| of business assets, there can be 
| little difference to the govern- 

ment in the long run whether 
such costs are written off slowly 

or rapidly. The ability to amor- 
| tize assets rapidly provides an 
| important stimulus for the pur- 
| chase of new and more efficient 
equipment, 

“The committee believes that, 
within the limit of reason, business 
management should be permitted 
|}to use its own judgment in estab- 
lishing depreciation rates.” 

* * = 


Big Job for Board 


HILE scores of boards have 

been called into action in the 
stormy period of labor-manage- 
ment relations since the war, it is 
doubtful if any of the panels was 
given so important an assignment 
as the one President Truman ap- 
pointed to sift the issues in the 
dispute between the steel industry 
and the CIO United Steelworkers. 


The President put the three 
men on the spot. They are Sam- 
uel I. Rosenman of New York; 
Dr. Carroll R. Daugherty, North- 
western University, and David L. 
Cole, New Jersey lawyer. 

They are charged with bringing 
out the facts in the dispute over 
wages, worker insurance and pen- 
sions and make recommendations 
for settling the controversy which 
almost led to a strike. It still may 
cause the shutdown of one of the 
nation’s most important industries. 


Of the three men the President 
selected, only Judge Rosenman, the 
former judge and adviser and 
speech writer for both President 
Roosevelt and Truman, is at all 
well-known to the public. 


Judge Rosenman, 53, now has a 
lucrative private law practice in 
New York City. He has always 
been regarded as a liberal, but it is 
understood that large industrial 
corporations now are among his 
clients. 


Daugherty, who was made 
chairman of the steel board, is 
an economist and author and 
now is professor of business eco- 
nomics at Northwestern, Evans- 
ton, Ill. He has held several gov- 
ernment positions and served on 
the faculties of the University of 
Pennsylvania, University of Ala- 
bama. University of Pittsburgh 
and Hunter college. 


In his government career, Daugh- 
erty was chief economist for the 
Wage-Hour division of the Labor 
denartment, 1939-1940: wage sta- 
hilization director of the National 
War Labor Board, 1942-1945, and 
Jend-lease director in New Zealand, 
1945-1946, 

Cole, 47-year-old attorney of Pat- 
erson, N. J., has been given a num- 
ber of similar assignments by the 
President in the last few years. In 
addition to his law practice, he is 
an arbitrator, labor dispute media- 
tor and lecturer on !abor relations. 
He is listed as a Republican. 

Last fall the President appointed 
him to the emergency fact-finding 
board which settled the dispute be- 
tween the railroads and the so- 
called non-operating railway 
unions. 

He was chairman of the board 
the President named in June, 1948, 
to investigate the contract dispute 
between John L. Lewis and the 
| soft coal operators. 











| St. Louis May End 

Driver Training 
On the plea of economy the 
| St. Louis board of education is 
considering a proposal to drop 
the automobile driver education 
courses now offered high school 
students that has been in effect 
for a number of years in city 
and county high schools, 

It is estimated that between 
1,200 and 1,500 students in the 
city and county took courses 
last year. Philip J. Hickey, su- 
perintendent of instruction of 
the board, said the driver course 
cost an estimated $25,000 to $30,- 
000 a year, including gasoline 
and oil purchased for the auto- 
mobiles and the salaries of the 
teachers. He estimated that the 
total saving by the elimination 
would approximate $15,000 an- 
nually. 
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wo weeks with pay was always a joy to plan for—but what a job to pack for! 
Mother was supposed to condense family wardrobes, golf bags, tennis rackets 
and water wings into one neat pack . . . which never worked, remember? 
Mothers balked, and today automobile manufacturers are making bigger 
and better luggage compartments. When you have the answer 
to a family problem, interest the family trouble-shooter— 


in the magazine many more women buy and believe in... 


fads home JOURNAL 


15 
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Another 
Field & Stream 











9-PAGE AUTOMOBILE SECTION 


featuring the automobile as one of the most import- 
ant items of equipment for top-flight sportsmen! 


This feature, in the August issue, shows how Field & Stream not only meets the 
needs of its readers, but anticipates them! 


The editorial staff of this magazine knows that before a top-flight sportsman can 
follow his favorite pursuit he must go where it is, must have means of carrying his 
equipment, too—and needs sleeping accommodations when he gets there. 


That’s why, in this issue, they demonstrate 
eight car models designed with the sports- 
man’s requirements in mind—not just any 
sportsman, but the top-flight sportsmen 
who read Field & Stream —more than 
700,000 of them who average $5,990.78 in 
annual income — far above the national 
average. 

These men are a lucrative market for cars, 
for automotive accessories, tires, batteries, 
gasoline and lubricants. You can reach 
them with their checkbooks open if you put 
your story in the pages of Field & Stream! 


*Advertising lirage of three leading sportsman's magazines 


FIELD & SPORTS OUTDOOR , 
STREAM AFIELD LIFE for the first 5-months of 1949, as compiled by Printers’ Ink 


AMERICA’S NUMBER ONE SPORTSMAN’S MAGAZINE 








How tg rave, What (9 do 


Withoy td, 


More Automotive Facts 
about Field & Stream Readers* 


60.7% change oil every 1,000 miles 
85.7% buy motor oil by brand 
76% buy spark plugs by brand 
75.7% buy gasoline by brand 
74.5% buy tires and tubes by brand 
@3.6% buy storage batteries by brand 
57.9% buy car polishes and waxes by brand 
46.8% buy piston rings by brand 


"From Field & Stream Reader Automobile Study—1948. A complete 
set of these facts and figures is available at no cost at any Field & Stream 
advertising office. 


IF YOU WANT TO SELL THEM YOUR 
BRAND, DO IT THROUGH THE 
PAGES OF FIELD & STREAM! 
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THE SPORTSMAN’S CAR Section in the August 
issue of Field & Stream, featuring eight car models 
designed with the sportsman’s requirements in mind. 
Over 92% of Field & Stream readers own cars... 
75% drive an average of 3,000 miles a year on 
hunting and fishing trips alone! 


¢ Stream 


700.000 
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Chrysler Sued 
For $500,000 
By Ex-Dealer 


ST. LOUIS.—In one of the largest | 
damage suits ever filed in the St. | 
Louis circuit court, John T, Brown, | 
Inc., an Alton (Ill.) automobile 
dealership, seeks $500,000 damages | 
from Chrysler Corp. and Weber 
Implement and Automobile Co., St. | 
Louis, for alleged termination of | 
an associate dealership in DeSoto 
and Plymouth cars. 


The suit seeks $200,000 actual and | 
$300,000 punitive damages, The pe- | 
tition alleges that John T. Brown, | 
Inc., received a letter from the 
Weber company, a direct DeSoto- 
Plymouth dealer, on Apr. 14, 1947, 
eancelling the agreement. 

The petition further charges that 
the defendants conspired to bring 
about the cancellation of the agree- 
ment to give the dealership to 
another Alton firm “formed with 
the aid and connivance of the de- 
fendants.” 

George Weber jr., 
the Weber company, 


president of 
declined to 
Chrysler 


comment on the _ suit. 
Corp. also was silent. 
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Good Housekeeping Tests 8.0.8. 
’ 


...and here’s your proof: 


Plymouth-De Soto dealer, J. C. Bodwell of Portland, Me., 
says “Most new car dealers would have fewer headaches 
and would sell more new white-wall tires if their customers 
knew about S.O.S. There’s nothing like it for keeping 


white-walls clean.” 


J. F. Harrington, President, Greater New York Tire 
and Battery Association, says “S.O.S. does a magnificent job. 
I use it regularly to clean white-walls.” 


wheels—and save the cost 


of switching tires! 


- SOS REALLY CLEANS 
WHITE-WALL TIRES 


YOU CAN RECOMMEND 


Valli, 


SOS: TO YOUR CUSTOMERS— 


“epetayys 


WITH ABSOLUTE CONFIDENCE 


AUTOMOTIVE NEWS, JULY 25, 1949 





HOSKINS, AKRON, IN REMODELED QUARTERS—K. A. Hoskins, president of the dealer- 


ship, uses the slogan, "The Oldsmobile Man."' The improvements cost $100,000 and were 


| marked with a two-day opening program. Hoskins started in the business with a one-car 


deal at Akron in 1935. The dealership is operated on a profit-sharing pian in which all 
employes have a part. 
| first four months of 1949 as against 
$4,236,000 in the corresponding 1948 
period. 


Automotive Imports Show 


Sharp Rise in Canada : i tall ad 
4 tm mports of automo e parts also 
ernment reports that import. of |imereased to $10,379,000 in April 
|compared with $8,582,000 in April 


passenger cars and trucks into | hast year and rose to a total of 


Canada advanced sharply to #2 | $40,674,000 as against $33,928,000 a 


compared 


635,000 in April, 1949, q | year ago. 


with $1,519,000 in the same mont 
last year and reached a cumula-| 





There are money-making opportunities in 


tive total of $11,101,000 during the | AUTOMOTIVE NEWS Want Ads. 
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Dealer Business Counsel 


Combined Sales and Gross-Profit Basis Urged 
For Sound Expense Control 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel 


[THE MOST popular method of 
| “ dealership expense control in 
|normal times is the control of ex- 
penses of all departments on a ba- 


sis of so much expense for each | 


| $1,000 of new-car retail volume, or 
|sO much expense 


tail, regardless of 


profit the sale 
produces. 

You cannot pay 
the expenses of 
any business and 
make a profit out 
of the money col- 
lected for the sale 
of a product un- 
less your sale 
produces a gross 
profit in excess of the amount set 
up for expenses. There is definitely 





Jd. B. Van Tassel 





* “S.O.S. is of definite 
value in cleaning 
white-wall tires,” says 
Good Housekeeping 
Magazine! 


Write: S.0.S. Company, 6201 W. 65th Street, 
Chicago 38, Illinois, for free trial package of 


S.0.S.— plus sales-clinching folder for your prospects. 


State 


for each new-car | 
unit sold at re-| 


how much gross | 


no fixed gross profit on the sale of 

|a@ new car when you start trading 
competitively and that is where 
we now stand. 

I do not think it is sound busi- 
ness to set up an amount for 
service department expense on 
the basis of new-car sales only; 
neither do I think you can estab- 
lish the expense in the parts de- 
partment on a basis of so many 
new cars to be sold 

It is impossible, as I see it, to 

establish group standards or aver- 
ages for expense controls or guide 
| figures to be used in checking the 
| expenses in all departments on the 
basis of only one department's 
| sales, especially when the average 
| of many groups of dealers show so 
|many different department volume 
| ratios and the sales produce many 
| different percentages of gross 
| profits. 

| Some dealers have been setting 
up these expense controls and 
| budgets for all departments on the 
| basis of the gross profit produced 
in one department and some on 
the basis of the total gross profit 
of all departments, regardless of 
sales. 

Here again I cannot understand 

| how you can expect to control the 
| demonstrating expense in the new 
or used-car departments on the ba- 
sis of the gross-profit return of the 
service and stockroom departments 
or any department or group of de- 
partments. 


* * * 


HEN there are some controls 

set up on a basis of the indi- 
vidual expense items to the total 
expenses of the business, regard- 
less of what the sales volume may 
amount to or how much gross 
profit the sales might have pro- 
duced. When you control and check 
expenses on a basis of sales volume 
alone, ignoring completely the 
| gross profit produced, you are defi- 
nitely headed for trouble. 


My recommendation for a sound 
expense control is on a combina- 
tion sales and gross-profit basis. 
You should set up the expenses of 
a business on the total dollars of 
sales potential in line with the 
| total amount of money you figure 
ithe sales volume will produce in 
| total gross profit. Then you may 
pay these expenses and make a net 
profit. 

After setting this expense con- 
trol up on a combination sales 
| and gross profit basis, you have 
| to be constantly checking the ra- 
tios of sales, gross profits and ex- 
penses in order to regulate your 
expenditures in line with your 
changing sales volume and gross 
profits produced. 
In this way you are constantly 
| adjusting your expense ratio in line 
with changing sales, gross profit 
|and net profit margins. 

How anyone can operate a sound 
expense control by establishing ex- 
pense guide figures for all depart- 
ments on the basis of one depart- 
ment’s sales or one department’s 
gross profits or all departments’ 
sales or all departments’ gross 
| profits is certainly beyond me. 


(Any questions concerning bus- 
iness management will be gladly 
answered by J. B. Van Tassel, 
care of Automotive News.) 


‘London Auto Show 
| ~ 
‘Opens Sept. 28 

LONDON.—The Society of Motor 
Manufacturers & Traders will hold 
its 34th International Motor Exhi- 
bition Sept. 28 to Oct. 8 in Earls 
Court, London. 

The show will feature sections on 
motor cars, carriage work, motor 
boats, caravans and light trailers, 
transport equipment, accessories 
and tires. Facilities for overseas 
visitors may be obtained by writing 


to the society at 148 Piccadilly, 
London. 
Singletary—Kirbyville 

Crook Singletary, operator of the 
Singletary Motor Co. (Chrysler), 
Kirbyville, Tex., has opened a used- 
| car lot on Highway 96 N. with Joe 
'G. Lackey in charge. 
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He’s looking at your ad! 


When folks around town see the car you sell advertised in The 
Saturday Evening Post, they immediately think of you. That ad 
is your salesman, working for you, helping to line up customers. 


It will be seen and read by most of your very best prospects. 
For the Post goes into the homes of nearly all the influential, 
able-to-buy families in your community, and it is as local as the 
newsstand on the corner. 


And when you reach your prospects through the Post, you 
aren’t selling them ‘“‘on the run.” They’re at home, at ease, and 
in the mood to listen. And equally important: they believe in 
the Post...they pay particular attention to its advertising pages. 
That’s why it does such a bang-up job of pre-selling for you! 


Yes, you have plenty of reasons for feeling that every time 
an advertisement for the car you sell appears in the Post, it is 
your ad. Each one builds good-will, confidence —and customers— 
among the very people who are most important to your business! 


CHOOSOHSOHOHSHOSHOHOHOHOSOHOHSHOSSHSOHHSHSHSEHHSHSSESSE8E8E® 





reaches the people who mean business 








wa tie 











20 


AUTOMOTIVE NEWS, JULY 25, 1949_ 


Reports From Various Areas... 





Auto Market Page 


117 against 76 sold for the month|were sold this year against 1,374 


Fargo, N. D. 


Dealers in Fargo, N. D., report 
that it is getting more difficult 
every day to d’spose of used cars 
Farmers, still affluent, are demand- 
ing new cars and refuse to have 
anything to do with used models. 

This situation naturally means 
that the new-car business is ex- 
cellent. Backlogs of orders. still 
have not been filled and dealers | 
are still demanding faster deliv- 
eries from the factories. 

Used-car dealers are optimistic, 
however, and none of those ques- 
tioned are contemplating closing 
up. They pointed out that sales- 
manship is more than ever neces- 
sary to sell used vehicles but they 
are being sold. 

The reluctance of new-car cus- 
tomers to wait for delivery has re- 
sulted in several “duplicate orders” 
with the customer taking the first 
car coming in on any of the orders. 

Dealers expect the summer 
months to bring continued good 
business since farmers are able to| 
leave their fields at this time and) 
most of them seem to have the 
money and desire for a new auto- 
mobile. 


+ + * | 
Philadel phia 

The old adage that April flowers | 
bring May showers bore fruit in| 
Philadelphia when new-car sales 
jumped about 15 percent over 
April’s mark of 5,000 sales, for a} 
5,750 mark. 

This was the second month in| 
which there had been an increase | 
of over 10 percent. This year’s May 
figure was about 1,200 more than) 
were sold during the similar period 
in 1948. 

Plymouth retained first place 
with about one-fifth of the total 
amount of all automobiles sold 
within the month. Fleet pur- 
chases by industrial and transit 
firms were chiefly responsible 
for this condition. \ 
Chevrolet followed closely with 
about 1,100 sales. This was approx- 
imately 200 more than were sold in 
April. Within a two-month period 
Chevrolet has picked up 350 sales 
on its monthly score card. 

Ford retained its April level of 
about 650. This showed a leveling 
off after a drop from a March peak 
of nearly 1,000. Buick picked up 
100 sales to reach about 450. Pon- 
tiac rose about 40 to 340 sales. 

Oldsmobile climbed about 70 
sales to 325. Studebaker jumped 
about one-fourth over its April 
figure to reach over 250. Dodge | 
doubled its April sales to achieve 
a 250 record. 

Mercury dipped 12 percent to 
200. Nash showed a one-seventh 
increase over April for 175. 
Chrysler reflected Nash’s situa- 
tion like an identical twin. 
Hudson went up one-fourth to 
over 160 sales. DeSoto climbed 
about 30 for a total of nearly 140. | 
Cadillac sold 13 more cars than in| 
April to reach the century point. 
Packard rose one-fourth for about 
an 80 sale figure. 

Kaiser gained about 20 to reach 
70 sales. Lincoln rose about 20 for 
a 60 sales total. Willys doubled its 
sales to reach the half century 
mark. 

British Fords had a total of 13! 
sales. Frazer lost about 8 sales to 
dip to a 12-car total. Austin, Cros- 
ley, and miscellaneous foreign 
makes reported a total of six sales. 
+ + 


Toledo 


Deliveries of new passenger autos 
were increasing in Lucas county. 
A total of 1,467 cars was delivered 
in June, an increase of 119 over 
May and 380 over June 1948, 

The six-month period was sub- 
sequently ahead of the first half 
of 1948—7,880 to 6,770. 

By makes, Chevrolet was main- 
taining its lead with 356 sold in 
June, three more than a year ago, 
and 1,705 sold for the six months 
against 1,854 for the 1948 half. Ford 
was second with 230 this June 
against 58 a year ago, when pro- 
duction of the 1949 model was just 
beginning. For the half, Ford sold 
1,374 this year against 627 last year. 

Plymouth was third in popularity, 
165 against 77 for June, and 837 
against 576 for the half. Close 
behind Plymouth was Buick, with 


and 723 against 528 for the half. 
Other popular selling makes in- | 


| for the 1948 half. 


Chevrolet trucks were the mcst 


cluded: Pontiac, 94 against 54 and | popular, selling 68, an increase of 


against 42 and 277 against 211;|to 54 and 187 to 354; Dodge, 17 to 
Oldsmobile, 54 against 44 and 351|12 and 82 to 132, and International, 


against 286, 


sedans and 


and _ Chrysler, 
against 24 and 302 against 200. | 

Willys-Overland, 
county, sold 17 station wagons, 
Jeepsters 


45 | 22 to 23 and 104 to 155. 
| * * * 


in its home | 


in June 


Springfield, Mass. 


After plunging dangerously from | 
March through May, the used-car 


against 35 a year ago, and 113 | market in Springfield has begun 


for the half against 246 in the | to 


1948 half. 


| Studebaker was 39 to 22 and 160| 
to 160; Packard, 36 to 35 and 152| caused considerable loss to dealers 
|to 222; Hudson, 40 to 60 and 327) who had expected that trade would 
|to 290; Kaiser, 32 to 47 and 110 to| receive a shot in the arm. 
|192; Mercury, 30 to 45 and 257 to 
213; and Cadillac, 23 to 15 and 139 


to 82, 


Sales of new trucks were down in | 
June, 174, against 219 a year ago. 
For the half, 946 trucks and buses 


level off, according to 
dealers. 
Scant demand in _ the 


come 
| 


the price must be right. 


local 


spring | 


Now, while the market has be- 
stable, buyers are fussy. 
| Cars have to be in good mechan- 
ical condition, must be clean, and 


“You can buy all the banged-up 


|cars you want, and all the big ex- 


pensive cars, but the man in the) 
market for a 1940, 1941 and 1942) 
model in the lower-priced field will | 
have to do plenty of looking to find | 
what he wants,” one dealer ex-| 
plained. 

Instead of having a couple of 
thousand dollars for a car, people 
today have six or seven hundred, | 
and are looking for a car they can | 
use for a year or two without hav-| 


|}ing to spend a lot of money on 
445 against 417; Dodge, 90 against | 26 over last June, and 311 to 286 | & P y 
36 and 394 against 369; Nash, 66 for the half. Ford trucks sold 35 | 


repairs,” it was pointed out. 
* * * 


Baltimore 

New-car sales in Baltimore and 
the state of Maryland during June 
dipped very slightly below the lev- 
els attained in May. 

In Baltimore, sales totaled 2,336 
in June, against 2,386 in May. In 
the rest of the state the figures 
were 3,146 in June and 3,195 in 
May. 

In the first half of this year 
there were 11,967 new cars sold in 
Baltimore and 16,661 sold in the 
state of Maryland, excluding Bal- 
timore. 

New-truck sales also declined 
during the month. In Baltimore 
there were 261 new trucks sold in 









USED TO BE USED-CAR LOT — Formerly 
one of the busiest used-car lots in the Buf- 
falo area, this location on the Hamburg 
turnpike, Lackawanna, N. Y., has been con- 
verted into an auto wash. The lot was for- 
merly operated by Smiling Jack Chesbro, 
Inc., which has seven used-car centers in the 
Buffalo area. 


June, compared with 268 in May. 
In the rest of Maryland, new-truck 
sales amounted to 480, against 617 
in May. 

In the first six months of this 


|year, 1,618 new trucks were sold 


in Baltimore and 3,154 in the rest 
of Maryland. 

Baltimore new-car sales in 
June by make were: Buick, 242; 
Cadillac, 32; Chevrolet, 601; 
Chrysler, 78; Crosley, 6; DeSoto, 
45; Dodge, 125; Ford, 178; Fraz- 


(Continued on Page 21, Col. 1) 


/, younccing the NEW, REVOLUTIONARY 


Sun Generator sz 











THESE ANSWERS POINT THE WAY 
TO GREATER PROFITS FOR YOU... 


Why can Tests be made with Greater 
Accuracy on this New SUN Tester? 
There are many reasons! To name a few. . 

e Adequate power and complete control 

e Complicated wiring hook-ups are eliminated 

e Regulators are mounted in actual vehicle 
position 

e Correct regulator operating temperature 

e Includes a master generator for use in 
testing all regulators. 

e Regulators tested to exact manufacturers’ 
specifications 

e Proper polarity correction is provided 

e No jumper wires or leads needed 

e Manufacturers’ specifications are shown at 
a glance 


How does the New Generator & Regulator 

Tester Simplify and Speed-Up Testing? 

Here are some of the most important time- 

saving features: 

e Generator mounting time is reduced to a 
matter of seconds 

e All makes of regulators are quickly mounted 

e Minor misalinement in generator shaft is 
automatically corrected 

e Instant speed control is obtained at the 
front panel 

e Regulator heating time is cut by 34 or more 

e Correct circuits for all tests automatically 
provided 

e Load and resistance instantly selected 


Why does the SUN Tester Cut Maintenance 
Costs and Last Longer? 

Because the new SUN Generator & Regulator 

Tester is designed and engineered with such 

exclusive advantages as these: 

e Motor is protected against overload and 

burn-outs 

e Arcing and burning of switches is prevented 

e Noise and vibration eliminated 

e Motorand growler protected against damage 

e Battery is isolated in separate compartment 

e Minimum wiring hook-ups and changes 














































A new, quick-heating, avuto- 
timed oven brings regulators up 
to proper heat 1/3 usual time. 





















The SUN Self-Centering, Self- 
Closing Generator Mount reduces 
mounting time to a matter of 
seconds. 
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(Continued from Page 20) 
field found Arizona completing 2,-| 


263 sales with Phoenix handling | 
464 of this number. | 


er, 5; Hudson, 72; Kaiser, 59; 
Lincoln, 11; Mercury, 41; Nach, 
54; Oldsmobile, 196; Plymouth, 
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sold against 2,766 in the first six 
months of 1948. 

The top five new-car sellers dur- 
ing June were Chevrolet, 3,643; 
Ford, 2,864; Plymouth, 1,361; Pon- 
tiac, 1,148, and Buick, 1,119. 

In the first five in truck sales 
were Chevrolet, 362; Ford, 345; 
Dodge, 104; GMC, 64, and Inter- 
national, 31. 













$24; Packard, 52; Pontiac, 131; | Only 117 of the 703 truck sales 
Studebaker, 92, and wmiscella- | made in Arizona during June were | ere 4 — 
verly neous, 1, made in Phoenix. M h d 6 
oe New-truck sales in Baltimore * * * n ISIN 
io during June a ak a s Detroit 
let, 98; iamon ; o ‘ 
‘ihe org “42; Federal, 3: Ford, 37:| June new-car sales in Wayne Memos 
: —* t tic 1 33: Mack. county (Detroit) soared to their 
_ a as ea White "3 ad highest point of the year with a lo 
ay 3; Studebaker, 2; ite, 3, 4G) total of 14,730. This brought the 
ake Willys, 20. |new-car sales figure for the first Dealers 
517 a | half of the year to 71,953, compared| DEALER SAHLI'S USED-CAR OPERATION IN BEAVER FALLS, PA.—Edward A. Sahli says : 
Phoenix ith ORSTT for the same period te foc vesoer told, hem Son tee tot toc clas tr 1S for toons cis tes 
his The first six months of 1949) last year. entire surface being covered by concrete. All utilities, including wiring and air compressor, By Bob Fint 
yd found Arizona passenger car sales| New-truck sales during June = — io 4 oo cores ie beck houses the ciecieg office, : —_ supply y Bo niay 
: | |} room an ‘wo a which are capabdie of coverin e °o e@ berfrer cars fo protec . 
est at 8,820, an increase of 3,038 over | were exactly the same as for May from the weather. One ba ts cquipged with o war rack where, during bad weather, a 
the 5,782 cars recorded for the| with 987 units registered. The | large amount of the reconditioning work is performed. Robert F. Cory is used-car manager 
same period last year. first-half total of new-truck sales | and Leo T. Kenney used-car salesman for Sahli Motor, Inc. (Chevrolet). 
. During the same period Arizona bene a =" 7,264 for the | l Stoppers 
: truck sales dipped slightly (2,809 rst half o . | first six months of this year, 51,961; their upward course with 627 TTENTION-GETTING ADS are 
. in 1948; 2,672 in 1949) in keeping| Used-car sales also hit their 1949 a cars oe — _—" 45,898 sold, the highest monthly total used by Commonwealth Motots 
, : : : } : : J ‘ : . 1 4 er . E ; , 
with the nationwide trend. | high point during June when 11,757/| in the similar 1948 p of 1949. In the first half of the (Ford), in Richmond, Va., to pro- 





June, 1949, totals in the new-car! used automobiles were sold. In the | 


ulator Teste 


Used-truck sales also continued year there were 3,185 used trucks 





Startling Innovations that SPEED UP and SIMPLIFY Operations, 
making it possible for ALL SERVICE SHOPS to get the BIG PROFIT 
ULATOR TEST and REPAIR WORK! 


GENERATOR and REG 


A NEW SERVICE means NEW PROFITS! This 
SUN-engineered new equipment enables you to keep 
profitable test and repair work in your own shop! Now, 
with the new SUN Generator & Regulator Tester, you 
can make complete, accurate tests and repairs on gener- 
ators and regulators for all passenger cars and light 
trucks. You can give customers better, faster service 
and retain the profits on work that you formerly had 
to job out. 


ESPECIALLY DESIGNED FOR SERVICE SHOP USE! 
The new SUN Generator & Regulator Tester sim- 
plifies a formerly complex procedure so that now, any 
mechanic can quickly and easily learn to do expert test- 
ing and repair work. SUN’s 400-Man Field Organiza- 
tion is at your service to instruct your mechanics with- 
out cost in the proper operation of your new SUN 
Generator & Regulator Tester. What's more, your local 
SUN Man will help you set up an efficient and profit- 
making electrical test and repair department . . . he'll 
render prompt service at any time, on less than 24- 
hours’ notice. Your SUN Man is a mighty good man to 
know! Write TODAY for his name and complete data 
sheets on the new SUN Generator & Regulator Tester. 


TH 








NEW... Constant-speed motor and 


NEW... Self-centering, quick-closing 


NEW..6A master generator is in- 


NEW... Speedy internal-external 


NEW... Completely automatic circuit 





ALL-NEW FEATURES INCLUDE 
ESE IMPORTANT ADVANCEMENTS! 


Variable-Speed Drive com- 
bination! 


generator mount unit! 


cluded that handles all 
standard regulators! 


automatically-timed regula- 
tor heater! 


selector switches! 





mote its used-car business. One ad 
in the series uses a one-column 
picture of a pretty girl in a bathing 


suit with the “Beach- 
comber.” 

The cutlines say, “While she’s 
| combing the beach, we’re comb- 
ing the town—for good used 
cars...” 

Another ad shows the grimacing 
face of a boxer as he is clipped on 
ithe jaw. It is captioned, “Sunday 
| Punch” with the cutlines asserting: 
“We're not pulling any punches— 
we need at least 100 good used cars 
|now—we've got customers waiting 
for them... .” 


| Holiday 


AiZo in the used-car promotion 
“% classification is the plan of 
|E, A. Stebbins, of Central Florida 
| Motors, Orlando, Fla. 
| He made news in the Orlando 
Sentinel by announcing that each 
purchaser of a used car from the 
firm between July 11 and 23 would 
receive a weekend for two at the 
Riviera Hotel in Daytona Beach. 

* 


* * 
Different 


W. WALLWORKS, Fargo, N. 

* D., used a different approach 

in advertising “unusually liberal 

| allowances” on truck trade-ins. The 

Wallworks’ ad said that the reason 

|was that there is a big demand 

now for the used trucks before 
harvest. 


| 
|On Credit 
R: T. RIGGS, of Riggs Motor (De- 
Soto-Plymouth), Louisville, Ky., 

reports high interest in an ad he 
ran following the end of Regula- 
tion W. 

The ad pointed out that terms 
| will now be worked out on an 
individual basis between the cus- 
tomer, the dealer and the finance 
company. 

A follow-up ad reports that since 
the regulation was lifted Riggs has 
made 203 used-car deals in 13 days. 

A note from Riggs points out 
| that it appears that the democratic 
| way of working out a deal—be- 
| tween customer, dealer and finance 
| company—is the only practical way 
| of doing business. 


caption, 








| 


* a * 





SUN'S VARIABLE-SPEED DRIVE ASSURES MAXIMUM POWER 
AT ALL GENERATOR SPEEDS! The SUN Drive eliminates 
speed fluctuations as load is varied. The maximum power 
output of the constant speed motor is available at all 
speeds with new application of the quiet, sturdy Vari- 
able-Speed drive. No belt or pulley changes are required 

compensation is made for fluctuations in power line 
voltage. 








BEFORE AND AFIER—Eikes Pontiac Co., 
Tampa, Fla., used the before and after tech- 
nique recently to spark a service sales cam- 
paign. One side of a 1938 Pontiac was com- 
pletely renovated, while the other half was 
left untouched to show the contrast. Elkes 
offered $250 in prizes for the best name for 
the car. At left, M. Robert Barnett, execu- 
tive director of the Florida Council for the 





SLOWER FASTER 





ttta ELECTRIC CORPORATION 


6327 AVONDALE AVENUE CHICAGO 31, ILLINOIS 





Blind, is shown receiving the $100 first prize. 
Although sightless from birth, Barnett lis- 
tened to comments of others. felt the car 
| with his hands, then named it the Miracar. 


Illustrating principle of Sun's 
R-wn1 Variable-Speed Belt Drive. 
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DETROIT.—Almost one-third of 
the all-time record high of nearly 
3% billion dollars in special motor 
vehicle taxes was derived in 1948 
from the operation of motor trucks, 
which comprise less than 18 per- 
cent of the nation’s vehicle regis- 
trations. 

The total collections were an 
increase of more than 12 percent 
over 1947, according to the 29th 
edition of Automobile Facts and 
Figures, published by the Auto- 
mobile Manufacturers Assn. 

For the first time in history, spe- 
cial truck taxes in 1948 exceeded 
the billion dollar mark, nearly 
equalling the total of all special mo- 
tor vehicle taxes for the year 1933. 

Special taxes per motor truck in 
1948 averaged $150.66 against $142.37 
in 1947; special taxes per revenue 
bus last year amounted to nearly 
$1,030. 

The AMA statistical annual re- 
ports that 28 percent of the tax 
revenues of all the states last 
year were derived from special 
taxes on motor vehicles, 





Heaviest Truck Load 


Haulers Pay Almost Third of $3% Billion Total 
Of Vehicle Taxes Collected Last Year 
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In the case of Nebraska, nearly 


49 percent of that state’s 1948 total | 


tax revenues (excluding unemploy- 
ment taxes) were from levies on 
motor vehicle ownership and use. 

All local, state and federal spe- 
cial taxes—registration fees, gaso- 
line levies, city and county taxes, 
bridge, tunnel, ferry and road tolls 
and excise taxes—reached new 
highs in 1948. 

Last year’s state gasoline tax 
alone exceeded the total of all spe- 
cial taxes, including federal excise, 
for 1935, according to Facts and 
Figures. 

Average special state taxes per 
vehicle for the more than 40,000,- 
000 vehicles registered in 1948 
amounted to $51.82. This was $2.30 
more per registered vehicle than 
in 1947. 

In addition to special taxes of 
$3,442,211,000, motorists paid $239,- 
000,000 in general state sales taxes 
on automotive products in 1948. 

Federal excise taxes, which are 
not used for highway purposes, 
reached the total of $1,157,000,000 


|last year. These levies, begun in 
/1932 as “temporary emergency” 
taxes, have risen steadily in rates 
and total revenue. 


_ 'Hot' Model 


Most Jaguar Production 
Comes to U. S. 


LONDON.—The Jaguar, the two- 
| seater touring car, which on May 
30 set a speed record of 132.6 miles 
per hour, is now exporting practic- 
ally its entire production. 

Enough orders have been re- 
ceived from the U. S. to keep the 
plant busy for a year, the British 
Information Service states. 

A motoring correspondent, T. H. 
Wisdom, recently took a 2,000-mile 
drive and reported that the car 
held the road “like a leech.” He 
wrote that the car would do 70 in 
second gear, 100 in third and 120 
in top gear. 


Howard—Loveland 


Howard Automobile Sales, Inc., 
Loveland, O., has been dissolved, 
according to papers filed with the 





secretary of state. George F. How- 
ard was president and Rachel San- 
ders, secretary. 





More than four out of five families show you the way to go home in 
Philadelphia. In this vast trading center, The Bulletin is read in 
over 80 per cent of the homes. 


Look at Pennock Avenue in suburban Highland Park, for ex- 
ample. In two blocks, The Bulletin goes to 35 of 42 families. 

That’s how it is in the nation’s third largest market. Your adver- 
tising goes home with The Bulletin, stays home, is read by the 


entire family—evenings and Sundays. In the city of homes, there’s 
nothing like the home newspaper to deliver your product message. 


ADVERTISING OFFICES: Philadelphia, Filbert & Juniper Streets. New York, 285 Madison Avenue. 
National Advertising Representatives: Sawyer-Ferguson-Walker Co., Chicago, Detroit, Atlanta, Los Angeles, San Francisco 





DODGE DEALER IN NEW JERSEY SINCE 1936—This is the new home of Wigder Irvington 
Motors in Irvington, where the firm has been for six years. Its Linden outlet was established 
13 years ago. The Irvington deal covers 5,000 square feet. In addition, there is a shop and 
paint department with 18,000 square feet and a used-car lot covering 17,000 square feet, 


M. J. Wigder, president, states. 


Movers Sp 





ell Out Policy 


At First Convention 











In Philadelphia 
nearly everbody reads 
The Bulletin 


CHICAGO.—At its first conven- 
independently of the|days were attended by 500. 
American Trucking Assn. annual 
meeting, the ATA Household Goods 
Carriers Conference passed a num- 
ber of fighting resolutions. The 


tion held 





meetings over a period of three 


The members expressed alarm 
in behalf of their industry over 
a pending Interstate Commerce 
Commission case defining “mov- 
ing service,” with reference to 
special authorities being sought 
and granted to transport articles 
always considered as covered 
under the present ICC certificates 
of household goods carriers. 


Opposition was recorded against 
any narrowing of certificates by 
limitation of commodity descrip- 
tion. The action preceded the ICC 
hearing set for Monday, June 25, 
on the case known as Ex-Parte 
MG-19. The conference also voted 
to push hearings at other points for 
= of developing all pertinent 

acts. 


Another resolution deplored the 
lack of reciprocity among states 
as being burdensome on the mov- 
ing industry. It directed the ap- 
pointment of a reciprocity commit- 
|tee to study difficulties created by 
burdensome state restrictions; take 
}action deemed advisable upon ap- 
proval of the Conference advisory 
board; work with other motor car- 
riers industry committees, either 
state or national, and to oppose 
| anti-reciprocity legislation now be- 
| ing considered in Oklahoma, 


The conference also expressed 
fear over the “unjustifiable in- 
creased costs of insurance,” in- 
vited state associations to work 
with its insurance program, and 
| urged that insurance under- 
| writers and state rating boards 
| establish appropriate classifica- 
| tions for movers on a state and 
national basis, 


President Truman ahd Congress 
| were requested in a fourth resolu- 
| tion to act favorably on the Hoover 
| commission’s recommendations to 
eliminate wasteful practices and 
| unnecessary expenditures. 

A convention vote favored the 
adoption of some other name than 
its present one after hearing chair- 
;man J. Wallace Fager assert that 
great damage is being done to the 
| moving industry by use of the term 
| “Household Goods Carriers’ Confer- 
ence.” 
| No new name was adopted, but 
jit was indicated that the new title 
| will be intended to reflect the entire 
| scope of the moving service rather 
|than mere household goods re- 
| moval. The matter was referred to 
the advisory board. 
| Ted V. Rodgers, honorary 
| 
| 





chairman of ATA, the guest 
speaker at the business session, 
warned that an intensive anti- 
truck propaganda campaign is 
under way. He advised making 
certain that top management in 
the moving industry also become 
strongly interested in accident 
prevention, driver training and 
highway courtesy. 
All officers were reelected, includ- 
ing Fager as chairman; J. L. Wilk- 
inson, Charlotte, N.C., vice-chair- 
|man; Harold J. Blaine, Los An- 
| geles, secretary, and John F. Ivory, 
| Detroit, treasurer. 

James Edgett. Fort Wayne, Ind., 
was elected to fill a vacancy on the 
advisory board. 

Voted in as board members for 
two-year terms were Chester Brad- 
ley, Dallas; L. R. Burnham, Colum- 
| bus, Ga.; Kenneth Christie Butte; 
| Jack Geips, Baltimore: E. H. Lam- 
| kin, Indianapolis; J. B. Potts, New 
| York, J. J. Rapp, Chicago; Louis 
|Schramm, New York, and Harmon 
|W. Tanner, Detroit. 
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Pa. Haulers Lash Out 


State Highway Policies Rapped, Probe Asked; 
Safety Drive Cooperation Vowed 


HARRISBURG, Pa. 
Pennsylvania’s organized trucking 
ndustry has launched intensified 
safety, educational and legislative 
projects authorized in resolutions 
unanimously adopted at the close 
of the sixteenth annual meeting of 
the Pennsylvania Motor Truck 
Assn., Inc., here. 

Resolutions urged a legislative 
investigation of state highway 
construction, maintenance and 
engineering methods; continu- 
ance of the campaign to inform 
shippers and consumers of Penn- 
sylvania’s inequality in highway 
transportation compared with 
surrounding states; condemned 
unauthorized and_ irresponsible 
statements by non-members as 
not representing the policies and 
objectives of PMTA, and urged a 
study by Pennsylvania’s local 
communities and school districts 
of railroad real estate tax exemp- 
tion. 

William F. Crossett of Warren 
was reelected president. Other offi- 
cers elected included: Edward Go- 
golin, Harrisburg, first vice-presi- 
dent; C. B. Wiley, Pittsburgh, 
second vice-president; Thomas 
Palmer, Scranton, third vice-presi- 
dent; Fred K. Geiger, Philadelphia, 
fourth vice-president; Harry L. 
Gormley, New Castle, treasurer, and 
J. R. Cray, Pittsburgh, secretary. 

The following additional mem- 
bers of the executive committee 
were also elected: Neil J. Bast, 
Allentown; Fred B. Hufnagel jr., 
Philadelphia; Elmer R. Kratt, 
Pittsburgh; Floyd B. Noerr jr., 
Lewistown; William W. Ward, Al- 
toona, and James Winebrake, 
Scranton. 

J. Albert Kramer, Philadelphia, 
was elected ATA vice-president 
from PMTA, and the following 
were named ATA directors: Ted V. 
Rodgers sr., Scranton; Floyd B. 
Noerr jr., Lewistown; Fred K. 
Geiger, Philadelphia; A. E. Price, 
Pittsburgh; Charles E. Rosen, 
Pittsburgh; Miles F, Rockey, New 
Cumberland, and Harry L. Gorm- 
ley, New Castle. 

Other resolutions lauded truck 
drivers for maintaining safe dis- 
tances between vehicles and ob- 
servance of speed and other laws; 
urged operators to keep their 
vehicles off the highways over 
the Fourth of July and Labor 
day weekends and pledged con- 
tinued cooperation, as an affili- 
ated group, in the ATA’s expand- 
ed national highway courtesy and 
safety campaign. 

State Sen. Fred P. Hare jr., Som- 
erset,, advised truck operators to 
take as keen an interest in “the 
construction of the highways of 
tomorrow” as they do in the con- 
struction of the units they oper- 
ate, and urged continued educa- 
tional activity because “it is diffi- 
cult for many citizens and many 
legislators to realize that the truck- 
ing industry has revolutionized our 
whole civilization and economy.” 

Harrison Wood, Washington 
news analyst and radio commen- 


(UTPS).— | 


| 


tator, at the closing dinner, gave | 
an off-the-record report on condi- | 


tions in Russia, national 
and the governor’s conference in 
Colorado. 

Two trailers, representing a 
unique contribution to highway 
safety were unveiled during the 
convention, The trailers were 


Utah Cracking Down 


On Safety Stations 

SALT LAKE CITY, — State 
highway patrol Supt. Joseph W. 
Dudler announces the revocation 
of the licenses of 25 Utah safety 
inspection stations as a result of 
a statewide crackdown on “slop- 
py inspection practices.” 

The Utah patrol announced 
earlier that it no longer would 
tolerate inspection stations skim- 
ming over the job of giving 
automobiles and trucks their an- 
nual safety tests. 

Withdrawal of the licenses of 
the 25 garages and service sta- 
tions was decided upon after a 
patrolman in plain clothes had 
a specially-prepared patrol car 
inspected at each station. The 
car had defective brakes, steer- 
ing, lights and glass. 

Supt. Dudler said the cam- 
paign to weed out poor inspec- 
tion stations would be continued. 


affairs | 


formally turned over and pre- 
sented to W. Robert Smith, chair- 
main of PMTA’s accident preven- 
tion division, and accepted in the 
name of the Association by 
President Crossett. 

Each of the trailers is fully 
equipped with _ psycho - physical 
driver testing devices and will be 
offered as a public service in the 
conduct of safe driver clinics. They 
will be made available through 
PMTA’s 51 local chapters through- 
out the state. They will be used for 
testing truck drivers, school chil- 
dren and the general public at 
county fairs and other 
gatherings. 

One of the trailers was made 
available through the courtesy of 
Fruehauf Trailer Co., and the other 
through Trailmobile Co. 


Meloche Incor porates 


Meloche Motors, Inc., Urbana, O., | were $60,523,419, an increase of $3,- | the 


| 


| 


| THE MILFORD CRANE—It is product of 
| the Milford Crane and Machine Co., Mil- 
| ford, Conn. The vehicle is available in two 
sizes, one with a nominal rating of 10 tons 


| and the other with a rating of 15 tons. The | 


| firm is interested in adding dealers, Emanuel 
Jacoby, advertising manager, states 


public | 


Illinois Collects 
SPRINGFIELD, Ill.--Illinois mo- 


| tor fuel tax collections, which can | 


| be used only for highway purposes, 
increased $548,336 in June, 1949, 
over the same month a year ago. 
These collections for the fiscal year 


‘Maine Caravan 
‘Seeks Uniform 


| . 
‘Highway Laws 
| AUGUSTA, Me.-—-Maine has 
| launched a national goodwill high- 
way safety tour designed to pro- 
mote the adoption of uniform high- 
way safety laws and regulations. 
The tour will reach all 48 states 
and Mexico. 

Gov. Frederick E. Payne, spon- 


| sor of the tour, said it was an out- | 


|growth of the recent governor's 
conference in Colorado Springs 
where Payne directed a forum on 
highway construction, regulation 
and safety. 

The safety mission is _ being 
|financed through the cooperation 
| of agencies identified with travel. 
|It is being conducted by Winston 
|H. Thornburg of New York, an 
| advocate of highway safety. 

Gov. Payne, a former Ford deal- 
|er, said Thornburg would call on 
| governors and highway department 
| Officials of each state, seeking 
|facts and data for presentation at 
governors’ conference next 


has been incorporated by H. W. | 869,558 over the preceding fiscal | year. 


Houston and Rene Meloche, 


A highlight of Thornburg’s trip 


23 


later this year will be a confer- 
ence with President Miguel Aleman 
of Mexico on improved traffic regu- 
lations for international travel 
across the American-Mexican bor- 
| der. 

| . Cooperating with Maine in spon- 
|scring the tour are the National 
| Safety Council, the American Auto- 
|mobile Assn., the American Hotel 
| Assn., Packard Motor Car Co. :ind 
|Socony Vacuum Co. 


March of Cars 


Film Feature Probes 


Traffic Problem 


The latest release of the March 
of Time, entitled “Stop — Heavy 
Traffic,” explores the problem of 
traffic congestion and points out 
the methods with which a number 
of communities are making pro- 
gress. 

The film also examines such side- 
lights as truck terminals, city 
planning boards, the Yale bureau 
of highway traffic, parking meters 
and the attitude of women drivers. 

Also pictured are such advances 
as the high-school driver training 
program, new parking facilities, ex- 
press highways and_ improved 
traffic control devices. 
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piped at the factory for the 
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Dealer 


National Sales Executives 
Elect Stallings as Director 





Rush Stallings of Rush Stallings, | 


Inc. (Studebaker), Montgomery, 
Ala., has been elected a district 
director of National Sales Execu- 
tives, Inc. 

He joins J. R. Davis, sales vice- 
president for Ford Motor Co., as 
representatives of the Automotive 
industry in high positions with the 
sales executive group. Davis is 
vice-chairman of the organization. 
Stallings is third vice-president of 
the Automotive Dealers Assn. of 
Alabama, Inc. 

mr pee 


Shupe Heads Orlando 


The Orlando (Fla.) Automobile 
and Truck Dealers Assn. has 
elected W. D. Shupe, T. K, John- 





Doings 


and George Holland, Orlando 


Motors, Inc. 
- * ea 


Quality Lists Stock 


Quality Motor Co., Inc., White- 
ville, N.C., has been organized with 
capital stock of $100,000. Principals 
are C. H. Fleming jr., Ruth Flem- 
| ing and J. B. Eure. 


* * * 


McLean—Fairmont, N. C. 


McLean Pontiac, Inc., Fairmont, 
N.C., has been organized with capi- 
tal stock of $100,000. Principals are 
A. W. McLean, J. E. Bryant and 
| Ruby Whaley. 


Slack Motors Completes 
Part of $350,000 Deal 


Lyman Slack Motors (Mercury), 
Portland, Ore., has moved its serv- 
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DEATON'S DEALERSHIP IN BEVERLY HILLS, CALIF.—John Deaton, head of Deaton Motor 
Co. (Lincoln-Mercury), 8955 Olympic Bivd., was formerly connected with the Ford Long 





es ee 





Beach assembly plant. The dealership represents an investment of $230,000. 


mic veneer, The 
treated with acoustical plaster. The 


structure will be topped by a huge | 


tower which will carry the firm’s 
name, 
+ + * 


interior will be | 


dent; D, F. Forbes, vice-president 
and general manager; Ernest 
Allen jr., vice-president and or- 
ganization manager; Jack Bag- 
gett, secretary and sales man- 
| ager, and Ollie Long, treasurer 


ice operations to the newly-com- 
pleted service part of the $350,000 
location at 1635 N.E. Sandy Blvd., 
scheduled to be completed in 
November. 

The building will have a cement- 
plaster exterior covered with cera- 


son, Inc., president; William G. 
King of King’s White Truck Sales 
Corp., vice-president, and John 
Whorton, Price Collins Motors, 
Inc., secretary-treasurer. 


Directors are William J. Doerr, 
Diamond T Sales & Service Co., 


(Chevrolet), 
has been 














Reach 





IN 2ch 
Z 
South Dakota Dailies stand alone, unchallenged by any out-of-state metropolitan 
newspaper. Being locally managed and edited, they get thorough readership. For 
test campaigns, special promotions, for sustained dominance of this rich, respon- 


sive market, South Dakota Dailies get the gold in sales. You see, 9 out of 10 South 
Dakota families are constant readers of these powerful organs. 


THERE’S A FUTURE IN THIS RICH SOUTH DAKOTA MARKET... 


of the state’s area when it’s completed. It 
will provide 800,000 additional kilowatts of 
electricity and irrigate 750,000 acres with 
the Oahe Dam alone! Yes, South Dakota’s 
future is secure! Already a state of diversi- 
fied industry and agriculture, South Dakota 
will soon have a flood control, navigation, 
irrigation and power development program 
completed which will further its growth and 
record prosperity. 

Reach this rich market the ONLY WAY 

.. with the SOUTH DAKOTA DAILIES. 


Never before have the prospects been as 
bright as they are right now in the golden 
market of South Dakota. Retail sales are up 
392% over 1941. This phenomenal upward 
trend has now placed South Dakota in second 
place for retail sales in the mid-west or 81% 
above the national average. You bet, “‘thar’s 
gold to be got in South Dakota’”’. 

Right now, more than six billion, three- 
hundred and sixty million dollars are being 
spent on the huge Missouri River Plan. This 
gigantic project will directly influence 97% 


The South Dakota Dailies Comprise Six Locally 
Managed and locally Edited Newspapers 
Serving the Six Primary Markets of South 
Dakota .. . Both Rural and Urban. 





Ernest Allen Opens 


Formal opening of the new | 
home of Ernest Allen Motor Co. | 
Fort Worth, Tex., 


company are Ernest Allen, presi- 


Only South Dakota Dailies Advertisers 
9 out of 10 Families oth rere! and urban 


and office manager. 
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South Dakota Retail Sales Are Up 392% Over 
1941. South Dakota Ranks Second in the Mid- 
West for Retail Sales Increase. South Dakota 
Sales Are 81% Above the National Average. 
Get Your Share of This Rich, Responsive Market! 













There’s Opportunity in 
Friendly SOUTH DAKOTA 


Alert manufacturers and distributors 
are considering South Dakota’s many 
advantages in planning expansion 
and decentralization. Abundant re- 
sources and friendly American labor 
encourage the growth of industry in 
this friendly state. Served by eleven 
major railroads and backed-up by 
one of the nation’s finest highway 
systems... here's the ideal “Land of 
Opportunity’. Take your vacation in 
this ‘‘Land of Infinite Variety” and 
discover its splendor and prosperity 
for yourself .. OR WRITE TODAY. 




















Chevrolet Outing 


A Chevrolet dealer-family party 
held. Officials of the (was held at Crystal Beach, Ont., 
|near Buffalo, with more than 2,000 


| 
| 
| 


| 
| 


| 
| 


dealers and dealer employes at- 
tending. The party was sponsored 
by the Buffalo Zone Chevrolet 
Dealers Assn. and all Chevrolet 
dealerships in the area closed for 
the day. 


* * * 


Yager Files Plans 


Yager Pontiac, Inc., has filed 
plans with the building department 
of Albany for construction of a 
used-car lot at 820 Central Ave. 
with a $15,000 sales building. The 
lot will be 120 by 500 feet and the 
office will be a one-story building 
of 24 by 50 feet. The present Yager 
sales building is at 470 Central 
Ave. ce 


I-H Watertown Outlet 


Ground has been broken on 
Washington St., Watertown, N.Y. 
for a one-story brick and steel 
building to serve as a factory 
branch of the International Harv- 
ester truck division. Estimated cost 
of the building is $70,000. It will 
contain 10,000 square feet of space. 
Robert B. Reed will be manager. 


* * * 


Wild Rice Sold 


B. C. Ness has purchased the 
Wild Rice Motor Co., Mahnomen, 
Minn., from Erma Juhl. Alfred Ak- 
vall will remain as manager and 
Gorden Kimball as foreman of the 
| body shop, Ness said. Miss Juhl 
|has been managing the firm since 
1945, when her father, Chris Juhl, 
died. 


| * * * 


Griebel Improves Plant 


Griebel Motors, Inc. (Ford), 
Baltimore, has just completed im- 
provements on its plant at a cost 
of $130,000, 

Webster W. Griebel says the 
firm now has 12 completely equip- 
ped service stalls, all with twin- 
lifts and overhead lubrication 


systems. 
* * * 





Warder Opens 


Formal opening of Warder Mo- 
tors, Inc. (Packard), was held in 
Niagara Falls, N.Y. James H. 
Warder is president of the firm; 
Gordon G. Chalfant, general man- 
ager and vice-president, and James 
H. Warder, jr., secretary. 

* +. = 


LeCann Gets Renault 

George L. Boyer, vice-president 
of Renault Selling Branch, 1920 
Broadway, New York, announces 
the appointment of LeCann Bros., 
Inc., 60-01 Northern Blvd., Wood- 
side, Queens, N. Y., as a Renault 
dealer. 

+ * ea 


Ward Motors 


Ward Motors, Inc., Steubenville, 
O., has been incorporated with 
$25,000 capital. Incorporators are 
D. M. Ward, Arthur T. Ward and 
Francis Cooney. 


Don Hutson—Milwaukee 


The capital stock of Don Hutson 
Motors, Inc., Milwaukee, has been 
increased from 250 shares of com- 
mon at $100 per share par value 
to 1,500 shares same value. 

+ +. 


Vermont Motors—Buffalo 


A business name has been filed in 
the Erie county clerk’s office for 
Vermont Motors, 302 Vermont St., 
Buffalo, by James V. Saia, 

* * * 


Young’s Buick Builds 


George Young’s Buick is com- 
pleting new headquarters at Or- 
tonville, Minn., and is now operat- 
ing from temporary quarters on 
First St. 


* * * 


Cox—Clearwater 


Cox Motors, Inc., Clearwater, 
Fla., has been organized with capi- 
tal stock of 100 shares, no par 
value. Principals are Jessie A. Cox, 
George William Cox and Ethel R. 


Cox. 
+ + + 


Dufaux—St. Louis 


Dufaux Motor Co. (Buick), St. 
Louis, plans construction of a new 
sales building at the northeast 
corner of So. Kingshighway and 


| Fairview. When completed, it will 


give the company twice the space it 
has occupied in its old building at 
3647 So. Kingshighway. 

Estimated to cost more than 
$100,000, the building will have a 
110-foot showroom at the front, and 
offices will be located at the rear 

(Continued on Page 25, Col. 1) 
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(Continued from Page 24) 


»f the display room. Service depart- 
nent will be located on the Fair- 
view side, with the paint and body 
hop adjoining it. 

7 + 


Hunt Mercury Forms 


Hunt Mercury Co., Inc., Sanford, 
Fla., has been organized with cap- 
ital stock of 100 shares, par value 
$200 each. Principals are Emmett 
M. — David Smith and Homer 
Little. 


* * * 


Collins Ford Sales 


The Ford dealership in Wapako- 
neta, O., has been purchased from 
Rufe Wahrer by T. C. Collins, and 
is now operating as Collins Ford 
Sales, 

Collins was with Ford Motor Co. 
from 1918 to 1940. He left to man- 
age the Ford deals in Louisville 
and St. Matthews, Ky., for Sum- 
mers Herrmann, Inc. He later 
managed Dukewits Motors, Inde- 
pendence, Kans. 

+ * * 


Stonina Expands 


Anthony J. Stonina has pur- 
chased land and a building on Ex- 
change St., Chicopee, Mass. adja- 
cent to his Buick salesroom. The 
property will be utilized for used- 
car sales, and the building will be 
added to his service department. 

a * * 


K-F Names Krause-Waltz 


C. Ridgley Waltz, Krause and 
Waltz Motors, Inc., 1800 Caton Ave., 
Baltimore, announces the firm has 
been named parts and accessories 
distributor in Maryland for Kaiser- 
Frazer. 

* * * 


Landscape by Conway 
The building of Carl Conway 


(Nash), Monrovia, Calif., is near- | 


ing completion, Mrs. Conway, a 

landscape artist, is setting off the 

building with flowers and shrubs. 
* * 2 


Robertson—Casper 
M. E. (Monte) Robertson, presi- 
dent of Coliseum Motor Co. 
(Dodge), Casper, Wyo., has com- 
pleted his 35th year in the auto- 
mobile business. 


* * * 
Erwin Adds 
Ray Erwin, owner of Erwin}! 


Chevrolet, Philadelphia, announces 
that his firm has added another | 
branch to its two buildings—this 
one a Gulf super-service station 
located at 6000 N. York Rd. His 


other two structures are at Bustle- 
town Pike and Welsh Rd. and at 
6000 Broad St. 


* * * 


Phillips Buys Clark Firm 


Clark Motor Co., 
Great Bend, Kans., has been pur- 
chased by Warren Phillips. C, D. 
Clark, former owner, was killed in 
an airplane crash in Minnesota last 
month. 

Phillips, who formerly operated 
a Chrysler dealership, has been 
operating the International truck 
outlet in Larned, Kans., for the 
past few years. 

* + * 


Meador Names Young 


Ralph D. Young has been named 
sales manager for Gene Meador, 
Inc, (Packard), San Antonio, Tex. 

* * * 


Martin Sells Renaults 
George L. Boyer, vice-president 
of Renault Selling Branch, 1920 
Broadway, New York, has ap- 
pointed Maurice L. Martin, 


(Chrysler), | 
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Franklin Square, Long Island, N. 
Y., as a Renault dealer. 


+ * * 


Carpenter Takes Award 


Earl Carpenter, president of Paul 
G. Hoffman Co. (Studebaker), Los 
Angeles, has been awarded a Stu- 
debaker 30-year service 
Presentation was made by Chet 


Whittaker, president of Studebaker | 


Pacific Corp. 
* 


Cue 


Wooton Sells 
The J. C. Wooton Pontiac Co., 
4100 S. Vermont Ave., Los An- 
geles, has been sold to Emmet 
Faulkenberg and R. L. Amberg. 
Ralph DePalma will handle pub- 
lic relations. a 

+ 


O’Connor Opens L-M 
J. F. O’Connor has opened a new 
Lincoln-Mercury dealership in Hol- 
lywood, Calif. 
* * x 
Encinitas Deal Opens 


John Wilkes jr. and Herb Stone 
have opened their new Chevrolet 
dealership in Encinitas, Calif. 

* * * 


Spring Valley Sells 
Earl J. Gibson, Rochester, Minn., 
and Louis Schmidt, Spring Valley, 


plaque. | 
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FEATURES ATTRACTIVE LANDSCAPING—Craig Goering is head of Goering Motors, Inc. 
(Chrysler), Glen Falls, N. Y. The building has 6,000 square feet of floor space. 


have purchased the Spring Valley} trucks at Dothan, Ala., is now do- 
Oldsmobile dealership held _ by|ing business in Tallahasse, Ala., as 
Frank Kummer. Harris Motor Co. (Chevrolet). 
he eal S 
Brandt & Bryant Begin a ala 
y 8 Bouldin—Reidsville 


A new Hudson dealership, Brandt 
Bouldin Tractor Sales, Inc., 


& Bryant, has opened on S, La 
Reidsville, N. ©, has been organ- 


Brea Ave., Los Angeles. 

eat elke ized with capital stock of $50,000 
to deal in motor vehicles. Princi- 
pals are D. M. Bouldin, John Love 
and John Pratt. 


Harris Sells Chevrolets 


Herman L. Harris, former dealer 
for Hudson automobiles and White 


lf it’s decorative trim for automobiles... 





IF you want to obtain last- 


Ot w= 





ing good looks in body trim, win- 
dow beading, wiper parts, hub 
caps, bumpers and radiator grille- 
work, there’s no substitute for 
Stainless Steel. It’s the only com- 
mercial metal that never peels off, 
never needs tedious polishing. Car 
owners are well aware of these 
facts. They fully appreciate the 
extra advantages they get from 
Stainless. 

U-S-S Stainless Steel has more than permanent good 
looks to recommend it. Exceptionally ductile, it can be 
readily fabricated into shapes ordinarily difficult to form. , ‘ ° 
That saves money. So does the fact that Stainless Steel Our Stainless Steel specialists will gladly go into the 
can be used in very thin sections without weakening economics of its application. You'll find them thor- 
them and without inviting premature rust-out. Further oughly informed and eminently practical in their sug- 
savings in production cost result from the fewer steps gestions. They can offer you in U’S‘S Stainless a perfected, 
required in finishing lustrous Stainless Steel. In other service-tested steel in the most complete range of surface 
words, Stainless when properly used does not add to the finishes, forms and sizes anywhere available. 





cost —it only looks as though it did. Actually, it often 
figures out cheaper than less effective materials. 





CARNEGIE-ILLINOIS STEEL CORPORATION, PITTSBURGH & CHICAGO 
TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
COLUMBIA STEEL COMPANY, SAN FRANCISCO NATIONAL TUBE COMPANY, PITTSBURGH 





THEN AND NOW—Service for the carriage 
trade is pictured in these two photographs. 
The old picture is of Lammerts carriage 


painting shop at Niagara Falls, N. Y., some 
time in the distant past, exact date unknown. 
The other picture is of Lammerts, Inc. (Buick) 
in its new home. 





UNITED STATES STEEL SUPPLY COMPANY, WAREHOUSE DISTRIBUTORS, COAST-TO-COAST 


UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


U-S°S STAINLESS STEEL 





SHEETS STRIP PLATES BARS 
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BILLETS PIPE TUBES WIRE SPECIAL SECTIONS 
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Vehicles Noisier 
e 
In Summertime, 
. * 

Physicist Says 
CHICAGO.—Passengers of public 
transportation vehicles are sub- 
jected to louder noise in summer 
than in winter—sometimes almost 
twice as loud. This is one of the 
conclusions reached by scientists 
from the Armour research founda- 
tion of Illinois Institute of Tech- 
nology in part of a year-long noise 
survey. 

In winter, the noise is just as 
great outside the vehicle, but the 
passenger notices it less, Closed 
windows keep out some of the 
noise, and snow breaks the reverb- 
erations. However, except in rare 
instances, atmospheric conditions 
do not affect the noise levels, Dr. 


Howard C. Hardy, survey super-| 


visor, said, 
In general, vehicles create and 
emit noise in this order of decreas- 


ing loudness, according to Dr. | 


Hardy: 

Subway trains, elevated cars, old- 
type street cars, electric commuter 
trains, trolley buses, new-type 
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AN OUTSTANDING USED-CAR LOT—Gien Foster Nash Co., San Antonio, stresses the 
importance of merchandising ingenuity in the sales of used cars in this setup. It is next to 
the dealership's new-car headquarters. 


street cars and motor buses, steam | intensity and frequency of the noise 
commuter trains and automobiles. |is too high for comfort,” the physi- 
|(Trucks are generally louder than 


motor coaches, steam trains and 
automobiles, but they are not in- 


hicles.) 


“Even in winter, when noise | summer, 


levels ins‘de vehicles are lower, | usually opens the window to get 
principally because closed windows | some air—and he gets more noise, 
provide some sound insulation, the | too.” 





LAWD 


a 


“Track noises, engine noises (in- 
cluding exhausts), and tread noise 
cluded as passenger-carrying ve- | contribute to the bedlam which dins 
into the ears of the commuter. In 
worse because he 





CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 





| Lawsuits Affecting Dealers... 
| Court Decisions 


By Leo T. Parker 
Attorney at Law 

“"MHE TIME has come when new 

automobiles are not scarce and 
contracts are not needed to prevent 
unscrupulous purchasers immedi- 
ately reselling their new cars at a 
big profit,” an auto dealer wrote. 
“Nevertheless, I need for another 
reason a good form for this kind of 
a contract. Can you supply me with 
a form which has been held valid 
| by a higher court?” 


.| Recently a higher court held 


| that a contract is valid by which 
| the purchaser of an automobile 
agreed to pay the dealer $500 
liquidated damages if the pur- 
chaser resells the car within 80 
days. 

For example, in Burnett v. Nolen, 
84 N.E. (2d) 155, reported April, 
1949, it was shown that an automo- 
bile sale contract read as follows: 

“This agreement entered into be- 
tween Eugene Nolen and Hal Bur- 
nett (automobile dealer) this 29th 
day of August, 1947, for one dollar 
‘and other valuable consideration, 








BATTERIES FOR TODAY’S GAME... 


Just as the selection of an effective 
pitcher and a smart catcher is 

so important to the winning of a 
ball game, the choice of the right 
newspaper and a proper merchandis- 
ing program is essential to 

the success of a marketing campaign. 
The Cleveland Plain Dealer can 
locate for you by map and 

number the buyers for any priced 
automobile. 1948 figures are 
available from lowest to highest 
income areas showing 

new car sales for ABC Cleveland. 
The Plain Dealer’s record of 
coverage of Cleveland and 

the important Northeastern Ohio 
market is a vital factor in the 
maintenance of Cleveland’s high 
per capita new car sales record. 
That's why year after year, the 
Plain Dealer ranks among the 
nation’s leading newspapers in pas- 
senger car advertising lineage. 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 
A. S. Grant, Atlanta 


said Nolen agrees to take delivery 
of 1947 Buick 40 Sedanette and 
further agrees to pay said Hal Bur- 
nett the sum of $500. In case he 
sells said automobile within 90 days 
from date, Hal Burnett agrees to 
buy this automobile back from 
Nolen for the amount paid by 
Nolen within 80 days from this 
date.” 

The testimony showed that the 
dealer at this time could have sold 
this car elsewhere for $2,500, 

Ignoring this contract, Nolen re- 
sold the car within two weeks. 

The dealer sued to recover $500, 
and the court ordered Nolen to pay 
this amount to the dealer, saying: 

“This is precisely the type of 
case in which an agreement 
specifying liquidated damages is 
desirable, and entitled to enforce- 
ment in the courts, provided the 
amount is reasonable. In our 
opinion the contract in question 
is fair and reasonable, and is 
beneficial rather than prejudicial 
to the public interest.” 

Hence, the validity of the above 
mentioned contract form is estab- 
lished and upheld by this higher 
court, 

For comparison, see Bay Shore 
Motors v. Baker, 202 Pac. (2d) 865, 
reported May, 1949. The testimony 
showed facts as follows: On July 
19, 1947, the Bay Shore Motors sold 
a new automobile to one Baker 
who signed an option agreement 
which gave the seller an option for 
a period of six months to re-pur- 
chase the automobile from Baker 
at the same price. The contract 
also provided that Baker would pay 
Bay Shore Motors five hundred dol- 
lars “as and for liquidated dam- 
ages,” if Baker sold the automo- 
bile to any buyer excepting Bay 
Shore Motors. 

Immediately following the pur- 
chase by Baker, he resold the auto- 
mobile to a third party in violation 
of the option agreement. The Bay 
Shore Motors sued to recover $500 








‘}as liquidated damages for the 


| Violation of the option agreement. 
| The lower court awarded Bay 
Shore Motors damages, but the 
higher court reversed the verdict 
because the lower court refused to 
| permit Baker to prove that actually 
the automobile dealer was not 
damaged. With respect to validity 
of the contract the higher court 
said: 

“We can see nothing illegal in 
the option agreement on its face. 
In our opinion the option agree- 
ment is not contrary to public 
policy . . . The point raised by 

| appellant (Baker) that the trial 
| court refused to permit him to 
| prove the actual damage or that 
| there was no damage is sound, 
| and necessitates a reversal of 
| this case.” 

Hence this court held that a con- 
|tract is valid by which the pur- 
|chaser of an automobile agrees to 
;pay a dealer $500 liquidated dam- 
jages if the purchaser resells the 
|automobile within six months. 

| However, before a valid judgment 
|for $500 can be awarded to the 
dealer, the purchaser must be given 
an opportunity to prove that the 
dealer actually was not damaged, 
or that the dealer could not have 
resold the automobile for more 
than the purchaser paid. If the 
purchaser proves either of these 
|facts the dealer cannot recover 
$500 as liquidated damages. 


Fruehauf Garage 
Swept by Fire 


LOUISVILLE, Fire swept 
through the Fruehauf Trailer Co. 
garage at 2520 W. Market last 
week, causing damage to the build- 
ing, 13 trailers and several trucks. 
No estimate of the loss was given. 

The fire broke out when gasoline, 
|spilled from a trailer tank, spread 
|to a heater and exploded. James 
Coggins, service manager, and Clif- 
| ford Likens, a painter, fought the 
blaze with fire extinguishers in a 
vain attempt to keep the fire from 
| spreading. 





George L-M Opens 
Announcement of the opening 
of George-Lincoln-Mercury, Lake 
City, Fla., has been made by R. 
A. George. He and his brother, 
F,. W. George, will be associated 
in the new firm. 
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STUDEBAKER PARTS WAREHOUSE IN GEORGIA—Typical of the new parts and accessories 
warehouses being built by the firm is this depot at Decatur. It is one of six which have 
recently been completed, and suggests the general pattern of five other warehouses now 
under construction and of still others to be built. The Decatur depot has approximately 
25,000 square feet of usable floor space and has facilities for handling shipments by either 
rail or highway. One of the high spots of each new warehouse is a model store where new 
techniques and methods for merchandising parts and accessories can be developed and 
demonstrated. 


Studebaker Starts 
Expansion of 


Parts Houses 


SOUTH BEND. — The launching | es 
of a building program involving | AUTOMOTIVE NEWS production and 


: : | registration figures tell the story of output 
the eventual modernization and en- | (°8i*\iies every week. 


—X—X__::. OO | 
|lieve will continue at far above | 
| prewar levels, has brought with it | 
|an accelerated demand for parts | 
and accessories.” 

Studebaker has 24 parts and ac- 
cessories depots in the U.S. and 
one in Canada. 
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NEW BRUNSWICK, N.J.—If the 
government “conducted its own af- 
fairs in an anti-cyclical fashion, it 
would have plenty to do without 
spilling over into the private econ- 
omy to tell the private sector what 
to do to prevent a boombust,” it 
was declared by Dr. Emerson P. 
Schmidt, director of economic re- 
search of the United States Cham- 
ber of Commerce. 


Speaking at the first annual 
conference here of the Sales Execu- 


tives Club of Northern New Jersey | 


and the school of business adminis- 
tration of Rutgers university, Dr. 
Schmidt said: 

“Government is composed of 
men no wiser and no more pub- 
lic-spirited than others. The 
greatest single contribution the 
government can make to the 
boom-bust problem is to stop 
booming excessive booms and 
deepening and prolonging the de- 
flation through its own opera- 
tions. 

Listing these operations as tax- 





largement of Studebaker Corp.’s — — ee 
entire complement of parts and ac- 
cessories warehouses has been an- 
nounced by E. C. Mendler, manager 
of Studebaker’s parts and acces- 
sories division, 

Six new parts depots have al- 
ready been completed and are in 
operation. Five are under construc- 
tion. Work on additional units will 
be started as soon as possible. 

Warehouses already completed 
are located in Decatur, Ga.; Cin- 
cinnati, Minneapolis, Washington, 
Kansas City and Yonkers, N. Y. 
Those under construction are in 
Memphis, Philadelphia, St. Louis, 
Denver and Newark. 

All the units are factory-operated 
and permit easy access by both rail 
and highway. 

One of the features of each depot 
is the inclusion of a model store 
where new techniques and methods 
for merchandising parts and ac- 
cessories can be developed and 
demonstrated. 

In announcing the building proj- 
ect, Mendler said: 

“This program has obviously been 
motivated in part by our continuing 
desire to assure dealers the best 
possible service on replacement 
parts and accessories for Stude- 
baker cars and trucks. An equally 
important factor in the decision to 
launch our warehouse moderniza- 
tion program at this time is, of 
course, the tremendous expansion 
in output of Studebaker automotive 
vehicles. 

“This greatly increased produc- 
tion, which we have reason to be- 





Truck Terminals 
Milwaukee Considers 
Municipal Depots 


MILWAUKEE.— As in many 
other cities, there is a lack of good 
truck terminals in this city. Doz- 
ens of small terminals for truck 
lines are spread out over many 
parts of the city, some too close 
to restricted areas. 

This city’s traffic consultant, De- 
Leuw, Cather & Co., through its 
survey engineer, W. R. McCono- 
chie, has told the authorities about 
the need for outlying truck ter- 
minals as the private terminals of 
trucking companies now in opera- 
tion often obstruct street traffic. 
Some of the present small termin- 
als are located in downtown areas, 
resulting in traffic jams. 

In a preliminary way, the engi- 
neer has suggested three outlying 
locations for truck terminals, to 
bring about a minimum of annoy- 
ance to other motor traffic and at 
minimum cost. One location would 
be on the far northside; another 
on the extreme west side of the 
city urd the third on the south 
side, vutside of the city limits. 

Some think the terminals should 
be paid for by the trucking com- 
panies with, perhaps, some govern- 
mental aid. Others think bonds 
should be issued by the city or 
county for the construction of ter- 
minal buildings, the bonds to be 
retired out of earnings so as not 
o be a burden on taxpayers. 

Thus far the truck terminal 
problem is still in the talking 
stage, but it is felt that something 
should be done this year to solve 


the problem. ELECTRICAL CONDUCTORS - 


U.S. ‘Meddlers’ Flayed 


Economist Says Government Should Stay Out 
Of Affairs of Private Economy 


| America, predicted that the cur-| 


27 


|despite the gloomy outlook, there 
| remains a demand for properly 
| priced and attractive merchandise, 
las well as the necessary purchas- 
ing power. 

“Industrial production,” he noted, 
“is still at a high level, and even if 


ation, expenditures, money and : 
- _ “ | the predicted 5,000,000 unemployed 
credit policies, lending and guaran- | sues true, it will still be as than 


teeing, subsidizing, etc., he added: lit was in 1941.” 
“To do as poor a job as it has! op#p,, ; 


and then to try to advise and guide| waiter Williams, chairman of the 






speakers included W. 


Seodieien® economy smacks of | Committee for Economic Develop- 
: |ment, who warned that high em- 
Leon Henderson, former OPA 


| Ployment has become a national 
| obsession. 
“Because our generation has lived 
continue | through one of the worst depres- 
from nine to 12 months and, un-/sions in history,” Williams de- 
less guided along proper channels,|clared, “we are obsessed by the 
“could add to the possibility of | difficulty of maintaining high em- 
financial panic in this country.” | ployment. The real danger may not 
Henderson said the nation is |e that we fail to maintain reason- 
headed for “a drastic period that |ably high employment but that we 


administrator and now chief econ- 
omist for the Research Institute of 


rent readjustment will 





FABRICATED PRODUCTS - 


need not be ruinous.” Citing the 
recent price drop for a number 
of commodities, he predicted the 
next reduction will be a sharp 
one—about 10 percent—and that 
the total may go as high as 30 | 
percent within the next 12 
months. 

He pointed out, however, that 
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ALUMINUM PIGMENTS - 


take action which threatens the 
progressiveness and freedom of the 
system.” 

A need for younger, second- 
echelon men in government was 
stressed by James Blaine Walker 
of Goldman, Sachs & Co., invest- 
ment bankers, and author of 
“The Epic of American Industry.” 
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NEW YORK.—The American 
petroleum industry has earmarked 
another two billion dollars for its 
1949 expansion and modernization 
program—a new investment equal 
to $65 for each of the 33,000,000 
passenger cars in the UV. S. 

The overall total marks the 
third consecutive year that the in- 
dustry has invested two billion dol- 
lars a year to take care of public 
demand for oil products, said Wil- 
liam R. Boyd jr., president of the 
American Petroleum Institute. 

This year’s 2.1 billion dollars 
is only slightly less than the rec- 
ord-breaking outlay of 2.3 billion 
dollars which these same com- 
panies invested in 1948. 

The petroleum industry, Boyd 






Oil Still Expanding 
Over $2 Billion Earmarked by Industry 
For Third Year in Row 
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said, will generate the maior part 
of its financial requirements from 
its own operations. Private loans 
from banks and insurance com- 
panies will be utilized to make up 
the difference. In 1948—the peak 
year for capital investment—-the 
industry plowed back 75 percent 
of its earnings to finance its ex- 
pansion plans. 

In addition to the overall total 
of 2.1 billion dollars in direct capi- 
tal investment, the nation’s oil 
companies have budgeted more 


than 119,000,000 dollars for intan- 
gible development. 


These funds are earmarked to 
pay for the proving and develop- 


New Passenger Car Registrations, 15 St 










FOUR DODGES TO CLAREMONT, N. H.—John E. 


Graham, Dodge dealer, delivered 
these trucks to Philip White, city manager. Each truck is for a different department of city. 





ment of prospective oil fields 
when such costs are not capital- 
ized, and for losses sustained 
when wells fail to produce. 

The cost of finding and develop- 
ing a barrel of crude oil has in- 
creased tremendously since the 
prewar days, the announcement 
said. This is because the oil com- 
panies must drill more and deeper 
wells, and search in more remote 





ates for June 


places. in building up the nation’s 
reserve pvols. 

The projected outlay for produc- 
tion in 1949 exceeds a billion dol- 
lars for the second consecutive 
year. This total for the current 
year is 1.1 billion dollars, compared 
with the 1948 peak of 1.2 billion 
dollars. 


There are profit-making opportunities in 
AUTOMOTIVE NEWS want ads. 


Alemite Obtains 
Fair Trade Writ 


CHICAGO.—A_ permanent _in- 
junction restraining Louis and 
Perry Feldman, Chicago, from sell- 
ing Alemite lubrication equipment 
for less than fair-trade law prices 
has been issued by Judge Donald S. 
McKinlay in superior court here. 


Alemite Sales Co., Inc., Chicago 
distributor of Alemite products, 
plaintiff in the suit, charged the 
Feldman brothers, jobbers, with 
violating minimum price agree- 
ments by issuing unearned credits 
to customers subsequent to sales of 
equipment. Cash damages were 
paid by the defendants on order 
of the court. 


Martin Modernizes 
Stanlee Martin (Oldsmobile), 
Long Beach, Calif., is modernizing 
his 76,000 square foot building. 
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The following advertised delivered prices 
are based on factory retail prices at the 
factories, They include dealer delivery 
and handling charges and federal taxes. 


They do NOT include transportation 
charges, state sales taxes, or optional 
equipment. 


BUICK—Super Series 50—4-dr. sed., $2,- 
157; 2-dr. sed., $2,059; conv., $2,583; stat. 
wag., $3,178; Roadmaster Series 70—(Dy- 
nafiow standard)—4-dr. sed., $2,735; 2-dr. 


sed., $2,618; conv., $3,150; stat. wag., 
$3,734; Riviera, $3,203. 
CADILLAC—Series 61—4-dr. sed., $2,- 


893; sed. cpe., $2,788; Series 62—4-dr. sed., 
$3,050; sed. cpe., $2,966; conv., $3,497; 
Coupe de Ville, $3,497; Series 60 Special— 
4-dr. sed., $3,828; Series 75—5-pass. sed., 
$4,750; 7-pass. sed., $4,970; 7-pass. Im- 
perial, $5,170; 9-pass. sed., $4,650; 9-pass. 
Imperial, $4,839. 

CHEVROLET —- Fleetline Special — 4-dr. 
sed., $1,460; sed. cpe., $1,413; Fileetline 
Deluxe—4-dr, sed., $1,539; sed. cpe., $1,- 
492; Styleline Special—4-dr. sed., $1,460; 
2-dr. sed., $1,413; club cpe., $1,418; bus. 
epe., $1,339; Styleline Deluxe—4-dr. sed., 
$1,539; 2-dr. sed., $1,492; club cpe., $1,508; 
conv.. $1.857: stat. wag., $2,267. 

CHRYSLER — Royal (six) — 4-dr. sed., 
$2,158.75; club cpe., $2,138.75; stat. wag., 
$3,156; Windsor (six)—-(Prestomatic stand- 
ard)—4-dr. sed., $2,353.50; club cpe., $2,- 
332.50; Saratoga (eight) — (Prestomatic 
standard)—4-dr, ved., $2,640; club cpe., 





$2,613.75; New Yorker (eight)—(Presto- 

matic standard) —— 4-dr. sed., $2,760.75; 

club cpe., $2,734.50; conv., $3,240.75; Town 

& Country (eight)—(Prestomatic standard) 
conv., $4,009.75. 


CROSLEY—2-dr. sed., $959; conv. 
$959; stat. wag., $991; roadster, $908. 


DeSOTO—-Deluxe—4-dr. sed., $2,006.25; 
club cpe., $1,995.75; Carry-All sed., $2,- 
210.50; stat. wag., $2,979.25; Custom— 
(Tip-Toe Shift standard)—4-dr. sed., $2,- 
193.75; club cpe., $2,175.75; conv., $2,598. 


DODGE—Waytfarer—2-dr. sed., $1,757.50; 
roadster, $1,747; bus. cpe., $1,631.25; 
Meadowbrook——4-dr. sed., $1,868.25; Coro- 
net—4-dr, sed., $1,947.25; town sed., $2,- 
031.50; club cpe., $1,933.50; conv., §$2,- 
348.50; stat. wag., $2,885. 

FORD — Six — 4-dr, sed., $1,472; 2-dr. 
sod., $1,425; bus. cpe., $1,333; Custom Six 
—4-dr, sed., $1,558.50; 2-dr. sed., $1,511; 
club cpe., $1,511; Eight—4-dr. sed., $1,546; 
2-dr, sed., $1,498.50; bus, cpe., $1,419.50; 
Custom Eight—4-dr. sed., $1,637.50; 2-dr. 
sed., $1,590; club cpe., $1,595.50; conv., 
$1,948.50; stat. wag., $2,263.50. 

FRAZER—4-dr. sed., $2,395; Manhattan 
—4-dr, sed., $2,595; conv., $3,295. 


sed., 

















Current Prices on New Automobiles 


HUDSON — Super Six — 4-dr. sed., $2,- 
206.50; 2-dr. sed., $2,156; club cpe., 
$2,203.25; bus. cpe., $2,053.25; conv., $2,- 
798.75; Super Eight—4-dr. sed., $2,295.50; 
2-dr. sed., $2,245; club cpe., $2,292.25; 
Commodore Six—4-dr, sed., $2,382.75; club 
cpe., $2,358.50; conv., $2,951.50; Commo- 
dore Eight-—4-dr. sed., $2,472; club cpe., 
$2,447.75; conv., $3,040.75. 

KAISER — Special — 4-dr. sed., $1,995; 
Traveler, $2,088; Deluxe—4-dr. sed., $2,- 
195; Vagabond, $2,288; conv., $3,195; Vir- 
ginian, $2,995. 

LINCOLN — 4-dr. sed., $2,574.50; club 
cpe., $2,527; Cosmopolitan—4-dr. town sed., 
$3,238; sport sed., $3,238; club cpe., $3,- 
185.50; conv., $3,948. 

MERCURY—4-dr. sed., $2,031; club cpe., 
$1,978.50; conv., $2,409.50; stat. wag., §2,- 
715.50. 

NASH — 600 Super — 4-dr. sed., $1,811; 
2-dr. sed., $1,786; club cpe., $1,808; 600 
Super Special —4-dr. sed., $1,849; 2-dr. 
sed., $1,824; club cpe., $1,846; 600 Custom 
—4-dr. sed.. $2.000: 
4-dr, sed., $2,195; 2-dr. sed., $2,170; club 
cpe., $2,191; Ambassador Super Special— 
4-dr, sed., $2,243; 2-dr. sed., $2,218; club 
cpe., $2,239; Ambassador Custom — 4-dr. 


Ambassador Super— 





sed., $2,363; 2-dr. sed., $2,338; club cpe., 
2,359. 


OLDSMOBILE — Series 76 — 4-dr. sed., 
$1,832 (deluxe, $1,974); 4-dr. town sed., 
$1,821 (deluxe, $1,963); 2-dr. sed., $1,758 
(deluxe, $1,900); club cpe., $1,732 (deluxe, 
$1,873); conv., $2,148; stat. wag. deluxe, 
$2,895; Series 88—(Hydra-Matic standard) 
—4-dr, sed., $2,244 (deluxe, $2,375); 4-dr. 
town sed., $2,233 (deluxe, $2,364); 2-dr. 
sed., $2,170 (deluxe, $2,301); club cpe., 
$2,143 (deluxe, $2,274); conv., $2,559; stat. 
wag. deluxe, $3,296; Series 98 — (Hydra- 
Matic standard)—4-dr. sed., $2,500 (deluxe, 
$2,594); 2-dr. sed., $2,426 (deluxe, §$2,- 
£20); conv. deluxe, $2,973; Holiday, $2,973. 

PACKARD — Eight — 4-dr. sed., $2,249; 
2-dr, sed., $2,224; stat. wag., $3,449; De- 
luxe Eight—4-dr. sed., $2,383; 2-dr. sed., 
$2,358; Super —4-dr. sed., $2,633; 2-dr. 
sed., $2,608; Super Deluxe -— 4-dr. sed., 
$2,919; 2-dr. sed., $2,894; conv., $3,350; 
7-pass. sed., $3,950; lim., $4,100; Custom 
—(Ultramatic standard)—4-dr. sed., $3,- 
975; conv., $4,520. 

PLYMOUTH — Deluxe P17 — 2-dr. sed., 
$1,507; Suburban, $1,855; bus. cpe., $1,- 
385.75; Deluxe P18—4-dr, sed., $1,566; 


club cpe., $1,534.25; Special Deluxe P18— 
4-dr .sed., $1,644; club cpe., $1,617.50; 
conv., $1,997; stat. wag., $2,387. 


PONTIAC—Streamliner Six—4-dr. sed., 
$1,740 (deluxe, $1,835); sed. cpe., $1,689 
(deluxe, $1,784); stat. wag., $2,543 (de- 
luxe, $2,622); Streamliner Eight—4-dr. sed., 
$1,808 (deluxe, $1,903); sed. cpe., $1,758 
(deluxe, $1,853); stat. wag., $2,611 (de- 
luxe, $2,690); Chieftain Six—4-dr. sed., 
$1,761 (deluxe, $1,856); 2-dr. sed., $1,710 
(deluxe, $1,805); club cpe., $1,710 (deluxe, 
$1,805); bus, cpe., $1,587; conv. deluxe, 
$2,138; Chieftain Eight—4-dr. sed., $1,829 
(deluxe, $1,924); 2-dr. sed., $1,779 (deluxe, 
$1,874); club cpe., $1,779 (deluxe, $1,874); 
bus. cpe., $1,656; conv, deluxe, $2,206. 


STUDEBAKER — Champion Deluxe — 
4-dr. sed., $1,658.50; 2-dr. sed., $1,656.75; 
club cpe., $1,683; bus. cpe., $1,588.25; 
Champion Regal Deluxe—4-dr. sed., $1,- 
762; 2-dr. sed., $1,730.50; club cpe., $1,- 
756.75; bus. cpe., $1,662; conv., $2,086.25; 
Commander Deluxe—4-dr. sed., $2,019.25; 
2-dr. sed., $1,987.75; club cpe., $2,014; 
bus. cpe., $1,919.25; Commander Regal 
Deluxe—4-dr. sed., $2,140.50; 2-dr. sed., 
$2,108.75; club cpe., $2,135; bus. cpe., $2,- 
040.50; Land Cruiser 4-dr. sed., $2,327.75; 
conv., $2,467.50. 


WILLYS-OVERLAND — Jeepster conv., 


$1,602.22; 4-cyl. stat. wag., $1,708.89; 
6-cyl. stat. wag., $1,814.14; 6-cyl. stat. 
sed., $1,866.92. 
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Highways & Safety... 





Modern Roads Called 
Vital to Economy 


UTOMOTIVE = transportation, 
+% “the end product of America’s 
greatest combination of economic 
activities,” is headed for serious 
trouble unless industry and govern- 
ment team up to reduce operating 
costs, and the first thing they must 
do is adopt realistic policies on 
highway finance and management, 

This is the conclusion reached in 
a report by the Brookings Institu- 
tion, Washington, which has been 
published in book form. The author 
is Wilfred Owen, highway econo- 
mist, and the title of the book is 
“Automotive Transportation; 
Trends and Problems.” 

“The present role of automotive 
transportation was made possible 
by the combined efforts of indus- 
try and government over an ex- 
tended period.” Owen says. 
“Industry provided vehicles of 
progressively higher quality and 
declining real price, as well as 
better and cheaper gasoline and 
tires; and it sponsored the devel- 
opment of marketing techniques 
which led to widespread owner- 
ship and use of the motor vehicle. 
“Government, at the same time, 

undertook to meet the challenge 
presented by the automotive revolu- 
tion by overcoming in the short- 
est possible time the handicaps of 
unimproved roads.” 

It was possible, Owens says, to 
convert horse-and-buggy roads into 
serviceable highways, with the cost 
borne out of the savings which 
accrued from technological prog- 


ress 
* + 


of 

DUT THE VOLUMES of traffic 

increased spectacularly, requir- 
ing the replacement of horse-and- 
buggy roads with automotive high- 
ways. And this replacement pro- 
gram was never undertaken on the 
scale necessary to produce efficient 
and low-cost service. 

“Efficient movement of heavy 
volumes of high-speed traffic re- 
quires new concepts of highway 
provision designed for the purpose 
of providing transportation; that 
the multiple use of main highways 
as a means of access to land as 
well as an artery for traffic must be 
supplanted by a_ single-purpose 
system guaranteed by controlled ac- 
cess. The cost of such facilities, 
especially in urban areas where the 
need for them is greatest, calls for 
verv heavy capital outlays.” 

As a guide for answering this 
basic issue of public policy, the 
report calls attention to the fact 
that out of every dollar spent for 
automotive transportation, “an 
average of only five to 10 cents 
is applied to the provision of 
highways. The remaining 90 to 
95 cents is absorbed by vehicle 
purchase, gasoline and other 
operating items. 

“The logic of this division of the 
highway transportation dollar ap- 
pears highly questionable wherever 
the highway system is inadequate. 
since the excessive cost of the ve- 
hicle operation may in large part 
result from this inadequacy. Pay- 
ing less for highways may mean 
paying more for highway trans- 
portation. What we save in high- 
way expenditures we mav lose in 
higher operating costs, with lower 
standards of service the net result.” 

“A wise management would ar- 
rive at policy decisions . . . in the 
best interest of providing a better 
final product. It might take steps 
to effect a more realistic balance 
between vehicle and highway out- 
lays. It would probably reject a 
policy of spending the major part 





of its revenues on new equipment 
if its basic ways were incapable of 


accommodating the traffic. If ex-| 


cessive operating costs could be 
reduced by greater emphasis on 
improved plant, it would attempt 
to effect such improvements. Sim- 
ilarly, it would design its vehicles 
with consideration for the limita- 


tions on its basic ways.” 
7 - + 


INCE THERE is no such unified 
management, policies are made 
independently by a variety of in- 
dustries and government agencies. 
“Yet this division of responsibil- 
ity,” the report states, “does not 
preclude the possibility of highway 
and automotive industry policies 
being guided by more thorough 
consideration of ultimate transpor- 
tation objectives.” 
The report calls for a return to 
the original “dynamic practice of 
applying the economies realized 





DEALER AIDS UNIVERSITY DRIVING COURSE—Presentation of a Chevrolet dual-control 
driver training car to Temple University by Erwin Chevrolet, Philadelphia, took place recent- 
ly. From left: Joseph Gibbons of Erwin Chevrolet; James T. 
Automobile Club of Philadelphia, which assigned the car, and Dr. William L. Hughes, head 
of the physical education department at Temple, 


summer course in driver training for high school teachers. 





through technological advance to 
help meet the growing financial 
requirements of the highway 
system.” 
Potential 


improvements are 


Z RY 
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reviewed in detail, and _ the 
economist finds “impressive op- 
portunities” in continued fuels 
research, in vehicle design, and 
also in making better use of 


Haviland, president of the 


receiving it. Temple is conducting a 


29 


existing facilities through traffic 
engineering techniques, uniform 
motor vehicle laws and better 
supervision of traffic. 

He sharply questions the value of 
the “small, low-priced car,” point- 
ing out that without durability the 
vehicle over a period of years may 
cost more per mile of service than 
one with a higher original cost. 

Operating costs account for two 
thirds of the automotive trans- 
portation dollar, and greatest econ- 
omies are therefore possible in that 
area, Owen concludes, 

* * * 


Defective Cars 
Increase in R. I. 


During the annual safety check- 
up in Rhode Island, more than one- 
half of all motor vehicles registered 
were examined, according to the 
Rhode Island Safety commission. 
A total of 111,554 vehicles was 
looked over, and of these, 13,964 
were found to be defective. 

This year the defective vehicles 
represented 13 percent of those in- 
spected while a year ago only 9 
percent of the 95,327 examined were 
defective. 











If you’re working on a secret 
transmission, here’s how to keep it quiet 


O matter how you may be plan- 
ning to convert power, you 
can insure quiet operation in peo 


afts 


signs for 5 


important place in automotive de- 


O years. 


They have carried the toughest 





Mo. Gas Tax Increase 


Passes Both Houses 


A bill increasing the Missouri 
gasoline tax from two to four 
cents has passed both houses in | 
the state legislature despite the 
fact that it is exvected the law 
will be submitted to a test in | 
the courts or by referendum. 

House members also passed a | 
proposed constitutional amend- | 
ment to permit the expenditure | 
of gasoline tax revenues on 
county roads instead of limiting | 
such revenue to state highway 
purposes only, as stipulated by 
the present constitution. 





transmission by mounting the s 
on Timken® tapered roller bearings. 


Timken bearings hold shafts in 
rigid alignment. They eliminate 
deflection and end-movement—pre- 
vent wear on surrounding parts. 
Your transmission works more 
smoothly—more quietly. 


You have greater simplicity, too. 
Higher load capacity lets you use 
smaller bearings and save on space. 
No special thrust bearings or wash- 
ers are required. And because you 
can make precise and permanent 
adjustment at installation, Timken 
bearings permit wider tolerances 
of surrounding parts. 

Incorporating Timken bearings into 
the design of your transmission now 
is a quick, simple, inexpensive way to 
help insure its success later. 





THE TREND’S TO TIMKEN 
FOR THE TOUGHEST JOB OF ALL! 


During the past year, two more 
car manufacturers have switched to 
Timken bearings on the pinion. 
So now, all but two cars depend on 
Timken bearings for the automo- 
tive industry’s toughest bearing job. 


Timken bearings have had an 


TIMKEN 


TRADE MARK REG. UV. & PAT. OFF, 


TAPERED ROLLER BEARINGS 


loads, given trouble-free operation, 
and usually lasted the life of the car 

. in front wheels, rear wheels, 
pinions, differentials, steering parts, 
axles, and other important appli- 
cations. For the latest technical 
bearing data, which may help you 
design Timken bearings into your 
newest transmission plans, call 
upon our engineering staff. In 
Detroit, phone TRinity 5-1380. The 
Timken Roller Bearing Company, 
Canton 6, Ohio. Cable address: 
“TIMROSCO”. 


NOTE TO P.A.'S. Because every step of the manufac- 
ture of Timken bearings is controlled within our 
company... because our vast manufacturing facilities 
are fit ow dispersed... you will find The Timken 
Roller Bearing Company a supply source of outstand- 
ing reliability. 







\] company whose 
I) products you know by 

AY, the trade-mark: 
yd TIMKEN 


v 
NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (C— BEARING TAKES RADIAL @ AND THRUST -@)—— LOADS OR ANY COMBINATION “be 


























| A“V-8” that sells for less than other."'sixes”! 
! Only Ford in its field offers a V- type 
8-cylinder engine—the type of engine used 
in America’s costliest cars. Yet the V-8 

Ford Car is priced at hundreds less than 
“sixes” of ten other makes! ¢ 
Mg x 
4 - a nf 


4 





Made by the “master builders” 
of the V-8 engine! Ford has 


made more V-8 engines than 
all other makers combined! 


Proved in use! There are more than 5,000,000 

Ford V-8’s on the road today, giving their 
owners a new conception of power, 
performance and smoothness. 


usive in its field 


DO al 





| Ve 


More power, too—100 “horses” strong, 
more than any other in the field! And 
only Ford offers a flashing new 
95-horsepower Six in addition to a V-8! 


It’s the sturdy heart of the new Ford ‘“‘Feel’’ that has 
drivers talking from coast to coast. It’s an exclusive P.S. And only Ford has 


Ford “first” in the field —an exclusive Ford sales- the 1949 Fashion Academy 
Gold Medal, as the ‘Fashion 


making value that smart buyers want... for performance, 
Car of the Year’’/ 


power, pleasure. And only Ford Dealers have it! 


FORD Division FORD MOTOR COMPANY 


awed 
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Despite Output Drop in First 5 Months ee 





Truck Sales Rise in 12 States 


_—— truck production is down 
some 53,101 units or 10.6 per- 
cent, for the first five months of 
this year as against 1948, 12 states 
show slight increases in registra- 
tion. 

These states, Delaware, Ne- 
braska, Nevada, New Mexico, 
North Dakota, South Dakota, Ari- 
zona, Iowa, Kansas, Montana, 
Louisiana and Mississippi, are all 
agricultural states and reflect the 
increased output of light one-half 
and three-quarter-ton units. 
Kansas is the only state to date 
showing any perceptible increase 
in purchases over 1948. This evi- 
dently reflects the buying neces- 
sitated by the wheat crop that must 
be moved to save it from the 
weather. The Kansas increase of 
17 percent, however, represents less 
than 500 units for the five-month 
period. 


me + * 
a was the only one of 
the plains states noted for 
wheat production that really 
showed a loss in truck registration 
greater than the national average. 
It chalked up a loss for the five- 
month period of 44 percent. Mis- 
souri was next among the wheat- 
producing states with a loss of 12 
percent followed by Texas with a 
2.5 percent and Oklahoma with a 1 
percent loss from last year. 

Thus it seems quite evident 
that despite the lethargy and lack 
of sales push by some truck 
dealers this spring, the needs of 
the farmer plus the availability 
of- trucks in the sizes needed 
created a “plush” truck market 
for dealers in these farm areas. 
Only three truck manufacturers 
have shown increases in registra- 
tion for the five-month period as 
against last year. They are Chev- 
rolet, up approximately 11 percent; 
GMC, with a 10 percent rise, and 
Studebaker with a 15 percent in- 
crease. 

* * + 
SSIBLY also as a contributing 
factor to the increase in registra- 
tions in these farm states is the 
fact that the three-quarter to one- 





Attacks on 


Trucks Call 


For Joint Defense 


[* is becoming increasingly evident each month that truck dealers 
can no longer sit idly by and watch the rails and other antagon- 
istic interests tear the over-road trucking business apart. 


When governors of states meeting to discuss vehicle weights and 


sizes lay the blame for the break- 


up of roads on heavy trucks and 


announce that in their opinion, the heavy trucks are not paying their 
way, it is time to fight back. Everyone interested in the manufacture, 
sale and maintenance of trucks should join hands with the truck user 


in making certain that trucks of a 
legislated—or taxed—off the roads. 


One way in which the truck 


size economical to operate are not 


dealer and his salesman can aid 


greatly in helping to keep much of the present clamor for the hide 
of trucks at a minimum is to make certain that every truck sold is 
properly equipped in tires and axle ratios for the loads it is to carry 
and the roads upon which it must operate. 

While it is true that a minimum percentage of truck operators 
will not only refuse to buy the proper size and equipped truck for 
the loads they intend to carry—and a small percentage of truckers 
deliberately overload their vehicles—most truckers who operate 
undersized trucks do so because they have not been properly sold. 

Dealers who allow their customers to buy trucks on a strictly 
price basis are not only injuring their own business but are doing in 
injustice to their customers. Trucks of the proper size, equipped 
properly for the loads they are to carry, cost less to keep on the road 
and return the largest dividends in low-cost hauling over their 


lifetime. 


Trucks properly engineered for load and road also create much 
less antagonistic public reaction. They can negotiate the hills at bet- 
ter speeds and cause less damage on flimsily built or unpaved roads. 

Dealers and salesmen who always endeavor to sell the proper 
truck for the load it is to carry also find that in doing their customer 
a favor and the cause of trucking generally a good turn they realize 
a better profit return on their business. 

Many times the sale of proper-size tires, axles and equipment 
brings a higher net profit than the sale of the basic cab and chassis. 


ton size classification was the only 
one to show a production increase 
in the first four months of this 
year over last year. The increase 
was 43 percent. The half-ton classi- 
fication came within 3 percent of 
meeting last year’s output for the 
same period. 

These are recognized as_ the 
models most favored by the 


How State Officials 
Look on Trucks 


OLORADO SPRINGS, Colo. — 

Governors meeting here in con- 
ference on highway problems and 
in discussion of vehicle sizes and 
weights condemned the “heavy” 
truck as being the cause of con- 
siderable road breakage, admitted 
that in most cases the damage was 
being done by truckers who were 
grossly overloading, scored states 
for not enforcing the weight regu- 
lations and generally agreed that 
trucks were an economic necessity 
in modern times. 

Gov. Val Peterson, Nebraska, who 
presided over the meeting, was the 
most outspoken in his condemna- 
tion of the heavy truck. He voiced 
the belief that “big trucks which 
are absorbing our highways today 
are not paying their just share of 
highway construction and main- 
tenance.” 

However, Gov. Carlson of 
Kansas said: “We need uniform- 
ity between states. The problem 
this governor’s conference should 
begin to work on is uniform 

trucking regulations; we would 
render the nation a service by 
making plans for uniform weight 
structures.” 

Many governors readily admitted 
that today trucks are both a neces- 
sity and an economy and that hun- 
dreds of their communities would 





have no contact with the outside 
world as far as incoming and out- 
going freight was concerned but for 
the trucks that served them. 

+ + * 

OV. BROWNING, Texas, came 

nearer to voicing the problem 

of the various states in financing 
adequate roads and bridges for 
modern truck use when he ad- 
mitted that his state had built both 
roads and bridges far too light for 
the traffic they were called upon 
today to carry. 

He said: “Our roads are built for 
15-ton weights and we have 600 
bridges built for that. We have had 
four bridges fall since January be- 
cause of heavy trucks which are 
overloaded. We have a gross weight 
of 42,000 pounds and we can’t re- 
build our bridges.” 

Lack of enforcement of weight 
laws already on the books of many 
of the states whose officials yell 
the loudest about “heavy trucks 
breaking up the roads” was scored 
by two governors. 

Gov. Warren of California 
claimed that along with the need 
of truckers to pay their fair share 
of highway construction “we 
need, very badly, enforcement of 
the law.” 

Gov. McKay of Oregon stated 

(Continued on Page 41, Col. 3) 





greatest number of farmers, as 
they will handle one combine load 
of grain from the field to the 
elevator or storage bin, They also 
handle by far the largest percent- 
age of all farm hauling needs, 

All other size classifications are 
off considerably in output. The 10,- 
001-14,000 GVW is down about 20 
percent, the 14,001-16,000 GVW 
down about 31 percent, 16,001-19,500 
GVW down 56 percent, 19,501-26,000. 
GVW down 96 percent and the 
over 26,000 GVWs lack 28 percent 
of meeting last year’s all-time high 
production figures. 

* * A 


LONG the same line, there is 
+4 little question but that the up- 
ping of production in the “farm de- 
mand” sizes by Chevrolet, GMC and 
Studebaker contributed greatly to 
their ability to be the only three 
companies to register more trucks 
this year than last. 

In the half-ton classification, 
Chevrolet was approximately 35 
percent ahead of last year in 
registrations for the period with 
GMC 69 percent and Studebaker 
also gaining 35 percent. 

In the 5,001-10,000 GVW classi- 
fication, Chevrolet raised its. regis- 
tration over last year about 48 


percent, GMC 44 percent and Stude.- | 


baker increased a phenomenal 119 
percent. While Dodge was also “up” 


jin these two categories, losses in| 


heavier sizes pulled the firm behind 
1948 slightly. 
+ * * 

N connection with what has hap- 

pened to truck sales in the farm 
states, it is also going to be quite 
interesting to note if dealers in 
farm areas again reap a _ truck 
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| year, 


harvest along with a bumper sugar 
beet harvest that is expected for 
|this year. If they do, the industry 
can look forward to seeing an in- 
crease in larger-sized trucks in the 
beet growing areas when harvest 
time approaches. 


But back of this entire produc- 
tion and sales picture for the first 
five months of this year, lack of 
selling stands out, When the only 
states to come through with an in- 
crease in registrations as against 
last year are in the main states 
where an unusual use necessity 
arose it certainly doesn’t say much 
for the vaunted sales ability of the 
retail outlets of our great industry. 


Dealers report from various 
parts of the country that sales 
can be made—profitable truck 
sales—if the dealer and his sales- 
men will go out looking for busi- 
ness. 


As reported some few weeks ago, 
one dealer in a highly competitive 
area put his three salesmen out 
covering the entire owner list of 
trucks in the make he sells in his 
territory to endeavor to sell these 
owners on coming into his service 
shop for regular maintenance on a 
set schedule, 


He not only greatly increased his 
number of service customers, but 
in the three weeks the salesmen 
were on this assignment they dug 
up sales of 43 new trucks, 

x * * 

NOTHER dealer was not satis- 
+4 fied that truck sales were as 
bad as his salesmen continued to 
report, so he gave them direct as- 
signments of calls to be made on 
a list of truck owners in his trad- 
ing area. He surprised not only 
himself but his salesmen by the 
number of deals these calls brought 
into the shop. Three weeks after 
the list had been combed, they 
were still closing business that the 
canvas had brought to light. 


Needless to say, this dealer 
does not have to push his truck 
men into making “cold” calls any 
more. 

Just as good crops and prevail- 
ing good business conditions 
brought an increase in truck regis- 
trations to the farm state dealers, 
there are other needed transporta- 
tion advantages that will bring to 
light truck prospects and deals 








that are laying dormant until some | 


salesman kicks off the cover under 
which they are hiding. 


Truckin’ 













--+ by Jack 


HE Public Roads Administra- 
“tion in a recent release calling 
attention to the fact that more 
than 3,000,000 private and commer- 
cial vehicles were added to the 
traffic stream on our roads 
also estimated that there 
were 14,788 million miles of auto- 
motive travel on rural roads in 
the month of February, the last 
month of record. 

This, claimed the PRA, was an 
increase of 11.2 percent over the 
volume of travel on rural roads 
in February last year and 35.6 
percent more than the volume 
reported for February, 1941. 





It can reasonably be expected— 
without definite figures—that sum- 


‘mer time travel over rural roads 


last | 


Top Trucks 


New-truck registrations for 
five months, plus 10 states for 
June: 

1949 Pos. 
1—146,598 
2— 70,883 
3— 49,174 
4— 39,371 
5— 32,874 
6— 24,000 
I— 17,936 

3,669 
2,629 
2,624 
1,951 
1,621 
856 
691 
669 
521 
182 


1948 Pos. 
132,187— 1 
100,312— 2 
52,548— 4 
60,421— 3 
29,845— 6 
20,959— 7 
32,469— 5 
5,511— 8 
4,927—10 
4,853—11 
5,486— 9 
2,817—12 
1,307—15 
1,520—14 
2,337—13 
1,232—16 
388—17 
179—19 
224—18 


Make 
Chev. 
Ford 
Dodge 
Inter’! 
GMC 
Stude. 
Willys 
White 
Diam. T 
Mack 
Reo 
Divco 
Autocar 
Brockway 
Federal 
Crosley 
FWD 
164 Kenworth 
91 Sterling 


Total All Makes 
398,163 460,875 
For further details see page 
28, today’s issue. 


FTC’s Complaints 
Of Price Bias 
Cheered by ATA 


WASHINGTON. —Announcement 
last week that the Federal Trade 
Commission has issued complaints 
charging two cement manufactur- 
ers with unlawfully discriminating 
in price against customers who 
take delivery by truck holds 
marked significance for both the 
shipper and trucking industry alike, 
according to Edgar S. Idol, general 
counsel for the American Trucking 
Assns. 

It confirms the opinion of the 
association that the commission 
will be able to enforce compliance 
with its orders under existing laws, 
Tdol said. 

Testifying in opposition to the 
proposed basing-point legislation 
before the House Small Business 
Committee here last week, Idol 
said, “It is uncertain whether 
buyers of cement ever would be 
able to benefit from direct, efficient, 
and economical truck service from 
cement mills if the proposed bas- 
ing-point legislation were adopted. 

“Under existing laws the FTC 
will be able eventually to enforce 
compliance with its orders direct- 
ing the cement mills to permit any 
purchaser to provide transportation 
by any means, at any cost, or to 
any place.” 

The complaints, filed against the 
Ideal Cement Co. of Denver and 
the Monolith Portland Cement Co. 
of Los Angeles, charged that the 

(See CEMENT, Page 43, Col. 5) 








would be at least 50 percent more 
than during the worst weather 
month of the year. 

* + * 


Comparison 


|\"FHIS makes some figures incor- 
porated in the President’s report 
|to Congress on the state of the 
| interstate highway system quite in- 
| teresting as compared with the 
| ranting of some governors of states 
|at the Colorado Springs confer- 
ence, 
| In the President’s report, it 
| was stated that all but 1,900 
miles of the 31,881 miles of the 
interstate highway system in 
rural areas require improvement 
(Continued on Page 45, Col, 1) 
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Heavy-pury INTERNATIONALS, like the truck 
you see in the picture, are going to help you do 
a big new selling job starting this month! 


Registration figures show that Internationals 
of 16,001 pounds GVW and over have been 
leaders in sales in the heavy-duty field for 17 
straight years. 


During July, full-page, full-color ads on Inter- 
national’s 17-year heavy-duty leadership appear 
in The Saturday Evening Post, Collier’s, Time, 
and Newsweek. These ads are backed by full 
pages in leading vocational magazines. 


All this advertising hammers away at a single 
theme: “International Trucks lead in heavy- 
duty sales because International Trucks lead in 


This International has the job 
of helping you sell more trucks! 


value.” Hard-selling copy points out that the 
basic values found in heavy-duty Internationals 
are found in Internationals of all sizes, from the 
smallest to the largest. 


The casting of heavy-duty Internationals in 
the role of salesmen for the full International 
Truck line makes sense sales-wise as well as 
advertising-wise. It’s one more example of Inter- 
national’s use of every legitimate selling tool in 
its continuing campaign to keep dealer sales at 
a prosperous level. 


International Harvester Builds 7 


McCormick Farm Equipment and Farmall Tractors 
Motor Trucks and Industrial Power 
Refrigerators and Freezers . 





/ 


Y ° CHICAGO 


INTERNATIONAL «o= TRUCKS 


INTERNATIONAL HARVESTER COMPANY 


FIRST IN HEAVY-DUTY TRUCK SALES FOR 17 STRAIGHT YEARS 
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ATA’s Revised Booklet Gives Figures .. . 





Trucking--An Economic Giant 


WASHINGTON. — Publication of 
a revised edition of “Economic 
Giant,” a pocketsize booklet show- 
ing the economic importance of 
America’s trucking industry as a 
creator of employment, a payer of 
taxes and a purchaser of goods, 

was announced last week by the 
American Trucking Assns. 

Rapid postwar growth of the 
trucking industry to a position of 
major importance in the nation’s 
transportation system made neces- 
sary a revision of the figures con- 
tained in the booklet by the asso- 
ciation’s research department. 

For example, the first illustra- 
tion shows this country now has 
more than 7,000,000 trucks—more 
than half of the world’s total. 
This figure is an increase of 

1,000,000 over the total number of 
trucks in use when the original 
edition was published in October, 
1947. 

The booklet uses illustrated com- 
parisons to convey at a glance 
some of the facts about an industry 





New! Midland’s positive lock-type 
slack adjuster for all air and vacuum 
equipped trucks, tractors, trailers 


and buses. 


ployer of personnel except for agri- 
culture, giving direct employment 
to more than 5,000,000 workers, or 
3% times the number employed by 
the entire railroad industry. 

The booklet’s foreword declares: 

“Over and above the great service 
performed by motor trucks as a 
major transportation system, is the 
powerful impact of truck transport 
on the American economy. 

“Reading matter has been re- 
duced to a minimum, and reliance 
has been placed upon illustrated 
comparisons to convey at a 
glance some of the astounding 
facts about an industry which 
has truly become an economic 
giant. 

“The figures used are conserva- 
tive—the approach has been to un- 
derstate rather than overstate—and 
factual material has been derived 


only from sources believed com- | 


pletely reliable.” 

The booklet shows the trucking 
industry pays $1,032,000,000 a year 
in special highway-use taxes, 


an | 
which is the largest single em-/! amount equal to 1% times the total | 


spent by all the states for new 
roads in 1946—46,000 miles of them. 
It consumes 7,800,000,000 gallons of 
gasoline a year, enough to make 
five stacks of one-gallon cans to 
the moon, the publication states. 

It performs 80,000,000,000 ton- 
miles of transportation service 
annually, or enough to make 80 
trips to the sun with a 10-ton 
load, 
| Raw materials from every state 
go into the production of the 1,100,- 
000 new trucks and 50,000 new 
trailers the industry buys annually. 
They include 87,580,000 pounds of 
copper, 1,732,000 tons of steel, 93,000 
tons of iron, 118,300,000 board feet 
of lumber, 6,150,000 pounds of glyc- 
erine, 64,800,000 pounds of paint and 
thinner, 54,000 tons of lead and 
| 6,000,000 pounds of plastics, accord- 
ing to the booklet. 

It points out that a boardwalk 
six feet wide could be built from 
New York to Los Angeles with 
the lumber used in each year’s 
truck output. The 95,000 bales of 
cotton the trucks require would 
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off in service. 


“click” when adjusting. 


proofed spring steel. 


Neither corrosion, 
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adjustment. 
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NOW MIDLAND Provides: 


A slack adjuster that positively will not back 


See MIDLAND for: 


STANDARD SLACK ADJUSTERS 
HEAVY DUTY SLACK ADJUSTERS 
OFF-SET ARM SLACK ADJUSTERS 
DOUBLE-END SLACK ADJUSTERS 


<i 


(left to right) are W. E. 
manager of Chevrolet. 
be enough to make a new dress 
for every housewife in the coun- 
try, while the 15,180,000 pounds 
of aluminum is enough to give 
| @ new pan to every family in 
| the U.S. 

| Twenty-four million square feet 
|of glass go into the trucks bought 
|in this country annually, or enough 










An internal lock that registers a definite 


An external positive spring steel lock. (see 
illustration at left) External lock is weather 


excessive lubrication 
or weather conditions will affect the 














THE MIDLAND STEEL PRODUCTS CO. * 6660 MT. ELLIOTT AVE., DETROIT 11, MICH. 





Export Department: 





38 Pearl Street, New York, N. Y. 
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TRUCK SECTION 





DEALER BALE SELLS 50 TRUCKS TO ARKANSAS—What is said to be the largest single 
truck fleet delivery ever made to the state highway department of Arkansas—50 heavy-duty 
trucks—was recently completed by Bale Chevrolet 
Bale, president of the dealership: E. D. Hays, 
highway department; Eugene Davis, sales manager of Bale Chevrolet, and S. P. Lee, district 


‘©. of Little Rock. At delivery ceremony 
official of the 


, to completely enclose the ball parks 
of all the major league teams to 
the height of the Washington mon- 

| ument. 

The 109,000 long tons of rubber 
they require is enough to make 
every man in the country a new 
raincoat, hat and overshoes, and 
the 6,800,000 pounds of tin is enough 
to plate all the cans needed for 
|the annual U.S. production of 
canned fruit. 





‘Canada Debates 
Plan for Separate 


| Truck Insurance 


MONTREAL.—A separate insur- 
|}ance company to service the auto- 
motive transport industry is not the 
} answer to the present high cost of 
| transportation insurance, according 
to Douglas B. Hall, president of the 
| Independent Automobile and Casu- 
alty Insurance Conference. 

In reply to a submission to the 
conference by the Canadian Auto- 
| motive Transport Assn., a brief sub- 
mitted by Hall said neither cen- 
tralization nor socialism could pro- 
duce profits in a class of under- 
writing which has always been 
| highly speculative. 

While the brief firmly described 
|the insurance companies’ case, it 
expressed a desire on the part of 
the conference to cooperate with 
the truckers wherever possible. 

Improved accident prevention 
|work, greater care in employment 
of drivers and more training would 
do much to reduce accident figures 
which cause the present high rates, 
the statement said. 

Regarding socialization, the brief 
says: 

“Provision of insurance by pri- 
vate enterprises is, ih our opinion, 
the best from the standpoint of 
public interest.” 





Kentucky Haulers 
‘Re-Elect Byrne 


LOUISVILLE.—A. A. Byrne. ex- 
ecutive vice-president, Kentucky 
Transport Corp., was_ re-elected 
president of Kentucky Motor Trans- 
port Assn. at the annual board 
meeting. 

Other officers elected were Ed- 
ward C. Hehl, Kroger Co.: Chester 
C. Loving, Aetna Oil Co.; Harry W. 
Lamppin, Lamppin Transfer & 
Warehousing Co., vice-presidents, 
and Carl H. Arnold, A. Arnold & 
Son Transfer & Storage Co., secre- 
tary-treasurer. Lew Ullrich was re- 
named managing director for a 
14th term. 


Plan Ohio Conf ties 


On Uniform Weights 

COLUMBUS, 0O.--T. J. Kauer, 
Ohio state highway director, has 
announced plans to call a confer- 
ence of highway directors of states 
from New York to Illinois to dis- 
cuss the possibility of establishing 
uniform truck load limits. 

Kauer has not set a date for the 
meeting, which presumably will 
have representatives from New 
York, New Jersey, West Virginia, 
Pennsylvania, Indiana, Michigan, 
Kentucky and Illinois. 

Fick Gets Charter 

Rudy Fick Ford Sales, Inc., Co- 
lumbus, has been granted a char- 
ter by the secretary of state. In- 
| corporators are N. W. Monda, Sid- 
| mey G. Griftith and W. N. Postle- 
| Waite. 


—— 
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79% Hauled by ‘Generals’ .. . 





May Freight Volume 
Up Less Than 1% 


WASHINGTON. — Volume of 





|increased 33.5 percent over May, 
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Road Calls | 


| Radiotelephone Network 
Aids Truckers 


WASHINGTON. — Formation of 
the first national network of inde- 
pendent radiotelephone _ stations 
for mobile service has been an- 
nounced in a statement filed with 
the Federal Communications Com- 
































freight transported by motor car- | 1948. 
riers in May increased 0.1 percent | About 4 percent of the total mission in behalf of the National 
over April and 0.4 percent over —-_ reported consisted of Mobile Radio System. 
May, 1948, according to statistics; miscellaneous commodities, in- *e ae , 
compiled by the department of re-| cluding household goods, textiles, ceo . 7s m will 
search, American Trucking Assns,,| groceries, food products, agricul- offer a practical and low-cost 
Inc. tural, chemicals, paper, machine- means of peragenener between 
Comparable reports received by| TY, tobacco, motor vehicles and | CHEVROLET IN THE BUILDING INDUSTRY—Above is a heavy-duty Chevrolet truck and| occupants of automobiles, trucks, 
ATA cain 303 aauadiene io 43 an parts, Tonnage in this class = os used a pcg gua cae Mich., in hauling scaffolds and| buses and other vehicles with of- 
showed these carriers transported | imcreased 2 percent over April, | O's! eaulpmen’ necessary - Sncmaagee fices or homes hundreds of miles 
a an aggregate of 3,043,781 tons in| but decreased 11.1 percent below , — trucks | distant. 
loons May, as against 3,040,830 tons in| May, 1948. Spokane Tracker Dette [ee ee eres orien | my August, the network eat ie 
as dine April and 3,032,176 tons in May The May tonnage of carriers re- - for the city’s largest department|, “Y gust, the network wi : 
district 1948 ees ’| porting from the eastern district | Fleet to 40 Vehicles store, one of the largest bakeries,|im operation between Boston and 
A imately 79 t of all represented a decrease of 23 per-| SPOKANE, Wash.—Lomax}a brick manufacturing company Washington. One interstate truck- 
marks a ee, 5 age agp h cent below April and 2.5 percent | Transportation Co. of Spokane, of| and smaller contracts. ing service operating between 
— ee SS hee Mey, 208 which H. C. Lewis is president, eae those points has already ordered 
ae, — folght a caleate fn i Carriers in the southern region|has completed a $50,000 expansion | ditees Pekin Oe radio equipment for its entire fleet. 
: . |reported increases of 2.9 percent| program which has doubled its| o 8 r Although the new system started 
bb ee ae ae jueas talow over April and 9.4 percent over| fleet of trucks in the last five} Sam T. Atkinson and associates| with stations on the eastern sea- 
ine May 068 May, 1948. months. The firm now has 40 trucks | have purchased the entire Norfleet| board, others in the South and 
“4 , : al Tonnage reported from the west- | and automobiles in its fleet. interest in Atkinson-Norfleet, Inc.,| West have joined or have indicated 
cn Transportation of petroleum prod-/ ern district revealed increases of Lewis said that the company’s| (Dodge), Charlotte, N.C., and the/| desire to affiliate. It is anticipated 
aa. ucts, accounting for about 13 = 3 percent over April and 2.3 percent | expansion is in line with a grow-|name of the firm has’ been|that by 1950 at least 100 stations 
) 7: > es. ae Pens ‘ane tae over May of last year. ing trend toward leased trucking|changed to Atkinson Motors, Inc.’ will be active in the network. 
c , aemiend - aiatinetinieibinsinibia asapieneiaedes ae sans sini emanate ‘ nnitenantl a 4 Saad m 
1 of and 10.7 percent over May, 1948. 
Carriers of iron and steel hauled 
about 4 percent of the total ton- e 
nage. Their traffic volume de-| Check these famous exclusive 
creased 3.6 percent below April but | 
— - = * 
e Fruehauf Body Features: 
| Trucks, Buses 6 
: wSSS 
W Double '~' 5 4. Welded full- 
all orst Speeders, ing coin-pressed S length floor 
‘a roof seams. ~ channels. Give 
oe N. i Declares Positive ‘‘seal” ~ floor boards ex- 
3 . i dust, h 
ding RALEIGH, N. C—Drivers of big a oe So 
the trucks and buses, and not the av- | “ weight. 
asu- erage motorist, are the worst speed | ° 
offenders in North Carolina, ac- | Unit- 
h cording to C. R. Tolar, state high- | e 2. Tubular steel 5. Heavy-duty 
the way patrol commander, Built side members. pressed-steel 
~" Tolar based his statement on/ Construction ae Extra- 
_ checks made at seven points along | ee ee equereane 
soe. the state’s highways during three | ek eae seendih 00 06 
iain days in May. The checks were | strength. gate or doors. 
co. made with stop watches without | oun 
- the knowledge of drivers. Hl 
: “Commercial buses, as usual, are ; 
— the fastest vehicles on the high- | Freight and taxes extra 3. Plywood belt- Z — a. 
> | way, with an average speed of 50.8 | , i , , high lining and “4 ing and safety 
tof | ils "per hour” Tolar seid. “Out “erat ote et ee ee Win Wire we. ZARA! ie “positive 
vi o, ol — comp w A vides extra pro- 
; ani ane a aoe oe ae eee | your chassis. This is a typical Fruehauf Truck Body buy. tection of cargo Z B clearance mark 
i i ..extra sound- ings. 
tion an hour, and local cars were third proofing Y 
a with an average of 46.5 miles per : F 
ou ; hour.” 
ires : The average speed of _ truck- 
ites, tractors was 46.3 miles per hour, | 
4 with 51 percent of those checked 
rief driving faster than the state’s max- 
: imum speed limit of 45 miles an 
pri- hour for that type of vehicle, Tolar 
ion, added. 
of i The average speed of all vehicles | 
was 1.1 miles per hour lower than 
the figure obtained by checks in | 
Ss October, 1948, Tolar revealed. At | 
. the same time the average was .& 
miles an hour higher than the 
average in March, 1948. 
ex- mata peter ac 
k e 
ay Transport Firms 
ns- . 
ard Hold Driver Tests | 
3d PONTIAC, — Four Pontiac 
. . (Mich.) automobile transport firms 
Ww. [ cooperated in sponsoring a series 
& ; of driver distance reaction and 
t ' brake tests here. The tests were 
a carried as part of the accident 
prevention program of Fleet Car- 
ree rier Corp., Pontiac, in conjunction 
re- with the National Automobile 
a Transporters Assn.’s accident pre- | 
vention division’s activities. Other | ° . . “ 
auto transport. firms cooperating Custom-Built Quality . . . at Mass-Production Prices! 
were Contract rtage Co., et : A ’ ° x 
Boutell Driveaway Co. and Motor A’ $614.00 — any modern Truck exclusive Fruehauf engineered fea- designed into, not cut into, the Body 
- Car Transport Co. _ ris Body is a buy. But here’s a tures. And along with these impor- for strength and precision fit. Avail- 
1as wi “ait ae __ a in. | handsome full-fledged Fruehauf — tant features, Fruehauf brings you able in 12-ft., 14-ft. and 16-ft. 
er- cluded a transit bus, loaded and all steel and “Unit-Built.” It’s welded custom-quality ... at great produc- lengths. Your nearby Fruehauf 
tes empty haulaway trucks, saddle- and structurally reinforced through- tion-line savings. Branch can mount your Body, paint 
~ mounted trucks, pick-up trucks out like a rugged Fruehauf Aerovan it and have it ready to roll in a mat- 
g equipped with tow-bars and a pas- Trailer ... strong! tough! and long No other Truck Body manufacturer er of hours. See your Fruehauf 
senger car. Much valuable research 4 ffers you such a wide selection of s 
no lasting! o y Branch today. Let them show you 
data was secured from the tests, asting- 2 : ! . 
rill according to Elmer R. Reeves, di- Look at the features! Extra sturdi- standard body options — over 500! the model to do your job best. Bopy 
ew rector of the NATA’s accident pre- ness, extra low-weight and extra Doors, as many and wherever DIVISION, FRUEHAUF TRAILER COM- 
* vention division. =e long life are the result of these needed, are yours. And they’re PANY, DetroiT 32. 
Liechty on Mend 
1 Milton Liechty, co-owner and | 
manager of Liechty Motor Sales | ; Wa 
0- (Pontiac-Buick), Berne, Indiana, is | Ready for the Road ee — 
\r- recovering from a serious back ail- | CSS en ne aD day Afternoon over ABC 
n- ment which saw him in a hospital € Consult your Local Paper! 
d- for several weeks. Liechty says he in @ Matter of Hours eee 
le- s ready for a busy summer and/| —_—_—- er—r—e > > OT - 


fall season. 
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Standards... 





OK Is Given Code 


For Truck Insurance 


WASHINGTON. — The trucking; vehicle and $2,000 with respect to 


industry insurance advisory com- 
mittee, at a two-day meeting here 
last week, gave its endorsement to 
a set of minimum standards for 
safe truck operation designed to 
aid both motor carriers and insur- 
ance interests in reducing losses 
from fire, theft and accidents. 

The minimum standards, de- 
veloped and recommended by 
special technical consulting com- 
mittees, embrace personnel selec- 
tion and training, and mechanical 
safety, fire prevention and cargo 
protection, 

The advisory committee, com- 

of leading spokesmen for 
the trucking industry and insur- 
ance companies, views the mini- 
mum safety standard program as 
the surest method of cutting 
losses and thus reducing insur- 
ance costs, 

Trucking companies will be 
urged to use the standards as a 
basis for reducing losses and in- 
creasing their insurability. Insur- 
ance interests will be urged to util- 
ize the standards as a yardstick in 
analyzing motor carrier risks, and 
to give underwriting recognition to 
truck lines which put the standards 
in effect. 

Ted V. Rodgers of American 
Trucking Assns., Inc., chairman of 
the committee, explained that the 
standards, if met by a trucking 
company, will indicate that an op- 
eration is “satisfactory” safety- 
wise. 

Although the standards will be 
considered vitally important and 
may have a significant bearing 
upon the insurability of a truck 
operation, Rodgers explained that 
the standards would not be consid- 
ered mandatory, He also expressed 
the view that the standards would 
be a good basis for considering 
whether an operation is “standard, 
sub-standard or above average 
safety-wise.” 

The advisory committee also 
discussed the desirability of in- 
creased use of deductible insur- 
ance and the possibility of urging 
the Interstate Commerce Com- 
mission to relax its regulations 
governing limited self-insurance. 

It was the consensus of the com- 
mittee that in most instances de- 
ductible insurance is not very prac- 
tical with respect to public liability 
and property damage coverage, It 
was agreed, however, that deduct- 
ible cargo insurance could be a 
means of savings for both motor 
carriers and insurance companies. 

The chief drawback under exist- 
ing conditions is the fact that the 
Interstate Commerce Commission 
presently will not permit motor 
carriers to self-insure to the extent 
of the deductible. 

The ICC’s position on self-insur- 
ance was outlined by Garrett 
Swain, acting chief of the ICC 
motor carrier insurance division. 





Swain called the committee’s 
attention to the fact that ICC, 
after extensive hearings, had set 
minimum motor carrier insurance 
requirements of $5,000/$10,000 for 
bodily injury liability; $1,000 for 
property damage insurance, and 
cargo limits of $1,000 with respect 
to property carried on one motor 


Truck Paints 


New Colors Added 


For Dodge Line 


DETROIT.—Trucks are aban- 
doning ordinary colors for glamor- 
ous hues in this modern age. 

This is revealed in the new color 
chart issued by Dodge listing the 
names of modern colors available 
in trucks and Route-Vans. 

Some of the new shades include 
Charlotte ivory, Judson green, Wa- 
terway blue, Ecuador blue, Armour 
yellow, Sea Wolf submarine, and 
the proverbial fire-engine red. 

L. F. VanNortwick, director of 
truck sales for Dodge, explained 
that most truck buyers choose 
their colors very carefully. 

“This is due to the fact that 
trucks have a great advertising 
value to their owners. Attractive 
colors and combinations of colors 
with effective lettering attract fa- 
vorable attention to the business,” 
he said. 








all property lost or damaged at 
any one time and place. 

Swain also explained the com- 
mission’s refusal to permit motor 
carriers to self-insure only one line 
of coverage. Although there is 
nothing in the ICC’s rules requiring 
a carrier to qualify as a complete 
self-insurer on all lines, the ICC 
has followed this course as a mat- 
ter of policy. 

This policy, according to Swain, 
“has been based entirely upon the 
fact that it has never had, and does 
not now have, sufficient funds 
available to it to properly protect 
the public interest if it granted 
self-insurance authority to the 
large number of carriers who could, 
no doubt, show sufficient net worth 
to establish that they could safely 
assume such liabilities without en- 
dangering their stability or the 
permanency of their business.” 





































































CARAVAN VISITS CHICAGO—A large vol- 
ume of orders were reported signed when 
one of the six Dodge Route-Van caravans 
visited Chicago. Inspecting a ey unit 
(left to right) are: William Rieger, of Ben- 
der-Rieger, Inc., and president of the Chi- 
cago Dodge Dealers Assn., Inc.;: Glen Milli- 
kan, Chicago regional truck manager for 
Dodge; Herman R. Ude of Detroit, — 
of Route-Van sales; E. M. Braden, Chicago 
regional manager for Dodge; Harry J. Gru- 
sin, sales manager of Esserman Motor Sales, 
inc. (Dodge), Chicago, and George W. 
Bowers, president of George W. Bowers Co. 
(Dodge), Chicago. 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated more than 100,000 readers weekly! 
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Illinois Inspectors 


Checking Truck 
Test Stations 


SPRINGFIELD, Ill.—Sixteen in- 
spectors of the state division of 
motor carriers have started check- 
ing on the 801 motor-truck testing 
stations in Illinois, announces 
Grover C. Hoff, chief commissioner 
of the division. 

The drive is part of the program 
to assure effective enforcement of 
the safety provision of the Illinois 
truck act which it administers. 

Under the law, approximately 
300,000 motor trucks operating in 
the state must be submitted to 
semi-annual safety tests for lights, 
brakes and other mechanical fea- 
tures. 

“We rank the safety phase of 
enforcement as one of the most 
important functions of the divi- 
sion,” Hoff said, “and we are going 
to insist on proper compliance with 
this provision of the statute by all 
testing station operators. There 
have been some instances in the 
past of stations issuing safety 
stickers without actually testing 





the equipment. We propose to see 
that this practice is eliminated.” 

Hoff has notified all station own- 
ers of the impending visits from 
inspectors. Recently the 16 field 
men were given a short instruc- 
tion course at the main offices in 
Springfield, followed by tours of 
the Weaver Mfg. Co. plant here 
and the Bear Mfg. plant in Rock 
Island, both of which are leading 
producers of the equipment used 
in testing stations. 


Delavan Grants License 


To Canadian Firm 


BUFFALO.—Delavan Welding 
Co., Inc., of Buffalo, which manu- 
factures transport trailers, has li- 
censed a Canadian manufacturer 
to build some of its models. 

The Buffalo company, which 
turns out about 17 auto-transport 
trailers a month, entered into an 
agreement in which T. J. Eansor 
& Sons, Ltd., of Windsor will use 
its trailer designs on a royalty 
basis. 


Eastern—Buffalo 
A business name has been filed 
in the Erie county clerk’s office for 
Eastern Motor Sales, 1140 Bailey 
Ave., Buffalo, by Walter Pliszka. 
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ng | HE'S THE CHAMP—Driving a 1949 Ford two-ton F-6 truck with a 
ju- Kolakoski (right) won first prize in the straight truck division in the third annual stete 
li- truck roadeo sponsored and conducted by the Motor Transport Assn. of Connecticut in 
: Cherry Park Speedway, Avon, Conn. Kolakoski, who drives for the New Haven Dairy, New 
er Haven, is shown receiving a plaque from Earle C. Doebener, president of the association, 
while John F. Maerz, the association's executive vice-president, looks on. The driver will 
2h compete with some 50 other state winners in various classifications in national roadeo events 
ort in Boston in October. 
an 
or Wis. Truck Firm Forms 
ise . 
ity To Repair, Manufacture Saene Beamiie. 
MILWAUKEE. — Wisconsin In- 
dustrial Truck Co., Inc., has been 
formed here to manufacture and 
ed repair all types of vehicles. 
‘or A capital stock of 500 shares of |Harold Raymond, 
ley common at no par value has been 


authorized; minimum capital to be 





nance can shorten. 


demonstration. 










Michigan. 








12-foot van, Stephen 


| $1,000. Incorporators are Charles 
L. Goldberg, Julia C. Goldberg and 


Raymond Tours S. A. 


Compton (Calif.) Chrysler dealer, 
is now on a 
three-month tour of South America. 
He intends to visit 16 countries. 


A six-cylinder, overhead-valve, gasoline engine with 
“wet sleeve,” removable cylinders, the all-new Reo 
Gold Comet engine will set entirely new standards for 
truck performance... under all operating conditions. 
The Reo Gold Comet has been built to move payloads 
faster, more often, at lower cost, and with an unlimited 
life span that only lack of normal care and mainte- 


*The new Reo Gold Comet engine (331-cubic-inch displace- 
ment) develops more usable horsepower and torque than any 
other six- or eight-cylinder gasoline truck engine of comparable 
displacement. See your Reo dealer for full information and 


YOU NAME THE TEST! 


Reo has a model right for you. Ratings range from 
8,000 Ibs., G.V.W. 
name the test! Your Reo dealer will show you how 
Reo trucks can beat the best performance of any 
truck you now own. Reo Motors, Inc., Lansing 20, 


» to 76,000 lbs., G.V.W. You 
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Accident Rate 3% Times Above Others... 


Steel Haulers Hold Safety Meet 


WASHINGTON.—At the invita- 


the factors which made steel haul- 


tion of the section of safety, Bu-|ing more hazardous than the gen- 


reau of Motor Carriers of the Inter- 
state Commerce Commission, rep- 
resentatives of steel haulers, steel 
companies and equipment manu- 
facturers met here last week to 
discuss steps which might reduce 
highway accidents in the steel- 
hauling business. 


ICC representatives cited sta- 
tistics to show that the accident 
rate of the steel haulers was 
nearly 3% times as high as that 
of carriers hauling general com- 
modities. Moreover, the accidents 
were said to be more serious from 
the standpoint of loss of life, in- 
juries and property damage. 

The commission readily agreed 
that far more steel is being hauled 
over the highway than at any pre- 
vious time, but they believed the 
increased movement was not as 
great as the increase in accident 
frequency. 

On the basis of a field survey, 
the ICC believes that overloading 
and improper securing of loads are 
















eral run of motor truck service, 

While the commission has no 
jurisdiction over gross weights, 
they do have a safety require- 
ment that common vehicles in 
interstate commerce must be able 
to stop within 30 feet at 20 miles 
per hour. It is their contention 
that vehicles loaded to exceed 
125 percent of manufacturers’ 
gross capacity will not be able to 
meet this requirement. 

In the course of the discussion, 
it developed that the motor car- 
riers’ own equipment’ generally 
complies with the safety require- 
ments but that vehicles operating 
on a trip-leasing basis frequently 
do not, 


It was agreed that a subcommit- 
tee, made up of five carriers from 
various sections of the country, to- 
gether with two representatives of 
the shippers, a motor truck repre- 
sentative and the Truck-Trailer 
Mfgrs. Assn. secretary, would con- 








Most powertul truck engine 
of its size ever built! * 


v= of research and testing — $5,000,000 in 
experimental work and ultramodern precision 
machinery—have produced Reo Gold Comet Power. 





Reo’s Model E-22 truck series is powered by 
the new Reo-built Gold Comet! Modern 
styling ... increased driver comfort .. . and 
Reo’s exclusive ‘““More-Load”’ design. 17,000 
Ibs. to 38,000 lbs., G.V.W. 




































































sider detailed suggestions as to 
methods of securing loads. 

The following are some of the 
subjects which the subcommittee 
will consider: 

“On methods of securing loads, 
every motor vehicle of the tlat-bed, 
open-body type, when used for the 
transportation of cargoes of steel in 
|the nature of pipe, poles, — rods, 
strips, sheets, coils or fabricated 
members, adequate means shall be 
provided and used to secure such 
ioads and such means shall, at 
least, comply with the following 
requirements. 

“A. Tie-down devices are to be 
at least %-inch diameter steel chain 
or with other devices of equivalent 
strength and the tightening and 
securing devices shali be at least 
as strong as the chain or other 
devices, 

“B. Those parts of the vehicle 
to which the hold-down devices 
are fastened shall be so designed, 
constructed, and maintained as to 
withstand safely any stress to 
which such parts shall be sub- 
jected by the means prescribed 
in these rules. 

“C, The distance between chains 
or other tie-down devices used to 
tie down any part of the load shall 
not exceed eight feet nor shall the 
distance from the end chain or 
other tie-down device to the end 
of the load exceed four feet. 


“D. The load and hold-down de- 
vices shall be so arranged that any 
individual package or part of the 
load exceeding six feet in any direc- 
tion shall be secured by at least 
two hold-down devices. Loads in 
the form of rolls or coils, when the 
‘eye’ of the roll or coil is parallel 
to the bed of the vehicle, shall be 
secured by at least one chain or 
hold-down device through the roll 
or coil and in addition shall be 
securely blocked to prevent move- 
ment, i 
“EK. On every truck or semi- 

trailer of the open-bodied, flat- 
bed type, there shall be a header 
board, which board shall, at least, 
comply with the following re- 
quirements: 

“(1) It shall be at least % as 
wide as the overall width of the 
vehicle and as wide as the overall 
width of the load on the vehicle or 
the cab whichever is the wider. 

“(2) It shall be at least three feet 
high and as high as the overall 
height of the load on the vehicle. 

“(3) If it has apertures or 
cracks, they shall be sufficiently 
small as not to permit of pene- 
tration by the load carried or by 
any of its constituent parts. 

“(4) It shall be capable of with- 
standing a force of 50,000 pounds 
evenly distributed over its surface 
and, in addition, its surface shall be 
capable of resisting a stress in 
shear of 80 lbs. per square inch, 








Broussard—Houma 
George Broussard, Inc. (Lincoln- 
Mercury), 510 Lafayette St., Hou- 
ma, La., has announced the ap- 
pointment of Mervyn Guedry as 
service manager. 








ADJUSTABLE TRAILER—A. M. Meldrum of 
San Francisco examines the hydraulic wheel 
suspension on a truck-trailer which he de- 
veloped as an aid in loading and untoates 
cargo. The mechanism permits elevating an 
lowering the trailer so that the bed is even 
| with the loading dock, he states. The wheel 
j unit is similar to the retractable landing 
| gear of a plane and moves through a dis- 
| tance of 53 inches. A small gasoline engine- 
| powered unit, mounted in the forepart of 
| the trailer, furnishes power for the hydraulic 
system. Each wheal unit can be operated in- 
dependently of the other. It took Meldrum 
| two years to build the entire assembly, 
| which he calls the Hi-Lo Trailer. Here the 
| trailer is lowered and touching the ground.— 
‘(Acme photo). 
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Used Car Auction Prices 


$1,100, "41 Deluxe 2-dr., $385, 
MERCURY—'47 4-dr., $950. ‘46 4-dr., | 

$955, $1,040. 
OLDSMOBILE—'47 (8) 4-dr., $1,200. 
PLYMOUTH—'48 club coupe, $1,000. 





Average Used Car Prices 


(Compiled by Automotive News) 

















































- conv., $2,380; Streamliner (6) 2-dr., N —'49 4-dr., $2,250 
LUBBOCK, TEX. | $2,260; (8) 4-dr., $2,375, $2,360, $2,325. nh ain a j 2-dr.. | July 1949 June May 
(Lubbock Auto Auction, Sale every | STUDEBAKER—'47 Champion 2-dr., $1,- | Wig MawhN™ a ee ee D ease) 1949 1949 
Thursday. Prices are for sale of July 14.) | 185. : | $50. $1,265 Model (to date 2 
CADILLAC—'41 (61) 2-dr., $760. WILLYS—'49 Jeepster, $1,250. EBENSBURG. PA ! $1,192 1949. $1,983 $1,989 $1,920 
CHEVROLET— 49 half-ton pickup, $1,310, | I aiNn v9 ° : $1,160 1948 1,483 1,507 1,498 
$1,315, $1,355; SL special 4-dr.. $1,508. | DENVER | (Ebensburg Auto Auction Co, Sale every . 1947 1,210 1,238 1,244 
calv., Gene: bin bar 61,116; eee (Denver Auto Auction. Ine, Sale every ‘Fueresay. Prices are for sale of July 7.) 1946. 1,044 1,062 1,098 
sedan, $1,365, $1,125. ‘46 FM club coupe, | Tuesday at Englewood, Colo, Prices are | BUICK—RM 4-dr., $1,500; conv., $1,490. 1942. 605 655 649 
$930; 2-dr., $900, $865. for sale of July 12.) : | CADILLAC—'41 (62) 4-dr., $850. 1941 520 585 602 
DODGE—’41 half-ton pickup, $275. (Market very active with prices level.) | CHEVROLET—'48 FL aerosedan, $1,380; 
FORD—'49 2-dr., $1,470, $1,450, $1,565, | BUICK—'49 Super conv., $2,385. '48 RM SM 2-dr., $1,250, $1.225; FM 2-dr., $1,- 1940 439 471 483 
teen iit BAM, ae A ot! | SMlig Sls, Ea” tied Nae Ge: | Nee ae ggg EM S01 | ay canamtay une aay | Overall —— . 
alf-ton pickup, 5; Deluxe 2-dr., .° ’ , .535; 2-dr., .495; 4-dr., .° 975; 2-dr. 090. ° -dr., | 5 6 
100; SD (8) 4-dr., $895, '46 2-dr., $865.| 430; Special 4-dr., | $1,255. "46 Super| $300" = ee ne ee Average $1,265 $1,192 $1,160 2 
, ‘ 2 9. , . 
Geeparinw nob at a on. a" 406. - ones varuee ss . CHRYSLER—'49 Windsor 4-dr., $2,200. '35 (The above figures are averages of used car auction prices, all N 
dr., $1,725; club coupe, | CADILLAC—'47 (62) 4-dr., $2,140. '41| 4-ar $150 ; , : ol 
$1,755. °48 4-dr., $1,350, '42 4-dr., $550. (61) 2-dr., $930. ¥. ; makes and models, carried regularly in Automotive News.) 
OLDSMOBILE—'49 (76) 4-dr., $2,010. ‘41 CHEVROLET—'49 3 ick $1,465 DODGE—'41 4-dr., $550. 
4-dr., $185, 255, 47| $1,480, $1,485, $1495, $1,235, $1,335; |FORD—'47 SD 2-ar., $1,070, $980, "46 SD 
eo eee Oe haif-ton pickup, $1,285, $1,335, $1,350. | 4:dr.. $975. 41 club coupe, $495, $420.) 51 435, +47 FL aerosedan, $1,255. '42| SM sedan, $1,000, $1,005. '46 half-ton r 
penrtiat 0 conv., $2,335. ‘42 2-ar. '48 FL aerosedan, $1,495; SM 2-dr., $1,- ‘ con “s 5. club coupe, $525. ‘41 SD club coupe, pickup, $525. "42 sedan, $475. ‘41 sedan, 
$495. °41 4-dr. $375. 40 2-dr. $190. : 200. ‘47 FL aerosedan, $1,345, $1,410. MERCURY—'47 4-dr., $1,080. $615. $485, $630. 40 sedan, $535. ‘38 sedan, 
, , 46 FM conv., 31,175; 4-dr., $1,090. '40 PLYMOUTH—'48 SD club coupe, $1,270; | CHRYSLER—'46 Royal club coupe, $1,120. $280. °36 sedan, $285. Pe 
MASON CITY, IA Sede. $370, $605. 39 2-dr., $300, $445. | 4-dr., $1330, "47 Deluxe 4-dr.. $980; 8D | nesoro—46 Custom 4-dr., $1,110 | CROSLEY—'48 station wagon, $460. 
me a ’ Y CHRYSLER—'49 Windsor 4-dr., $2,565, '48 4-dr., $900. ‘46 SD 4-dr., $905. << a > “hg : on DODGE—'42 sedan, $280, $305 
(Lapiner’s Used Car Auction, Sale every Windsor 4-dr., $1,610, '41 Windsor 4-dr., | PONTIAC—'47 Streamliner (8) sedanette, | DODGE—'49 Coronet 4-dr., $2,075. lwemm/60 Cus ’ ae . ea 
Wednesday. Prices are for sale of July 13.) $1,205. $1,330. ‘46 Streamliner (6) sedanette, | FORD—'48 SD (8) 2-dr., $1,255. ‘47 sta- Sannin, ‘ up, ot se Py ag 1 
(Market level and steady, Sold 62 units DODGE—'49 Coronet club coupe, $2,150. | __$1,150; 4-dr., $1,060. '40 (6) 2-dr., $535. tion wagon, $1,100; Deluxe (6) club | 9 $980 "a6 cany.. 0 100, $1 Bo nad 
out of 108 offerings.) '47 Custom 4-dr., $1,250, $1,295. '37 De- STUDEBAKER—'47 Champion club coupe, | coupe, $905. '39 conv., $325 hesinees coupe $585; “Antion ’ oraniin 
BUICK—'49 Super 4-dr., $2,325; RM 4-dr., luxe 4-dr., $230. $1,125; 2-dr., $1,025. HUDSON—'48 Commodore (6) 4-dr., $1,- | $635 44 stati wa ai ~~ gon, 
$2,420. '47 RM 4-dr., $1,285. 2 . station agon, $675; sedan, 
CADILLAC—’48 (61) '2-dr "$2 600. °46| FORD—'49 Custom (5) conv., $2,010; T CLEMENS MICH | 425, $300. ‘40 sedan, $500. ‘36 sedan, $185. 4 
(61) 4-dr., $1,385. es Pete gy ex = oy {s bw $1,225. MT. 9 + ° “atte. sedanette, $1,065. | NaSH—'40 sedan, $350. F 
CHEVROLET—'49 FL Deluxe 4-dr., $2,- ‘47 SD (8) 2-dr., $1,010, °46 (8) conv., (Simpson Bros. Auto Auction, Sale every "41 (90) 4-dr., $450. DS! —E— 2 ar 
025, $2,000, $1,975, $1,905; SL Deluxe| $1,165; (6) 4-dr., $855. ‘40 (8) 2-dr.,|priday, Prices are for sale of July 8.) | PLYMOUTH—'49 Deluxe 4-dr., $1,700. an ae ae Sak, Se aan oes BI 
4-dr., $1,980, $1,945, | $1,895, $1,825;| $425. '30 model A 4-dr., $75. CHEVROLET—'49 SL Special 2-dr., $1,-| ‘47 SD 4-dr., $1,105, '39 business coupe, | ‘37 ony. sino | "39 
club coupe, $1,750, $1,720; half-ton | HUDSON—'42 Commodore (8) 4-dr., $520. 675. °48 FL aerosedan, $1,475, $1,415, $120. LY std ee . s 
pickup, $1,150. '48 SM 4-dr., $1,320; FL '36 (6) 4-dr., $45. $1,325; FM club coupe. $1,335. °47 FL | PONTIAC—'48 (8) conv., $1,650, '41 (8) | PLYMOUTH—'49 SD sedan, $1,850. ‘41 
aerosedan, $1,400, $1,385. ‘47 FM 2-dr., | KAISER—’'47 4-dr., $905. aerosedan, $1,240. ‘46 FL aerosedan, sedanette, $370; (6) sedanette, $520. SD sedan, $1,00, $555. 
$1,160. °46 SM 4-dr., $1,075, $1,055; | LINCOLN—'49 Cosmopolitan conv., $2,445. $1,030. '40 club coupe, $410. | STUDEBAKER—'49 Champion 4-dr., $1,- | PONTIAC—'47 Torpedo (8) sedan, $1,200. 
half-ton pickup, $665. MERCURY—'49 Sport sedan, $1,800. ‘46 | DODGE—’47 Custom club coupe, $1,225. 425. ‘46 Streamliner (8) sedan, $1,175, °39 C! 
CHRYSLER—'49 New Yorker 4-dr., $2,- 2-dr., $850. ‘41 4-dr., $610. '40 4-dr., | FORD—’'47 (8) 2-dr., $950. ‘37 business | WILLYS—'48 Jeepster, $1,000. (8) sedan, $310 
695, $2,690. $360, $705. coupe, $75. | STUDE : , : i cl 
pesoro- 46 Custom 4-dr., $1,100, OLDSMOBILE—'48 (66) 2-dr., $1,465, '41 | MERCURY—'49 4-dr., $1,740. CONCORD. MASS [a oe CED SER, SESE. 
DODGE—’49 Coronet 4-dr., $2,060. 4-dr., $625. NASH-—’'47 4-dr., $870. | 4 4 , We | MISCELLANEOUS 46 GMC half-ton 
FORD—'49 Custom (8) 2-dr., $1,755, $1,- | PLYMOUTH—'48 SD 4-dr., $1,210. ‘41 | OLDSMOBILE—'49 (8) conv., $2,255; club| (Concord Auto Auction, Inc. Sales every| Panel, $480. | 
710, $1,520, $1,425; (6) 2-dr., $1,425, 2-dr., $550. '39 Deluxe 4-dr., $360. '37 coupe, $2,400. Monday and Friday. Prices are for sale 
$1,400. '48 SD 4-dr., $1,200, $1,130;| 2-dr., $160. '36 4-dr., $130. PONTIAC—'48 (8) conv., $1,690 of July 11. DETROIT 
2-dr., $1,195. °47 SD 2-dr., $990. '45| PONTIAC—'41 (6) club coupe $670. ‘40 (Sold 85 units out of 140 offerings.) | ome anes 
half-ton pickup, $560. (6) 4-dr., $525, $585. TOLEDO BUICK—'49 Super sedanette, $2,230, $2,-| (Aptco Auto Auction. Sales every Wed- 
FRAZER—'47 Manhattan 4-dr., $1,150. | 250. '47 RM sedanette, $1,400. '46 RM|esday. Prices are for sale of July 13.) 
LINCOLN—'49 Cosmopolitan 2-dr., $2,145. MOBILE. ALA (Doc Greiner Auction, Sale every Thurs- sedanette, $1,255; Super sedan, $1,150, (Sold 61 units out of 78 offerings.) I 
MERCURY—'49 4-dr., $1,895, $1,860. ‘41 wad . day. Prices are for sale of July 14.) $1,235. °41 Super conv., $525; sedan, | BUICK—’48 conv., $1,785, $1,730; 2-dr., 
4-dr., $510. (Mobile Auto Auction, Sale every Wed- (Prices up slightly for second week in $550. $1,712.50. '46 2-dr., $1,225; 4-dr., $1,- 
OLDSMOBILE—'49 (88) 4-dr., $2,505, $2,- | nesday. Prices are for sale of July 13.) &@ row, CADILLAC—'41 (61) sedanette, $915. '37 110. °41 2-dr., $355. '37 4-dr., $80. ( 
480; 2-dr., $2,525; (98) 2-dr., $2,590, (Sold 17 units out of 42 offerings.) BUICK—'47 Super conv., $1,500; 4-dr., (60) sedan, $350. CADILLAC—'41 4-dr., $1,015. 
$2,510; (76) 2-dr., $2,105. BUICK—'49 Super 4-dr., $2,200. ‘42 Cen- $1,325. CHEVROLET—’49 SL Special sedan, $1,- ‘HEVROLET—’ . ; ; 
PLYMOUTH—'49 SD conv., $1,900; De-| tury 4-dr., $625. CADILLAC—'47 (62) 2-dr., $1,925. 725, $1,800; Deluxe conv., $2,000; sedan, | CHEVROXET 49 SI. club coupe, $1,700; N 
luxe 4-dr., $1,815. '48 SD 4-dr., $1,315. | CHEVROLET—'47 FL aerosedan, $1,350; | CHEVROLET—'49 FL Deluxe 4-dr., $1,-| $1,830, $1,875. '48 FL sedan, $1,350. '47| 4-dr-, $1,760. '48 club coupe, $1,390. "47 
47 SD 4-dr., $895. FM 2-dr., $1,050. '46 Sif 4-dr., $800. 810; 2-dr., $1,805; SL Deluxe conv., SM sedan, $850, $885; FM sedan, $1,165. Ss iis a oe we sk = a 
, 9 ° , . 2. ms. - , , 5 . ’ >. ° oe . . 
POWSIAC—'48 Chattain (8) 4-ar.. $2,400; | 41 conv, ‘e800; Bb 2dr, 100" | $1,876; tds. $1,006, “48 FL serosedan, | "46 FM sndan, $1,060, $1,096," 1078: | | $5.5". G0 Gots, Mov crub coupe, “sabe he 
"37 4-dr., $50 d 
aun = DeSOTO—'48 conv., $1,760. : 
ae ere ’ DODGE—'47 business coupe, $890; 4-dr., ve 
; $1,065. "41 4-dr., $530; 2-dr., $365. th 
| FORD—'49 club coupe, $1,480. '48 Com- pr 
| mercial 4-dr., $865, $610, $825; club H: 
coupe, $1,150. °47 half-ton panel, $680, m 
$665. '46 2-dr., 2 at $875. '42 2-dr., $455. o 
"41 2-dr., $465, $405. °39 2-dr., $470. '38 
2-dr., $75. '37 2-dr., $170. '34 4-dr., $50. U. 
| HUDSON—'48 club coupe, $1,480. '46 4-dr., by 
| $610. 
MERCURY—'47 club coupe, $1,220. °46 pl 
4-dr., $1,075. it 
NASH—'47 4-dr., $965. | sar 
OLDSMOBILE—'42 2-dr., $380. °40 club 
coupe, $330. °'40 4-dr., $275. ‘38 4-dr., 
$130. ste 
| PACKARD—'47 2-dr., $1,125. fu 
PLYMOUTH—'48 club coupe, $1,350, $1,- 
HYDRAULIC DUMP BODIES ae an tea BA. th 
PONTIAC—'49 4-dr., $2,080. ‘48 4-dr., th 
$1,675. '47 club coupe, $1,275. '41 4-dr., of 
$875. '40 2-dr., $415. : 
ASSU RE WILLYS—'48 station wagon, $825. | sti 
i th 
CUSTOMER SATISFACTION ee ae Be 
(Tim Anspach’s Dealer Auto Auction. | 
Sale every Monday. Prices are for sale ; ha 
ws ‘ of -— 11.) - at $ of 
e tte ° H (Buyers eager wit ces to $100 
Recommend Galion "job-engineered" hydraulic hoists Sieeree some with esters O00 to ones ch 
e ° . units out of 74 offerings. } 
and bodies and make satisfied customers every time. BUICK-—'49 Super conv. $2,300; RM 4-dr., | 3 
° ' = e ° | 2,600. ‘48 Special 4-dr. 1,700, °'47 
Galion's equalizing double-lift arm hoist has earned a Super 4-dr., $2400; Ril 'G-de” $1,400. we 
° ‘46 Super 4-dr., $1,250, $1,300, $1,200; 
reputation among truckers and contractors for not RM Se $1160, "49 Daoctel adr.” heed. oa 
© ie ° ’41 Century 4-dr., $410. ’ ial 4-dr. a 
only prone dependable, trouble-free service, but a oe oe : 
° . * CHEVROLET—'49 SL Special 4-dr., 1,- 
also for handling maximum loads easier, faster and Sia, Pons Se. b.ahe ee aie won fo 
° 2,075; FL Deluxe 4-dr., $1,825; 2-dr., r 
with complete safety. For more dump truck sales Si'ss8. 48 BM adr $1,800, FL: tare Za 
° | $1,550; aerosedan, 2 at $1,475. °47 SM i 
always recommend Galions. | 4-dr., $930, $900; eae $1,180; FM , fu 
| 4-dr.,$990, $1,300; 2-dr., $1,190, $1,230, us 
$1,150. '46 SM 2-dr., $1,085; FM 4-dr., na 
THE GALIQN attstee. Bopy COMPANY, GALION, OHIO $700." °30 MD. 2-dr.." $440, - 
CHRYSLER—’'46 Windsor 4-dr., $1,360. 
CROSLEY—'48 2-dr., $490. me 
| DeSOTO—'48 Custom 4-dr., $1,200. ; 6th 
| DODGE—'49 half-ton panel, $1,150. ‘47 f 
Custom 4-dr., $1,315. | in 
FORD—'47 (8) SD 4-dr., $1,025. "46 (8) ' phi 
SD conv., $1,110. in 
HUDSON—’49 Super (6) 4-dr., $1,675. '46 . 
Super (6) 4-dr., $650. : ag 
LINCOLN—'48 Custom 4-dr., $1,350. 
MERCURY—’'49 4-dr., $1,700. '48 2-dr., . 
$1,320, $1,110. '46 2-dr., $1,000. Fe 
NASH—'47 (600) 4-dr., $1,110, '46 (600) 
4-dr., $1,070. K 
OLDSMOBILE—’49 76) conv., $2,500, '47 : 
(78) 4-dr., $1,350. '41 (78) 4-dr., $690. I 
PACKARD—’'48 Deluxe 2-dr., $1,470. a 
PLYMOUTH—’'38 Deluxe 4-dr., $200. : A, 
PONTIAC—’'47 Streamliner (6) 4-dr., $1,- to 
210; conv., $1,435. '46 Streamliner (6) K- 
4-dr., $1,310; (8) 4-dr., $1,175. 
STUDEBAKER—'48 Champion 4-dr., $1,- rin 
450. '47 Champion 4-dr., $1,150 me 
WILLYS—'49 Jeepster, $1,485; Jeep, $800 I 
QUINCY, ILL. oa 
(Quincy Auto Auction, Sale every Fri- rin 
day. Prices are for sale of July 8.) , 
(Bumper crops making money more fea 
plentiful in this area, Sold 87 percent oth 
of consignments.) 7 
BUICK—’41 Super sedan, $500, $565. ‘40 
Special sedan, $400. °39 Special sedan, ass 
$335, $390, “th 
CHEVROLET—'48 half-ton pickup, $900; ; pre 
FL aerosedan, $1,455; FM sedan, $1,305, i 
$1,260, $1,385. '47 FL aerosedan, $1,370; 5 «Tin 
FM sedan, $1,170, $1,005. '46 SM sedan, $10) 
$850, $930. '41 sedan, $505, $700, $695. sea 
‘40 sedan, $300, $585, $280. '39 sedan, 
$400, $325, $280, $510; °38 sedan, $185, 
e oe e $265, $310. '37 seden, $150, $110, $275, \ 
rovide Prom t il ati i S $190, '36 sedan, $65, $55, $170. '35 beer 
p p a tai] ieee: sedan, $155. '33 sedan, $45. met 
DODGE—'49 %-ton pickup, $1,180. ‘46 wha 





(Continued on Page 39, Col, 1) 





+ = | T k | ts 
Used Car Auction Prices | ——— | Ard’ Booklet Ink ony 


On ’49 Changes 


‘Continued from Page 38) . oa “ee f es WASHINGTON.—The Ars 
¥ Trucking Assns. last week 


sedan, $860, ‘41 half-ton pickup, $275. 310, $1,275, $1,265. '46 FL aerosedan, ‘ hg : A : 
40 1%4-ton truck, $160. 205, $1,155; 4-dr., $1,187, $1,110, °37| -- |nounced the 1949 edition of in- 
FORD—'49 sedan, $1,585, $1,565, $1,535. | $1,100. ‘42 MD club coupe, $1625, ‘41 | is me. 2 booklet, “Trends,” showing yeai™8er 


‘48 sedan, $1,160, $1,090, $1,220, '47| SD 4-dr., $700. '40 SD 4-dr., $800, $450.| __ or 
sedan, $1,100, $1,035. °46 sedan, $945, CHRYSLER — ‘49 Windsor 4-dr., $2,250; | a a year changes in numerous phe 
ores, -_ <a me. $245, a Royal club coupe, $2,100. ‘47 Windsor| Hy of truck operation. aa 
sedan, b ’ o. “40 sedan, ’ club coupe, $1,300. ‘46 Windsor 4-dr., is 
$505. "39 sedan, $160, $265. '38 ‘sedan, $1,250, 50 '4-ar,. $300 ; The booklet contains 49 pages € 
$200, $105, $175. '37 sedan, $55, $115, . : , —- - ” information on the trend in truck 
: ° DeSOTO—'48 Custom 4-dr., $1,565. 47 e ie, ‘ ‘ 
35 8 ean $00, "30° sedan’ $35 28 ovaen. conv., $1,250 ae ba ¥ fa registrations, tonnage and _ ton- 
‘35 sedan, $50, ‘30 se , $35 > | os 3 : ; a ; 
$25. DODGE—'49 Coronet 4-dr., $2,050. '47| 9» = anion og miles, taxes, wages, employment, 
FRAZER—’47 sedan, $905. half-ton pickup, $665, average load, average haul, and 
HUDSON—'42 sedan, $205 - 40 sedan, $100 FORD—'49 Custom (8) 4-dr., $1,700, $1,- | OLTMAN-O'NEILL'S BUSY ASSEMBLY LINES—This truck body firm's plant, 1,000 feet Icng many other significant factors con- 
MERCURY—'39 sedan, $325 675, 2 at $1,1500, $1,490, $1,455; conv., | and 100 feet wide in the main building, has three production lines in the center bay. One ‘ ; 

NASH—'46 sedan, $800 $1,800. "48 BD club 1375 47 |. , : , . : : cerning motor carrier operations. 
= rs , 2a ’ . « club coupe, $1, . is for the regular line of Packette bodies, a center line for especially designed jobs such . . ‘ 
OLDSMOBILE '47 ~conv., $1,310. '46| SD 4-dr., $1,100; Deluxe club coupe, : ; : : : Much of the data, it was said, is 

pe ’ 

sedan, $1,010. ‘42 club coupe, 5. *40 $1,100. ‘46 SD 2-dr $1,100, $1,050. | °° those for post offices now being built and the third for van bodies, according to Lester tak f fficial 
club coupe, $280; sedan, $230. *: ‘ $975. 41 SD 2-dr.. $680. | | M..«Olltman, president. Further utilization of the mass-production methods of the auto | “@Ken from Olficia annual reports 
ness coupe, $115. °37 sedan, $160. HUDSON—'49 club coupe, $1,790. "48 Com- industry as applied to body output is found in another bay where sub-assemblies are of the 2,400 Class I motor carriers, 
vPLYMOUTH—'49 sedan, $1,810. '46 sedan, modore (6) 4-dr., $1,475. fabricated and fed to the production lines. in the other bay there are three lines for|/to the Interstate Commerce Com- 
ets ~~ noe ones. SS eean 118. MERCURY—'49 4-dr., $1,835. ‘47 4-dr., | cleaning, painting and final assembly. The Packette line can handle 25 bodies a day, the| mission. Regional breakdowns of 
38 on a Rare ad © : im $1,230. '41 4-dr., $450. "| center, 10 to 25, and the van assembly, 10 to 15 in an eight-hour period. The assembly lines| this information make it possible 
: shown above run the entire length of the building and are arranged so that when the/to see at a glance the great dif- 


PONTIAC—'47 club coupe, $1,250, $1,180. | OLDSMOBILE—'49 (88) 2-dr., $2,225; (98) 
a a a a f the main line they return through th int 
46 sedan, $990, 65. ‘40 sedan, $315. | conv., $2,600. '48 (98) conv., $1,600. | assembled models reach the end of the main line they return through the modern paint end/| torances in the truck operating 


37 sedan, $145. "36 sedan, $50, $30. '35 | PACKARD—'48 4-dr., $1,600. °37 | 4-dr., drying facilities on anothe . characteristics in different parts of 
: 0 


sedan, $27.50. a a 
TUDEBAKER—'37 sedan, $125 ; , 2- ‘ ; 
. ae 38 Deluxe L-dr-'s320| Minn. Postal Union Asks tion of the AFL's Railway Mail |‘P® country. 

| PONTIAC—'49 St li (8) 4-d 2, inn. Fosta nion ASKS oS a 
VALDOSTA, GA. | Perea eo Strenminnee (8) 6-2... 2 ; ae i ee a English Elected 
(Tom Hewitt Auto Auction, Sale every| (8) 4-dr., $1,700; sedan coupe, $1,765. Weight Limit Remova The union states that highway 
mail trucks could speed mail sort-| OTTAWA.— George English, of 


Friday. Prices are for sale of July 8.) | STU DEBAKER—’ 49 Commander 4-dr., $2,- ee 
(Sold 140 units out of 255 offerings.) 000, $1,875; Champion conv., $1,925. '47 MINNEAPOLIS. Removal of ing and delivery in the upper Mid-| Moncton, has been elected presi- 


BUICK—'49 Super sedanette, 2 at $2,400, ‘Champion regal Deluxe 4-dr., $1,100. state weight limits for postal| west if state highway weight re-|dent of the New Brunswick Auto- 


. § s . 1,700. °’48 | WILLYS—’49 Jeepster, $1,300. ‘48 station 
a> saan, wn 750. 1,000: RM 4-| wagon, $1,200, trucks has been adopted in a reso- | strictions were lifted. mobile Dealers Assn. of Canada. 
r., $1,650, $1,550. '47 RM 4-dr., $1, $$ rohan ‘ 5 cities ree “4 
conv., $1,500. ‘46 Super sedanette, 
Century 4-dr., $500. 
CADILLAC—'47 (62) sedanette, $1,950. '42 
(62) club coupe, $700. 
CHEVROL —'49 FL Deluxe 4-dr., $1,- 
,830, $1,740; SL Special 2-dr., 
. °48 FM 2-dr., $1,400, $1, | 
coupe, $1,300; SM 2-dr., $1,200; 


ey OE Cut Down on Your 
Fruehauf Assails A 
Operating Costs—Ceszand 


Charges Against 


Motor Transport 
DETROIT.—Some mighty blows 

have been dealt motor transport 

during the past two years—many | 


perilously low—but it takes more | 
than false logic to bring its steady 
progress to a halt, according to 
Harvey C. Fruehauf, board chair- | 
man of Fruehauf Trailer Co. 


“Some 25,000 communities in the 
U. S.,” he said, “are served solely | 
by motor transport. And the peo- 
ple in these communities rely on) 
it for everything they eat, wear 


and use in their daily life. 
“Motor transport is making| 
steady progress because it faith- | 
fully serves millions of people in To cost-conscious truck operators, Eaton 2-Speed 
the U. S. daily. It is preposterous | ; P i, hicl 
that anything so vital to millions | Axles mean faster trips, reduced vehicle operating 
of people ee Ho yor ham- | and maintenance expenses. These advantages are 
strung and legislated against on » 
the Sele of aan which cannot | possible because Eaton 2-Speed Axles double the 
be supported. ‘ conventional number of gear ratios, thus enabling 
“A less hardy industry would : 
have perished under an avalanche drivers to use the RIGHT ratio for every operating 
Ringe on hy rllngg Remy. Br hdl out under ede load, climbing 
at motor transport and these range grades, high-balling, quick shifting in traffic. As a 
all the way from destroying high-| result, vital truck parts are not overstressed, engines 


ways to using the highways with- 
out paying for their use. These are i ii 
ie Oe: 1an_a 
aie and oil consumption and minimizing engine wear 
heaton Ce a ela 5 
Long life for the axle is assured by rugged construc- 


fallacies. 
in Trucks Today tion and exclusive Eaton features. Ask your truck 


RUCK SECTION AUTOMOTIVE NEWS, JULY 25, | oS eee : 41 


WATT are permitted to run at efficient speeds, cutting gas 


“Highways were built iiss 
for the exchange of commerce, 
rather than for pleasure driving. 
And trucks pay a good part of the 
funds which are presumed to be 
used for the building and mainte- 
nance of highways. Although trucks 
make up only 18 percent of the 
motor vehicles in the U. S., in 1948 
they (the trucks) paid $723,000,000 


in state and local road taxes alone, et fd eo ; 
plus 32 percent of the $1.16 billion | A y ~ 7 


dealer to prove that Eaton Axles more than pay for 


themselves 


in federal excise taxes levied 
against all motor vehicles.” 


Federal Offers iain 


K-Spun Re-Ring Sets 


DETROIT.—Federal Motor Truck 
Co, is the first truck manufacturer 
to offer to its dealers the new 
K-Spun Miracle Metal Flex piston 
ring sets, to be used for replace- 
ment jobs. 
Manufactured for Federal by 
Koppers Co., the ring sets assure : 
dependable performance on any re- Axle Division 
ring job, and incorporate many 
features not now available on any EATON MANUFACTURING COMPANY 
other ring sets, the company said. 
The porous chrome top rings help aA ASD ee 
assure power and oil control at 
“the point of power,” the top com- ON 
pression ring. The flexible power Als 
ring is the only flexible compres- ; © 
sion ring which uses a positive oil 
Seal control. 


\UTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
What you have or have what you want! 
See the back pages of this issue, 
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In the Hopper 


Wisconsin Utility Strike Ban 


Upheld in Supreme Court 

Ccnstitutionality of the 1947 Wis- 
consin law banning strikes in pub- 
lic utilities was upheld in an opin- 
ion handed down July 12 by the 
Wisconsin supreme court. 

The high state tribunal affirmed 
the Dec. 30 decision of Circuit 
Judge Daniel W. Sullivan in a suit 
started by Local 18 of the CIO 
United Gas, Coke and Chemical 
Workers of America. The Milwau- 
kee Gas Light Co. and the Wis- 


consin employment relations board | 


were named defendants. 

The public utility anti-strike law 
prohibits strikes, lockouts and 
slowdowns in public utility com- 
panies and sets up a system of con- 
ciliation and compulsory arbitra- 
tion by the state to handle labor- 
management disputes in these in- 
dustries. 

* * * 


N. H. Kills 5% Sales Tax, 


Income Tax and Others 
A big revenue-raising program 
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MODERNIZATION PAYS OFF! 
e Increased Parts and Accessory Sales 
© Faster Order Filling 
e Better Inventory Control 
@ Improved Customer-Employe Relations 
© Better Working Conditions 


| with nine different tax proposals, 
including a general 5 percent sales 
tax aimed at 
$5,000,000 and $10,000,000 a year, 
has been killed by the New Hamp- 
| shire senate. 

The measure also included pro- 
|posals for a one-half percent in- 
come tax, estimated to raise from 
$700,000 to $1,500,000 a year; addi- 
tional levies on liquor and beer, 
| licensing and taxing of horse race 
|“‘bookies” and an increase of one 
;cent in the state gasoline tax. 

* * * 
Sick-Aid Bill Killed 
In Massachusetts House 
| Cash sickness benefits, through 
|}a state fund for such payments, 
raised by assessments on employer 


yielding between | 


and employe alike, have been killed | 
by the Massachusetts house on a} 
|Rep. Norman Harris after consul- 


roll-call vote of 115 to 112, 


| The decision means that the 
measure, a highlight of the 


in- | 


augural message of Gov. Paul A.| 
| Dever and backed by the big AFL- | 
'CIO lobby, is dead for the session 


CINCINNATI -» 
‘Distributor 


CLEVELAND - 


unless revived by the governor in| 
a special message. 
* * ae 


Md. Passes Truck Tag Bill 


Cutting Farmers’ Fees 


Because of an amendment slip- 
ped into. a truck licensing bill | 


passed by Maryland's 1949 legisia- | % 
| ture, the state will lose about $150,- | 
| 000 a year, according to department | 


of motor vehicle officials. 


The amendment, created without | ' 


the knowledge of the state tax! 

commission, which sponsored the | 

measure, or of the department of | 

motor vehicles, reduces the pro-| 

posed fees on certain farm trucks. 
* * « 


Three Safety Measures 


Offered in Alabama 


Three highway traffic safety | 
measures, one to tighten up on) 
drunken drivers and the other two | 
bringing Alabama's rules of the| 
road up to date, are now in the 
state legislative hopper. The road | 
rules proposals were introduced by | 


tation with the Automobile Dealers | 
Assn. of Alabama, Inc., and the 
State safety council. 

Television screens would be pro- 


‘hibited at any spot within range! sence of a sidewalk. Riders of bi- | measures. 


have 
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Many installations simi- 
lar to this illustration 


motive Bin Service Company Modernization 
eased efficiency and greater profit from 
partment. Not just a change for appear- 
=but a complete, time-proven parts mer- 
stem designed and installed by experts, 
mf experience. It increases efficiency of 
ment employee by simplifying the job— 
ble and arranged in proper sequence for 
g and speedy inventory—displays are 
aximum show, leaving sufficient coun- 


utomotive Bin Service Company 


mcluding your small parts, bulky parts 
plays. It enables you to tool-up to 


# taking any of your men from their 





SUCCESSFUL THEORISTS—"'And darn good practitioners'' were the words used by Otis L. 
Waller, general sales manager of Buick, when he awarded four of his field sales and service 
men top prizes in a recently concluded competition. The awards resulted from prize winning 
essays in a national contest among Buick field men, and winners were announced at the final 
session of a three-day meeting in Flint, where the group previewed the new Special. Left 
Waite, 
Detroit, winner of first place and a 10-day cruise for two to the Caribbean; Ivan L. Wiles, 


to right are: Frank Leigh, Memphis district manager, winner of third place; D. E. 


Buick general manager; Waller, Bill Williams, Chicago district manager and winner of 
second place, and Arthur Johnson, Cleveland service representative, who shared third place 
honors with Leigh. 


of a driver’s vision under the road| cycles, motor scooters and motor- 
regulations. Pedestrians would/cycles would be required to ob- 
walk on the left side, approaching | serve the same regulations as oper- 
traffic, on a roadway in the ab-|ators of automobiles under the 


Texas Legislature Fails 
To Discuss Fair Trade 


For the first time in nearly 15 
years, fair trade was not discussed 
in the Texas legislature during the 
177-day session just ended. 

Texas legislators have consist- 
ently beaten fair trade measures, 
|/and proponents decided before this 
year’s session started that it would 
be inopportune to introduce a fair 
trade bill at this session, Texas is 
one of three states in the nation 
without a fair trade law. 

* + a 


Wis. Boosts Speed Limit 
To 65 m.p.h. During Day 


A Wisconsin bill setting a speed 
limit on state roads at 65 miles 
per hour by day and 55 at night 
has been signed into law by Gov. 
| Oscar Rennebohm. 

It is said that this gives Wis- 
consin the highest top speed of 
any state in the country. In addi- 
tion, the new law prohibits car 
drivers from driving too slow on 
the highways, thereby blocking 
traffic. 





> 


* * * 
Missouri Repeals Measure 


Which Controlled Unions 


Gov. Forrest Smith of Missouri 
has signed a bill repealing the 
state’s 1947 labor union control act, 
known as the Madison act. 

The repealed law barred juris- 
dictional strikes, sympathy strikes, 
strikes against government and 
secondary boycotts. It also set arbi- 
tration machinery and said no 
strike could be called unless a ma- 
jority of the eligible union mem- 
bers voted for it. 


been made by us. as 


Ark. Governor Asks Survey 


On Possible Toll Road 


Gov. Sid McMath has requested 
the Arkansas highway department 
to make a survey and “gather all 
the facts” on the possibility of con- 
structing a toll road between Ben- 
ton and Little Rock. 

Although the governor did not 
estimate the cost of such a project, 
engineers have estimated the cost 
per mile of superhighway at ap- 
proximately $100,000, Gov. McMath, 
it was revealed, has discussed the 
construction of toll roads with Gov. 
Roy Turner of Oklahoma, which is 
planning the construction of such 
a highway between Tulsa and Ok- 
lahoma City at an estimated cost 
of $36,000,000. 


first plans to the 


Safety Lane Business 


Booms in Des Moines 

DES MOINES.—The Des Moines 
municipal testing station is headed 
for its biggest year in the number 
of paid auto and truck inspections, 
Manager Frank Lorey reports. 

The station inspected 48,493 of 
the 62,700 vehicles registered in 
Polk county, or 77 percent, during 
the first six months of 1949, and 
expects 50,000 inspections in the 
last six months of the year, Lorey 
said. Two annual inspections are 
{required by municipal ordinance. 
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\ Necessity, but... 


Governors’ View of Trucks 


(Continued from Page 32) 


that the 18,000-pound axle limit is | 


required but in some states the 
governors and others do not follow 
and enforce the regulations. 
Leading the discussion, Gov. Pet- 
erson said that over $3 billion was 
spent on highways in the states 
and that the costs of highways and 
maintenance are exceeding all abil- 
ity to build. “To build highways 
that will carry ‘boxcars’ in size 
and weight, our jobs exceed the 
present financial ability of most, 
if not all of the states in the Un- 
ion,” he declared. 
* + * 
E REFERRED to the “Califor- 
nia study” and stated that to 
build roads for heavy truck traffic 
will mean a 22.2 percent increase 
in costs of construction. He stated 
“big trucks are not paying their 
fair share of highway costs in the 
U. S. and are costing $23 million 
dollars, or better than 55 percent 


sylvania’s highways, even the 
first class highways. 

| Gov. Beardsley of Iowa stated: 
“Our legislature refused to in- 
|}crease weights and lengths he- 
|cause they did not want to pro- 
| mote a program of new road build- 
ing and at the same time create 
the means of destroying them.” 

Gov. Mickelson of South Dakota: 
“We in the north middlewest, 
where we have very severe snows 
|}and heavy frosts, find our greatest 
| problem is the spring of the year. 
|We passed a frost law in 1947, 
reducing maximum weights during 
March and April by 65 percent on 
gravel and bituminous surfaces 
j}and 75 percent on concrete sur- 
faces. 

“We did not have too much op- 
portunity to observe results in that 
year, but in 1948 and 1949 we have 
had an opportunity to see what 
difference this makes. We were im- 
portuned to lessen these restric- 





of the total expenditure of highway 
building.” 

Peterson claimed that less than | 
one-half of 1 percent of all ve- 
hicles today exceed five tons and 
that the damage done to our high- | 
ways is being done by this very | 
small percentage of the total ve- 
hicles. 

Gov. Duff of Pennsylvania 
stated that he is definitely of the 
opinion that overlouded trucks 
are causing considerable break- 
down and deterioration to Penn- 


Britain Sees Need 
For Redesign of 


Passenger Bus 


GLASGOW. (UTPS) — Need for 
redesign of passenger transport ve- 
hicles in Britain, to facilitate han- 
dling of traffic, has been stressed 
by the Pitlochry conference of the 
Scottish Road Passenger Transport 
Assn. 


W. M. Little, transport manager 
of Edinburgh Corp., urged a uni- | 
versal type of vehicle on a single 
base structure with an overall 
width of eight feet and a length 
of 30 feet, designed to handle some 
60 passengers. He also urged an 
increase in standing capacity. 

Gordon Young of Paisley advo- 
eated double-deck units for econ- 
omy and ease of handling, but | 
manufacturers present indicated | 
that: they would support such a 
plan as Little suggested. A body 
32 feet by eight feet could be more 
economically produced, one builder 
indicated. 

Increased cost of vehicles also 
came in for comment. According 
to W. P. Earsman of Edinburgh, 
units of $18,000 and $20,000 are not 
too expensive for local authorities 
who are refusing to pay these 
prices. His solution is to put on 
the road vehicles of different de- 
sign and larger capacity. 


$85,000 Truck Center 
Starts in Lubbock, Tex. 

LUBBOCK, Tex. — The $85,000 
Lubbock Truck Center is under 
construction in this city. When 
completed it will have facilities for 
steam cleaning and lubricating 60- 
foot trucks with an extra 60-foot 
ramp outside for washing. 

The building will contain large 
office and storage space and a cafe. 
Later another floor will be added | 
to contain sleeping and shower 
facilities for drivers. Parking space 
for an entire fleet of trucks will be 
provided, and the station will oper- 
ate 24 hours a day. Owners are 
Bert Kahn and Dudley Henriques. 


Safety Awards 

PROVIDENCE. (UTPS) Safe 
driving awards will be given 23 
truck drivers of the Sun Oil Co.’s | 
Providence marketing district at a 
dinner in Saybrook, Conn. Records | 
of the winners add up to 136 years | 
of safe driving. 


William Ullman, Washington correspon- 
ent, keeps AUTOMOTIVE NEWS readers 
ip to date on political and economic trends | 
n the nation’s capital every week, \ 


tions because of the petroleum 


Cn 
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| 
| 
|shortage and didn’t get the full| 
benefits of the frost law, but in| 
1949 we stuck to it and our high- | 
way breakup was much less.” 
| * * * | 
|G Ov: YOUNGDAHL, Minnesota: | 
|\¥ “We also have a frost law, and | 
in spite of pressure, we held our | 
ground and our breakups were re- | 
duced. School buses are our great- | 
lest problem and restricting them 
(Contniued on Page 42, Col, 1) 


Ind. Opens Drive 


On Overweights 


| INDIANAPOLIS. In a drive 
|against overweight trucks, Indiana | 
| state police, equipped with portable 
|scales, have started an intensive 
drive to enforce the weight law. 

Capt. Kermit E. Lewis said the | 
scales would be moved from place | 
to place to catch violators who, in | 
the past, detoured around the 11| 
permanent stations. 


| 
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MIGHTY CASEY HAS STRUCK OUT—Asked 


to pose for a formal portrait, Olsen and 
Johnson, the two zany stars of Buick's new 
television show, Fireball Fun-for-All, (Tuesday 
evening, 8 jo 9? EDT over NBC-TV) arranged 
this setup with Otis L. Waller (left), general 
sales manager of Buick, and Ivan L. Wiles 
(right), Buick general manager, backstage at 
the premiere. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest. least expensive 
method of reaching the men who want 


what you have or have what you want! 


See the back pages of this issue. 
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California Grants 


‘Rate Increase on 


Long Bus Trips 


SACRAMENTO, Calif.—Rate in- 
creases on long-haul passenger 
traffic were granted to six major 
bus lines by the California state 
public utilities commission last 
week. 


Trips from 50 to 150 miles will 
cost approximately 25 cents more, 
according to the commission’s an- 
nouncement. Trips over 150 miles 
will be increased 10 percent. 


Round trip fares will be fixed at 
180 percent of a one-way fare, 
under the order. They have been 
166% percent of the one-way tariff. 

The California commission made 
permanent a temporary increase to 
15 cents in the minimum fare for 
any distance. It had been 10 cents. 
The commission also wrote into 
the permanent tariff schedules a 
rate of 2 cents per mile for trips 
of 50 miles or less. 

Lines affected by the order were 
Pacific Greyhound, Gibson, Peer- 
less, Interstate Transit, West Coast 
Bus Lines and Santa Fe. 
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Model 65M2 Federol 
with 200 H. P. 
gross rating 66,000 Ibs. 


tractor 
. gasoline engine 















Why are many truck owners with tough hauling jobs choosing 
Federals? They’ve compared features . . . checked the perform- 
and are satisfied that 
dollar for dollar heavy duty Federals are today’s outstanding truck 
. hypoid axles . . . big, powerful, high 
torque 7-main bearing crankshaft engine .. . extra large brakes 
. roomy, all-steel cab . . . and many 
other essential all-truck features add up to bigger and more 
profitable payloads. For less down-time—lower maintenance— 
peak performance on long or short hauls, on or off the highway 
Federal Trucks are proven money makers 
right down the line. Available in 47 models, % to 35 tons . 
over 395 truck combinations including six wheelers . . 
or Diesel. See your nearby Federal Dealer for a demonstration. 
. By Costing Less to Run 


. gasoline 
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A Necessity, BO «ia» | they didn’t seem to be deteriorat- 
— EE ——————— | | ing very fast and certainly not 
so fast as roads that carried 


How State Officials ._ ™ aes Bae nee tee 


which violate the speed laws in 


Look on Trucks is | ra 
The schedules that are set for 
cine gait them and the speed at which they 
must drive to keep the schedules, 
the way they push our people off 
= | the highways—they’re as much a 
|} menace as anything else. I'd like 
«|to see governors put on them and 
——«——| trucks controlled as to speed,” he 


on speed and so forth has caused about to begin a $16,000,000 road 
much pressure from the public.” | building in our state but there’s 

Gov. Peterson: “Nebraska trucks | g strong desire on the part of the 
are overloaded as a matter of pol- trucking industry to increase axle 


icy. Certain truckers find it cheap- , : 
y P | weights from 20,000 to 24,000 
BEILKE'S TRUCK OPERATION IN WAUSAU, WIS.—in addition to the GMC representa- | Said. 


er to pay fines on overloaded ; 
| pounds. I can’t see tearing up our jan ts cee ane tC 
| | TION, e dealership also handies Ponti d ick ; : | 
lac and Buick, according to Waiter W. Beilke of! Goy. Driscoll of New Jersey said 


trucks and more profitable to vio- 
late the law.” | roads on one hand and going into | Beilke Automobile Co. 
——-— his state strives for as nearly uni- 


Gov. Turner of Oklahoma stated a a —— on the| 
other, and I’m loathe : , : ; 

Ras foathe to sign the| trom which truck travel is exclud-| and it was one which the Depart-| fouls offinasronate cooneuion 
ceeded even the figures of the| Gov. Dewey of New York ‘= are standing up better than| ment of Public Works would be! suggested that uniform legislation 
“California study.” He added that | asked for « y ew York, wen | hese roads which carry heavy competent to answer. should be passed and anne in- 
his state has passed the 18,000|\or not the idimaek ta Vine Gee, truck traffic, said he did not feel He said that the parkways are clude a reciprocal arrangement ond 
pound axle limit and 60,000 pound | Bones e, | competent to answer that question, generally 20 to 30 years old, that (Continued on Page 43, Col, 1) 
gross weight limit. ee - . , . 

“We have heavy equipment 

which must be moved, such as 

oil equipment, over our roads 

and we provide special permits 

for this moving at a cost of $5, | 

and $5 additional for each 1,000 | 

pounds over 60,000, so it costs a 

trucker $1145 to haul a load | 

weighing 88,000 pounds under this 

special permit. 

“We have 3,200 (7?) trucks li-| 
censed to haul weights of 15,000| 
pounds and when we ran a road | 
block and assessed a penalty for| 
overloads, we collected $5,600 in 
three hours in penalties for carry- 
ing loads heavier than those for 
which they were licensed. 

Gov. Browning, Texas: “If we 
increase our weights, we can’t pre- 
serve our roads. The question is 
is it our obligation to build roads | 
for passenger cars and light trucks | 
or for heavy trucks? It is my opin- | 
ion that it is not the obligation of | 
the taxpayers to build roads for 
that one-half of 1 percent of the 
total motor vehicles in the na- | 


tion.” 
* * * | 


OV. CARLSON, Kansas: “We | 
JF need to end the lack of uni- | 
formity between states. We have) 
a weight limit of 63,000 pounds; | 
Missouri has 56,000 pounds; truck- 
ers traveling interstate have a very | 
difficult situation—difficult for en- 
forcement and difficult for truck | 
operators. 

“The problem this Governor's | 
conference should begin to work 
on is uniform trucking regulations; | 
we would render the nation a serv- | 
ice by making plans for uniform | 
weight structures.” | 

Gov. Long, Louisiana: “The 
only way to solve the problem is 

Gov. Carlson’s recommendation. | 
In Louisiana our situation is 
worse. Just before I left, we | 
picked up a man with 129,000 | 
pounds on his truck—our law is 
about 67,000 pounds. We passed | 
a bill similar to Oklahoma’s and | 
find it helps the situation. We | 
issue special permits for special | 
loads. The states need a univer- 
sal weight law.” 

Gov. Thurmond, South Carolina: | 
“Mine is not one of those states} 
that holds the theory that trucks 
are nothing but a menace on the 
highway. We have tried to hold | 
to laws that will provide profitable 
operation. We find motor vehicle 
transportation a useful asset to our 
state, and if it were not for trucks 
and buses, many of our communi- 
ties would completely lack trans- 
portation service; over 700 of the 
communities in South Carolina are 
served exclusively by motor ve- 
hicle transportation. 

“We need to prescribe a maxi- 
mum load limit but we have no 
evidence that 18,000 pounds is the 
highest weight that can and should 
be carried on an axle. We allow 
20,000 pounds in South Carolina 
and we believe it is all right. I 
don’t believe that 18,000 pound or 
20,000 pound axle loads are caus- 
ing any road damage throughout 
the nation. 

“The real damage is being done | 
by illegally loaded trucks carrying | 
more than the legal axle loads. | 


Study and research should be made — = 
to ascertain the facts and the truck iD ae iL iT A i Me I) i 0 T | ae oD : Tt a) 
needs and deliberate action can! . r 

then be taken through our legis- | eee lal alae AVENUE ETRC 
lature.” 








* > * 


coe: CARVEL, Delaware: “The 

¥ matter of axle loading is a 

question in Delaware. We've given | 

it a lot of ‘soul-searching’ and are i 
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Governors’ View of Trucks 


(Continued from Page 42) 


added that he endorsed Gov. Carl- 


son’s suggestion. 
> * = 


(So: McKAY, Oregon: “We have 


been conducting a continuing | 
campaign and study for the past 10 | 
years on the procedure or policy | 


of paving for highways. Currently, 
with Washington, we are employ- 
ing the Automotive Safety Foun- 
dation for the purpose. 

“In Oregon 


economy. We have to have trucks 
in order to move our products from 
farms, mills, forests. We have been 
very careful to increase costs com- 


and Washington, | 
trucks are a necessity and an | 
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|highways. We have scales along | pendent upon trucks, particularly 
|the highways, the bridges are jin our farming areas. 
marked and our law is enforced. “We're having a terrific fight with 
|If violated, authority is rescinded. aciaee toe [ar te Pon = 
We have cooperated in not re- | the highways. They were not doing 
stricting free movement of trucks [this two years ago. We've raised 
in interstate commerce. I believe | their taxes from $17,000,000 to $22,- 
the engineering feature is best [000,000 a year. Their taxes are 
handled by engineers. The 18,000- | heavy—commercial vehicles pay 3 
pound axle limit is required but | percent gross tax, in addition to 
in some states the governors and (other taxes. 
others do not follow and enforce “We're building our roads broader 
the regulations. jand are required to build our 
Gov. Warren, California: “We do| bridges stronger to take care of 
not have the railroads you have in |this traffic. We feel that this is 
|other parts of the country and be-|the thing to do if the truckers pay 
|cause of our mountainous terrain, | their fair share. Enforcement is 
we never will be able to have as|the biggest part of the problem. 


mensurate to paying for use of' many as in the East. We’re de-!We are unloading them if they are 
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|found to be overweight. We need / ones to complain, but the domiciled 
| uniformity but we need the truck-| truckers don’t complain, although 
|ers to pay their fair share of high-|they pay gas taxes and their gross 
way construction and we need, very | receipts tax is very high. We aren’t 
|badly, enforcement of the law in/|trying to penalize, nor are we un- 
|that regard.” \friendly to the truckers, but we 
e 4 «© can’t allow them to destroy our 
| (OV. TUCK, Virginia: “Our great- | highways and bridges. “ 

est difficulty is from trucks out-| _ Gov. Peterson, Nebraska: “We 
side our state. They come into | just don’t have funds to build high- 

| 


1949 


Virginia with big loads and tear up | W8Y8. No one in this room is op- 
lour roads but don’t want to pay| Posed to the trucking industry. 
any taxes. We have a gas tax and| Trucks would not be built as large 
make them buy enough gas to take | 45 they are if they didn’t serve 
|them from one part of the state |" economic need, but most states 
| to the other, but that’s all we get—| have not been able to build roads 
'we practically give them free use |‘t® handle it.” . 
+ i. te | YOV STAINBACK f Hawaii 
“ ‘ o : 
Gaseninien, — “Vitelnia “Big trucks which constitute a 
and the highway department has | ’°'Y. small percentage of the traffic 
allowed more weight on the road in Hawaii constitute a very large 
than on any other, but violators percentage of the cost of our roads 
will use other routes to violate |2%4 can only be controlled in three 
: ' | ways—cut down weight, cut down 


= oye length, or place greater part of 

The out-of-state truckers are the highway cost on heavy trucks.” 

' 7 ae He added that trucks were such 
an important part of Hawaii’s eco- 
nomic life that they can’t be cut 
down either in length or weight 
and that to some extent they were 
continuing to subsidize big trucks. 
He expressed the opinion that toll 
roads offer a very fine solution in 
maintaining and placing costs of 
roads upon those who use them... 
heavy costs on those who destroy 
them. 

In the discussion on financing 
of highways, Governors Scott, 
North Carolina; Stricker, Indi- 
ana; Pittman, Nevada, and Rob- 
ins, Idaho, participated, and all 
agreed that highway building and 
maintenance should be paid for 
by the highway user. Several of 
them spoke against diversion and 
several stated that states should 
not go into debt to build new 
highways. 

In the discussion of toll roads, 
Gov. Duff of Pennsylvania was high 
in his praise and said that his state 
was planning to extend the Turn- 
pike in both directions. He added 
that the revenue was extremely sat- 
isfactory and that it would have 
paid for the bonds even without 
the original PWA grant. 

Gov. Payne of Maine, Gov. Lane 
of Maryland, Gov. Rosins of Mis- 
souri and Gov. Turner of Oklahoma 
|also spoke highly in favor of the 
| toll road system. 

Turner also stressed need of 
| state-wide committees to recom- 
|mend and develop laws on safety. 
| He recommended increased drivers’ 
licenses and said that these two 
measures in his own state had 
| proved beneficial and that they had 
been enabled to extend their patrol 
and increase the number of license 
examiners. 





lowa Truckers 
Plan Congress 
‘For October 


| DES MOINES, Ia.— Plans for 
| lowa’s first annual triick congress, 
combining five statewide events in 
'a public exposition dedicated to 
safety and progress in highway 
|transportation, have been an- 
nounced by the Iowa Motor Truck 
Assn. 

Tentatively set for the week-end 
}of Oct. 1, the two-or-three-day 
|event will be held at the Iowa 
| state fair grounds. 

Features planned for the event, 
according to L. R. Hatch, chair- 
man, include a truck roadeo, a 
truck equipment exposition, safety 
demonstrations, a parade of prog- 
|ress and the annual convention of 
ithe Iowa Motor Truck Assn. 


Cement 


(Continued from Page 32) 

respondents discriminated in price 
between competing purchasers by 
selling cement to some customers 
iat higher prices than charged to 
| others. 
| The discriminations arose, the 
| complaints allege, from the respon- 
;} dents’ pricing policy whereby pur- 
|chasers who have the cement 
|transported by rail obtain it at a 
price 20 cents per barrel lower than 
| customers who have it transported 
|} by truck or other forms of motor 
| transportation. These pricing poli- 
cies are said to have been in effect 
since January 1, 1947. 


Prochnow Appointed 


S. Prochnow has _ been 


| Gene 
| named fleet sales manager for Cen- 
‘tral Chevrolet, Los Angeles. 
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On the Financial Front... 
Car Issues Continue 


To Gain Ground 


unchanged. New 1949) 
reached by 95, while 
lows for the 





185 were 
highs were 
29 dropped to new 
year to date. 


By George Deery 


Associate Editor 


oo THE exception of a loss of 
% by Packard, all the auto 
isles 2d the New York Stock | Studebaker made the best gain, 
Exchange were up for the week| UP 1%. Others: in the upward 
ended Friday, July 15. Beset with| trend were sar tncli ae —_ 
many uncertainties, the market as| Motors %, Hudson ‘%, Nash %, 
a whole gave a good account of and Willys “4. The heaviest turn- 
itself and pushed into new higher| over in the auto firms was the 37 of the 52 years covered in the cause both new savings and ex- 

34,500 shares of General Motors. records. | isting pools of funds to take 


levels. a oy . 
debak followed with 33,900 shelter in “safe” investments. Un- 
The industrial average closed at Studebaker Galhis ao. douk a @ Ge 


i i , A Tax Proposal 
173.48 its best mark since May 19.| and Chrysler with 31,900 shares to | ' 
Since’ the June 13 low point this | place these three issues in the list UTO a 4 a eed po Pe ander oll "a 
t in recen 
ee ee ee ee ccmmmnenbenines on tax policies by tacular danger signals of the sort 
points. — ' _Emil Schram, president of the New| that arouse people to action. 

Now the technicians are watch-| The July advance is consistent |York Stock Exchange. | “Without losing sight of the fed- 
ing to see what happens when the with the market pattern of the, sy, told a Chicago audience cral government's revenue needs, 
average hits the 175 area. Subse- past 52 years. In that month, im- | that, “We must stay continually |we have offered two specific 
quent penetration points are 179,| provement has been the keynote in| alert to the danger of tax policies | recommendations, the adoption of 
182 and 187. For the week, 863/32 years. August has shown an/ that discourage the risk-taking which would go a long way in cor- 
issues advanced, 252 declined and | even better record with a boost in| essential to enterprise and that | recting the tendencies which can 


SATISFIED CUSTOMER PROVES IT—Studebaker Dealer George Munn, of Woodlawn, N. Y., 
hit a jackpot in customer satisfaction when the purchaser of these two 1949 Studebaker dump 


trucks chose to advertise the dealership on the sides and rear of his vehicles. Wherever the 
trucks are driven, passers-by can see at a glance that in his business Phil Verel, of Blasdell, 
N. Y., is the owner of "Another '49er From Munn's Truck Headquarters.” 








NOTHING COSTS MORE 
THAN A TIRED DRIVER 








...and Nothing Contributes More to Driver Fatigue than Poor Seating 


Ordinary seats punish drivers with thousands Bostrom hydraulic seats. It’s the only truck 


of jolts, jars and rebounds every day. Resulting seat that really absorbs shocks. Get positive 
fatigue ruins schedules, piles up repair costs proof—write for free folder 12 Eye Openers 
and skyrockets insurance rates. That is why Concerning Truck Seats.” 


more new trucks are being equipped with 











COMPANY 


Milwaukee 4, Wisconsin 


BOSTROM MFG. 


133 West Oregon Street * 
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Auto Stocks 
July 18 July 11 








CREME inc ececes 48% 48 
CO Screws. . 4% 3% 
General Motors .. 59% 58% 
Hudson ....... .. 12% il 
Kaiser-Frazer ... 4% 4% 
| Nash-Kelvinator . 12% 12 
. a 3% 3% 
| Studebaker ...... 20% 18% 
yee 3/16 3/16 
Willys-Overland . 4% 4% 
Average for ae 
10 Stocks ...... 17.01 16.50 
;only result in either arresting 


economic progress or in govern- 
ment financing of private industry, 
or both, These recommendations 
are: 
© > > 

MAke a start in eliminating the 

unjust double taxation of divi- 
|dend income by allowing individ- 
juals to take a credit equal to 10 
| percent of their dividends on com- 
mon stocks when computing their 
income tax liability. 

“Revise the treatment of capital 
gains and losses by reducing the 
tax rate on long-term gains to 10 
percent, increasing to $5,000 the 
amount by which capital losses can 
be offset against ordinary income 
|each year, and shortening the hold- 
ing period to three months. 

“The most appealing feature of 
these proposals, compared with 
| other tax plans, is that little or no 
loss of revenue is involved, and a 
welcome interim period would be 
|provided until a _ thoroughgoing 
| revision of the whole federal tax 
| structure can be undertaken.” 


On Honer Roll 


Auto Firms Cited 


For Reports 


From the 4,200 corporation an- 
| nual reports for 1948 submitted in 
| the ninth annual survey conducted 
| by Weston Smith of Financial 
| World, seven automobile manufac- 
turing companies have qualified for 
“highest merit award” citations. 
They are: 

Ford Motor, Canada, General Mo- 
tors, Hudson, Packard, Studebaker, 
Willys-Overland and Nash-Kelvi- 
nator Corp. 

The stockholder reports of these 
; companies have thus become candi- 
| dates for the final judging, and one 
will be selected for a “best of in- 
dustry” award and presented with 
a bronze “Oscar of industry” at the 
Financial World annual _ report 
awards banquet Oct. 31 in New 
York. A year ago the 1947 annual 
report of General Motors Corp. won 
the trophy in this industrial classi- 
fication. 

The independent board of judges 
in this year’s competition is under 
the chairmanship of Dr. Lewis H. 
Haney, professor of economics at 
New York university. He is as- 
sisted by Dr. Glenn Griswold, pub- 
lisher of Public Relations News; 
Sylvia F. Porter, financial editor 
of the New York Post; Elmer C. 
Walzer, financial editor of United 
Press; Dr. B. Bernard Greidinger, 
C.P.A., and Paul Carlyle, executive 
vice-president of Van Diver & Car- 
lyle, Inc. 


L.A. Reports 
Truck Exhibit 
A Big Success 


LOS ANGELES. — Reports indi- 
|;cate that the National Truck, 
| Trailer and Equipment Show held 
|here June 15-18 was an outstand- 
ing success, The show broke all 
| attendance records at the Pan Pa- 
|cific auditorium for a show of its 
|kind. The official count showed 
| over 29,000 automotive buyers visi- 
ted the displays. 


Particularly gratifying to the 163 
exhibitors was the buying interest 
| displayed by visitors to the show. 
A large number of products were 
| actually sold at the show floor and 
|many leads for future sales were 


developed. 
| Typical of the response was the 


;}comment from the Chevrolet ex- 
| hibit that more leads were received 
| than at any previous show at any 
| location. The Fruehauf Trailer Co. 
| reported the first trailer sale made 
less than an hour after the show 
opened. 


| 


| 




















To feel the pulse of the auto industry, 
consistent reading of AUTOMOTIVE NEWS 
is necessary. 
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— | |time ago and threw a luncheon for 
aie 9 |some of his old friends along news- 
| ruckin e©e6e -- + by Jack Weed |paper row. Seems that though Bill 
iM . . 4 |retired from the grind of master- 
e{ 4%? |minding car and truck sales, the 
5 (Continued from Page 32) influences of a lifetime still are 
i |spreading their virus in his blood 


door men like myself, for he |stream and even while playing he 
picked the worst road in that (continues to think in sales and 


to bring these routes up to stand- 
Ye ards recommended for existing 
volumes of traffic. Of the 10,050 section of Wayne county to put merchandising terms. 


7% bridges ae sections < pa the car through its paces. It was True to his nature, Bill had to 
tn pnennen egy is ow all to the good for me, however, say a few words other than the 
a age as he gave me just the type of a |“short talk” that naturally springs 


i t : io ‘haa cere 2 “teh as | ride that I would have given the |when old acquaintances get to- 
a oo ae ae eevee. 45) car if it had been turned over to | gether. The gist of his talk was on 


50 ia peaert eere, ae oe me to see what I thought of its |how important it is to have sales 


hinki i »ment, espec- 
‘ accidents might have been saved. | go erage ‘aly pry Aes —— r 2 
ing What is also very important, to|_ I'll have to take off my hat to y a hat ht this un 
rn- : : .|Dave and the engineers at Chrys- | The fact that brought this up, 
answer the ranting of the gover-| 1 : 7 | of course, was the recent “up- 
try, : : |ler for producing a beautiful ride| Of Course, one UP 
nors who are wondering why they |? ? , ec | ” of Bill’s f istant 
ons should build ds for trucks in|in this gas-buggy. Despite that, it; Pim’ 0 8S FOFMer ASSISTANY, 
should bui roads for trucks in|} | Tom Keating, to the top brass | 


the rural areas, is that if in the | looks like a land version of a Chris anet, Bl cian eeinted ent Gat | 
same year the rural sections had|Craft—and that's a compliment. this was not the first time it had | 


the ‘ : ; | This baby takes foot-deep ruts and 
2 been improved, the saving in travel | +718 Daby takes eep sé heen . Harry Klingler stepped 
time, valued at a cent a minute, | holes like no baby buggy you ever ia pg ns desk oe Cinevanies FOR DOWN ON THE FARM—DeKalb Commercial Body Corp. has announced the addition 


would have amounted to approxi- | 5@W — like sitting _In_ an over-| M’s “ % ot ‘ | of three new farm bodies to its line. P. J. Nugent, general sales manager, stated that the 
Bing mately four-fifths of an annual in- | stuffed rocking chair. Despite ord ie Wein, sande tae toe | farm truck body will be distributed through the DeKalb distributor organization. The farm 
stallment of the estimated cost of | fact that Fleming hit bottom” | from Oldsmobile to Plymouth | body has several improvements over existing farm bodies and is available for immediate 
improvements, amortized over a several times trying to get me a with the same terminals on his | ¢elivery in 10-foot and 13-foot length platforms with additional sizes available on order, the 

little excited, my two hundred and | company states. The specially constructed swing-around lift out grain-sealed gate is de- 








: eriod of 20 years. Ly. 
_ . ° = | twenty never left the leather once. | ae the sidelights in Bill’s talk signed to control the grain flow and may be lifted off in sections. Also the new steel stakes, 
10 Future Use UR old f ia — “4 a ic Bill when he naturally gravitated into | which accept stock racks, have removable air vents for proper ventilation of the livestock. 
° riend, e dynamic Bill | ge}]i Florida—he’s on the gover- | The body is adaptable for hoist mounting on any conventional hoist, it adds. The new farm 
a [ - aca «of ‘ Sens that O Holler, was in town a short ” Seed on Pease 50, oun & body is being manufactured on a production line basis. 
the future big increase in truck Seen area ree ae Seats as sacle thas iaaiiian icaicanntciaiictghaleg cake 

yme use is going to come from the bet- | 
o1d- ter serving of the rural areas— 

either by trucking lines bringing | 
of supplies to the outlying sections or 
vith by greater use of trucks by the 
no farmers and small-town business 
da themselves. Whichever way it 
_be comes, it cannot come to its full- 
ing est degree until the bridges on KE 
tax rural roads are built to take the Z 


loads that are economic to handle. 

And here is an important phase 
of politics that each and every 
truck dealer should watch in his 
own community. When a bill for 
road improvement comes up or is 
talked about it should be the self- 


an- imposed duty of every truck dealer 
in to see to it that in the proposal is 
ted the strengthening or replacing of 
cial all bridges on the stretch of road 
‘ac under discussion that are not safe 
for for at least loads of 42,000 pounds 
ns. gross. 
* + * 
Mlo- | Help Wanted 
vi ACK GRAHAM, the former head ' 
vie of the automotive division of the 
War Production Board during the 
‘aie war but now a Dodge-Plymouth 
“8 dealer in Claremont, N. H., was in 
on town last week. During lunch with 
ith your column conductor, he came : th: 
the up with a poser that maybe some 2 : =" 
eat of you readers can help him out : a a 
“oa on. I made a couple of sugges- —— ULLY ase 
aa tions, but now that I think them D4 Faceted 
ren over, I don’t think they were so . hs : ALE 
ssi- a ; Dianna EA 
Jack sends a nice bouquet of 
ges roses to the wife of the pur- 
der chaser of every passenger car 
H after the car is delivered—unless 
at the purchaser is a woman, of 
as- course. Then the flowers are sent 
ub- directly to the purchaser. The 
ws stunt has really worked well in 
tor his comparatively small city and 
c. now he wants to do something 
ted equally outstanding for the buy- 
er, ers of trucks. | 
ive I figure that the average buyer 
ar- of a truck in a town the size of 
Claremont is a guy who operates 
the truck himself like a farmer or 
wool hauler. Therefore, something 
that would increase the pleasure of 
the guy in the cab would hit the 
same responsive vein of pleasure : 
7 ere oe . da be Mack Sales and Service in Lawrence, Mass., are in new sales possibilities for Mack dealers in a fast- 
en i e present went to the : 
driver of the truck, in case the the capable hands of John McCarthy, Jr., who oper- expanding market. 
: buyer did not operate his own - 
-- hi A > wwaue . sgh olagg Ria ates Lawrence Mack Sales. Mack dealers thus have the advantage of a compre- 
eld ' ee bar soueeeeeaee Me In one of the pictures above, Mr. McCarthy (left) hensive line that meets the needs of diversified 
= Ss they Ike to operate. At least they makes delivery of a husky Mack dump truck; while types of business . . . the most complete line of gaso- 
Pa- pon tnt oe —_ nual in the other a big Mack tractor-trailer unit, another line and diesel-powered trucks in the industry. They 
i ‘ > . ° ° os .3° ' ‘ ‘ 
= Saale Chek tah deliur eank thee of his sales, stands outside his building. find, too, that owner satisfaction with dependable, 
oar the gimmick—whatever it was. But ical Macks i itably lead 
isi : ‘ : economical Macks inevita eads to greater repeat 
I didn’t come up with a really hot Mr. McCarthy’s experience in selling Mack trucks aaa os atunk Gan i He 8 P 
i ic ’ , ’s ari eee ° 
163 — That's what's bothering parallels that of other Mack dealers who find that a £ Z c 
est . : : : e ° ° ° 
oe a oe Mack franchise means profitable selling in the real Mack franchises are still available in a number of 
oe rina wo : si o dollar volume class — 14,500 Ibs. g. v. w. and up. large communities. For information on your terri- 
out to one of the rare bu . : a e 
ae aiways delightful press coatae Three great Mack diesel engines in the popular tory, write to Wholesale Department, Mack Trucks, 
eons that Dave Wallace, Joe O’Mal- 40,000 to 73,000 lb. g.c.w. range* also open up Inc., Empire State Building, New York 1, N.Y. 
the ley, et al throw at the Chrysler 
ex- Sales division a week ago. A. M. *This means there is a Mack diesel-powered unit 
red Fleming, vice-prexy in charge of to meet legal limits of any state. 
ny manufacturing for Chrysler, took 
Co. ‘ me and three other writing ma-| 
ide 4 chine pounders for a ride in the| IT’S PART OF THE LANGUAGE: 
ow : new Town and Country convertibie. 7671 
p I can assure you it was no | o 
boulevard ride. Fleming must "Build Like a@ Truck 
ry have thought all the guys in the 


buggy were fishermen and out- 
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Reynolds Metals Names 
Pigment Division Shifts 
Personnel changes in Reynolds 
Metals Co., pigment division, have 
been announced by I, P. Macauley, 
vice-president. A. P. Fleming, has 
been named sales manager, a newly 
created position; F. W. Allsmiller, 
assistant sales manager, has been 


transferred from New York to 


Auto Personnel 
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Louisville, and J. W. Macauley has 
been assigned to the Philadelphia 
and Pittsburgh territories with 
headquarters in Philadelphia, 
Other changes move E, F, Reilly 
from San Francisco to Kansas City 
and assigned to the central states 
division; A. H. Kleinfeldt has been 
made assistant to Gordon M. Bab- 
cock, the technical director; L. H. 


Besten has been placed in charge 





Sensational SUNWIND 
All-Plastic Safety Visor 


Transparent for full vision. Eliminates glare from 


sun and headlights. 


Fast moving, it sells itself. 


Nothing compares with the pleasure of driving behind 
a streamline, transparent SUNWIND Aill-Plastic 
Safety Visor. The driver sees out, but blinding rays 
from the sun or passing headlights are filtered as they 


come in. 


Traffic lights, street and highway signs, 


the road 


ahead are visible at a glance. There are no Blind 
Spots! Unlike bulky, ordinary visors—you look clear 
through this revolutionary new PLEXIGLAS SUN- 
WIND VISOR. No wonder leading safety engineers 
endorse it so enthusiastically. 


The SUNWIND VISOR comes in four colors— 
BLUE, GREEN, RED and AMBER—+to harmonize 
with any body finish. Easily installed. No painting. 
Unconditionally guaranteed not to warp, craze o1 
fade. Unaffected by temperature changes. Retails for 
$32.50. Dealers invited. A limited number of dis- 


tributorships also available. 
ing possibilities of SUNWIND ALL-PLASTIC 


making 
SAFETY VISOR today. 


Investigate the profit- 


SUNWIND MANUFACTURING CORPORATION 


Pinellas International Airport 
ST. PETERSBURG, FLORIDA 


Quantity 
PRODUCTION 


of 
IRON CASTINGS 


GREY 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED 


THE WHELAND COMPANY 


FOUNDRY DIVISION 


re 


CHATTANOOGA 2, TENNESSEE 





LB 





lof the sales service in the New 
York office, and L. V. Sheain has 
been transferred from the pigment 
division to the newly-formed chem- 


ical division. 
+ ” * 


| Ohio State Honors Fritz 


Dr. Howard E. Fritz, vicc-presi- 
dent of research of B. F.. Goodrich 
Co., has been named 1949 winner 
of the Lamme medal of Ohio State 
University, it is announced by 
Howard L. Bevis, university presi- 
dent. 

The gold medal and a bronze 
replica were presented at the uni- 
| versity’s commencement in Colum- 
bus June 10. The award is made 
vearly to a graduate of an Ohio} 
| State technical department for 
| “meritorious service in engineering 
of the technical arts.” 

* + + 


Detrex Corp. Promotes 


Emmett and Hamacher 


A. O. Thalacker, vice-president 
and general manager of Detrex 
Corp., manufacturer of equipment | 
and chemicals for production clean- | 
ing, has announced the following | 
advancements” effective immedi- | 
| ately: 
| KR. A. Emmett jr., has been made 
a special assistant to the general 
manager to supervise material 
control, production scheduling, in- 
spection and safety, and J. Doyle 
Hamacher has been made superin- 
tendent of the equipment manu- 
facturing plant. He will also retain 
his previous title and duties as 








and other filtration equipment, has 
been elected assistant to the presi- 
|dent, Ralph R. Layte, president, 
| announced. 

Abeles, who lives in Montclair, 
|N.J., has been with the company 
since 1940. Before becoming equip- 
|ment sales manager he had served 
successively as cost reduction engi- 
neer, quality manager, assistant 
plant superintendent and assistant 
works manager. 
j * + * 


‘Falls and Great Lakes 
Elect New Presidents 


Directors of Falls Spring and 
Wire Co., have filled the vacancies 
caused by the recent death of 
William A. Falls, who was presi- 
dent of both corporations. 


Harry Swanson, secretary-treas- 
urer of the Falls Co. since its in- 


| ception, has been elected president, 


and continues as treasurer. Harry 


|Fante, vice-president of the Great 


Lakes Spring Corp. since its crea- 
tion, is now its president and treas- 
urer. John P. O’Hara has been elec- 
ted secretary of both units. 


© +. * 

Krohne, Nifong Named 
Turk Vice-Presidents 

C. K. Turk Corporation, South 
Bend, announces the appointment 
of J. N. Krohne and L. L. Nifong 
as vice-presidents of the corpora- 
tion. 

Krohne, 
duties as vice-president, will con- 
tinue as director of product de- 





company plant engineer. 
+o + * 


Kable Brothers Co. Lists 


New Appointments 

H, G. Kable, president of Kable 
|Brothers Co., Mount Morris, IIL, 
‘has named Forrest T. Kable vice- 
president of sales; E. J. Seiberlich, 
jassistant to the vice-president; 
| Donald A. Campbell, Chicago sales 


| representative; William E. Vass, 
| Detroit sales representative, and 
|Donald C. Clark, general sales 


| representative. 
| Harold R. Long is now secretary- 

treasurer and Russell C. Bold is 
assistant secretary. | 
* . 


Turco Appoints Warnes 


Sales Promotion Head 


Turco Products, Inc., manufact- 
|urer of industrial cleaning com- 
| pounds, announces the appointment | 
|of F. E. Warnes as director of sales 
| promotion. 

Prior to this assignment, Warnes 

has held the position of sales super- 
visor for the seven states of the 
Pacific Northwest. Warnes will be 
headquartered in Turco’s main} 
offices in Los Angeles. 


* * * 


Graphite Bronze Official Gets 
Harris Products Post 


Newton D. Baker III, secretary 
of Cleveland Graphite Bronze Co., 
has been made executive vice-presi- 
dent of Harris Products Co. 

He will also continue as secretary 
of Graphite Bronze, which in May 
acquired ownership of the Harris 
company, a manufacturer of vibra- | 
tion-reducting shackles and mount- | 
ings used principally by the! 
automobile industry. Plants are 
operated at Cleveland and Milan, O. 


* * * 


Abeles Named Chief Aide 


At Purolator Products 


James D. Abeles, formerly equip- 
ment sales manager, Purolator 
Products, Inc., Newark, N.J., manu- | 
facturer of automotive oil filters | 


* | 








bage removal truck, the 
moving parts are said to be protected again 
body have been designed as a unit. 


ager since 1945, as vice-president 
will become general manager of 
manufacturing operations. 

* * * 


Ford Names Gies to Head 
Used Sales in Southwest 


Paul E. Gies has been promoted | 


to manager of the used-car and 
truck department of Ford Motor 
Co.’s Southeast region with head- 
quarters in Chester, Pa., C. R. 
Beacham, regional sales manager, 
has announced. 

In his new position, Gies, who 
joined Ford in 1946 as a trainee, 
will direct used-car and truck sales 
throughout the southeastern part of 
the U.S. 


* * * 


Gray Leaves Almetal 


After a 25-year association with 
Almetal Universal Joint Co. as 
eastern manager, A. W. (Bill) Gray 
has announced his retirement from 
Almetal. He will devote all of his 
time to Universal Joint Service, 
Inc., 220 W. 68th St., New York 23, 
N. Y., representing automotive 
manufacturers in sales and ware- 
housing. 

* 7 + 


Kaiser-Frazer Ups Hollis 


To Post of Controller 


Appointment of Charles M. Hol- 
lis as Kaiser-Frazer Corp. control- 
ler has been announced by Edgar 
F. Kaiser, president. 

Hollis joined K-F in April, 1947. 
He is a member of the Controllers 
Institute of America. 

* *~ * 


Coppock and Cotter Named 
Fisher Engineering Aides 

Two promotions in the engineer- 
ing division of Fisher Body divi- 
sion are announced by J. H. Wer- 
nig, general director. of engineer- 
ing. Wernig named Kenneth E. 
Coppock, former director of the ex- 
perimental and development sec- 
tion, and Bart Cotter, former di- 





GERMAN PRODUCT—Described by Faun-Works, Nurnburg, Germany, as a dust-free gar- 
Faun has a rotating drum for the positioning of the load. All 


st dust and the short wheelbase chassis and 


in addition to his new | 


TRUCK SECTION 


rector of the product section, as 
his assistants. 

In addition to retaining super- 
vision over their former sections, 
the men will be in charge of ad- 
ditional sections. Coppock will as- 
sume the direction of the trim en- 
| gineering, trim and hardware styl- 
| ing, laboratory and proving ground 
sections of Fisher Body, while Cot- 
ter will have plant contact and 
quality control and engineering 
shops under his direction. 

+ * * 


Great Lakes Names Smith 


Appointment of Hubert C. Smith, 
| Great Lakes Steel Corp. chief me- 
tallurgist, as assistant vice-presi- 
dent in charge of metallurgical 
| control, is announced. The promo- 
|tion was announced by George R. 
Fink, president of Great Lakes 
and National Steel Corps. The new 
position, he said, has been created 
in recognition of the increased re- 
sponsibilities for production qual- 
ity which have accompanied the 
Ecorse (Mich.) plant’s expansion 


| program, 
+ * * 


Nu-Orm Follow-Up System 
|Names Shank Sales Head 


Nu-Orm Follow-Up System of 
Los Angeles has named Ed Shank, 
former zone manager for Oldsmo- 
bile, to the sales manager's post, it 
|}is announced by Ruth Ormsby, 
| president, 

* * * 


| Radigan Named to Head 


| velopment. Nifong, production man-| Bliss Industrial Relations 


John J. Radigan has been ap- 
pointed director of industrial rela- 
tions of E. W. Bliss Co., it is an- 
nounced by the company president, 
Louis C. Edgar jr. Radigan has 
been associated with Bliss since 
1946 and was previously assistant 
director of personnel of all plants. 
| + * 


| Fisk A ppoints Managers 


M. C. Welshimer has been ap- 
pointed San Francisco _ district 
manager for Fisk tires division of 
United States Rubber Co., accord- 

(Continued on Page 47, Col, 1) 


Glamourize Your Show-Window 
With Carnagey's 


AUTO TURNTABLE 








THE 
CARNAGEY- 
MACTON 
AUTO 
TURNTABLE 


Brings SHOW-WINDOWS TO LIFE 


“Turning’’ Cars Turn In Sales 


It makes crowds stop—look. It intrigues 
car prospects. In your showroom it will 
attract like a magnet. Here’s supreme 
| showmanship, advertising and salesmanship 
all rolled into one, Before your prospect 
passes your window he is stopped by seeing 
the car you display from the front, the 
back and the sides. He sees the entire car. 
He sees it in motion, in all its beauty. 
That's why the revolving Carnagey-Macton 
Automobile Turntable is a Master Sales- 
man, Don’t let your display cars loaf on 
the job. Give them a chance, Turn on the 
glamour. Put them to work in this eye- 
appealing, customer-attracting, new, arrest- 
ing way. It is just another edge over your 
competitor down the street who doesn’t 
have a turntable. Present conditions call 
for new ideas, bold action. 
HERE’S PROOF of the magnificent job the 
Carnagey-Macton Revolving Turntable can 
do— 

Hudson-Midtown, Inc., 62nd Street and 

Broadway, New York City, writes: 

“The stream of people who automati- 
| cally stop to look into our windows, 
| attracted by the revolving car, has re- 
| paid us many times over the initial 
the Carnagey-Macton 





investment for 
| Turntable.’’ 

|The Carnagey-Macton Turntables are on 
the job in automobile showrooms from 
coast to coast. Can you, Mr. Car Dealer, 
afford not to have one? Display your cars 
to their best advantage. A Carnagey-Mac- 





ton Revolving Turn- 


table is ready for 

your showroom NOW. 

WRITE FOR Everything in turn- 
CIRCULAR tables: standard sizes, 
GIVING large or small — cus- 


FULL tom-built — built-ins 
INFORMATION —portable or perma- 
nent—rentals, 


CARNAGEY’S 


Executive Offices at 
3002 Lyceum nde. Central Ave. 
Broadway, Tarrytown, N. Y. 
TELEPHONE: Tarrytown 4-0624 
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ng to W. O. Green, Fisk sales 


manager. 

At the same time, it was an- 
nounced that J. J. Davison had 
been appointed Fisk district man- 
ager for Portland, Ore., succeeding 
H. B. Humphrey, who has been 


transferred to San Francisco. 
s o mn 


Hamill Elected President 


Of Finance Adjusters 


Walter W. Hamill, Baltimore at- 
torney and adjuster, was elected 
president of the National Assn, of 
Allied Finance Adjusters by the 
national convention held in San 
Francisco. 

George E. Wade of Louisville, 
was elected vice-president, Andrew 
Dale Martin, San Bernardino, Calif., 
was elected second vice-president 
and Paul J. LeLeu, Chicago, was 
elected secretary and treasurer of 
the association. 

St. Louis was chosen as the 1950 
convention city of the association, 
to be held just prior to the meeting 
of the finance section of the Amer- 
ican Bankers Assn. R. S. Dosen- 
bach was appointed as chairman of 
the convention committee. 

Other committee chairmen ap- 
pointed by President Hamill were 
as follows: budget and finance, R. 
“Pepper” Harbison, Phoenix; mem- 
bership, E. E. Preston, Los An- 
geles; publicity, George W. Littrell, 
Kansas City; constitution and by- 
laws, Frank B. Hyde, Oakland, 
Calif. 

- * - 


Natkin Names Jobber 


For Four Territories 


Natkin & Co. St. Louis manu- 
facturer of a line of steel service 
equipment for the automotive 
trade, announces the appointment 
of four manufacturers’ agents. 

The representatives and territor- 
ies they will cover are: Charles H. 
Koslowsky Co., Kansas City, for 
western Missouri, Kansas, Ne- 
braska and Iowa; George W. Gille 
& Sons, Indianapolis, for Indiana 
and northern Kentucky; Don M. 
Caphton, Dallas, for Texas, Okla- 
homa, Arkansas and Louisiana, and 
G. W. Metz & F. W. Terry, Chicago, 
for southern Wisconsin and north- 


ern Illinois. 
+” + * 


Schaefer Made President 


Of Research Institute 


John H. Schaefer, Ethyl Corp. 
manufacturing vice-president, was 
elected president of the Industrial 
Research Institute at its eleventh 
annual meeting. 

Schaefer, who was vice-president 
of the institute last year, has been 
associated with Ethyl for 23 years 
and has been a vice-president of 
the company since 1943, He lives 
in Baton Rouge, La., where Ethyl’s 
antiknock manufacturing plant is 
located. 


* + * 


Oldsmobile Promotes 3 
In Production Dept. 


T. C. Downey, works manager 
at Oldsmobile, has announced 
three promotions among key 
members on his production staff 
at the main nlant in Lansing. 

A. H. Brandel has been named 
nroduction manager, succeeding 
P. J. Monaghan, who will take 
over a new assignment in the 
sales department. Brandel has 
been serving as assistant produc- 
tion manager for the past four 
years. He is one of Oldsmobile’s 
veteran employes, having com- 
pleted 40 years with the division. 

Floyd V. Burr, standards su- 
pervisor, has been promoted to 
the position of assistant produc- 
tion manager. 

J. J. Edwards, general meth- 
ods engineer, has been advanced 


to general supervisor of stand- | 


ards and methods. 
* + 


Dr. Peppel Named Head 


Of Jefferson’s New Plant 


Dr. William J. Peppel has been 
appointed director of Jefferson 
Chemical Co., Inc.’s new Austin 
(Tex.) laboratories and Charles H. 
Novotny has been named manager 
of the laboratories, announces Dr. 
Max Neuhaus, manager of Jeffer- 
son’s technical and research de- 
partment. 

Assisting Dr. be: 


Peppel will 


Auto Personnel 


(Continued from Page 46) 
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John W. Waldron, assistant-direc- 
tor and director of the process 
development division; Dr. J. David 
Malkemus, director of the products 


application division; Granville W. | 


Burtt, director of the analytical and | 
testing division, and Martin M.| 
Padwe, librarian. 

7 . * | 


Coughlin on Own 


Frank J. Coughlin, former sales 
manager of U. S. Air Compressor | 
Co., Cleveland, has established him- 
self as a manufacturer’s represent- 
ative with offices at 347 Madison 
Ave., New York 17, 


Ford Promotes Four 
In Midwest Office 


Four personnel changes in the 
Midwest regional office of the Ford 
Motor Co. have been announced by 
W. K. Edmunds, regional sales 
manager. 


Cyril H. Arnold has been named 
assistant regional manager; A. E. 








CARRY THE GOODS TO COLUMBUS CUSTOMERS—These four delivery vans were recently 
| put into service by Lazarus department store of Columbus, O. Mounted on cab-over-engine 
| Mack chassis, the van bodies were designed and produced by Gerstensiager Co. of Wooster 


©. All four vans are the same size, with the same interior dimensions—length |8 feet an 


width 86% inches. 


The framework is a combination of wood and steel for maximum strength 


per pound of body weight. Side panels are of aluminum ply-metal—large smooth sheets of 


aluminum bonded to plywood, 


combining a durable high-luster exterior surface for the 


painted design with maximum protection against warping or buckling of the side walls, the 


company states. 


slager rigid-frame construction designed for permanency and safety. 


helper are leatherette-covered sponge rubber. 


Jacobsen has been promoted to 
business management department 
manager with the regional office; 
Lee R. Peart has been brought to 
Chicago to head up the newly- 
organized used-car sales depart- 
ment, and W. G. Suhr has been 
promoted to assistant district man- 
ager of the St. Louis district. 














DEL 


i 


SHOCK ABSORBERS 




















DELCO SHOCK ABS 
A UNITED MOTO 


Available Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


DELCO 


ORBERS— 
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Windshields, which are of the wide-view type, feature the special Gersten- 


Seats for driver and 


Philco Promotes Carmine 


James H. Carmine, distribution 
vice-president for the past two 
years, has been elected executive 
vice-president of Philco Corp., it 
is announced by William Balder- 
ston, president, Carmine, 47, joined 
Philco in 1923 as district sales rep- 


| resentative in Pittsburgh and last 


47 


year completed 25 years of service 
with the company. 
= a * 


Iowa Governor Names 3 
To Highway Commission 


Three new men took their places 
on the Iowa state highway com- 
mission July 1, All were appointed 
by Gov. William S. Beardsley for 
four-year terms. 

The new members are Frank R. 
Kerrigan, Dubuque, Mel M. Gra- 
ham, Audubon, and Robert S. Keir, 
Spencer. Fred Gilbert of State 
Center and Sanford Ziegler jr. of 
Fairfield complete the board. 

* > = 


Rigidized Metals Names 


Osborn, Wende to Board 


The board of directors of Rigi- 
dized Metals Corp., Buffalo, has 
been increased to seven with the 
addition of two new members— 
Alex F. Osborn and Hamilton H. 
Wende. 

Osborn is chairman of the. board 
for one of the country’s largest ad- 
vertising agencies and is author of 
“Creative Thinking.” He is also a 
director of Wildroot Co., Marine 
Trust Co. and Western Savings 
Bank of Buffalo. Wende is also a 
director of Marine Trust Co. 





It’s good business to cash in on Delco’s 


complete line of shock absorbers . . . and 
now Delco offers this effective merchan- 
diser to increase your sales and your 
profits. It’s a sturdy caster-equipped unit 
that both stocks and displays packaged 
Delcos. In it you can carry any one of 
three recommended fast-moving assort- 
ments for popular makes of cars... or you 
can stock it with your own selected assort- 
ment to fit your needs. With each mer- 


chandiser you receive a 


catalog, service 


manual, counter display, and wall chart. 
Let a Delco shock absorber merchandiser 
go to work for you now—call on your local 
United Motors distributor today. 
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HYDRA 


We tell them... 
You sell them 


You—and millions of 
motorists—just can’t 
miss the current series 
of Delco two-color ad- 
vertisements in The 
Saturday Evening 
Post. 
car owner on the ad- 
vantages of having his 
shock absorbers 
checked. He will re- 
member the advertis- 
ing all the more cer- 
tainly if you install a 
Delco merchandiser to 
remind him. 


It pre-sells the 
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How About the Car Holdouts? 


(Continued from Page 1) 


But Mrs. A is amazed “at where 
other people get the money to buy 
those big cars.” 

A Mr. B owns a liquor tavern. 
His factory-trade business is off, 
but still good. However, he still 
drives a 1941—and will continue 
to do so “until they get car 
prices down to earth. 


been walking out every day be- 
cause of the heat.” 

There is also a Mr. D on Detroit’s 
east side who has over $4,000 in the 
bank, a few war bonds left, and 
who made the last payment on his 
home about two years ago. 

D supports a wife and two chil- 
dren, but doesn’t “owe anybody a 

. cent and can afford the best 
. car on the road!” However, D 


Before the war, B bought a neW | says he told a dealer just last 


ear every other year. His place of 
business needs some improvements, 
“but material prices are too high, 
too.” 
* * * 
ME. C, a factory worker residing 
on Detroit’s east side, last 
week was still holding off buying a 
new car until he has all the cash 
for it. He vividly remembers losing 
a car to a finance company during 
the last depression. 
“I never know when I’m going 
to get a full week at the plant,” 
he said. Lately the guys have 


month: 

“Tll be.....if Pll give you my 
car (a 1948 model) and $800 to 
boot” for a 1949 postwar-styled 
model. 

“I’ve only driven my car eight 
months,” D laments, “and $100 a 
month is too .... much to pay to 
drive a car.” 

* * - 
“I WENT around to pick up a new 

. . . when they cut prices there 
a while back,” reported a Mr. E. 
“I found out that the whole car was 
going to cost me $3 more than 
before. Know what they did? They 

















Willys Dealers . . 
BOOST YOUR VOLUME 
WITH THIS 
BETTER CAB FOR LESS} 


RETAILS AT: 


$175.00 


f.o.b.—Goddard, Kansas 


BLUE STAR 
JEEP CABS 


WILLYS-OVERLAND 
FACTORY APPROVED 






Rigid one-piece tubular steel 
frame is exclusive with Blue 
Star Jeep Cabs. 


You make more money when you put BLUE STAR CABS on the Jeeps you 


sell. They're America's quality Jeep tops . . 


. at truly popular prices. Seal 


out the weather. Seal in pleasure-car comfort without sacrificing the Jeep's 
famous ability to work. Only BLUE STAR has the rigid, one-piece tubular 


steel frame. 
easy-to-sell BLUE STAR Cabs. 


Insulated. Big, adjustable windows. Get all the facts on these 
Put yourself in iine for the big VOLUME, 


handsome PROFITS that BLUE STAR can deliver for you. 


Other BLUE 





This Blue Star Half-Cab has the 
same outstanding features as the 
famous Full Cab. 


STAR Aduantages 


Shipped assembled for fastest 
installation. 


Rugged aluminum covering riveted to 
one-piece steel frame. 


Completely insulated. 


4. Sealed, waterproofed seams. 


15” x 22” adjustable Mexiglas windows 
for greater visibility. Ground to win- 
dow opening, 48”. 


BLUE STAR JEEP VISOR 


(On full-Cab above.) Provides full road vision—yet protects windshield 


from sun glare, rain, sleet, snow and bugs. 


Easy to install. Rigid. 


Noiseless! Another Blue Star profit builder for you. 


Also, ask about Blue Star Body Plugs .. . 





a popular item everywhere. 


TODAY, write for complete price lists and illustrated literature on 
BLUE STAR JEEP CABS and VISORS, to: 


BLUE STAR...Goodman Motor Co. 


630 EAST GRAND 





DES MOINES IOWA 


raised the prices on the radio and 
heater. 

“Now I’m going to wait until they 
come down and the price of the 
car drops again, too.” 

E added that he will wait an- 
other year to take a long-planned 
vacation trip. Until then, he 
thinks, his old car is “plenty 
good enough” for city driving. 

A Mr. F is a young man of 24, 
unmarried. For a long while he has 
had his heart set on a new... 

|convertible. F makes $73 a week, 
| but likes plenty of spending money. 

F is putting away a little money 
every week. When he saves enough 
for a down payment so that the 
rest won’t run him over $40 a 
month he’s going to “retire a 
jalopy.” 

Get married? No sir! First, F is 
going to own at least one new... 
convertible, and isn’t the new... 
about the sharpest thing on 
wheels?” 

A good salesman could probably 
sell F now by inducing him to 
forego a few glasses of beer for 
the next 18 months, Last week, F 
already had enough money saved 
to bring the payments on that 
convertible down to almost $50 a} 
month for such a period. 

* * 
— is a Mrs. G who is proud | 
that for the present she has 
talked Mr. G out of buying a new 
car. Mrs. G doesn’t read the stock 
market reports, but she “doesn’t 
like the looks of things.” 

Mr. G, however, is still anxious to 
get a new car. Whether or not to 
purchase one this year has become 
a family issue. The Gs have about 
$1,800 in savings. They would have 
to draw all of it out to buy a 1949 

, because their tradein’s value 
is negligible. 

If Mrs. G has her way, and she 
probably will, they won’t do it. She 
says: 

“We’re making payments on 
the house. And the way things 
are going you can’t tell what will 
happen. Can you? And $1,800 





won’t last long if we have a de- 
pression, especially with prices. 
Will it?” 

At a large automotive plant in 
her neighborhood both employment 
and production are at peak levels. 
But Mrs. G heard somewhere that 
“they are really laying off men 





every day.” 
Mrs. G is typical of too large 
a segment of potential buyers 
who are representative of “under- 
lying demand.” She and others 
like her “just don’t like the looks 
of things.” 

Perhaps, a salesman who can find 
some cushions in this winter’s 
economy that weren’t there in 1929 
and point them out to the Mrs. Gs 
may be able to brighten some cold 
outlooks for the future. 

Such a salesman might also sell 
a lot of cars. 


ao 
Buick 
(Continued from Page 1) 


last December, “again is being in- 
troduced at a strategic time in the 
nation’s business picture,” Wiles 
declared. 

“So far as Buick is concerned, 
we are not pessimistic about the 
immediate future,” he said. “Since 
the war, we have built and sold 
850,000 Roadmasters and Supers. 

“For the first seven months of 
this year, we have been selling 
only the medium-priced Super 
and the higher-priced Roadmas- 
ter. Now with the Special coming 
back into production, we are put- 
ting our whole team on the field, 
so to speak, and look for sub- 
stantially increased sales volume.” 

Waller cited random registration 
figures to show that Buick’s goal 
of 10 percent of the industry’s sales 
is obtainable, and to prove that the 
company has already reached that 
figure in some cities and states, 

Equipped with General Motors’ 
new B body, the Special will offer 
Buick’s Dynaflow transmission as 
optional equipment. 


Rise in Auto Shipments 


OTTAWA.—Automotive carload- 
ings on Canadian railways ad- 
vanced to a total of 29,673 car- 
loads from January until the week 
ending July 9, compared with 25,070 
cars last year in similar period, the 
Canadian government announces. 





1949 


FORERUNNER OF MORE—New York k City 
a new fleet of trucks, the first of which is this 1949 Studebaker two-ton model. 
standing beside the vehicle delivered by H. M. Williams Co., Inc., Studebaker dealership in 


New York. 


__ TRUCK SECTION 
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customers of William Bauer will be serviced by 


Bauer is 


What, a Car? 


Most Comforts of Home 
Adorn ’14 Auto 


BAY CITY, Mich.—Imagine driv- 
ing a car with such accessories as 
a refrigerator, a telephone, a large 
swivel chair and a steering wheel 
that can be moved to give the 
driver more comfort. 

It’s hard to believe, but W. J. 
| Moore’s 1914 Cadillac has all of 
| these comforts of home, plus more. 

The interior is about as roomy 


|as a railroad car and is complete 
i 





with side-curtains which can be 
| pulled for privacy. 

The running-board is big enough 
for picnics and has been used for 
such outings. The auto has a 
wheelbase of 168 inches and takes 
a 36 by 4.5 tire on a wooden-spoke 
wheel. 

With accessories such as these, 
who wants fog-lights, vent-o- 
shades, rear-view mirrors and 
bumper guards? The only thing 
Moore lacks is a bed, and it took 
a modern car to beat him to it. 





William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 








WIN-SHIELD 


ALSO USEFUL AS A TABLE 
FOR ROADSIDE SNACKS 


CHARLES p, 













sTRiputiNe CORP. 


2733 W. Wisconsin Ave. Milwaukee 8, Wis. 


BACK SEAT (Top Down) DRIVING 
Ua a 

CM a mL 

EASY INSTALLATION 

FOLDS AGAINST BACK OF SEAT 
WHEN NOT IN USE 

SOO MY aS Ed ig 
eRe ee eee ett 


DRAFTS 
$99, 


DEALER DISCOUNTS: 1 to 3 units, 
33'A% off list. 3 or more units, 
40% off list. F.O:B. Milwaukee, 
Wis. 2% ten days. Credit ex- Pt Tats) 
tended to rated dealers. 













Truck and Trailer Equipment 


FOR 


1946 Chevrolet COE 1947 


1947 Chevrolet Loadmaster 


SALE 


Chevrolet Std. Cab 


3 Model 450 MHS Trailers (2-1947, 1-1948) 


All equipment in perfect condition and ready for operation. 
limann. 


For additional information, 


STEWART MOTOR SALES, 


3209 E. Washington St., Indianapolis, Ind. 


write Frank L, Ko 


INC. 


MArket 8535 or MArket 9277 
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Close to June Level... 
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Early July Car Sales 
Sustain High Pace 


(Continued from Page 1) 


states, which normally account 
for 10.95 percent of total registra- 
tions, reported 44,568 new-car 
sales. 

This would indicate a national 
registration of about 407,000 new 
automobiles for the month of June. 


Th> same 13 states registered 
49,156 new cars in May. 
- * = 


NE registrations are not ex- 
pected to be as high as the 446,- 
251 new cars registered in May and 
a good share of the blame can be 
placed on the strike which elimi- 
nated production of Ford Motor Co. 
vehicles throughout most of May. 
Production interruptions usu- 
ally show up one month later in 
registration figures, so the full 
effect of the Ford strike was felt 
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FRONT OR REAR tom sty 


chrome. 
stallation 
coast to 


Cello Ford Fender Guard has F 
exclusive bracing which takes 
vibration and flutter out of 
ends of the bumper bar. 
Gives needed protection to 
exposed areas of front and 
rear fenders. List price: 
$12.50 pr. (front or rear) 






Paten 












CELLO TRUCK GUARDS 


America’s sturdiest protection for 
grilles, fenders and lights. Custom 
styled. Chrome. List prices: single 
uprights $8.75; dual rail $22.00. 


CELL 


Eas 


Save Costly Repairs with 


GaN DELUXE GUARDS Ii: 


and trunk. Beautifully cus- 


front $19.95; rear $22.50. 


INTERCHANGEABLE FORD ae 





speedy mounting and detach- 
ing. Hold plate securely, pre- 


vent rattling. Holds the 6 
frame without use of screws. Guaranteed 
List price: $2.25 pr. Chrome! 


in June instead of May from the 
sales standpoint. 

Still, June was a very good new- 
car selling month. When all states 
have reported, it is very probable 
that sales will be over the 400,000 
mark, 

= cf * 
— are good indications that 
total new-car sales for the 
months of May, June and July will 
approximate 1,250,000. 

Such an achievement would be 
close to the total of 1,446,708 new 
cars sold in the months of April, 
May and June, 1941—the greatest 
three-month selling period in the 
industry’s history. 

The sale of 400,000 new auto- 
mobiles in a single month is no 
common accomplishment since it 





protection for grille “stem Styling! 


led. Guaranteed 
5 to 8 minutes in- 
. At leading dealers 
coast. List prices: 


Protection! 


ENDER GUARDS : 


sw 
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REAR Beauty! 





ted spring clips permit 
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t Boston 28,Mass. 





READY-TO-USE! 










ADJUSTABLE! 


ECONOMICAL! 


Tih aera) 42.00) 


IMMEDIATE SHIPMENT 


Let F-G-M engineers help 
you plan most profitable 
layout. Choose from 
eighteen standard 
models. Write today for 
Folder 108: 


THE FRICK-GALLAGHER MFG. CO. 
Sales: 415 Shubert Bldg. 
Phila. 2, Pa. 


y, FRICK - 


SHELVING + PARTS BINS +» ROTABINS 















GALLAGHER 


WELLSTON, OHIO 


¢ COUNTERS + RACKS + TABLES 

























has happened only eight times in 
the past 20 years. 

May of this year ranks as the 
fifth-highest new-car selling month 
since the keeping of automotive 
selling records began. 

Prior to May’s postwar record- 
setting total of 446,251, the only 
other months in which dealers had 
ever sold over 400,000 new automo- 
biles occurred in 1929 or 1941, 

Four months in 1941—April, May, 
June and July—and three months 
in 1929—April, May and July—were 
the only previous periods to exceed 
400,000, 





ENDING aid to June’s efforts to 

hit the 400,000 mark were re- 
ports from such cities as Toledo, 
Columbus, O., Detroit and Wash- 
ington. 

The Department of Commerce 
also revealed that June business of 
motor vehicle dealers was 26 per- 
cent higher than June, 1948, and 
even with May, 1949. June was, 
however, the poorest selling month 
in 1948 for new-car dealers. 

New-car sales in Toledo num- 
bered 1,467 units, compared with 
1,348 in May. Columbus new-car 
sales hit their peak for the year 
in June with 1,789 units, against 

1,652 in May. 

Detroit also marked up a record 
for the year in June with the sale 
of 14,730 new automobiles. The 
previous high of 13,869 was set in 
April while May sales declined to 
12,792. 


Washington new-car dealers de- 


1,000-Mile Oil Pipeline 


Opened in Southwest 

CUSHING, Okla.—The Basin and 
Ozark pipeline systems, together 
comprising what is said to be the 
largest crude oil pipeline ever built 
by private capital in America, will 
be formally dedicated here on 
July 12, 

Stretching 1,000 miles from Jal, 
N. M., via Cushing, to Wood River 
and Patoka, IIll., the compieted lines 
will have a capacity of 241,000 bar- 
rels of crude oil daily. 

The two new systems are pro- 
jects of four companies; the Texas 
Pipe Line Co., Shell Pipe Line 
Corp., Sinclair Refining Co., and 
Empire Pipeline Co. 











FOR RIDING ON AIR—Adjusto-Air seat 
cushion is a new standard comfort feature 
of the 1949 line of Studebaker trucks. For 
easy riding in conformance with individual 
taste, the cushion provides a resiliency which 
is adjustable to the driver's weight and com- 
fort requirements, the company states. Air 
is sealed inside the cushion by a plate on 
the under side. When the valve on the plate 
is enclosed, the air is locked in and thus 
has the same effect as a pneumatic shock 
absorber. By opening the valve, partially or 
completely, the driver may soften the ride 
to his liking, it adds. 


SHRINERS SHINE UP TO CHRYSLER—Harold Lloyd (right), 
incoming imperial potentate of the Shrine, waves from the back of the Chrysler convertible 
in which he rode during the big Shrine parade in Chicago. At the wheel is Ken Idle, 
Chicago Chrysler dealer, also a Shriner. Lloyd will be remembered for his roles as a 
comedian in silent films. Chrysler furnished 20 convertibles for the parade, in which 15,000 
Shriners marched and 250,000 persons lined the parade route. 





of Beverly Hills, Calif., 


livered 3,098 new automobiles dur- 
ing June, compared with 2,649 in 
May and 2,753 in April, the previous 
high month. 


Sales in Baltimore during June 
fell just 50 vehicles short of the 
May total as 2,336 new automobiles 
were sold. Houston sales were 138 
short of the May mark with a total 
for June of 2,104 new cars. 
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Use of Rubber 
For Bumpers 


Is Explored 


WASHINGTON.—The possibility 
of reducing car accidents by the 
use of rubber bumpers and rubber 
crash pads is creating interest 
among safety experts in both the 
U. S. and Great Britain, according 
to an article in the current issue 
of Rubber Developments, published 
by the British Rubber Development 
Board. 


Rubber bumpers which extend all 
around the car would lessen the 
impact of a collision, the report 
says, and danger could be even 
further reduced by rubber crash 
pads built into the dashboard and 
surrounding the steering gear. 


Since the front seat, and par- 
ticularly the seat next to the driv- 
er, have been proven most danger- 
ous, it is thought that rubber pro- 
tection at these points would 
greatly reduce driving fatalities. 









AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 








ANTHONY 
UASuy THIS SIMPLE 


TRUCK LOADER 


AND UNLOADER 
Has Only One Cylinder 
and One Valve 


With “Lift Gates" on your trucks you will 
make more deliveries daily. Keeps trucks 
on the move, reduces trucking costs, adds 


CUTS to trucking profits. Time killing work and 
lifting is avoided. Personnel accidents and 

merchandise damage claims are cut to a 

DELIVERY minimum. There are more “Lift Gates” in 
COSTS use than all others. Simplicity of design is 
one reason .. . ruggedness is another. 

° Extra features*—perfected by six years of 
50% field experience—are more reasons why 


most of the truck loaders you see are 





Anthony “Lift Gates.” Write for literature 
and prices. 


*ANTHONY ‘“‘Lift Gate’’ Features: 


, C y 7, é 
*“LIFT GATE” rests on | *Loads from all sides at 
ground. No protrusions fall levels with ‘“‘Quick 
to prevent easy loading. | Detachable” Ramp. 


cat 


— awl 
a2 


*Safet 
lowers stops or holds “LIER GATE” cannot 
“GATE” at any height. [be lowered accidentally. 


*Lower “Point of Lever- 

age” gives more power 

, |with 4 less working 
parts. 
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| Truckin’... 


7-Fold Increase 
In House-Trailer 


Production Cited 


WASHINGTON. — The lure of 
travel combined with the housing 
shortage increased the production 
of housing types of trailer coaches 
seven-fold between 1939 and 1947, 
according to the U. S. Census Bu- 
reau. 

House trailers manufactured in 
1947 numbered 76,372 with a fac- 
tory value of $121,834,000. This, it 
was said, compares with 11,782 
such trailers produced in 1939 with 
a factory value of $7,504,000. 

The number of establishments 
making trailers increased from 87 
in 1939 to 219 in 1947. 

Employes in this industry num- 
bered 9,286 in 1947 with salaries 
and wages at $26,800,000, the cen- 
sus report states. 
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ADDS BUILDING FOR TRUCK eS ae “ane oe 
i m givin rontage 
ino. "Hoven addition is the 95 by 70-foot truck service building on the left. 


Saskatchewan Requires 


Turn Signal on Trucks 
OTTAWA. — In Saskatchewan, 
trucks with bodies extending more 
than 24 inches to the left of the 
center of the steering wheel must 
be equipped with an approved 
signalling device, it is reported. 
The new regulation, made in an 


St. Paul, has 
id city block on University 
aes of = 

ice facilities have been completely modernized. Ample space for parts an 
on bh available on the second floor of the main building at the right. 


pede) 
1 


amendment to the vehicles act at 
the last session of the legislature, 
will eliminate the traffic hazard 
caused by vehicle bodies being too 
wide for effective hand signalling. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 
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TRUCK SECTION 





(Continued from Page 45) 


nor’s advertising committee of that 
state—was when he talked about 
the experiments that Boss Ketter- 
ing of GM was making in an en- 
deavor to prevent the oxidation of 
orange juice from the time it is 
squeezed out of the fruit until it 
gets into the can. Ket believes that 
even this short period has some- 
thing to do with changing the 
flavor of the juice. 

But the interesting point of Ket’s 
research was on why Florida citrus 
fruit has a thin skin and California 
fruit a thick skin. The difference is 
water—fresh water. Florida has an 
abundance of fresh water and the 
fruit doesn’t have to hoard its sup- 
ply of life-giving liquid. California 
on the other hand is short of fresh 
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water and old Mother Nature aids 
the fruit in storing its moisture by 
giving the fruit thick non-porous 
skin. It beats all the things that 
the agile brain of Boss Kettering 
digs into—with surprising results at 
times. The next thing we will be 
hearing about from Ket and Flor- 
ida no doubt will have something 
to do with increasing the sugar- 
cane yield or getting lump sugar 
direct from the sugar mill without 
going through a dozen different 
processes of refining. 
+ * * 


T the Bill Holler lunch was Lee 

Anderson, the dynamic Chev- 
rolet-Pontiac-Buick dealer of Lake 
Orion. Lee told me that he was 
getting 79 percent penetration for 
his trading area — and has not 
given up the idea of putting up a 
modern truck service station and 
drivers’ stopping place alongside 
of his passenger-car building. All 
he needs is a truck man who can 
be counted on to make the new 
operation pay. 


He gave me a proof of a full 
page advertisement he was run- 
ning in the country rs— 
which to my way of thinking is 
very good merchandising. This 
advertisement was headed “Land- 
mark of Integrity” and went on 
to stress the fact that in a small 
town one has to live with one’s 
customers; they are the dealer’s 
neighbors and social friends. The 
whole tone of the ad was along 
the line of “we take care of our 
own.” 


The last paragraph was devoted 
to used cars. It will give you the 
pitch of the entire ad: 


“The used cars you turn in must 
be resold to your neighbors and 
friends. In most instances, because 
of our record of integrity, in which 
you share by bringing your car 
back here for regular servicing, you 
and your neighbors have the assur- 
ance of the best in transportation 
at prices that are reasonable, and 
that you can afford.” 


Most every time a newsman is 

‘invited to a luncheon, dinner 
or other shindig there is something 
on tap that the party “throwers” 
hope you will rush right back to the 
old typewriter and bang out reams 
of copy on. And then once in a 
blue moon some guys—or firm— 
throw a party for the press just to 
be good fellows and let the writing- 
machine pounders know they are 
still in business and friendly. 

The McIntyre boys down at 
Monroe Auto Equipment Co. 
threw one of those parties a week 
ago. They had us newshawks 
down to their lodge for the after- 
noon and evening, fed us well and 
took us boat riding with no 
releases and nothing to talk 
about. C.S. the second and C.S. 
the third were much in evidence 
in the role of hosts, 


Just to keep the record straight 
on this C.S. business—the founder 
of Monroe Auto Equipment was 
the first Charles S.—his youngest 
son, known wide and well in the 
trade as Charlie McIntyre, is C.S. 
the second, vice-president in charge 
of sales, and believe me or not, 
Bill’s son is C.S, the third and he is 
the service manager. 

To my knowledge this is the only 
place in history where the name of 
the founder comes down through 
the third son to the son of the 
second son. Now you figure it out. 


|I should have you properly con- 


fused by this time. 


Well all right, if you can’t figure 
it out the way I’ve given it to 
you, here’s the way it is: Charles 
S. McIntyre was the founder of the 
business and the father of Brouwer 
D., the president of MAE and the 
oldest son; William D., the second 
son of the founder, is vice prexy 
and treasurer, and Charlie S. is, as 
I have said, the youngest son of the 
founder and the uncle of C.S. the 
third, 


Flynn Motor Service 


Flynn Motor Service (Chrysler- 
Mack), Moorhead, Minn., has com- 
pleted a $15,000 remodeling opera- 
tion, according to owner J. D. 
Flynn and his son, Dan Flynn 
Howard Borden heads the new-car 
service department and Art 
Thompson supervises truck service. 
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TRUCK SECTION 


The Bigg 





DETROIT.—It’s the biggest busi- 
ness in the world—9,000,000 jobs in 
it—yet small businesses constitute 
its base. 


Four-fifths of the businesses mak- | 


ing up the automotive industry 
have less than eight employes. 

But these businesses make, sell 
and service around $10 billion of 
new merchandise yearly, accord- 
ing to Automobile Facts and Fig- 
ures, and they help stimulate the 
economy of thousands of com- 
munities, large and small, across 
the land. 


In the U.S. there are 1,871 firms 
manufacturing motor vehicles, plus 
parts and accessories for them. In 
addition, more than 43,000 small 
businessmen operate passenger-car 
and truck dealerships. 

Some 8,000 automotive businesses 
are classified as wholesalers, And 
close to 60,000 enterprisers—59,908— 
operate independent repair shops. 

Pennsylvania leads the list in 
auto dealerships, with 3,116. Nearby 
Delaware gets along with only 90. 

California finds the wholesalers’ 
business flourishing, with 707 auto- 
motive establishments so classified, 
while Nevada has room for 15. New 
York has 6,089 independent repair 
shops tucked away in the Empire 
state, and Nevada finds that 123 
such establishments take care of 
her motorists’ needs. 


In the aggregate, these busi- 
nesses, along with truck driving, 


High Mack Post 
Goes to Dodge 


NEW YORK.—Henry W. Dodge 
has joined Mack Trucks, Inc., as 
executive vice-president with spe- 
cial responsibility for sales and 
advertising, it is 
announced by E. 
D. Bransome,pres- 
ident and chair- 
man of the board. 

Dodge, chair- 
man of the board 
and director of 
Air Products, Inc., 
at the time of ac- 
ceptance of his 
new position, was 
on loan to ECA 

=. W. Belge as chief of petro- 
leum on the staff of Ambassador 
W. Averell Harriman in Paris. He 
resigned both positions as of 
June 30. 

A veteran sales executive, Mr. 
Dodge was associated for many 
years with Texas Co., in which 
organization he filled the posts of 
vice-president and general sales 
manager. 
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| 9,000,000 Auto Jobs, Yet 80 Percent of Firms 
Employ 8 Workers or Less 
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road building, manufacturing and 

allied lines, employ 9,020,000 peo- 

ple. That’s one out of every seven 

| persons employed in the U.S. 
Truck driving is next to agricul- 

ture as the largest source of jobs. 

| Behind the wheel of our commer- 


| perhaps a few women. 

Sales and service—even in 
year 1948, when new cars were hard 
to get—employed 1,538,108. 

Motor vehicle parts and tire man- 
ufacturing added up to 881,221 indi- 
vidual paychecks. 

“Ninety-three percent of all con- 
cerns engaged in motor vehicle 
manufacture, distribution, repair 
and operation for hire have less 
than 20 employes,” says Automobile 
Facts and Figures. It is published 
by Automobile Manufacturers Assn. 


Tires Vital 
Their Size Big Factor 


In Tractor Pull 


| MADISON, Wis.—Tire size and 
weight have an important influ- 
ence on the size of load a tractor 
can pull, tests at the University of 
Wisconsin have shown. 

Engineers found little difference 
between 9-by-24-inch and 11-by-24- 
inch tires when the weight of the 
tractor was the same. 

Larger tires, however, made it 
possible to add more weight to the 
tractor by filling the tires. In this 
test 500 pounds were added, in- 
creasing the drawbar pull by 250 
pounds. 

Larger tires actually made it pos- 
sible to add enough weight to the 
tractor to stall the engine before 
the wheels would slip when it was 
operated on hard dry sod. With 
smaller tires and without the extra 
weight, the wheels would slip be- 
fore the engine stalled. 


Credit Decontrol Helps 


Move Coast U.C. Stocks 

LOS ANGELES.—The auto- 
mobile business in Southern 
California has taken a slight 
spurt since the lifting of Regu- 
lation W, but used-car inventor- 
ies are reported up about 300 
percent at most new-car dealer- 














ships. 
Dick Stone, wholesale dealer 
auctioneer, reports meanwhile, 


that cars at auction are bringing 
10 percent more than they did 
under credit control. A_ local 
zone manager says that his 
dealer group last December had 
only 4,000 used cars on hand, 
and today has almost 20,000, 
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Mechanical Arms 
for Holding Wheel 





Here’s a clamp that saves the work of one man. 


Built on an entirely new principle—has two 
telescopic arms covered with plastic and ad- 
justable to fit any seat. See your jobber or 


write us direct. 


ERNEST HOLMES company 


CHATTANOOG 


Ae TENNESSEE 


| cial carriers are 5,077,808 men and 


the | 


oped its Diesel offerings and offered 
an entire line of trucks, tractors 
and six-wheel units in this field. 

A complete selection to fill the 
demands of heavy-duty operators 
who prefer Diesel power, plus the 
regular White WC series of con- 
ventional trucks and tractors and 
the new White 3000 series, puts 
the company in a position to sat- 
isfy all requirements with the 
most efficient type of equipment, 
White officials said. 

The White-Diesel line reportedly 
is designed and built in close con- 
formity with the needs of the user. 
Vehicle weights, the company said, 
are lighter than those of most Die- 
sels, and distribution of weight is 
such that greater payloads can be 
carried in states with restrictive 
axle loadings. Excellent balance 
and unusually good roadability are 
claimed in the new line. Powerful 
engines and gear ratios to meet all 
conditions are said to assure top 
efficiency in operation. 

White-Diesel truck models _in- 
clude the WC-28D with wheelbase 
ranges from 134 inches to 224 
inches, the WC-32D in wheelbases 
from 146 inches to 224 inches, the 
WC-2864D six-wheel unit in wheel- 
bases from 176 inches to 212 inches, 
and the WC-3246D six-wheel unit 
in wheelbases from 176 inches to 
245 inches. White-Diesel tractor 
models include the WC-28TD in 
wheelbases from 134 inches to 158 
inches and the WC-2864TD six- 
wheel unit in wheelbases from 158 
inches to 176 inches. 

The White-Diesel models are 
powered by the Cummins NHB-600 
Diesel engine of 743 cubic inches 
displacement, developing 200 horse- 
power at 2100 revolutions per min- 
ute and a torque of 535 pounds feet 
at 1200 revolutions per minute. Fuel 
system includes tractor oil bath 
type air cleaner and fuel tank of 
44-gallon capacity. The muffler and 
stock of the exhaust system are 
mounted at the right rear corner of 
the cab. The cooling system makes 
use of a centrifugal design water 
pump with full by-pass thermostat 
and total radiator and engine ca- 
pacity of 38 quarts. Starting motor 
is of the 24-volt, straight drive type, 
and the generator is the 12-volt, 50 
ampere type with current and volt- 
age regulation. 

A Spicer two-plate 14-inch 
clutch with clutch brake is used, 
and the Fuller model transmis- 
sion with 10 forward and two 
reverse speeds is employed. 

Standard specifications include a 
front axle of the 12D Reverse- 
Elliot type and rear axle of the 
single reduction, full-floating type 
with gear ratios of 5.57. Propeller 


Harvester Pays $70,000 
For Denver Building Site 








|acre industrial site at 3280 Brigh- 
ton Blvd., this city, by International 


expand the firm’s Denver branch 
is announced. 
Construction of a 40,000-square- 


immediately. The 
house a showroom, 


ment and branch office head- 





the second floor. 


DENVER. — Purchase of a two- | 


Harvester Co. for $35,000 an acre to | 


foot building on the site will start | 
first floor will | 
service and | 
maintenance shop, parts depart- | 


quarters. District offices will be on | 


| A WHITE DIESEL MODEL—it is designed for lon 
| heavy-duty units are built in close conformity to the needs of the user. Lighter than most 
Diesels, they provide for greater payload through efficient weight distribution, the company 
states. Balance, roadability and appearance are other assets, it adds. 





| 
| 





hauling at high sustained speeds. These 


White Announces Full Line 
Of Diesel-Powered Units 


CLEVELAND.—White Motor Co.|shafts are of the Spicer, 
last week announced it had devel- | bearing, 1800 series. 


needle 


Service brakes are of the four- 
wheel, internal expanding, air-oper- 
ating type for the four-wheel units, 
and six-wheel type for the six- 
wheel trucks and tractors. 

In addition to its regular Diesel 
line, White also puts out a line of 
“Western Diesel” models, similar 
to the standard truck and tractor 
models but having special trans- 
mission and auxiliary transmis- 
sion to provide additional gear 
reduction. These are designed to 
meet the requirements of the 11 
western states, 

The White-Diesel series, under 
test for some time, reportedly has 
demonstrated its advantages from 
an operation standpoint, For heavy- 
duty highway hauling, there is a 
model to suit every load and oper- 
ating condition, it is added. 
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ATA Commends 
Safety Program 


In Philadelphia 


WASHINGTON. — The American 
Trucking Assn., Inc., last week 
commended highly the joint efforts 
of Philadelphia local 107 of the 
AFL International Brotherhood of 
Teamsters and the Philadelphia 
chapter of the Pennsylvania Motor 
Truck Assn. in establishing a co- 
operative program designed to pro- 
mote highway safety. 

Benjamin R. Miller, director of 
ATA’s industrial relations depart- 
ment, and G. D. Sontheimer, direc- 
tor of the association’s safety de- 
partment, sent a joint letter to 
Edward F. Crumbock, head of 
local 107 and an international vice- 
president of the union, and to 
Harry Cooke, president of the Phil- 
adelphia chapter, wishing them 
“the greatest possible success” in 
their efforts. 

The letter expressed deep interest 
in the inauguration of the accident- 
prevention program as a coopera- 
tive venture and added: 

“As directors of the industrial 
relations and safety departments of 
ATA, we wish to commend you 
highly for your action in establish- 
ing the Philadelphia accident-pre- 
vention program. It marks another 
milestone in labor-management co- 
operation within the trucking in- 
dustry. 

“Your efforts are a shining ex- 
ample of what can be achieved 
when workers and employers move 
forward_ shoulder - to - shoulder 
toward a common objective. This is 
especially true in the field of safety, 
since no safety program can be 
successful without the active coop- 
eration of the drivers and man- 
agement.” 

















Auto-Truck Equipment Co. 


Streamlined 
WRECKERS 


RUGGED 


DEPENDABLE 


For Any Make or Capacity of Chassis 





NOTE: The most modern design of boom and base with four-part 
cable arrangement—no chains used. Quick delivery. 


Phone — Wire — or Write 


AUTO TRUCK EQUIPMENT CO. 


8300 LYNDON AVE. 


DETROIT 21, MICHIGAN 


WEbster 3-9040—3-9041 
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Different Dealer Approaches... . 





Volume Operator vs. Conservative 


(Continued from Page 2) 


case and when they check up on 
some of their bills and find out 
they are paying as much as they 
would have had to pay at their 
neighborhood conservative dealer 
they will take their business back 
to their neighborhood dealer; 
but they don’t forget the good 
deal they got on their trade. 

There is definitely a place in 
this business for volume operators 
as well as conservative operators; 
factories just have to have certain 
big outlets for surplus stocks and 
these volume operators serve their 
purpose well. 

Not too many years ago, many 
factories had retail and wholesale 
branch stores in the larger metro- 
politan areas for the moving of 
surplus stock of cars, but today, 
there are only a few of the inde- 
pendents that have these retail 
branch stores. 

More and more the large volume 
operators are serving the factories 
in about the same capacity that 
their former retail branch stores 





served, especially in the moving of |the volume operator’s (not profit 


their surplus stocks. 
* + + 

N OTHER WORDS, there always 

has been and probably always 
will be retail outlets in the form of 
factory branch stores or volume 
operators whom the factory can 
depend upon to move surplus 
stocks. 

These types of outlets are an 
integral part of the national pro- 
graming of factories in the success- 
ful distribution of the new cars 
that will keep their plants operat- 
ing at capacity. 

However, the conservative op- 
erators are by far the most im- 
portant outlets in the factory’s 
scheme of distribution. You will 
probably find four out of five 
dealers in the metropolitan areas 
conservative operators. 


The factories realize that the av- 
erage conservative operator cannot 
stay in business and operate on the 
same basis as the volume operator 
does, but they always have and al- 
ways will use the sales results of 





MODEL 675 
WITH OVERHEAD LADDER 
RACKS, SPRING HOLD- 
DOWNS AND MATERIAL 
TRAYS. 


There’s a P ry A / 7 


for Every Purse and Purpose! 
The NEW MORRISON “CARRY-ALL” All-Steel, 


All- 


Purpose Service Body Cuts Your Installation and 


Service Call Costs! 


MORRISON STEEL PRODUCT: S, Inc., designers, engineers 
and manufacturers of precision steel products for the auto- 
motive industry for over 25 years, present the new line of 
service and utility light truck bodies — the new all-steel, 
all-purpose Morrison SERVICE and UTILITY Body... 


the “CARRY-ALL!” 


Completely precision made — from draftsman’s board to 
* assembly line — the Morrison “CARRY-ALL” is the product 
of the latest engineering techniques of the modern metal 


stamping art. 


Mass produced from extensive and complete 
tooling and assembled in elaborate fixtures the “CARRY- 


ALL” combines the light weight and strength of high tensile 
steel — function and appearance at the right price! 


. From its roomy weathertight key-locked and handled com- 
partments to its offset-reinforced non-skid heavy-load floors 
. with its many attractive and functional features and access- 


ories . . 


you get more in the 


“CARRY-ALL” . . because 


MORRISON STEEL PRODUCTS have put more into it! 


The mass-precision-manufactured Morrison “CARRY-ALL” 
Service Body fits 1, to 1 ton standard chassis. 


WRITE TODAY for literature and complete information. The all- 


industry Morrison “CARRY-ALL" 


is carried in stock for immediate 


delivery to franchised chassis dealers by more than 


Wy) 


50 established truck equipment distributors strate- 


gically located from coast to coast. 


Optional Equipment includes: 


Tailored 
Metal 


Canvas Caravon Top, Sliding 


Roof 


Overhead Ladder Rack with Spring Hold 
Downs 


Sectional Material Trays with Adjustable 
Partitions 
Compartment Shelves, Pipe Vise Brackets 


and Pipe Racks 


wee STEEL -PRODUCTS, INC. 
Carry-All”’ 


Service Body Division 
ST a : 
ys cece” al 





results) as the good example of 
what can be done in the business 
saleswise. 

From my experience oper a per- 
iod of years the volume operator 
will make one-half as much net 
profit as the conservative operator 
will on the same volume of busi- 
ness; but the volume operator will 
sell twice as much volume and turn 
his liquid working capital invest- 
ment twice as fast as the conserv- 
ative operator. 

* 2 * 


HIS RESULTS in the volume 

operator making as many dol- 
lars net profit as the conservative 
operator and the same percentage 
of net profit return to liquid work- 
ing capital investment, but only 
one-half the percentage of net 
profit to total sales volume. 


After all the amount of net profit 
return to dollars invested in a busi- 
ness is very important. Also a vol- 
ume operator is constantly on the 
alert for cutting corners in his 
operation—sure, he will put on a 
good front but behind that front he 
usually is a past master at holding 
down expenses, 


It has been my experience in 
analyzing volume operations that 
one of the highest salaried men 
on their payrolls is the combi- 
nation accountant and finance 
man who is usually the fastest 
and smartest that I have ever run 
into in this business. 


This man not only knows how to 
keep books but he can usually 
figure any kind of a deal in this 
business so fast and in so many 
different ways it would make the 
average person dizzy trying to fol- 
low him, 


The general manager is usually 
a combination master salesman and 
a good businessman, but this com- 
bination accountant and finance 
man is usually the best that money 
can buy. 

Don’t sell this volume operator 
short, because he is here to stay 
for a long time. There is definitely 
a place in this business for both the 
volume operator and the conserva- 
tive operator but again their opera- 
tions are as different as night from 


ATAM 


(Continued from Page 1) 


Mankato, Minn., president of the 
National Automotive Dealers Assn., 
advised managers to ask always 
for group opinion, appoint active 
committees, encourage membership 
participation and promote under- 
standing human relationships. 
Ray Chamberlain, NADA con- 
vention manager, detailed plans 
for the national meeting to be held 
in Atlantic City in February, 1950. 
John O. Munn, of Avromotivr 
News, addressed the group on the 
subject of permanent contracts. 


Howard B. Moore, general 
manager, Federation of Automo- 
bile Dealers Assn. of Canada, 
called for harmony in factory- 
dealer relationship in the final 
address on the formal program. 
Discussion groups were lead by 
Earl Burrows, Cleveland, retiring 
president, on internal relationships, 
and C. W. Coons, of Illinois, on ad- 
vertising and donation solicita- 
tions. 

Louis Milan, of Wisconsin, pre- 
sided on retirement insurance 
plans; Richard J. Murphy, of 
Washington, on newspaper adver- 





Truck Citrus-Hauling 


May Cut Rail Rates 

LAKELAND, Fla.—In an ef- 
fort to halt the increasing com- 
petition of trucks in the carry- 
ing of citrus, railroads are 
reported ready to cut freight 
rates. 

In the last two seasons, truck 
loadings have zoomed from 7,- 
500,000 boxes to 15,000,000 yearly, 
while the railroads have carried 
25,000,000 each year. The in- 
crease in truck preference came 
about because trucks can easily 
be diverted to markets where 
prices may have slumped after 
the shipment leaves Florida. 
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FITS ANY TRUCK—New sun visor for the 
inside of truck windshields made of '/s-inch 
Plexiglass of special coloring to kill the 
glare of sun and on- -coming vehicles. Made 
in two sizes and two styles, round bottom 
visor for vehicles where visor might interfere 
with steering wheel in lowering. Made by 
Patterson Products, 518 Maccabees Bidg., 
Detroit 2. 





tising rate discrimination; Cleary, 
on automobile shows; Seymour M. 
Lewis, general counsel of the Chi- 
cago Automobile Dealers Assn., on 
trade-in installment sales and leg- 
islation. 


____ TRUCK SECTION 


General Backs 
Non-Skid Claims 
Of New Jet C.M. 


AKRON. — Claims of greater 
non-skid traction on wet pavement 
for General’s new tread-rubber, Jet 
C.M., over tree-rubber have been 
confirmed, ” Vice-President L, A. 
|McQueen | of General Tire & Rub- 
| ber Co, reported last week. 
| “Six months ago,” McQueen said, 
\“we announced our new Jet C.M. 
rubber with the claim that it not 
only would give from 10 up to 25 
percent greater mileage, but also 
that it would afford greater safety 
through traction. 

General based its original Claim 
on extensive laboratory experi- 
ments which showed Jet C. M. rub- 
ber to possess 11 percent greater 
road traction than crude rubber, 
McQueen stated. 

“Claims such as these are pre- 
carious,” he admitted, “but ours 
have been confirmed on the road 
by the motorists themselves. The 
mileage and traction records com- 
piled since this new rubber was 
introduced in December have gone 
even beyond our expectations.” 

Because of the limited Jet C.M. 
production, McQueen pointed out, 
this new rubber is used only in 
General’s Squeegee passenger line. 









Millions of Motorists 
are waiting for 


ee 


the NEW FOSS 
PORTABLE 
Te 





FITS ALL MODEL CARS AND TRUCKS! SERVES AS 
ARM REST, KIDDIE SEAT, UTILITY COMPARTMENT 


Rest... 





Finest wood construction, high 
lustre lacquered base, thick 
sponge rubber top, durable 
ert-leather cover, choice of 
colors 


$8.75 nin 


Here's a bright new “natural” to add to your 
profitable accessory line! It's the Foss Portable Arm 
smartly styled, sturdily built... 
to fit the seat of every make and model car or 
truck. It's more than just an arm rest, too. Makes a 
perfect center seat for kids... 
there’s nothing to attach or detach. Serves as an 
extra utility compartment .. . 
glasses, maps, tissues, cigarettes, etc. And the 
opening in the side makes it easy to carry, con- 
venient to use. See it! Show it! Sell it! Write today 
for complete details. 


designed 


safe to use, yet 


for carrying sun 


MACK FOSS PRODUCTS COMPANY 


620 CHARLES ST 
ma TERRITORIAL 


REET 
AGENTS 





INVITED TO 


Ps SHERMAN, TEXAS 
CORRESPOND 


ORDER PAD HOLDER 


hooked 





A lightweight portable unit which can be 


on bins with shelves up or down. 


@ All steel construction. 

® Order one for each pad. 

@ Accommodates any size pad. 
@ Easily moved from bin to bin. 


Shipped KD. weight 6 pounds. 


$4.95 


F.O.B. Minneapolis 


ENCLOSE CHECK 
OR SHIPPED C.O.D. 


MODERN BIN EQUIPMENT CO. 


734 NO. 4th ST. 


GENEVA 0395 


MINNEAPOLIS, MINN. 
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}RUCK SECTION 


Auto News from Britain 


Changing Markets, Tariffs and Embargos 
Cause Headaches for Makers 


times the number of cars which 
you took prewar, while in Indo- 
nesia and Java your people are 
taking four to five times the 
amount of cars and trucks they 
took in 1939. If the government 
would only give us more steel we 
could let you have more cars.” 
Sir William has expressed the 
view that British auto manufac- 
turers can keep their hold in the 
American market if they quote 
competitive prices and give good 
service. He said the demand for 
the small car in the U. S. is not 
sufficiently great to warrant the 




















By Arthur E. Jones 
EE market conditions 
4 overseas are the biggest cur- 
rent headache for auto producers 
in Britain, and tariffs and import 
embargos increase the difficulties. 
Many firms are trying to over- 
come some of these problems by 
establishing assembly plants 
abroad. But most of all, eyes are 
kept on the dollar countries, with 
plans to send aS many cars as 
possible to the U.S. and Canada. 
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= |Britain’s Dealers 
Now Trading on 


Competitive Basis 


LONDON. (UTPS)--Despite the 
fact that delivery dates of new 
cars are still two to three years in 
arrears, garages and dealers are 
stepping up promotional work and 
are very much on their toes, a 
check here shows. 

Competitive trading is back 
again, in the sense that money is 
tighter and owners want value for 
every penny they spend. This de- 
mands that dealers get down to 
the job of controlling their own 
organizations to a point where 
maximum efficiency can be offered 
at the keenest price, and generally, 
this is the picture. 


















DEALER AIDS SAFETY PROGRAM—Nelson 


Mintz, left rear (DeSoto), Great Kills, 
aten Island, N. Y., gave his local school 
fety —_ a big lift when he provided 

ety patrol monitors with lettered 
Letters of 





clock” service. This is being oper- 
ated by a number of the leading 
concerns, concentrated mainly on 
commercial vehicles. These can be 
brought in at night and taken 
away the next morning, with a 
substantial economy in time, money 
and labor to the customer whose 
business is affected by taking time 
for repairs. 

Another revival has been the 
“car-hire” system. This system de- 
clined seriously under petrol re- 
strictions and is still hampered by 
the limitation of fuel supplies. 
Some firms have found it possible, 
however, to revive the service and 
are finding it is definitely appre- 
ciated, especially in these days of 
limited deliveries of new cars. 


Va. Gas Tax Collections 


RICHMOND, Va.— Gasoline tax 
collections in Virginia during the 









Much of this export-conscious- 
ness is to be found in statements 
from the trade’s leaders. Talking 
to some of his company's Dutch 


tooling-up of plants especially for 
this work, but he said Britain 
could supply the requirements be- 
cause the small car is her main 





appreciation poured in, many of them from 
the young safety patrolers. Mintz is shown 
with C. J. Kraft jr., of the New York board 
of education, and two patrol monitors in 
their caps and belts. 







first five months of this year were 
$1,432,091.19 higher than for the 
same period in 1948, the division of 
motor vehicles reports. 


Shortage of money is affecting 
dealers in many ways apart from 
enforcing the need to actively seek 
business. Buying is being more 


dealers, Sir William Rootes, chair- 
man of the Rootes Group, said: 
“You in Holland are taking 20 


Canadians Doubt 
Early Decontrol 
On U.S. Imports 


OTTAWA, Ont. — According to 
dealers here, it is not likely that 
bans or restrictions now in force 
against imports from the United 
States will be eased, as expected 
earlier this year when reports indi- 
cated improved dollar position. 

As a result of the dollar crisis in 
the United Kingdom and the heav- 
ier spending in the U. S. by Canada 
in recent weeks, there is grave 
doubt now that the present import 
barriers are going to be lifted as 
anticipated, especially since Cana- 
dian spending in U. S, has been 
accelerated considerably recently. 

In view of the steadily diminish- 
ing supply of dollars in the United 
Kingdom and elsewhere in the ster- 
ling area, British imports from 
Canada may have to be cut even 
more unless there is an increase 
of Canadian imports from Britain. 

Consequently, it is believed that 
something may be done soon to 
encourage more shipments of Brit- 
ish items to Canada, with this 
including prominently, perhaps, 
some tariff concessions for the 
British automotive industry. 





PATA Warns of Men 


Posing as Show Heads 


PHILADELPHIA.—The Phila- 
delphia Automobile Trade Assn. 
has received reports that indi- 
viduals in other sections of the 
country have been calling on 
dealers’ associations represent- 
ing themselves as promoters and 
managers of the 1949 Philadel- 
phia auto show. 

“As far as known, these indi- 
viduals never had any connec- 
tions with the show,” the asso- 
ciation warns. The men respon- 
sible for the show were M. H. 
Bury, E. H. Bauer, T. P. Lowry, 
E. J. Ronan, J. B. White, J. E. 
Wolfington, A. A. Martin, R. 
MacMeekin and M, J. Duryea. 
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there is a sound market for some 
40,000 cars a year in the U. S. and 
Canada. 

Before British car manufactur- 
ers really find their place in 
world markets, Sir William said, 
the government will have to al- 
low more steel so that plants can 
work to capacity, instead of the 
present 70 percent. He also wants 
private enterprise to do the buy- 
ing of raw materials for the in- 
dustry. 

Another auto man, chairman of 
the Bristol Aeroplane Co. (the firm 
producing the Bristol two-litre 
car), says: 

“We have produced a car ca- 
pable of competing in the most 
difficult world markets, and obvi- 
ously, for this purpose, a good 
home market is essential.” 

Lord Airedale, Ford’s chairman, 
said competition from European 
producers was increasing. This 
could be met only by better ma- 
terial supplies, better equipment 
and more work from those in the 
industry. Ford sales of vehicles to 
Canada and the U. S. last vear 
were worth $13,584,000. 


* * 7 


Short Ford Strike 


A “GO SLOW” strike at Ford’s 
led to the suspension of 1,000 
workers, but later the dispute was 
settled with an improved wage 
and holiday-pay offer by the firm. 
This settlement was achieved as 
soon as the men stopped their “go 
slow” tactics. New models will soon 
be produced by the firm, now that 
it has additional factory space. 

€ > * 


Morris Improvements 


TO SAVE STEEL, some non-fer- 
rous metals will be used in Morris 
commercial vehicles. These cars 
are now using a new method of 
rust-proofing and painting at the 
Cowley works. This new Rotodip 
plant is 100 yards long and car 
bodies passing through the tanks 
and ovens are made rust-proof by 
the Pyrene bonderizing technique. 

This is said to be the first unit, 
made by the Carrier Engineering 
Co., to be erected in an auto fac- 
tory. The automatic plant can 
treat 18 Morris cars at a time 
and the process takes just over 
100 minutes. A similar plant is 
to be built in the States. 


FOREIGN STUDENTS VISIT STUDEBAKER—Students representing |! different nations, some 
of them from behind the Iron Curtain, stopped off in South Bend recently to visit the Stude- 
baker plant as part of a 5,330-mile tour arranged for them by the American Field Service. 


The 


study for a year in various preparatory schools and colleges. 
they are now touring the country to learn more about the American way o 
to their homes abroad. Harold S. Vance, president and board chairman of Stude- 


returnin 


baker, in welcoming the students at a luncheon in their honor, declared: 
you could be a thousand individuals instead of one. 


toward achieving a lasting peace." 


were chosen from thousands of foreign student applications and brought to the U. S. to 


completed, 


Their year's pr | gemples 
'e before 


wish each of 
| believe it would go a long way 


is often favored as the 
family’s second car, and it helps 
solve parking problems. He thinks 






Early Upswing 
Anticipated in 


Scrap Business 


ATLANTIC CITY, N. J.—Assert- 
ing there was a modest note of 
optimism in his industry, Edwin 
Barringer, executive vice-president 
of the Institute of Scrap Iron and 
Steel, Inc., Washington, D. C., de- 
clared here last week that he be- 
lieved scrap iron has taken the 
bulk, if not all, of its readjustment. 


Barringer, while here to attend 
the mid-year meeting of the in- 
stitute, said the feeling was that 
the next major movement in price 
and demand would be upward. 


“There may be a little pinch in 
scrap supplies this winter as a re- 
sult of the 60-day ‘cooling off’ pe- 
riod in the steel industry,” he said, 
explaining that steel mills would 
make no commitments during these 
two months. As a result, he pointed 
out, it would be mid-September 
before the industry had any idea 
of how much scrap the steel mills 
would need. 

Speaking of scrap prices, Bar- 
ringer said that this year the bot- 
tom practically “fell out” of the 
market and prices are now down 
below OPA figures. Some industry 
officials even fear now that there 
may be a violent upward move- 
ment in scrap prices, he said. 

Noting that dealers’ yards were 
almost bare and that collection 
machinery had been dispersed to 
more remunerative work, he add- 
ed: “Mill and foundry inventories 
have been substantially reduced. 
The consumers can’t afford to go 
into the winter with the stocks 
they now have on hand.” 


Chevrolet Plans 
Big Weekend for 
Soap Box Champs 


AKRON. — Local Soap Box 
Derby champions from the four 
corners of America are anticipat- 
ing the trip of their lives when 
they go to Akron for the four-day 
weekend culminating in the na- 
tional championship race Aug. 14. 

The 150 champs, each a winner 
in his home town, will compete 
on the famous race track at Derby 
Downs, Akron, for the title which 
will bring one of them national 
fame and a $5,000 college scholar- 
ship. The top five place winners 
all will win trophies and prizes, 
including a Chevrolet sedan for 
second place. 

While in Akron, the champs all 
will be guests of Chevrolet, na- 
tional co-sponsor of the race, un- 
der the supervision of W. E. Fish, 
general sales manager. 

All of the champs must be in 
Akron no later than noon Aug. 11. 
They will be met at airport, rail- 
road station or on the highway 
and conducted behind a police 
escort to downtown headquarters. 

Entertainment, recreation and 
enough time to work on their rac- 
ers have been scheduled by civic 
officials, Chevrolet and the Shell 
Oil Co. The final heat of the race 
will be broadcast and televised. 

Prizes and trophies will be 
awarded at the champions’ ban- 
quet in Goodyear hall, where all 
the boys get seats of honor at what 
is known as the largest speakers’ 
table in the world. 


rigidly controlled and more atten- 
tion is being paid to cost and man- 
agement. 

Another feature of the trade 
here is the revival of “round the 
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Thousands now in use... 


Tax officials said the collections 
for January through May this year 
amounted to $16,586,703.75, as com- 
pared to $15,154,612.56 in the same 
five months last year. 
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@ NO NUTS, BOLTS, SCREWS 
OR TOOLS REQUIRED 
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we invite you to get the opinion 


of a FLEXI-BIN user in your community. 


Shipped assembled, ready to use. . . 





no nuts, bolts, 


screws, clips or tools required. Change-overs are fast and 


simple... 
holders travel with parts. 


All welded steel construction . . 


no bolts or holes to line up. . 






. individual label 





. choice of 5 baked 


enamel finishes at no extra charge. Shelves slide into place 
on 1%” centers; snap-on dividers fit anyplace; drawer par- 
titions slide into place on 2” centers; gasket shelves have 


holes on 1” center. 
DIRECT SALES... 


FACTORY TO YOU 


Write For Complete Specifications and New Reduced Prices 


BORROUGHS MFG. CO. 


3040 North Burdick Street 


PARTS BINS 
WAXING 





ACCESSORY DISPLAY TABLES 
AND POLISHING 


Advertise Your Business While at Work or Play 


Kalamazoo, Mich. 


SERVICE DESKS 
or .N th tae 





White T-Shirts 


Excellent grade full cut cotton 
with any amount of lettering or 
design in any‘one color. 


Complete, $1.50 each 


Minimum quantity, 12, Sizes: small, me- 
dium, large. Delivery, 2 weeks. Ordering 
instructions: submit sketch of lettering and 
design desired; specify color of lettering. 
Terms: deposit of % must accompany 
order, balance C.0.D. When full payment 
accompanies order, we will pay postage. 





Men’s & Women’s Bowling ? 
Shirts .. $4.95 each 


Collegiate Specialty Co. 


5 State Street Troy, N. ¥. 
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Affecting Factories and Dealers . . . 
Auto Advertising 


General Motors led auto manu- 
facturers in newspaper advertising 
during 1948, spending $15,282,575, 
according to Expenditures of Na- 
tional Advertisers in Newspapers: 
1948, just published by the Ameri- 
man Newspaper Publishers Assn. 

Following GM were Ford with 
$3,008,072 and Kaiser-Frazer with 
$2,808,661. 

° o * 


Promotes Advertising 


Time, Life and Fortune will run 
a campaign about advertising, a 
series of six, four-color spreads to 
help create a better public under- 
standing of advertising and its role 
in the U.S. economy, announces 
oa E. Larsen, president of Time 
ne. 

The campaign will appear in 
Time and Life, beginning July 25, 
and the entire six ads will be run 
during a period of eight weeks. 
Fortune will run the whole cam- 
paign as a portfolio in the Septem- 
ber issue. Each advertisement will 
feature the role played by adver- 


tising in gaining mass marketing of 
consumer goods which, in turn, 
makes for mass production. Com- 
modities used as examples range 
from food products and appliances 
to house furnishings and automo- 
biles. 


* * + 


Tuffy on Tour 


Tuffy, the beetle-browed urchin 
with the traffic cop personality has 
been assigned an additional job— 
to visit 400,000 car-owners through- 
out the country. 

Amusingly ‘truculent symbol of 
the toughness of paper products, 
Tuffy is a familiar figure in the 
trade-paper advertising of E. W. 
Twitchell, Inc., Philadelphia, manu- 
facturer of twisted, braided, shaped, 
pressed and woven paper products. 

* * + 


Olds TV Plugs 


Oldsmobile has announced ex- 
pansion of its television advertis- 
ing program through the place- 
ment of spot commercials on a 13- 
time test basis with 37 TV stations 


CUT YOUR PAYROLL COST IN HALF 


AND ELIMINATE 
TRANSCRIBING ERRORS 


with Daywerite 








CHEVROLET'S BID FOR SKY ATTENTION IN OAKLAND, CALIF.—With 188,000 daily cir- 
culation, an 80-foot bulletin, another in Chevrolet's growing Coast display, lights up the 
skyline. Arthur Strang, Oakland zone manager, presses the button to set the bulletin ablaze. 
Left to right: William Hawley, Foster and Kleiser Co.; Strang; Bill Hunt, Chevrolet city 


manager; Mil Johnston, manager, Campbell-Ewald, San Francisco, and Harold Hopps, 
Foster and Kleiser Oakiand sales manager. The bulletin is strategically located at Oakland 
civic center, "crossroads" of Alameda county, which is exceeded only by Los Angeles 
county in California automobile registrations. 


ufacturer of automotive polishes, 
has appointed the Deuss-Gordon 
advertising agency to handle its 
future advertising. 

Plans have just been completed 


in the United States. The new 
schedule of spots is in addition to 
the “Olds Brings the News” pro- 
gram, a 15-minute telecast featur- 
ing CBS commentator Doug Ed- 


wards, for an extensive campaign, center- 
oo. ing around an introductory sample 
TV Ad Agency bottle offer, i ‘ 


Formation of the first agency to 
handle television advertising ex- 
clusively has been annnounced by 
Ewing Philbin jr., Peter Brandon 
and Denny Sargent. The agency 
with offices at 277 Park Ave., New 
York city, will be known as Philbin, 
Brandon & Sargent, Inc. 

“The construction of television 
selling calls for a new idea in ad- 
vertising—the creative man who 


+ 

Times Booklet 

A 40-page booklet of text and 
pictures, entitled Growth, showing 
the New York Times improved and 
expanded plant, has been mailed 
to more than 1,600 advertising 
agency executives, advertisers and 
newspaper publishers throughout 


the country. 
+o + * 


thinks in terms of picture and dia- Names 
logue together—not separately,” Harry Rosen, advertising director 
Brandon states. “Television ideas | of the New York Post Home News, 


has appointed John F. Denning as 
midwestern manager and Thomas 
E. Falvey jr. as national advertis- 
Ferrell Sponsors ing manager with William J. 
Hughes as his Assistant Manager. 

Ferrell Motor Car Corp. (Hud- . - s 


», D ille, Va., h - ° ° 
son anville a as just as White Begins 


must be designed only for tele- 
vision, not radio or Hollywood.” 
* * * 








Two of the three payroll postings are completely 
eliminated by the simple, easy-to-operate Paywrite 
system. Without changing the writing position, one 
posting completes all three forms . . . the Check (or 
Cash Statement), Earnings and History Record and 
Payroll Summary, Errors in transcribing figures are 
eliminated and payrolls are prepared in half the 
time . . . or less. 


Paase2id* PAYS FOR ITSELF 


Whether you have a large or small pay- 
roll, Paywrite quickly pays for itself in 
actual time saved, Paywrite ends time- 
wasting repetition of entries and saves 
“proving” time, too .. . for every entry 
is identical on all three forms. 





TRANSCRIBING ERRORS ELIMINATED 
One writing posts all three records and 
thus eliminates errors that are bound to 
occur when figures are copied from 
record to record. 
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PAYROLL AND RECORDS ON TIME 
Paywrite helps you meet payroll dead- 
lines by cutting preparation time in 
half, When Checks (or Cash Forms) 
are ready, Earnings Record and Payroll 
Summary are automatically up-to-date 
5 ready for government reports or 
audit. 


Picsesee2it* \$ EASY 10 OPERATE 


Clerical employees quickly learn to 
operate the Paywrite system from sim- 
ple instructions. Operator is always 
seated in a comfortable writing posi- 
tion, Standard forms and multiple load- 
ing of checks make operation simple, 
quick and efficient. 
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on a One-year contract. 
> * +. 


Speedway Film 


tion picture of America’s 
classic, 


General Petroleum Corp. 


Lou Moore’s Blue Crown Special, 
using General Petroleum lubrica- 
tion and fuel, 

* * * 


Tribune Listings 


will begin publication of spon- 
sored listings in its daily and Sun- 
day radio-television directory, C. E. 
McKittrick, advertising manager, 
has announced. This new feature 
will permit sponsors to give a more 
complete description of their pro- 
grams than the present one-line 
listing allows, McKittrick states. 
|The program directory will con- 
tinue to list all major programs 
|from Chicago’s leading radio and 
| television stations as in the past. 

* + a 





_Glase-All Contracts 
_Glaze-All Corp, of Chicago, man- 
| 








HIGH RECORD, HIGH RIDE—Two award- 
winning mechanics from Don Allen Chevrolet 
Co., Broadway at 57th St., New York, board 
an. American Airlines Convair Sopp with 
their wives just before taking off for Boston. 
The two men were given an all-expense-paid 
weekend in Boston as a result of their excel- 
lent work during the past year. Left to right, 
are: Mr. and Mrs. Russ Shirley, 800 Home St., 
the Bronx, and Mr. and Mrs. Norman Davey, 





252 W. léth St., Manhattan. 


Production of a documentary mo- 
auto 
the Indianapolis 500-mile 
speedway race, will be undertaken 
by Frank C. Meunier, manager of 
advertising and sales promotion for 


The picture, in color and sound, 


will be based on this year’s record- 
breaking victory by Bill Holland in 


The Chicago Tribune on Sept. 6 





sumed sponsorship of Fulton Lewis 
Bonderizing Its 


jr., heard over Mutual and WDVA, 
New Models 
CLEVELAND.—White Motor Co 


is bonderizing its new 3000 series 


trucks and tractor cabs. 


Officials maintain that the instal- 
lation of the bonderized unit is an 


effort to produce a superior finished 
it is 
a time-saver and a lower-cost item 
in comparison with the previous 
hand-wash method of preparing the 


product. At the same time, 


cab for painting. 


In bonderizing, a fine phosphate 


layer of crystals is created integral 
with the metal of the cab, This 
provides a corrosion-resisting paint 
base and promotes durability and 
lasting finish of the paint. 

Company officials say that in 
comparison with the hand-wash 
system of preparing a cab for 
painting, bonderizing permits a sav- 
ing of about 90 minutes per cab, 
and an estimated cost saving of 
300 percent. 

The company can produce as 
many as 50 cabs a day with only 
one operator responsible for the 
bonderizing process that takes 12 
minutes per movement through the 
five phases. At maximum, three 
cabs can be going through different 
units of the bonderizing at one time. 

In using the bonderizing method 
of preparation, company officials 
say they can reach all portions of 
the cab, whereas under the previ- 
ous system this was not possible. 

In addition to bonderizing, White 
gives its cabs an undercoating to 
protect and extend the life of the 
metal and the finish. 


New U 2. Dives Named 


For General Services 
WASHINGTON. —A brand new 
federal agency—the General Serv- 
ices Administration—has_ started 
operations. It brings together the 
property and supply, building con- 
struction and management, records 
management and certain public 
works functions of the government. 
The new agency is headed by 
Jess Larson, whom President Tru- 
man named general services ad- 


ministrator when he signed the} 


Federal Property and Administra- 
tive Services Act of 1949, Larson 
had been federal works administra- 
tor since June 6, and before that 
was war assets administrator. 


TRUCK SECTIO! 


Maritimes Pace 


Truck Sales 


In Dominion 


OTTAWA.—Sales of new trucks 
in the Maritime provinces totaled 
864 units during May, compared to 
625 units in the same month last 
year, an increase of 38.2 percent, 
the best record in Canada, the gov- 
ernment reports. 

Elsewhere in Canada, such sales 
of new trucks showed the following 
in May, with figures for last year 
being given in brackets: 

Manitoba, 656 (478), up 37.2 per- 
cent; Saskatchewan, 857 (639), up 
34.1 percent; British Columbia, 731 
(637), up 14.8 percent; Alberta, 981 
(835), up 14.7 percent; Quebec, 1,611 
(1,536), up 4.9 percent, and Ontario, 
2,841 (2,941), down 3.4 percent. 


Gray Takes Freight Post 


Horton W. Gray has been named 
district agent for the West Coast 
Fast Freight in Spokane, manager 
E. F. Sohns announces, 


Just as Miss Liberty sym- 
bolizes a warmth of hos- 
pitality and friendliness 
to visitors arriving inside 
U.S.A., so does the Hotel 
Fort Shelby represent 
those cherished qualities 
to visitors in Detroit. 


Conveniently located, 
The Fort Shelby is famed 
for the recognized value 
it offers in its 900 rooms 
with bath, chairside ra- 
dio, servidor, and circu- 
lating ice water; as well 
as its two excellent res- 
tavrants and attractive 
cocktail lounge. 


GARAGE AND PARKING FACILITIES 
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NAME PLATES 





DEALERS: 


The Modern Advertising Pilate 
With Customer Eye Appeal 
Write TODAY for beautiful full- 


size FREE SAMPLE... Yours to 
keep and compare! 


te gee are 





DENVER 11,.C 


DISTRIBUTORS WANTED 
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SPRAY UPHOLSTERY CLEANER 
© Fast, Economical, Safe. © Cleans ceilings 
without streaks. © Moves used cars. 
®@ Shipped OPEN account. © Worth a Trial. 












Zippreme Chemical Co. 


GREENSBURG, PA. 
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TRUCK SECTION oe eee 
Behind the Cleveland Strike .. . 





The Customers Said Goodby 


(Continued from Page 3) steady employment. Without cus- 


tomers, we can’t employ anybody.” 
* * + 





















valves as we used to charge him, 
he did just what you or I would do 
—he went elsewhere, 

“Now he is somebody else’s cus- 
tomer instead of yours and mine. 
As far as he is concerned, you and 
I are out of business. Because of 
the exorbitant time allowances 
called for in the black labor book, 
we are priced out of the market. 

+ * * 
“yy eteeuy that case by many 
hundreds and you will see 
what has been happening to our 
service business. 

“Now we Ford dealers are not 
going to sit idly by and see our 
rightful trade going elsewhere. 
Neither would you if you were in 
our place. We are going to get that 
Ford service customer back, and 
the only way in the world to do it 
is to offer him good work at prices 
competitive with what he need pay 
elsewhere. 

“Therefore, we proposed to the 
mechanics’ union that we put in 
the standard Ford flat-rate labor 
charges, the same ones being used 
today in Detroit, Toledo, Lorain, 
Medina, Elyria, Akron, Canton, 
Warren, Youngstown, Painesville, 
Berea and almost every other town 
and city in the country. Along with 
that we offered an increase in the 
hourly rate from $1.45 to $1.62. 

“These standard flat rates are 
not difficult to exceed. With rea- 
sonable effort you can earn more 
hours than the actual clock hours 

you work, The offer is still open. 

“We think on this basis we can 
yet our customers back and provide 


Y7IOLENT OUTBREAKS have 


late. The garage adjoining a deal- 
er’s home in suburban Shaker 
Heights was destroyed by a bomb. 
Windows of two Ford showrooms 
have been smashed. 

A month after the strike started, 
other unionized dealers in Cuya- 
hoga county agrec * to renew their 
contract with the International 
Assn. of Machinsts and the AFL 
Teamsters union, The Ford outlets 
are not a party to this contract. 

Significant changes in the new 
agreement include a _ provision 
calling for a _ five-cent-an-hour 

raise in the hourly rate basis. 

Another feature of the new con- 
tract permits the employment of 
not more than the bottom half of 
the seniority list to work any five 


Flxible Builds 
Mobile Carrier 


For Post Office 





coach to be added to the govern- 
ment’s experimental group of high- 
way post offices took the road to 
Washington last week. This latest 
mobile post office has been devel- 
oped by Flxible Co. of Loudonville, 
O., in conjunction with postal de- 
partment authorities. 

The postal department is experi- 
menting with a highway post office 
fleet of coaches, developing an 








ORDER NOW! 


the 
\UTOMOBILE DEALER’S 
most successful 
POCKET-SIZE 
*ROSPECT and OWNER 
FOLLOW-UP SYSTEM 





LIKE A RAILROAD MAIL CAR—Clerks can 
handle mail while traveling the highways. 


effective method of transporting 
mail over the country’s road net- 
work, to provide prompt service to 
areas lacking good railroad-mail 
facilities. 

The new Fixible unit has built-in 
equipment similar to a railroad- 
mail car. In it, mail may be sorted 
for distribution by postal employes 
while making a scheduled highway 
run, Painted in red, white and blue 
colors, this mail coach has screened 
windows and two locking side 
doors. 

Interior arrangements include a 
pigeonhole mail compartment and 
sorting table, mail bag racks, a 
cooler for drinking water and a 
wash basin, plus storage space for 
mail bags and parcels in the rear. 
Because of its ample heating and 
cooling systems, and its electric 
ceiling lights, post office clerks can 
handle mail while traveling the 
highways despite outside weather 
conditions. 

Power from an outside source 
supplies electrical needs of the 
coach when it is standing for some 
length of time, as loading and un- 
loading. A battery and generator 
system takes care of lighting de- 
mands while the coach is moving 
down the road. 





PROVEN BEFORE THE WAR— 
NEEDED NOW MORE THAN EVER 


] BOOKS + 195 
in 3 colors 
plus postage 
F.O.B. Louisville, Kentucky 


Order 12 books for each of your 
Aggressive Salesmen 


MODERN SELLING 
METHODS, Inc. 


P. O. Box 666 e@ Louisville, Ky, 


ne FDI Co loudenvilie, O- 


full days Monday through Satur- 


day at straight time, with the only 
premium for the Saturday work to 
be a flat-rate guarantee of nine 


dramatized the long conflict of | hours’ pay for eight hours’ work. 


The flat-rate schedule for me- 
chanics, body repair men, painters 
and trimmers remains the same at 
$1.45 an hour. Lube men receive 
$1.20 an hour and garagemen $1.10 
an hour, except when lube men and 
garagemen are employed on the 
operation of protective coating on 
a flat-rate basis. Then, they get a 
minimum of $1.32% per flat-rate 
hour. 

Mechanics, body repairmen, car 
painters and trimmers are listed 
for a rate of $1.67 per hour. Porters 
get $1.07% an hour. 

> +. * 


Three Months of Strike— 


8 Bursts of Violence 
CLEVELAND.—There have been 


“leight attacks on Ford dealerships 


since the beginning of the strike 
by the International Assn. of Ma- 
chinists mechanics’ union three 
months ago. 

Samuel L. Marshall, president of 
the Cuyahoga County Ford Dealers 
Assn., said he’s “making no accu- 


remarkable” the fact that the out- 
breaks had occurred. 

Chief target has been Ralph Mc- 
Clurg, whose home was bombed and 
whose dealership suffered several 
broken plate glass windows. 

Also damaged were Rudy Fick, 
Inc., showroom windows; 
Motor, Inc., windows; 
Auto Sales, windows; Marshall Mo- 


tor Co., finish and chrome on four | 
automobiles ruined by acid; Zahner | 


Motors Co., parts delivery truck 
forced to curb, tires slashed and 
sand put in gasoline tank; several 


new Fords carried by a transpor- | 


tation truck damaged while trans- 
port was en route to Cleveland. 

Meanwhile, the strike was con- 
tinuing with no break in sight in 
the dispute. 


Milwaukee Firms 
Peg Credit Terms 
At Reg. W Level 


MILWAUKEE. — Because of 
finance company protests, the aver- 
age car buyer here can’t get credit 
terms that are any more liberal 
than they were under Regulation W. 

In most cases, one-third down 
and 24 months to pay the balance 
is still required for the purchase 
of new and late model used cars. 


On older cars the down payment | 


is the same, but the balance must 
be paid in 15 months. 

Immediately after credit controls 
expired, some local dealers did offer 
cars for as little as $1 to $10 down. 
However, such offers drew strong 
protests from finance firms. 

In addition, the Milwaukee Better 
Business Bureau has charged that 
the wording of certain low down- 


The offers, the BBB said, appear 


Zahner | 
West Side | 





LOUDONVILLE, O.—The latest | sations” but he cited as “extremely |. 








| chusetts, Maine, 





to have applied to only the oldest | 


of vehicles and dealers have been 


requested to make such ads clearer | 


in the future. 


Barney’s Incorporates 


Barney’s, Inc., 
a used-car firm, has filed 


poration papers with the secretary 
of state’s office. Capital stock was 
listed as $35,000 and incorporators | 
are Christine A. Barnacastle, Annie 
Howard and A. H. Barnacastle. 





ON GOVERNMENT TESTS FOR HIGHWAY POSTOFFICES—This model was developed by 


Beaumont, Tex.., | 
incor- | 





SAGA OF SIX-WHEELERS—Dramatizing the 
ever-growing importance of six-wheel trucks 
in industry today, a new picture booklet 
entitled ‘'Six-Wheelers in Action’ has been 
published by Timken-Detroit Axle. More than 
60 on-the-job photographs, including many 
unusual action shots, are featured in the body 
of the 24-page, file-size booklet. Illustrating 
the diversified fields in which the six-wheeler 
is now being used, the photographs were 
assembled from all parts of the country. Six- 
wheelers of all sizes and types are shown in 
these authentic working views. Lumbering in 
the Northwest, excavating in Illinois, ma- 
chinery moving in Detroit, strip mining in 
Ohio, transit-mixed concrete hauling in New 
York and truck crane and shovel work in a 
dozer, localities, all are among the more 
than 30 operations illustrated. Timken-Detroit 
has devoted nearly 30 years to the develop- 
ment and production of tandem drive units 
for six- pwheel trucks. 


Packard Neues 


Hunt for Boston 


DETROIT. — Karl M. Greiner, 
sales vice-president of Packard, last 
week announced the appointment 
of Fred M. Hunt as Boston zone 
manager. Hunt 
assumes his new 
field post after 
several months on 
special sales di- 
vision assign- 
ments at the 
Packard factory. 

Earlier, he had 
served as assist- 
ant eastern re- 
gional manager, 
with headquart- 
ers in New York 


Fred M. Hunt 
City, and as Chicago zone manager. 
|Before joining Packard, Hunt for 

two years was manager of all fac- 
| tory branches for Trailmobile Corp. 
and prior to this held various in- 
dustry field positions over an 18- 


year period in the Philadelphia 
area. Packard’s Boston zone 
includes 59 counties in Massa- 
Vermont, New 


ee and Rhode Island. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See » the back pages of this issue. 
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Business Slide 
Seen Continuing 


For Some Time 


CLEVELAND.—A prediction that 
the business recession still has 
some distance to go before reaching 
the turning point is made by the 
Cleveland Trust Co. in its monthly 
bulletin. 

“The trend of business activity 
since last fall resembles 1946 in 
reverse,” the bulletin states. “The 
course of business recession might 
be likened to sliding down hill until 
a valley is reached. Beyond the 
valley lies recovery in the form of 
another hill. In the second half of 
1946 nearly all industries were 
ascending the first hill, while thus 
far in 1949 nearly all have been 
moving down the other side. 


“But the two intervening years 
of 1947 and 1948, showed no such 
similarity of movement. Thus five 
of the 17 industry-groups in the 
production index had passed the 
peak by the middle of 1947, and 
five more had done so by mid-1948. 


“In this sort of piecemeal read- 
justment, it is reasonable to assume 
that the industries which first 
climbed to the top of the hill 
would be among the earlier to ar- 
rive at the valley below, before 
starting on the next rise. Such a 
tendency appeared near the end of 
past business declines, though not 
uniformly. But there has been little 
evidence of that kind of leveling- 
off, at least through the end of 
May 

“The first five industry-groups in 
production were leather and shoes, 
rubber products, nonferrous metals 
and products, stone, clay, and glass 
products and alcoholic beverages. 
With the possible exception of 
leather and shoes, the recent trend 
of these industries has been down- 
ward. In general the same is true 
of the next five groups in chrono- 
logical order. 

“The remaining seven groups 
were the chief supporters of the 
final stages of the rise in the over- 
all industrial production index last 
year. Five of them, including steel, 
have now joined the downward 
procession. The other two are food 
products and transportation equip- 
ment (including automobiles). 
These have remained about at their 
peaks except that automobile out- 
put was temporarily reduced by a 
recent strike. 

“All this indicates that for busi- 
ness activity as a whole, the reces- 
sion still has some distance to go 
before reaching the turning-point.” 








Huey Names McElveen 


Tom W. Huey, president of Huey 
Chevrolet Co., Rock Hill, S. C., an- 
nounces the appointment of Nor- 
wood McElveen as new-car sales 
| manager. 


d BUILDS CAR 








The car stands still...the WASHER moves 


SPEED. ..Washed and dry in 10 min. 


EASE...One man can operate. 


EFFICIENCY...A wash to be proud of. 


ECONOMY...Save on soap, water. 





| DEALER BUSINESS” . «Mann Chevrolet 


payment offers was far from clear. | 


Fine Firm Finds Unit Fills Bill 


“WASHMOBILE* 
builds car dealer 
business because 
it brings custo- 
mers into the 
store, enables us 
to do a complete 
service more eco- 
nomically,” says 
L. M. Nelson, General Manager 
of the well-known Harry Mann 
Chevrolet dealership in Los An- 
geles. New car dealers every- 
where agree, find this mechanical 
car wash a must, even use it to 
test water-proofness of new cars. 
And Washmobile fits into your 
present wash space, there are no 
structural changes or mainte- 
nance costs. 

*Patent 2465562 ‘ 
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Write Dept.A-2 for free booklet. 
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Anti-Truck Drive Boomeranging? 


SAVANNAH, Ga.—A spokesman 
for the truck-trailer manufacturing 
industry in an address here said 
that current propaganda directed 
by railroads against commercial 
highway transportation may boom- 
erang against railroads by stimu- 
lating knowledge of motor freight 
service, and thereby gencrating 
more rather than less business for 
motor carriers. 

The spokesman was John B. 
Hulse, secretary-manager of the 
Truck-Trailer Manufacturers 
Assn. He addressed a two-day 
annual meeting of the Motor 
Transportation Assn. of South 
Carolina. 


Noting a rise in the intensity of 
attacks against the trucking indus- 
try, Hulse commented that “this is 
nothing new; it seems to follow a 
pattern quite similar to that of 
general business conditions.” 

“The depression of the 30's” he 
recalled, ‘brought forth a veritable 
flood of anti-truck legislative pro- 
posals. The wartime emergency on 
the other hand, saw the ebb tide of 
this type of agitation. Right now 
there are signs that the tide of 
discrimination is rising again. The 
current dip in the business indexes 
may well be expected to stimulate 
this effort. 

“The trucking industry, how- 
ever, is a ‘tough customer.’ It 





Depression Talk 
Unjustified, Says 


Quinn in West 


SPOKANE.—Talk of a depres- 
sion in the near future is without 
justification, in the opinion of E, C. 
Quinn, Dodge division general sales 
manager. 

Speaking here last week at the 

opening of Riegel 

Brother's new 

truck service cen- 

ter at 8120 Cedar, 

Quinn said that 

business in gen- 

eral is good and 

predicted it would 
--remain that way 

for some time. 

“IT can’t under- 
stand all this talk 
about a recession 
and depression,” 

he stated. “With all the money we 
have, and with the small amount 
of unemployment, I can’t see how 
a depression is possible. 

“We haven’t even scratched the 
surface of the automobile business 
yet. I think the last part of this 
year and next year will be very 
good. The only difference in busi- 
ness now is that a salesman has to 
ask people to buy.” 

Quinn admitted that to help the 
truck market, companies are now 
designing trucks for every differ- 
ent type of job. 





Goodrich Continues Hunt 


For Cold Rubber Uses 

BRECKSVILLE, O.—Technicians 
here at the new multi-million dol- 
lar B. F. Goodrich Research 
Center are continuing to develop 
and test cold rubber compounds 
which may eventually be used in 
transmission, elevator and conveyor 
belting, the company reports. 

The scientists say that although 
abrasion resistance of the new cold 
rubber compounds is outstanding, 
other characteristics must be im- 
proved before the use of cold rub- 
ber can be justified in belting and 
other industrial products. 


_ DEALERSHIP'S TOP SERVICE SALESMAN—Parts Manager Henry G. Bauer of Arcade Pon- LaFrance-Foamite 
tiac Co., Washington, is shown “doing his stuff’ with a prospective customer. 


percent since taking over in 1939. 








grew up during the worst de- 

pression and it grew by offering a 
better service at a lower overall 
cost to the shipper. 

“Maybe the anti-truck propa- 
ganda, so intensively carried on, 
accounts in part for the many in- 
quiries about motor carriers, their 
associations and the equipment 
manufacturers.” 


To illustrate his point, Hulse 
harked back to the “Tin Lizzie” 
jokes which, he said, in the early 
days of the motor car gave one 
then comparatively small company 
so much advertising that they were 
largely instrumental in enabling it 
quickly to command leadership in 
sales. 

He minimized propaganda 
charging that trucks and trailers 
injure highways, are unsafe, or 
fail to pay their way in taxes. 
Such charges, he declared, are 
inspired because “some of our 


2 Buffalo Delvers 
Cop Top Honors 
In N. Y. Roadeo 


CHEEKTOWAGA, N. Y.-— Two 
Buffalo transport drivers won first 
places in the northeastern regional 
roadeo held here July 9. Four other 
drivers qualified for the National 
Automobile Transport Assn. na- 
tional roadeo, to be held in Detroit, 
Oct. 1-3. 


James Mason, driver for the 
Eastern Automobile Forwarding 
Co., Buffalo, won first place in the 
driveaway contest. Mason has driv- 
en 18 years without an accident. 


Charles Forsha won first honors 
in the truckaway division. He is a 
driver for the F. J. Boutell Drive- 
away Corp., Buffalo branch. 


They were awarded trophies, as 
was the second place winner in 
the truckaway division, Harold 
Davis, 22-year-old driver for Auto- 
mobile Shippers, Inc., whose home 
is in Minerva, O. 

Third, fourth and fifth place 
awards in the truckaway were won 
by Charles Jacobs, Hamburg, N. Y., 
F. J. Boutell Co.; Peter Gurnick, 
Chester, Pa., Nu-Car Carriers, Inc., 
and Lyle Briggs, Naples, N. Y., 
Eastern Automobile Forwarding 
Co. 


Nash May Start 
Output in Canada 
Early in 1950 


TORONTO. — Nash Motors of 
Canada is to start operating its 
Toronto plant, formerly a Ford 
assembly plant, early next year, 
according to President George W. 
Mason. The Ford plant was pur- 
chased in 1946 and has been leased 
to Ford since then. 

Ford is expected to have com- 
pleted removal of its equipment by 
September, when Nash reportedly 
will start to tool up for production 
of 1950 model cars, both the smaller 
model recently reported and the 
standard size cars now in produc- 
tion. 

Till now Nash has not been get- 
ting enough U.S. dollar allotment 
under Canadian exchange restric- 
tions to buy enough parts in the 
United States to make assembly of 
cars at Toronto practical. This 


situation is understood to have been 
|cleared up, 


paving the way for 
production early next year. 





ti Hailed as | 
parts manager of the month" by Pontiac, Bauer has increased Arcade's parts sales 750 | years he has been in Cleveland as motor- | 
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competitors—those offering a 
competitive method of transpor- 
tation—are in a bad spot, facing 
rising costs, declining revenues, 
irate investors, the specter of 
government ownership and a de- 
featist attitude of their banker- 
minded management.” 

“The only solution they can think 
of is to blame it all on truck com- 
petition,” he said. 

But, Hulse pointed out, although 
the railroads in the evolution of 
transportation a century ago dealt 


a harsh blow to the canal boat, the | 


tonnage of waterborne traffic today 
is many times greater than in the 
hey-day of the canal boat. Sim- 
ilarly, he said, although the truck 
and trailer of today offers a service 
which the public wants and will use 


this does not, of itself, doom the 


railroads, 

“All present methods of trans- 
portation that can serve econom- 
ically will survive and prosper,” 
he forecast, “as there is an ever- 
growing need for more trans- 
portation — better transportation, 
cheaper and faster transporta- 
tion, Our competitive system of 
economics means that we are al- 
ways challenging our present 
methods to see if some other way 
is better, cheaper and quicker. 
“Today the railroads face the 
challenge as never before. Those 

who have the best interest of the 
railroads at heart, their directors, 


their investors, and their associa- | 


tions, should realize that there is 
no future in deploring the continu- 
ing evolution in transportation. 

“The railroad future will not be 
made secure by attempts to ham- 
string competing modes of trans- 
portation. 


“The real salvation of the rail- | 


roads lies in making a frank ap- 
praisal 
needs and of the services they have 
to offer. There is a real future in 
providing efficient, economical 
mass-transportation.” 


Truck Firms to Exhibit 


Wares to U. S. Bakers 
CHICAGO. — Manufacturers of 
trucks, 
equipment for bakers will exhibit 
at the 1949 baking industry exposi- 
tion to be held in Atlantic City 
Oct. 15-20, according to Gerard R. 
Williams, exposition chairman. To 
date, 10 automotive concerns have 
been assigned space in the exposi- 
tion, the first held by the baking 
industry in 13 years, Williams said. 
He pointed out that the baking 
industry uses about 100,000 vehicles, 
more than any other food process- 
ing industry. The companies so far 
assigned exhibit space _ include: 
Boyertown Body and Equipment 
Co.; Diveo Corp.; Dodge division, 
Chrysler Corp.; Ford Motor Co.; 
Chevrolet Motor division; Herman 
Body Co.; International Harvester 
Co.; J. B. E. Olson Corp.; Swift 
All-Steel Body Co., and Vanette, 





Obituaries 


Raymond J, Merrill 
SOMERSWORTH, N. H.—(UTPS)-—Ray- 
mond J. Merrill, 48, prominent automobile 
dealer here for many years, died suddenly 
July 12 at his summer home at Varney’s 
Cove, Alton Bay. He was a native of Fall 
River, Mass. 


* * 

Edward P. Case 
SYRACUSE.—Edward P. Case, 63, used- 
car dealer here, died July 12, He also was 
an inventor, having developed the Case 


* 





pioneer truck manufacturer and _ board | 
chairman of Gramm Trailer Corp., Del- 
phos, O., died here last week. | 
- * * 
George A. Falke 
CLEVELAND. George A. Falke, who 


opened a Ford dealership here 36 years 
ago, died last week after a long illness. 
He had been in semi-retirement for several 
years. 

© * * 


Dean Woerner 

VALLEY FALLS, Kans.—Dean Woerner, 
33, motor car dealer here, was drowned 
July 7 when a boat he was in capsized 
on the swollen Delaware river near here. 
Mr. Woerner and his brother, Harwood 
Woerner, had been partners in the motor 
car business for the past three years. 

* * * 


Lyman H, Preston 

ELMIRA, N. Y.—Lyman H. Preston, 58, 
former head of the motorized fire appara- 
| tus experimental department of American- 
Corp., died suddenly 
July 17 while visiting in Canada. 


‘ized fire apparatus sales representative, 


of today’s transportation | 


truck bodies and related | 


division of Brooks and Perkins, Inc. | 


valve, the Case spark plug and Airway 
carburetor attachments, He operated a 
used-car business at 1108 State St. 
* * * 
Benjamin A. Graham 
LIMA, O. — Benjamin A. Graham, 76, | 


In recent | 


the basic Model 825 design, the cab bein 
and the steering equipment being place 


RALEIGH, N.C.— The Cabarrus 
County Automobile Dealers Assn. 
has reported to the state assn. that 
a veteran’s training school for 
mechanics has been set-up and is 
competing with legitimate dealers. 

This is one of 10 such schools 
now operating in North Carolina, 
the state association said. 

The report claimed that the 
Cabarrus institution has its stu- 
dents on the streets soliciting for 
business on the basis of free 
| labor. They are urging car own- 
ers to insist that dealers give 
them parts at discounts because 
the repairs are done by veteran 
trainees, 

“Dealers all over the state are 
employing veterans for on-the-job 
training and they are anxious to 
provide this training, but are op- 
| posed to the government giving a 
subsidy whereby these so-called 
trade schools can provide free re- 
pairs and try to get parts dis- 
counts,” the association declared. 

The NCADA has taken steps to 
|remedy this situation by pointing 
out to Rep. Harold D. Cooley that 





Minn. Dealers 
Set 3 Parleys 
For This Week 


MINNEAPOLIS.—The Minnesota 
Automobile Dealers Assn. will hold 
three meetings in different cities 
on July 26-28 to discuss problems 
now facing dealers. These meet- 
ings are open to everyone, not just 
association members, the MADA 
states. 

The first meeting will be held 
July 26 in Rochester at the Mayo 
auditorium. The following night a 
conference will be held at Tracy 
|in the municipal auditorium, and 
'on July 28 the third meeting will 
| take place in the Saulpaugh hotel 





|in Mankato. All meetings will be- | 


| gin at 7:45 p.m. 

| The association will discuss all 
| present problems, as well as those 
expected to appear in the future. 
A question-and-answer period will 
| be held following the talks. 
| President Herman Miller and 
Manager Glenn Atcheson will pre- 
| sent information on conditions in 
| other parts of the country, since 
| both attended the parley of the 
| Automotive Trade Assn. Managers 
|in Michigan on July 19-20. 


— 








TRUCK MOTOR DEL!IVERS 550 HORSEPOWER—This Kenworth truck has a 








|street and highway safety, 
these conditions are prevalent. Con- | 
° " ——— ~| for Aug. 24-25 in Chicago to take 
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ong 


12-cylinder Hall- 
| Scott model 1870 engine. It was delivered to Ray Ogg, operator of a fleet of petroleum 
tankers out of Portiand, Ore. It delivers 550 horsepower at 2,000 revolutions per minute, 
the company states. The new Hall-Scott engine is equipped with two carburetors and can 
use either butane or gasoline. The huge size of the engine necessitated some changes in 


made 10 inches wider, the hood 12 inches longer 

on the outside of the frame. These changes re- 
sulted in balanced appearance. exhaust manifolds are on both sides. R. D. O'Brien, sales 
manager, trucks, reports that tests after the truck was completed demonstrated the desired 
absence of vibration and excellent power on grades. _ 


N. C. Dealers Denounce 
Vet Mechanic Schools 


tacts with other legislators are now 
being made, the association said, 
to discourage the establishment of 
such schools. 

“This sort of trade-school could, 
unless properly set up, play havoc 
with the automobile repair busi- 
ness in the area where they are 
located,” the NCADA claimed. 

“Tt is our thinking that we will be 
able to eliminate this threat to the 
free enterprise system, and at the 
same time be able to give worthy 
veterans the chance to really learn 
the profession and at the same time 
not wreck an industry.” 


ATA Schedules 
Safety Parley 


WASHINGTON.—Declaring that 
the trucking industry is being at- 
tacked from all sides and receiving 
“bad publicity,” A. C. Scott of 
George F. Alger Co., Detroit, and 
chairman of the American Truck- 
ing Assns. national committee on 
has 
called a meeting of his committee 


remedial measures, it Was an- 
nounced at ATA headquarters here 
last week. 

In a statement in connection 
with the call to meet, Scott said: 

“The trucking industry is being 
attacked from all sides ... and 
we are receiving much bad pub- 
licity. Our best weapon, both for 
defense and offense, is a record of 
safe use of the highways. Such a 
record is the basis for all industry 
public relations work.” 


Sales Slump Reported 


By Canada Oil Firm 

MONTREAL. — Weather condi- 
tions adversely affected the sale of 
petroleum products during’ the 
early part of 1949, states Ole Berg 
jr., vice-president of British Amer- 
ican Oil Company, Ltd., in a letter 
to shareholders. 

Adverse weather on the Pacific 
Coast disrupted transportation fa- 
cilities and gasoline consumption 
was considerably below normal. In 
contrast, mild weather in Ontario 
and Quebec sharply reduced the 
demand for heating oils, Berg said. 
After an extended period of short- 
ages, there are now adequate sup- 
plies of petroleum products to take 
care of anticipated demand, he 
added. 





READING FROM RIGHT TO LEFT:—A poster said to be unique in the history of billboard 
advertising is now being distributed for display on 14,000 outdoor locations by Ford 
division. The poster is without copy, does not show the product and has the name of the 
product spelled backwards. The poster was made possible by depicting a closeup view of a 
father and son pressed against the showroom window of a Ford dealer. The only word on 


the poster is Ford spelled backwards on the dealer's showroom window. 
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Department of Commerce 


AUTOMOTIVE NEWS, JULY 25, 1949 _ 


Reports .. . 


World Automotive Developments 


WASHINGTON.—A report on re- 
cent developments in the automo- 
tive industries of Czechoslovakia, 
Germany, Greece, Ireland, Poland, 
Sweden and Venezuela has been re- 
leased by the Department of Com- 
merce. 

Czechoslovakia—The largest na- 
tional enterprise, Ceska Zbrojovka, 
manufactured 48,674 motorcycles in 
the first 10 months of 1948. 


Avia, the Czechoslovakia Motor 
Car Co., has displayed a new 45- 
passenger rear-engine bus. This 
firm is now constructing 49-pas- 
senger buses which will be pow- 
ered by four six-cylinder Diesel 
engines with five forward speeds 
and a reverse. 

Domestic truck production during 
1948 made available about 6,000 

units for the equipment pools of 
trucking lines. 

A tight gasoline-rationing plan 
introduced in 1947 brought about 
the cancellation of about 50 percent 
of the car-operating permits and 
drastically restricted cars used for 
private purposes. 

Germany — February production 
of motor vehicles in the Bizonal 
area reached a postwar monthly 
record of 10,310 units valued at 
90,800,000 marks (a mark equals 30 
cents). The Volkswagenwerk led 
passenger-car production with 2,601 
—while Vidal & Sohn led in trucks 
with 639. 

Total production goals for 1949 
have been set at 88,500 passenger 





Denver Stamped 


As Beehive of 
Truck Activity 


DENVER.—According to a report 
just recently issued by the Rocky 
Mountain Motorists Inc., there are 
more than 15,000 commercial motor 
vehicles arriving in Denver every 
24 hours. 

In addition, some 90,000 privately- 
owned trucks and passenger cars 
enter or leave the city during the 
same period, according to the or- 
ganization’s survey of highway 
transportation to the city. 

The three major bus companies 
operating in and out of Denver 
transported in the neighborhood of 
1,000,000 passengers in or out of 
the city during the past year. The 
daily average of bus passengers is 
around 2,700. 

Records of the Colorado public 
utility commission show 950 com- 
mon carriers (regular line freight 
haulers) registered in Colorado. Of 
these, 115 of the larger firms oper- 
ating truck fleets maintain head- 
quarters in Denver. 

In addition there are some 1.000 
private carriers operating under 
PUC permits and approximately 
350 are based in Denver. 

Another 9,000 commercial carrier 
permits have been granted to firms 
transporting their own products or 
merchandise, including coal, cattle, 
farm products and petroleum, 


Price Decrease Posted 


Bv Weldaloy Products 

DETROIT. — Weldaloy Products 
Co. of Detroit announces an across- 
the board price reduction on all re- 
sistance welding products. 

All standard resistance welding 
tips are reduced 10 percent, and 
bar stock, round and rectangular, 
is cut 15 percent. Castings, forg- 
ings and special parts are being 
quoted on a reduced basis depend- 
ing on specifications. 


| cars and 67,000 trucks and com- 
mercial vehicles. However, figur- 
ing on the January-February av- 
erages, the output will fall short 
of the goal, since the projected 
estimate on the first two months 

is 59,730 passenger cars and 48,492 
commercial vehicles. 

Truck production in the %-ton 
ito 3-ton types is increasing and 
|may pass the 1949 goals, but the 
4%-ton and over variety is expected 
to fall short of its mark, 

Greece—The trade and clearing 
|agreement between France and 


6,000 Schools 
Offer Courses 


e* * 
In Driving 
WASHINGTON. 
quarter of the nation’s 26,000 high 
schools included some 
automobile driver education in their 
curriculums during the past school 
year, 
Automobile Assn. 





In its annual report on the sub- 
ject, the AAA also disclosed that | 


more than 340,000 high school stu- 
dents successfully completed driv- 
ing courses that included behind- 
the-wheel training. 

The report, issued by Lou E. Hol- 
land of Kansas City, chairman of 
the AAA traffic safety committee, 
pointed out that while approxi- 
mately one fifth of this year’s crop 
of about 1,500,000 graduates learned 
to drive in dual-control cars, some 
200,000 others were indoctrinated in 
safe driving methods in classroom 
work. 

Holland stated that the number 
of behind-the-wheel teen-age train- 
ees this year was over 100,000 more 
than the total so taught in 1947-48, 
and almost five times more than 
the 70,000 who learned the actual 
operation of cars in the 1946-47 
school year. 

The AAA report disclosed that a 
total of 2,900 dual-control cars have 
been assigned to schools through 
the cooperation of auto manufac- 
and dealers, 


turers and motor 


clubs. 


Minnesota Raises 


Worker Benefits 


ST. PAUL.—The Minnesota work- 
men’s compensation board has 
ordered a 6.1 percent increase in 
workmen’s compensation effective 
July 1. The boost was recom- 
mended by the Minnesota compen- 
sation rating bureau in view of 
increased allowances ordered by 
the 1949 state legislature. 

New benefits allow $30 maximum 
payments a week, compared with a 
previous $27; $15 instead of $13.50 
minimum payments, and death 
benefits up to $10,000 instead of 
$7,500. Nearly $1,000,000 in added 
compensation premiums was 
awarded insurance companies as a 
result of. the increases, In making 
the award, the board overruled 
pleas of labor, employers and in- 
surance buyers, that the increase 
be trimmed because of §profits 
shown by the companies in recent 
years. Employers had suggested a 
4 percent boost. 

Ford Plant Robbed 

LUFKIN, Tex. (UTPS)—The 
Ford Motor Co. plant here was 
robbed by burglars who entered 
by smashing a window. Merchan- 
dise, checks and $409 cash were 
taken. 


BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 


Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
ic covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Auto:motive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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Greece provides for the import to 
Greece of 100 passenger cars. The 
makes to be imported include: 
Citroen, 26; Ford, 23; Panhard, 13; 


| Peugeot, 13; Renault, 13, and Simca, 
| 12, 


Ireland—The gasoline rations for 
private motorists was doubled Apr. 
1, 1949. This gives cars of 8 to 10 
horsepower 16 gallons each month. 
For cars of 10 to 16 horsepower, 
20 gallons is allowed, while 24 gal- 
lons is given to autos over 16 
horsepower. 

Monthly rations for autocycles 
are now four gallons and for heavy 
motorcycles, eight gallons. 

Poland The State Motorcar 
Transport Enterprises had _ 150 
buses and 500 trucks adapted for 
passenger movement in operation 
in December, 1948. 

This number is considered to 
be inadequate so about 850 buses 
will be imported this year. Fifty 
of the 180 Fiats purchased in 
Italy have been delivered and 
more are expected soon, Arrival 
of an additional 450 buses from 
Italy, Czechoslovakia and Sweden 
was expected about the middle 
of the year. 

When these buses are put into 
service, the trucks will be with- 
drawn from passenger-carrying and 
put into freight service. The SMTE 
also expects to import 200 more 
trucks to add to the 300 already 
received. 

Sweden—lIn 1948, 14,957 passenger 
cars, 9,427 trucks and 949 buses 
were listed as new registrations. 
Of the cars, 34 percent were from 
the United States, 28 percent from 
Britain, 19 percent French, 15 per- 
cent Swedish and 4 percent from 
other countries. 

Of the trucks and buses, 38 per- 
cent were from the U. S., 44 per- 
cent Swedish, 12 percent British 
and 6 percent from others. 

Venezuela—The import duty for 
unassembled passenger cars, for- 
merly the same as for assembled 
cars, is now .001 boliviano (a boli- 
viano equals 30 cents) per kilogram. 

Existing rates of import duty on 
assembled cars are fixed according 
to the car-weight. For cars weigh- 
ing up to 800 kilograms, the rate 
is .55 boliviano, while for cars over 
2,000 kilograms, the rate is 1.60 
bolivianos. 

The government will soon take 
over all bus lines in Caracas and 
is now improving service on the 
line now under its jurisdiction, the 
Municipal Transport Co, The firm 
now has 45 new buses and 30 more 
are expected. 


Another Knetzer Suit: 


His Wife, This Time 

ST. LOUIS.—Trouble continues to 
mount for Robert L. Knetzer, the 
Edwardsville (Ill.) automobile deal- 
er whose wizardry was dissipated 
by bankruptcy proceedings. 

He has been sued for divorce in 
the Garland county circuit court at 
Hot Springs, Ark., by his wife, 
Dolores. Her petition alleges gen- 
eral indignities and asks for cus- 
tody of their five-year-old daughter, 
Kathleen Mary. 

During the investigation of Knet- 
zer’s fantastic automobile deals it 
was revealed that he maintained 
other homes in Cheyenne, Wyo., 
and Chicago with a woman who 
described herself as Dorothy Knet- 
zer, and is the mother of a 15- 


month-old son. Knetzer denied he 
was married to her. 


| shows the new ‘people's car’ 
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whic , = 
Hartnett says he pians to manufacture in 
Australia—in Victoria—provided he gets some 
state aid. It is a two-door sedan, seating 
four and the cost is estimated at between 
$1,600 and $1,700. Top photo explains details 
of the chassis and engine.—(Acme photo.) 


Wisconsin Creates 
Squad to Enforce 
Weight Limits 


MADISON, Wis.—A special squad 
of state traffic officers will soon be 
created for the explicit task of im- 
proving enforcement of the state’s 
truck-weight !aws. 

The legislature, before its ad- 
journment last week, adopted the 
proposal of Gov. Oscar Rennebohm 
for the employment of 15 special 
officers who, with 10 others from 
the existing state traffic patrol, will 
be exclusively assigned to truck 
law enforcement. 


The enactment was a compromise 
culmination of the legislative coun- 
cil’s earlier proposal for a _ full- 
fledged state department of public 
safety that would have pulled to- 
gether all of the state’s enforce- 
ment agencies and personnel. 


At the same time legislators 
turned down proposals hostile to- 
ward the trucking industry, includ- 
ing revision of the weight limit 
laws and a bill to prohibit the use 
of the highways by the commercial 
carriers during weekends. 


The lawmakers also killed a bill 
supported by the Wisconsin Motor 
Carriers Assn. and the Farm Truck- 
ers Assn, that proposed to rewrite 
tax laws by repealing the mileage 
levies, increasing registration fees 
and removing many of the exempt 
classifications now allowed. 


Ford’s Midwest Grads 
Hold Parley Today 


DEARBORN. More than 100 
graduates of the Ford merchandis- 
ing school will hold their second 
annual council with members of 
the staff of the central region, Ford 
division, at the Fort Shelby hotel 
today (July 25). 

The graduates are from Michigan 
and surrounding states that com- 
prise the central region of the Ford 
division sales organization. J. C. 
Doyle, central region sales man- 
ager; W. W. Cumming, assistant, 
and members of the regional sales 
staff will serve as hosts to the 
graduates. 





OUTSTANDING AD WINS CITATION—Judged the best all-round advertisement at the 
exhibition of advertising art deged recently by the Detroit Art Directors Ciub was this ad 


for Saran auto seat covers by 


ational Plastics Co., Odenton, Md. Shown with the adver- 


tisement and the award are Jeane V. Bice (left) of MacManus, John & Adams, Inc., Detroit 


advertising agency, designer of the ad, and James Richards 
The award was made at MacManus, John & Adams’ Baltimore office. 


plastics company. 


advertising manager for the 


ATA Appoints 
Nominating Unit 


For Elections 


WASHINGTON.—Ed J. Buhner, 
chairman of the board of the 
American Trucking Assns.,_ last 
week announced appointment of 
the ATA nominating committee, 
which will pick candidates for ATA 
general officers to be voted on by 
directors at the ATA annual con- 
vention in Boston in October. 

Committee appointees, by regions, 
are: 

Region 1—Guy O. Hollis, South- 
western-New Hampshire Transpor- 
tation Co., Wilton, N. H.; region 2 
—Arthur G. McKeever, Ajax Truck- 
ing Co., New York; region 3—Fred 
B. Hufnagel jr., Sun Oil Co., Phila- 
delphia; region 4—John Akers, 
Akers Motor Lines, Gastonia, N. C.; 
region 5—R. M. Crichton, Super 
Service Motor Freight, Nashville, 
Tenn.; region 6—E. S. Wheaton, 
Clipper Van Lines, Inc., Indian- 
apolis; region 7—Gordon Hall, Auto 
Convoy Co., Dallas. 

Also region 8—R. C. Williams Oil 
Field Trucking, Russell, Kans.; re- 
gion 9—J. A. Roswick, Midwest 
Motor Express, Bismarck, N. D.; 
region 10—Ray Lilenquist, Inland 
Freight Lines, Salt Lake City; re- 
gion 11—Wayne Hageman, Hage- 
man Transport Co., Laurel, Mont.; 
region 12—J. P. Spaenhower, Stock. 
ton Delivery Co., Stockton, Calif.: 
region 13—Charles T. Livezey, Ohio 
Cartage Co., Columbus, O. 


Goodrich Contest 


AKRON.—AIl emrloyes of B. F. 
Goodrich Co. are eligible for a new 
contest based on their renorts 
about seeing the company’s prod- 
ucts in use while they are on vaea- 
tion this summer. Top prize for 
the best letter of 200 words or less 
describing uses of tires, tubes. hose 
and many other articles or of con- 
versation by customers relatine to 
them will be a $100 U.S. savings 
bond. 


AUTO BOOKS 
That Should Be in Every 
Dealer’s Librars- 


These books should be tthe Whrary 
of every franchised dealer—avalilable 
to his mechanics and salesmen—the 
knowledge they contain will he valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 


AUTOMOTIVE FUNDAMENTALS. By 
Irving Frazee and Earl L. Bedell, Cover- 
ing the entire field of automotive main- 
tenance and operation. $4.90 postpaid. 
THE LAST BILLIONAIRE — HENRY 
FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 
ing.’’ $3.75 postpaid, 

KNUDSEN, A BIOGRAPHY, By Norman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 

AUTOMOTIVE MECHANICS. Wm. €E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics, Cloth binding. $5.00 postpaid. 


DEALER BUSINESS COUNSEL. Business 
guidance for automobile dealers. Bv J. B. 
Van Tassel, Dealer Business Consultant. 
Three books—Book No. 1, $2.00. Books 
2 and 3, $3.00 each postpaid. 

DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 

FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 

FLOYD CLYMER’S 





MOTOR SCRAP- 
BOOKS. Order Edition No. 1. 2, 3 or 4 tn 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2 or 
cloth-bound, $3 postpaid. 

HENRY FORD—RAIS LIFE, HIS WORK. 
HTS GENTUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 

TNDIANAPOLIS RACE HISTORY — 1909 
TO 1946. 852 pages, 1,000 illustrations. 
—— edition, $5 postpaid. Paper-bound, 


MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid, 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound 
$1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEAST 
REPORT OF POST-WAR STUDEBAKER 
OARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEAST 
REPORT OF POST-WAR MERCURY 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 


REPORT OF 1949 FORD CARS. $1.50 
postpaid. ng 
COMPLETE 1948 YINDTANAPOLIS 500- 


MILE RACE SUPPLEMENT. 
Clymer. $1.50 postpaid. 
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OFFICE MANAGER-COMPTROLLER, ex- 
perienced in all phases of Chrysler dealer 
operations. Present employer retiring 
from business, can furnish best refer- 

ences of character and business relations. 

Interested in aggressive organization. 

Would appreciate personal interview, Age 

28, married, family. Reply P. O. Box 

1311, Cumberland, Maryland, 


SERVICE MANAGER, Outstanding record 
of achievements with G.M., Chevrolet, 
Pontiac, Oldsmobile. Age 43, married, 
college graduate. If your operation is 
large enough to pay a minimum of 
$10,000 per year, you have the oppor- 
tunity of choosing a service manager 
from the cream of the crop, Box 3251, 
c/o Automotive News, Detroit 26. 


GENERAL MANAGER for large automo- 
bile business. Volume operator, handling 
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Car, Truck Output Estimates a ne 
«= 
By Automotive News CLASSIFIED WANT AD DEPARTMENT 
PASSENGER CARS ae oat Rae 
(U. 8. PRODUCTION ONLY) ne 
Week Week Jan, 1 dan. 1 
Ended Same Ended duly, to to 
duly 23, Week, July 16, 1949,to July 24, July 23, 
1949 1948 1949* Date 1948* 1949* 
CHRYSLER. .......... 27,693 20,135 27,460 76,387 429,814 563,649 
PRE OL 8,706 2,996 3,620 9,792 63,003 72,837 
DD Sod urdtes sean 2,514 2,284 2,481 7,089 47,909 55,924 
ES Aer 7,840 5,606 7,811 22,805 123,221 140,211 
Piymoath ........... 13,633 9,249 13,598 37,201 195,681 294,677 
CEE? cop aved seed eee 26,068 15,459 26,321 78,480 299,727 548,382 
ere. beth nee. bee 19,747 10,785 19,945 59,383 215,858 428,829 
SS Sic vic Chews 1,004 =: 1,168 984 2,967 14,845 19,419) HELP WANTED | CEL WANTED 
MED vcccsvcsveve 5,312 3,511 5,392 16,080 69,025 samen egy Ans ae a oe $10,000 ——= ae cea Tule is a now 
GENERAL MOTORS . 52,744 33,720 52,598 155,684 874,316 1,205,99 hagge io y you to sition cr y a large 
ent os cones G6et «GANT «= BEA - SEAED «MORSED SEREPL| Seca co commences ‘nite manager and | ‘acteen Foaniptventa, The man wo meee 
EE vss ¢vade eee 1,851 1,626 1,854 5,560 34,301 49,838 | executive, who can hire, train and oper- must be a qualified and experienced mer- 
Chevrolet 20.20.0012. 27805 16.750 27,013 79.944 484875 500,987] 3", UL, sales “departinent ‘completely. | chanaicer in the new ‘and tned cas fel, 
Oldsmobile ......... 6,755 4,267 6,799 20,437 +=110,418 159,746 Free hospital and life insurance, vaca- a large sales force and their managers, 
ED, tol ah es 6 o's 0 68 8,026 5,150 8,391 24,295 141,472 179,546 = with pay. We have an Smavett cosrdinate their activities ond sémtaleter 
KAISER-FRAZER a oe” Ue ee ee Fa HB fr te ee 
ET ecg es Chee 64 out 165 ‘ 6 167 430 35,732 om and. i ‘ocated only 50 miles ‘fom font opportunity. - Uniess you, neve iad 
Columbus, be resent sa - th t ify, d t 
Kaiser .....--..--+++ 1,517 4,210 1,362 4,371 can "naee ager is being ‘peometed ana knows of this “eavertinement,” Ane - writing. 
DEO soc cccsscoee 133 821 133 394 803 this ad. We are founders of White Chev- giving complete outline of experience, 
EE ccc cece ccces 1,719 2,610 2,809 6,902 79,870 91,357 rolet Company, Sencevilie, Ohio; White- age, references and marital mates, En- 
en evrolet, ton, Ohio; t 1 hot—not t 5 in- 
Bie pesescos osees 3,474 4,111 3,453 9,899 82,836 ne oo Guevetet, Toledo” ry vente thee ae aan oe sorumaente. came 
PACKARD .........:. 3,208 2,107 3,196 8,520 51,276 ’ Chevrolet, Springfield, Ohio and Liberty details, Reply will be held in strict con- 
STUDEBAKER ....... 4,680 3,053 4,800 14,749 94,563 aes Chevrolet, Petersburg, ae reply Sdence. = 3255, c/o Automotive News, 
UGE? ccc sc es seven 1,294 118 =s:«i,182)s 3,571 =: 16,086 §=—s_:19, 541 neo, What yon ate Sew asin. peslltene oni 
ae net ane held = the ‘past five years, "poesent sal. MARYLAND NEW CAR DEALER (new 


Total Cars, U. S. ...122,685 86,850 128,481 359,387 2,053,089 2,745,257 


~}Station wagons and Jeepsters. *Revised. 


COMMERCIAL CARS 


(U. 8S. PRODUCTION ONLY) 

















ary, whether married or single and 
enclose photograph, Please do not reply 
unless fully qualified, Address all replies 
to White Chevrolet Company, Zanesville, 
Ohio, Attention: Hugh White. 





| — ' 
$10,000!!! ARE YOU MAKING $10,000 per 





Week Week dan. 1 dan.1 | year? If not, it will pay you to answer 
Ended Same Ended duly, to this ad, if you can qualify, We need a 
July 23, Week, July 16, 1949,to July 24, July 23, combined service manager and executive 
1949 1948 1949* Date 1948* 1949* who can hire, train and operate our serv- 
CHEVROLET ........ 7212 7,644 «7,288 «21,887 221,527 242,189| ce department completely. Salary $6,500 
CROSLEY ...........- 5 55 5 14 1,917 225! and life’ insurance, vacation with pay. 
EE Sidra cds o,6;0'0 48-0 54 129 10 99 4,014 2,041 | We have been Chevrolet dealers over 35 
IR abies axis 2,680 3,681 «2,674 «7,052 88,674 + 98,559| Years. The town this opening is in has 
FEDERAL ..........- 35 37 27 90 2,902 843 only 50 miles from Columbus, Ohio, Our 
‘ORD 6,578 6,095 6,693 19,927 193,872 125.850| present service manager is being pro- 
pi shoot lhl 1,309 2/990 L751 5.236 48.157 54,061| moted and knows of this. “a. We are 
Dae e eb Caw O6.09.00 048 ’ . ’ founders o hite Chevrolet ompany, 
INTERNATIONAL 3,088 3,602 3,270 9,584 103,227 84,158/ Zanesville, Ohio; White-Allen Chevrolet, 
MACK 145 232 184 397 7,336 3,837 oo So = a uate = 
Deh dene see aes : 0, os Ray ol t, 
Sn 05 i:bo0100.0 00004 84 36 97 200 7,802 1,786 Springfield, Ohio and Liberty Chevrolet, 
STUDEBAKER 1,421 1,600 1,432 4,275 35,981 43,385| Petersburg, Mich. Reply in your own 
aes 7 119 281 7,382 4,849 | handwriting, stating experience, what you 
MENUS sc ccrcgesccoese sees tase 32 are now doing, positions held in past five 
rer 1,098 1,345 -1,072 ar a ys years, present salary, whether married or 
SCELLAN single and enclose photograph, Please do 
MEI LL EOUS ... 412 662 406 . ‘ieebtatiae ssa edaains = reply — fully ae eee 
all replies t hite C t mpany, 
Total Trucks, U. S. . 24,611 27,388 24,972 73,615 806,021 701,776) 7) teviite, Ohio, Attention: Hugh White. 
Total Cars, Trucks CHEVROLET SERVICE MANAGER. One 
U.S. ...----+--- Se 147,296 . 113,668 148,453 — 432,952 2,859,060 3,447,033 who can ate, direct and . queviee 
“Total Cars, ‘Trucks depertaent 5 Fine, tem, ing, and 
Canada .... +. THIS 8108 1018 98,800 188,704 188,082 | 28-38 preferred. Population 8,000, High, 
SS e—_ SSS | cool, colorful Colorado Rockies i mous 
a a k | San Luis Valley. Good oalery plus “com. 
rs an rucks mission, Good opportunity for qualifie 
US. and Canada ..154,908 116,884 156,031 — 456,781 2,997,844 3,603,665 man. Send complete information and late 
*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel | Picture Wit ore he MeMullen “Ce, 


Auto Production Holding 
Near Record Level 


(Continued from Page 1) 


much the total will climb over 
4,000,000 after that is dubious. 

Most makers plan winter shut- 
downs for model changeovers. 
Earlier changeover plans at two 
plants will likely shave some cars 
out of September’s potential. 

Then too, although the repercus- 
sions would not be immediate, in 
September the auto industry may 
again be faced with a steel situa- 
tion that is now under the wraps of 
a 60-day truce. 


Drive, Sterling, Nash, Diamond T, etc. 


month’s production ever achieved 
in U.S. plants. 

A 112,700 truck potential in 
August may prove to be slightly 
high, but overall production of 
cars and trucks next month should 
easily soar over the April, 1929, 
mark. 

Truck production last week con- 
tinued to lag even further behind 
1948. Through last week, during 
1949, U.S. plants had built an esti- 
mated 701,778 trucks, compared 
with 806,021 at the same point in | 
1948. a 


T ISN’T likely that any of the 

slack in truck output will be 
taken up during the balance of 
this year. Further cutbacks are 
more probable. 

Meanwhile, 1949 car production 
compared with that of 1948 is a} 
completely different story. 

As of last week, U.S. plants so 


—BeErNIE THOMAS 


- - Classified Want Ads - - 


FOR RATES, ETC.. SEE NEXT PAGE m® 





— 





Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
far this year had built an esti- wants have been fulfilled. A post-card 
mated 2,745,257 cars, or 692,218 will do and your courtesy will help 
more than in the same 1948 | us maintain the present high regard 
period. | which this department enjoys. 
Car production in U.S. plants for AUTOMOTIVE NEWS 
all of 1948 totaled 3,911,335. Pay ce a ee 
With any luck at all, U.S. plants 
this year will have built 4,000,000 
cars by the middle of October. How 








HELP WANTED 


SALESMAN WANTED. Well known piston 
ring manufacturer has a position open 
as salesman with headquarters in Boston. 
Remuneration based on incentive plan, in 
addition to substantial salary and ex- 
penses. Territory covers eastern half of 





Nor-Fleet Occupies 


New Dallas Plant 

DALLAS.—Nor-F leet, Inc., manu- 
facturers of armature winders, has 
moved to new quarters at 1632 
Industrial Blvd. 

The company was organized re- 
cently by C. L, Barnett and M. J. 
Michels, former owners of Storm 
Vulcan, Inc. 


from men with following qualifications: 
Age, 30-45; character: honest, industri- 


with mechanical aptitude and experience 
selling through automotive parts jobbers; 
equipment: good automobile and portable 
typewriter, Applicants should give back- 
ground of experience and education. In- 
terviews will be arranged for qualified 
applicants. Apply to Box 3227, c/o 
Automotive News, Detroit 26. 


northeastern states. Applications solicited | 


ous, good habits; experience: prefer man | 


Alamosa, Colo. 





SALES MANAGER for Buick and Oldsmo- 
bile dealership in one of the best towns 
of 10,000 in Central Michigan, County 
population of 35,000, 150 car contract, 
must be able to deal with farmers and 
have proven record, as I do not like 
changing help. State experience, age and 
full particulars with recent snapshot and 
salary expected, Want some one now for 
introduction of new Buick special, Will 
consider selling interest to proven oper- 
ator. Box 3250, c/o Automotive News, 
Detroit 26. 


SALES MANAGER WANTED by one of 
the good Chevrolet dealerships in Texas. 
Population over 60,000. 700 to 800 new 
car potential. New modern building and 
equipment, large parts and service vol- 
ume. Good organization. Nice place to 
live, good schools and churches, Home of 
Texas Tech. College. Wonderful oppor- 
tunity for a man under forty, who can 
train and supervise good sales organi- 
zation and cooperate with all depart- 
ments. Must be a good citizen with high 
moral standards. Contacts confidential. 
G. P. Kuykendall, Kuykendall Chevrolet 
Co., Lubbock, Texas, 








SALES MANAGER WANTED. The man 
being sought by a California manufac- 
turer of automotive service equipment is 
not looking for a title. He must be a 
top flight sales executive with a proven, 
successful record in an administrative 
capacity, selling automotive service equip- 
ment through jobbers and direct. He 
must be ready, willing and able to apply 
this experience with initiative in assist- 
ing the general sales manager direct the 
efforts of a hard-hitting national sales 
organization of fifty men, His desire to 
live in California must be secondary to 
that of making a permanent connection 
with a highly successful and reputable 
concern, doing a large national and ex- 
port business. Salary and other remunér- 
ation are open; to be determined by past 
earning capacity and demonstrated per- 
formance. Make first letter complete in 
every detail, including references, Strict- 
est confidence will be maintained and 
submitted material will be returned. Box 
3264, c/o Automotive News, Detroit 26. 


BOOKKEEPER WANTED for Chevrolet 
agency. Must be familiar with General 
Motors accounting system, Would pvefer 
experience on national bookkeeping ma- 
chine, but this not necessary, All replies 
confidential. J, J. O’Leary, Box 1059A, 
St. Petersburg, Fila. 





WANTED 


| 
EXPERIENCED SALESMEN 


. . . to call on NEW car dealers for nation- 

ally known manufacturer of complete line of 

automobile seat covers. Choice territories 

available. 15% straight commission. Send 

qualifications and references to Box 3244, c/o 
| Automotive News, Detroit 26. 














































and used) wants a sales manager; also 
service manager. Only responsible, effici- 
ent applicants will be considered. All 
details; experience, references, avail- 
ability, salary expected. Box 3245, c/o 
Automotive News, Detroit 26. 


BOOKKEEPER AND OFFICE MANAGER 
WANTED. Mature woman for middle- 
sized Ford dealership. Southern New Jer- 
sey, seashore, ideal living conditions; 
executive type. Give full details of ex- 
perience, salary, Box 3256, c/o Automo- 
tive News, Detroit 26. 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7!/, cents per word for one 
insertion or two insertions of the same 
copy at 12'/, cents per word. Cash in 
advance. 










JUNIOR PARTNER, Training and experi- 
ence as factory district manager and 
zone truck manager with volume car and 


truck manufacturer, Knowledge of parts 
and service; wide sales background, in- 
cluding thorough truck experience. Have 
limited capital; want to purchase interest 
in franchise single dealer point. Age 36, 
married, 2 children, own my home, en- 
gineering education, Why not take more 
time to relax? You can shift the load 
to younger shoulders. Please write Box 
3260, c/o Automotive News, Detroit 26. 
All replys will be answered. 
SERVICE MANAGER, Twenty-five years’ 
automotive experience. Ten years’ experi- 
ence as service manager with a direct 
factory dealer with 400-car franchise. 
Willing to assume complete responsibility. 
Service and volume minded. Employed as 
wholesale truck manager and available 
on two weeks notice to my employer. 
Would like to relocate—preferably North- 
ern Illinois, Wisconsin or Minnesota. 
Married and can furnish excellent char- 
acter references. Box 3246, c/o Automo- 
tive News, Detroit 26. 








GENERAL MANAGER or SALES MAN- 
AGER. 15 years’ prewar Chevrolet dealer 
and manager experience. Background in- 
cludes sales manager, general manager, 
Chevrolet dealer and used car dealer 
since 1940. Recently sold my location. 
Know how to merchandise new and used 
ears. Thorough experience in sales, serv- 
ice and business management of any 
dealership in buyer’s market, Age 42, 
married, family. Excellent references. 
Box 3259, c/o Automotive News, De- 
troit 26. 





GENERAL MANAGER, Volume operator, 
age 37. good organizer with successful 
buyers’ market record managing large 
General Motors dealership. Married, good 
habits, excellent references, factory ap- 
proval and maximum operating results 
assured, Financially able to buy part 
interest. Replies will be held strictly 
confidential. Box 3248 c/o Automotive 
News, Detroit 26. 





BONDABLE, cooperative 40 - year - old 
Scotch-Irish used car manager, with 15 
years’ top-notch G.M. and used car ex- 
perience, desires connection with aggres- 
sive new car dealer to set up new or 
reorganize present used car department 
to full capacity. Replies confidential, Box 
3272, c/o Automotive News, Detroit 26. 


> 





DETROIT USED CAR BUYER with 17 
years’ experience is available to buy 
locally for any aggressive out-state new 
or used car dealer, Bondable, sober, de- 
pendable. Plenty of contacts, Experi- 
menters and junk buyers do not reply. 
Box 3273, c/o Automotive News, De- 
troit 26. 


ACCOUNTANT-OFFICE MANAGER. Ex- 
perienced business manager, General 
Motors and Ford systems, 25 years’ ac- 
counting experience, 15 years’ public 
accounting, part auditing automobile 
agencies, middle age, college graduate. 
Box 3241, c/o Automotive News, Detroit 
26. 

SERVICE MANAGER. Successful back- 
ground with large dealer. Extensive 
experience in personnel work and sales. 
Desire connection with dealer in small 
city, where there will be a future op- 
portunity to buy an interest in the 
business. Reply to Box 3267, c/o Auto- 
motive News, Detroit 26. 


>| 


ACCOUNTANT-OFFICE MANAGER, thor- 
oughly experienced all phases of dealer 
operation, Now holding controllership in 
1,000-car ‘‘Big 3’’ agency. Present con- 
ditions prevent working at highest skill— 
New York area. Box 3257, c/o Automo- 
tive News, Detroit 26. 


cars, trucks. ‘‘Big Three’’ preferred. 
Have outstanding record profitable oper- 
ator with 15 years’ pre-war General 
Motors experience. Desires permanent 
connection where performance will be 
recognized and incentive provided. Box 
3271, c/o Automotive News, Detroit 26. 


SALES or SERVICE REPRESENTATIVE. 
22 years’ experience in the automotive 
field; 17 years—mechanical; 5 years— 
sales of parts and equipment. Well ac- 
quainted with dealers in the N. J., N. Y., 
and Penn. areas. Position with large, 
well-established manufacturer’ desired. 
Box 3258, c/o Automotive News, De- 
troit 26. 


TRUCK MANAGER, experienced every 
phase of retail, wholesale motor truck 
operation. Operating Chevrolet, Ford, 
GMC trucks. Interested permanent posi- 
tion only. Considered outstanding used 
truck operator. 20 years’ retail sales and 
service experience. Available 30 days’ 
notice. Box 3270, c/o Automotive News, 
Detroit 26. 


AUTOMOBILE EXECUTIVE desires to be- 
come associated with a large dealer, as 
manager or assistant to owner or present 
manager. A lease and building problem 
is making it necessary that I close my 
dealership and surrender my franchise. 
Character and ability will stand the most 
critical inspection. Box 3240, c/o Auto- 
motive News, Detroit 26, 


DEALERSHIP WANTED 


DEALERSHIP 
WANTED 


In New England, preferably in or within 
50 miles of Boston. 150 to 300 car fran- 
chise. Interested only in one of the “Big 
Three Agencies."" Can qualify with fac- 
tory. Will lease or buy building and pay 
cash for equipment and inventory. No 
agents involved, | am direct principal. 
Your reply strictly confidential. 


LOUIS ASCOLI 


100 Boylston St. 
Boston, Mass. 


























Room 504 





DEALERSHIP AVAILABLE 


NEW CAR DEALERSHIP in Northern 
Pennsylvania town of 50,000 population 
in one of best counties in state. A good, 
going business. Now have Studebaker 
franchise, Other highly profitable busi- 
ness interests, which will require all of 
my time, is reason for selling. This is 
not a run-down business but a good 
healthy operation, showing a very good 
profit each year. Have sold 73 new cars, 
144 used cars first 6 months this year. 
Total volume first 6 months—$280,000. 
Paying $400 per month rent for 11,500 
square feet floor space. $35,000 cash 
takes entire setup providing you can 
qualify with factory. Johnson Motors, 
544 E. 3rd St., Williamsport, Pa. 


MONTANA DEALERSHIP, 
Dodge-Plymouth 


now handling 
and a good line of 
farm machinery in Northeastern Mon- 
tana in a good farming country. Shop 
doing good business. Brick building two 
years old. steam heated, storage pays 
fuel bill, 78,000 square feet floor space. 
Cash for inventory $19,000. No new or 
used cars and trucks to buy unless you 
want them. Building, shop and office 
equipment $84,000, including service sta- 
tion with gasoline pumps. Terms: one 
fourth down, balance ten years to pay 
at 4%. $40,000 cash needed to handle 
deal. Cash deal 10% off on building and 
all equipment. Box 3269, c/o Automotive 
News, Detroit 26. 


ONE OF THE TOP “BIG THREE"’’, ex- 
clusive in 100,000 population city within 
150 miles of Detroit. Sales average about 
$1,400,000 per year and corresponding 
high net profit. No buildings to buy and, 
because of poor health, will consider 
selling at inventory. Must qualify with 
factory. Replies strictly confidential. Box 
3268, c/o Automotive News, Detroit 26. 


CENTRAL PENNSYLVANIA, ‘‘big three’’ 
dealership for sale. Large city. Illness 
forces sale. Box 3261, c/o Automotive 
News, Detroit 26. 


COLORADO DEALERSHIP, now handling 
Chrysler-Plymouth, located in gold min- 
ing town; 1948 gross $174,000, net $18,- 
000. Year to date gross $97,000, net 
$8,700 on 29 new, 37 used units. Price 
includes home, building, equipment and 
stock—$18,000 cash. Must turn by Au- 
gust, Box 3262, c/o Automotive News, 
Detroit 26. 








tT 


| DISTRIBUTORSHIP, 


DEALERSHIP AVAILABLE 


in city of 300,000 
population, with 56 counties in the best 
farming area. Going business that will 
return your investment this year. Good 
tease on building in heart of automobiie 
row with 40,00u square feet. Will sell 
parts, accessories, equipment, office hx- 
tures, signs for $50,0uU. Must qualify 
with factory. Replies strictly contidental. 
Nebraska - iowa Motors Co., 20th & 
Yarnam st., Omaha, Nebr. 


FOR SALE, New car dealership in west- 


ern Nebraska town of 43,0U0U, on U.S. 
Highway 4vU, handling one of ‘big 
three.’’ Modern, new building and serv- 
vice department with used car iot, 
lvuxl14U, Finest and newest building ana 
used car lot in town, Will sell tor puiid- 
ing costs pilus inventory. Box 43237, c/o 
Automotive News, Letroit 26. 


FOR SALE. One of the oldest in this local- 
ity, well established business in central 
New England, new building and equip- 
ment. Now handling one of the ‘Big 
Three’ dealerships an independent 
truck, Subject to factory approval, Box 
3252, c/o Automotive News, Detroit 26. 





“BIG THREE” car and truck dealership 


in Northern Michigan, In popular resort 
area—year-round population 30,000, At- 
tractive showroom and building with best 
equipped shop in Northern Michigan. Will 
sell everything or consider leasing shop 
and building. Buyer must quality with 
manutacturer, Box 3263, c/o Automotive 
News, Detroit 26. 


BUSINESS OPPORTUNITIES 


EXCLUSIVE DISTRIBUTION OFFERED 
for N. Y. State multi-county area on 
inexpensive individual engine oii refiner. 
Readily sold to users of and dealers in 
cars, trucks, buses, tractors, industrial 
and marine gasoline and Diesel engines. 
Thousands used here and abroad, Saves 
oil, engines, maintenance and money. 
Value easily proven to prospective buyer. 
Steady, lucrative repeat business on re- 
fills after original sales, Box 3253, c/o 
Automotive News, Detroit 26. 


AUTO SUPPLY-MACHINE SHOP, Sales 
$30,000 year; complete line part supplies, 
all top lines; $24,000 stock; fully 
equipped shop, ail type motor work 
including biock boring; city 6,000; no 
competiuon; price reasonable. Apple 
Company, Brokers, Cleveland, Ohio. 


DISTRIBUTORS WANTED 


MAKE WINTER PAY EXTRA PROFITS. 
Electric and Diesel, oil burning engine 
heaters for cars, trucks, farm equipment, 
school buses, contractors equipment. 
Makes cold weather starting easy. Dis- 
tributors—dealers wanted. The Spiral 
Mfg. Co., South 818 Bradley St., Spokane 
15, Washington. 


NEW CARS WANTED 


1949 MODELS WANTED, Mercurys, Chev- 
rolets, Fords, Oldsmobiles, Buicks, Ply- 
mouths, Pontiacs, Single or truck loads 
bought at a price, Immediate cash avail- 
able. We are acquainted with factory 
details. All transactions confidential. 
Spaniol Car Company, 301 N. Walker, 
Oklahoma City, Okla., Phone 3-5068. 


USED CARS WANTED 


WANTED. 1947 Packard, super custom, 
4-door sedan. Radio, heater, O.D, and 
E.M.C. Must be low mileage, original, 
in excellent condition and priced right. 
Box 3254, c/o Automotive News, De- 
troit 26. 

USED CARS FOR SALE 

AUTO AUCTION. Every Wednesday, 1 
P.M. D.S.T. Dealers only, Ohio Valley 
Auto Auction, West 8th St., East Liver- 
pool, Ohio. Phone 6396. Plenty of buyers 
and sellers. Weekly prices mailed on 
request. 





AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Y_ Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY... 11 A.M. 
175-Car Average 
Year's Percentage Sold Above 63% 
Dealers Buy - - - Dealers Sell 
GEO. LAWSON—Owners—BUD FENNEMA 
DUTCH STUART, Auctioneer 
Dyer Auto Auction 
Phone 4111-4051 DYER, IND. 


Res.: Lansing, Ill. 730 and 
Lansing, Ill. 107R 


HORSEHEADS, N. Y. 
EVERY FRIDAY 


FOR SALE. New, 


Detroit 12, Mich. 





AUTOMOTIVE NEWS, JULY 25, 1949 


USED CARS FOR SALE 


Meet Your Friends at the 
NATION'S CAPITAL 


AUTO AUCTION 


SALE EVERY FRIDAY 
12:00 NOON 
The Largest Sale in the Washington, D. C. 
Area. Call Us for Hotel Reservations. 
Phone SLigo 8200-8201-8202-8203 


Owned and Operated by 
Red Mendenhall, Auctioneer 


COLIE MOTOR AND TRAILER CO. 
8200 Georgia Ave. Silver Spring, Md. 


1948, Chrysler Windsor 
Convertible, Radio, air conditioner, extra 
winter plastic top cover, white sidewall 
tires. $2,500. Motor sales and Service, 
70 E. Fayette Street, Uniontown, Pa., 
Phone 793, 


Philadelphia's 
DEALER AUCTION 
EVERY TUESDAY ...11 A.M. 


Harry D. Gilbert 


Automobile Auctioneers 


6600 N. Broad St. Phila., Pa. 


* 
PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 
* 


Tel. Livingstone 8-3000 


ATTENTION DEALERS 


WE WHOLESALE ALL 
MAKES AND MODELS 


CALL, WRITE OR WIRE 


Joe Szopinski 
Used Car Manager 


Connell Cadillac Co. 


Michigan's Largest Independent 
Cadillac Dealer 


Dick Connell Chevrolet 


Wayne County's Oldest Chevrolet Dealer 


12330 Jos. Campau 
Tel: TWinbrook 10603 


LARGEST PENNSYLVANIA 


_ AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 
MANHEIM AUTO SALES 
& AUCTION, INC. 

Phone 202-W4 


AUTO AUCTION 


TIM ANSPACH 


Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY ... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A 


DANVILLE, PA. 
EVERY WEDNESDAY 


THESE TWO AUTO AUCTIONS LEAD THE WAY 
FOR QUICK ACTION! 


YOU WILL ALWAYS FIND PLENTY OF MERCHANDISE 
AT BOTH AUCTIONS 


- - - DEALERS ONLY - - - 


Horseheads, N. Y., 
Elmira, N.Y., on three railroads a 


is located adjacent to 
airlines. 


Danville, Pa., is 75 miles North 
of Harrisburg, Pa. 


FREE TRANSPORTATION FROM TRAINS AND AIRPORTS AT ALL TIMES 
Inside Sales Pavilions with Modern Restaurants 


RONALD D. WEST, Owner - - 


- TEX RICKARD, Auctioneer 





UNUSUAL OPPORTUNITY 
For Analyst of Management Problems 


Excellent opportunity with large Detroit automotive manufacturer, for young 
man interested in applying his experience to the analysis of the automobile 
business at staff tevel. Must have outstanding college or university record with 
graduate work desirable. Will be dealing with the analysis of markets, pro- 
duction programs, product plans, sales quotas and achievements. Must have 
experience in analyzing and presenting management data, with particular 
emphasis on the use of charts and graphs. Minimum of 5 years’ business 
experience, doing staff work and coordination at top management level. 
Prefer age 30 to 35. Salary commensurate with qualifications. All replies will 
be held confidential. Reply, giving full information in first letter to: 
BOX 3265 C/O AUTOMOTIVE NEWS 
DETROIT 26 











USED CARS FOR SALE 


AUTO AUCTION 


WE NEVER MISS 


Every Monday of Every Week 
(Holidays Included) 


MONTPELIER, OHIO 
In Northwest Part of the State 


DEALERS BUY 
EVERYONE SELLS 
Western and Southwestern 
dealers absorb a large por- 
tion of cars offered. 
o 


Terms: Cash or Equivalent 


Bring titles. Bring bank or 
credit references. 


Don't Buy If You Can't Pay 


New Modern Sales Pavilion 


MONTPELIER OHIO AUCTION 
COMPANY 


Woodruff, Jenkins and Drake 


KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 


EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 


INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 
915 N. Illinois St. Phone Lincoln 5383 


TRUCKS FOR SALE 





PARTS PANEL—1948 Ford F4 134" 8 
cylinder, 9,800 actual dealership use 
miles, completely equipped with Stiggins 
bins, shelving, drawers, etc. $1,000 sav- 
ings at $1,750. H. F. Alsobrook, Mana- 
ger, 1400 E. Broadway, Alton, Il. 





MANUFACTURER’S WRECKER, used as 
show unit only. G.M.C, chassis. Nine- 
ton winch, Streamlined body. Latest 
type boom and base, Priced for quick 
sale. 
Equipment Co., 
Detroit 21, Mich, 


8300 Lyndon Avenue, 





WRECKER, 1941 Ford 1% ton 8 cylinder 


with Tulsa winch on power take-off. This 
unit has been properly maintained and 
is presently in company pay-use. Reason 
for selling—replacement by heavier unit. 
Steal at $500. H. F. Alsobrook, Mana- 
ger, 1400 E. Broadway, Alton, fil, 


WILLYS JEEP FIRE TRUCK, new, com- 
plete with 200 gallon tank trailer, 1,000 
feet hose, nozzles, ladders, etc. Wilkes 
Motor Company, Gainesville, Ga. 





AUTO TRANSPORT. White Cabover, new 
22 motor, 1947 Whitehead & Kales 35’ 
Tudek trailer complete, Sacrifice $3,495. 
Hutchinson Motor Car, Hutchinson, 
Kansas, Phone 4104, 


TOW TRUCKS 


Equipped with 4-ton Holmes Traffic King 
wrecker, body saddle, power take-off and 
attachments. Mounted on 1949 2-ton Stude- 
baker chassis, 131” wheelbase, with 2-speed 
axle. Noowy duty radiator and fan assembly. 
Used slightly. 

Also 1947 I'/,-ton 128” wheelbase Stude- 
baker chassis, equipped identically as above. 
Excellent condition. 


Trucks now in prime. Will paint to cuit. 
Priced to sell. Terms arranged. 


Erdelac Sales & Service, Inc. 
8003 Broadway Cleveland 5, Ohio 


TRUCKS 
WHOLESALE 


Tremendous Discounts on Some Models. 
Large Selections 


Roosevelt Motors, Inc. 
4156 W. ROOSEVELT ROAD 
CHICAGO, ILLINOIS 
Established 25 Years 
Wire or Phone Sacramento 2-7850 


PARTS FOR SALE 


| WHOLESALE PONTIAC PARTS, large | 
stocks of hard-to-get parts, body and/| 


fender parts for all models, Fast serv- 
ice, liberal discount. Walter H. Schultz 
Pontiac, 16-20 Passaic St., Trenton 8, 
New Jersey. 


Call WEbster 3-9040, Auto Truck 











PARTS FOR SALE 


FORD PARTS SPECIAL, $12,000 in genu- 


ine Ford parts, 1,500 different items, 
including 1949 items, Will accept $5,500 
for lot, subject to itemization and veri- 
fication. Will parcel out at 60% to 75% 
discounts. Write for particulars. H. F. 
Alsobrook, Manager, 1400 E, Broadway, 
Alton, Ill, 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 


Wholesalers: We Are Quantity 
Shippers . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 


1000 S. Wabash Phone WAbash 1030 
CHICAGO 5, ILL. 


SHOP EQUIPMENT FOR SALE 


FOR SALE 


Storm-Vulcan No. 14 Crankshaft Grinder, 
perfect condition, accurate, fast; shafts to 
48”; cost $4,600. Sale, $2,495. 


RANDALL & BLAKELY, INC. 
GRIFFIN, GA. 


AUTO AUCTION 


IN THE HEART OF THE NATION - - - 


11:30 A. 


Call us for Hotel Reservations: 


59 


SHOP EQUIPMENT FOR SALE 


SUN DISTRIBUTOR TESTER. Purchased 
new in December, 1947, and used very 
little by reason of discontinuance of our 
general repair shop. This equipment in 
good condition and can be purchased for 
$400 F.O.B, Leesburg, Fila, Leesburg 
Motor Co. (Buick Dealer), Leesburg, Fila. 


BEAN FRONT END. Complete unit. 1% 
years’ use on passenger and light trucks. 
Like new, Reason for selling—replace- 
ment by heavy-duty front end and frame 
unit. $225. H,. F, Alsobrook, Manager, 
1400 E. Broadway, Alton, Ill. 


MISCELLANEOUS 


HOT ROD. The only monthly magazine 
about building roadsters, streamliners, 
etc. Sample copy 25c, yearly, Hot 
Rod, 7164 Melrose, Hollywood, California, 
Dept. AN. 

ENGINE REBUILDING — Crankshaft 
grinding and  metalizing. John P. 
Hughes Motor Co., Inc., 300 Commerce 
St., Lynchburg, Virginia. 

ODD SIZE AUTO TIRES, 
Chase, Earlville, N. Y. 


Write Robert 


Tow Bar Sales Company 


Direct Factory Distributors 
100 So. CLINTON ST. CHICAGO 6, ILL. 
DE 2-0700 - AN 3-8888 - DO 3-8373 


SNAP ON 
CONVERTIBLE TOP COVERS 


Translucent plastic fabric. Easily installed with 
clip-on snap fasteners. Custom styles for all 
convertibles. Retail $19.50 each. Dealer's 
price $13. Ask your accessory jobber or 
order direct. Satisfaction guaranteed. 
J. VASSAR & COMPANY 
Cleveland 5, Ohio 


EVERY TUESDAY 


FORT WAYNE, IND. 


Bring your cars or send them Monday, Monday Nite 
@ or Tuesday A.M. Our guarantee: You must be satisfied. 


EASTBROOK 1254 


FORT WAYNE 


AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. HAROLD STRAIT, Auctioneers 


324 W. MAIN ST. 


FORT WAYNE, IND. 


Opportunity of a Lifetime 
POPULAR FRANCHISE 


One of the ‘Big Three”’ 
Highly Successful Operation—Thriving City 
PRICED FOR IMMEDIATE SALE 
Going Concern......Complete Organization 
Available to Qualified Applicant 


BOX 3266 
C/O AUTOMOTIVE NEWS 
DETROIT 26 


Maney Motor Co. Auto Auction 


DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 
Weekly Prices Mailed When Requested on Your Letterhead 


Every Thursday 
MURFREESBORO, TENN. 
Phone 111 
Member: 


Every Friday 
HUNTSVILLE, ALA. 
Phone 3188XJ 


NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [] 
for which check is attached [_] or send bill ["] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 


Truck Dealer [) 


Insurance [] 


Manufacturer [1] 


Financial Supplier [] 









THE PETROLEUM INDUSTRY IS A PROGRESSIVE INDUSTRY 
DEDICATED TO SERVE MANKIND FAITHFULLY AND WELL 
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